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Any Number of Silos 


and tie up a lot of money you might otherwise profitably use in 
your business? Building a silo is not nearly so exacting a job as 
some of these so-called experts would have you believe. By putting 
a small portion of the big profits these silo specialists get on their 
sales, into better material you 
can give your customers a silo 
that willbe a guarantee in itself. 


Buy Good 


Fixtures 


that have been tested as have ours 
and then get your staves in connec- 
tion with your other lumber pur- 
chases and save freight. Any one 
can build a Perfect Silo with the 
doors and fixtures we furnish and in 
buying your own staves you can get 
the best the market affords and still 
beat the specialist in price. That's 
the secret of this 
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Lumberman’s 


Perfect Silo 


If you want all the profit 





there is in silos you'll be 
interested in our special 
proposition to lumber deal- 
ers. Tell us to send it 
today. 








Why Contract To Sell 











— Silo Fixture Works, Alton, Iowa, U.S. A. 
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MONOGRAM BRAND 


Monogram Brand 
White Oak 


Flooring 
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OAK FLOORING 








= Perfectly dried OUR SPECIALTY 
and worked. 
Quarter-sawed 


Made from our own White Oak 


timber from one 

















= boundary, insuring Flooring 
uniform color and 
texture; manufac- | a 
tured at our new 3-8" and 13-16" 
hardwood _ flooring Standard Widths 
: plant. 


= Latest Improved Dry Kilns and Machinery. 


Your Inquiries Solicited — Quick Shipments Guaranteed. 





Yellow Poplar Lumber Co. 


COAL GROVE, OHIO. 
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Maple Flooring 


harmonizes with the richest furniture and enhances the appearance of any 
room. It appeals to people who look to durability, health, cleanliness and 
beauty, and dealers will find quality, grade and uniformity unsurpassed 
in our 


“Finest Maple Flooring” 





Quality with us is paramount, but it is attained at a cost that is not 
prohibitive because of our modern fast feed machines, thorough organiza 
tion and long experience in the manufacture of flooring. 


Dealers who handle “Finest” say “It sells itself”_Write for prices. 
We can also furnish ‘‘Seal Brand’’ Damp Proof Treated Flooring. 


W. D. Young & Co., Bay City, Mich. 
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The ‘Treasury Department has issued a ruling as to 
the method of collecting the income tax on incomes 
derived from timber land investments. Under this 
ruling it is not contemplated that any income shall be 
computed from estimated accretion in the value of 
timber before its sale, but such income shall be figured 
as of the year when the timber is actually cut or dis 
posed of. Reductions are allowable not only for orig 
inal cost and necessary carrying charges but for proper 
protection of the property against fire or other damage. 

lhe engineering periodicals report that the common 
council of Hartford, Conn., recently passed an ordi 
hance requiring that stable floors in that city be con 
structed of conerete and that a great deal of opposi 
tion has been aroused to this ordinance. Those oppos- 
inv it have brought forward the testimony of numerous 
Veterinarians to the facet that the introduction of 
extensive concrete roads in a community always means 
a’ pronounced inerease in the number of horses treated 
for sore and damaged feet. This bears out the experi 
ehoe of factory workmen with concrete floors, the claim 
henge made that those compelled to stand on such floors 
during their working hours experience a greatly in 
eroused amount of fatigue. Another serious limitation 
0! conerete was disclosed in the official report of the 
Jout committee on concrete and reinforced concrete of 
tl American Society for Testing Materials, which 
showed that conerete is not a protection against elec- 
trotvsis of the iron or steel reinforcement enclosed in 
it. There have been various collapses of concrete 
huildings soon after construction that have been 
chorged to green concrete, but here is a danger that is 
linsle to manifest itself years after the building has 
ben completed and oeeupied, 











USEFUL STOCK REPORT. 


or the first time since it has been compiling statisties 
the Northern Hemlock & Hardwood) Manufacturers” As 
sociation gives stocks on hand by grades, and in’ hard 
woods by thicknesses also. It has been of value to 
know the totals in each wood, but the information given 
by the new 


definite, 


method is much more useful because more 
In this matter the Wisconsin body is in line 
With the Michigan hardwood organization, 
cations are to be congratulated on their enterprise and 
also on their frankness ino making public such detailed 
figures, which is so in contrast to the ordinary 
of privacy, 


FLAT RATE INCREASES. 


The opinion of the Interstate Commerce Commission 
as to allowance by common carriers to industrial ot 
plant railroads operated by 
cially by 


These asso 


poliey 





large factories and espe 
steel companies, as published elsewhere in 
this issue, seems to indicate that the veneral position 
of the commission as to the desired 5 percent increase 
of rates by the railroads will be that the roads should 
place all their service operations upon proper revenue 
basis before applying for an increase in general rates, 
It will probably take the position that they should not 
grant expensive favors to large shippers and ask the 
ordinary run of shippers to pay the cost in increased 
transportation charges, It is stated that the allowance 
of various amounts to plant railroads and free service 
in spotting cars ete, 
nections involves a 


on private tracks of sueh con 


reduction in revenue of about 
$20,000,000, as compared with $50,000,000 whieh it is 
estimated would be ao pereent rate ad 
vance, A similar attitude appears to be disclosed in 
the inquiry that the commission is at present making 
in Chicago regarding operation of private refrigerator 
lines and other private ear lines, Attorney George P. 
Bovle, counsel for the commission in this connection, is 
thus quoted: ‘*It has been suspected that there are 
certain relations between private car lines and rail 
roads which might be to the profit of the car line or 
subsidiaries but which resulted in actual loss to the 
railroads. This question thus affects the rate raise 
asked by the railroads. ’’ 


secured by 





PAYING FOR THE PARCEL POST. 


Believing that the apparent profit shown from the 
Ope rations of the parcel post thus far would justify such 
an order, the postmaster general has authorized an in 
crease to fifty pounds in the weight of packages that 
may be delivered in the first two zones, this regulation 
hecoming effective on the first of January. The first 
zone has practically been abolished by making the rates 
and weights for the second zone identical with those of 
the first, and a reduction has been made in fourth and 
fifth zone rates. But there is an old saying that ‘‘ he 
Who dances must pay the fiddler,’’ and a day of reck 
oning is yet to come in the parcel post; the railroads 
now carrying this traflie at a loss are going to demand 
pay for their services when their present contracts with 
the Government expire, and no just minded citizen will be 
willing to deny the roads fair compensation for their 
services. In oa bulletin issued by one of the large bank 
ing institutions on the first of the year occurred the fol 
lowing significant paragraph: 

‘*Few people know that practically every package sent 
by parcel post as a Christmas present to a friend must 
be hauled by the railroad absolutely without compensa 
tion of any kind. The mails are weighed and averaged 





FOREST PRODUCTS EXPOSITION | 
CHICAGO COLISEUM, APRIL 30, MAY 9 
NEW YORK, GRAND CENTRAL PALACE, MAY 21-30 








for a period of years. The principal weighings took 
place shortly before the parcel post law arrived and no 
arrangement has as yet been made for compensating the 
railroads for hauling the additional tonnage, which is 
tremendous. While there is little doubt that this matter 
Will shortly be adjusted, the railroads in the meantime 
ure the losers directly and the holders of their securities, 
Whether savings banks or individuals, indirectly. The 
loss to the roads on carrying this matter has been va 
riously estimated at from 15 to 25 million dollars, based 
on the present tonnage, which is constantly increasing, ’’ 

This is a feature of the parcel post that, no doubt, has 
not occurred to many people, but it will have to be 
reckoned with and possibly may change the rosy aspect 
of the new system, 
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REVIEW OF CURRENT LUMBER TRADE CONDITIONS. 


Business skies that have been overcast for many months are lighting up; here 
and there are noticed patches of azure and the consensus of opinion among busi- 
ness men seems to be that before long all of the clouds will be dispelled and busi- 
ness will run along again under fair skies, a sentiment much stronger today than 
it was a month ago. The President’s message of last week had a reassuring in- 
fluence on general business conditions. It helped to clear the business sky and 
business men seem to be more disposed to go ahead with their enterprises. The 
President’s reference to the need of the railroads for money for their proper 
development to meet the rapidly growing requirements of the country stated that 
the prosperity of the railroads and the prosperity of the country are inseparably 
connected. It is taken to mean that he is inclined to recognize the plea of the 
railroads for a slight advance in freight rates. The easier money rates in this 
country and in Europe create a mere favorable outlook, not only in the money 
situation but in the stock exchange. Credits are expanding. During the latter 
part of 1913 there was a general curtailment of credits, effected almost wholly 
by the banks. This resulted in an exercise of prudence by borrowers. Acecommo- 
dations were made to meet current needs, but very little was done in the way 
of advancing money for expansion. Bank discounts are now much lower and 
have released funds for commercial enterprises. Iron and steel demand con- 
tinues to reflect improvement, although prices are said still to favor the buyers. 
The industry as a whole, however, reflects increased confidence and larger opera- 
tions and in some quarters producers are adverse to booking heavily for the 
distant future. The last ten days more business has been transacted than in 
the last eight months. The Chicago & North Western Railway has given out 
orders for 35,000 tons of rails for delivery in 1914, besides releasing considerable 
business shipment of which was held up last year. Last week the Carnegie Steel 
Company announced that it had retired from the semi-finished steel market and 
weuld confine its output to what its own mills and corporation need. Crop 
conditions are good; winter wheat is said to be in excellent shape and the ample 
rainfalls in California will benefit fruit growers and ranchers. While it is too 
early for spring trade to open up actively there is an improved tone to condi- 
tions that speaks well for the future. 

* * * 


Better things are promised for the lumber business. Lumbermen at the dif- 
ferent conventions held the last two weeks are a unit in believing that the outlook 
for the lumber trade during 1914 is brighter than for several years. Financial 
conditions are improving and it is well known that stocks in the hands of re- 
tailers and the big consumers of lumber are very low, and this will necessitate 
placing orders on a liberal scale in the course of the next month or two. While 
the outlook is bright in the West and central West, along the Atlantie seaboard 
a more subdued tone is apparent. Demand in the eastern markets is still quiet, 
there having been as yet very little activity looking to spring business. Building 
in New York has made little start for the season, with the result that lumber 
dealers are holding their stocks down to current requirements. It is customary 
in January for wholesalers and lineyards to look about for lumber with which 
to begin the spring trade. With the usual interest in the trend, prices are 
accentuated more this year because of the general weak state of the market than 
in the last eight months. Manufacturers are making efforts to demand better 
prices than prevailed last fall, but reports indicate some divergence as to how far 
this attempt has succeeded, especially in respect to southern pine. Buyers of hard- 
woods, who are in the North and South, find manufacturers very careful in accept- 
ing at present prices orders for future delivery. The reason for this is that they 
believe that the prices obtaining today will be of short duration. Even in 
southern pine stocks of dimension are broken and the information received would 
seem to demonstrate that in a short time there will be a general settling to a more 
uniform basis than prevailed up to the end of last year. A widespread belief 
is that prices can not go lower without resulting in a restriction of output, as 
producers merely as a means of self preservation will have to limit operations 
until prices shall settle to figures representing a fair profit. Hence it is reason- 
able to suppose that retailers’ and the consumers’ trade will shortly reach the con 
clusion that prices have reached a solid basis and will begin to buy for the spring 
trade. 

* * * 

General improvement is noted in the southern pine trade from Georgia westward. 
At Kansas City the demand is declared to be seasonably good. Country yards are 
buying in steady volume. Wholesalers are stocking up and the most cheerful note 
is the fact that railroads are getting into the market with some real orders. Orders 
for 500,000 feet of ties were placed in the last week and a lot of big inquiries are 
out. Everything in southern pine is responding to a stronger feeling. The 
greatest improvement is noted in dimension. There is a good call of 8-inch and 
10-inch No. 2 boards. Conditions are not so good in Chicago and St. Louis. Much 
lumber has been sold in the former market but prices are altogether too low to 
allow for anything like a fair margin of profit. The disturbing factors in St. 
Louis are said to have been removed, however, and the trade is expected to get back 
to a normal condition by February 15. Stocks are low and need replenishing. In 
Texas conditions are more encouraging this week than for several weeks. At 
Houston the market has taken a brace; offerings are plentiful and buying is more 
free than for several months. Dimension is selling around $10 off September 
lists. Railroads seem to be only waiting to get an advance in rates, when it is 
believed they will place orders for timbers and other material needed. Things 
look especially bright in Texas. Crop prospects were never better, and there is 
a generally optimistic feeling that yellow pine conditions will improve rapidly 
from now on. At Beaumont prices are advanced, and while there is no boom sales 
are made regularly. Retailers report a satisfactory business. Most of the small 
mills are still closed and it is said that they will remain inactive until the middle 
of February. Sabine River mills reported an average advance of 50 cents within 
the last two weeks. Railroad inquiries are more numerous. Conditions at New 
Orleans are gradually improving. Yard stock is in heavier demand and some 
bookings are being made for car material. Railroads are said to be buying more 
heavily, but it is rather difficult to get specific information on the amounts being 
taken. Export call is said to be weak. Lake Charles mills are operating fuil time 
and getting their share of business going. Export.reports from Galveston, Port 
Arthur and Beaumont are to the effect that there has been a noticeable improve- 
ment in foreign demand and that the market is livelier than for some time. Dur- 
ing January exports were larger than for any month of 1913. Manufacturers 
bewail the fact that the Mexican business is still in statu quo. Stoeks of dimen- 
sion in northwestern Louisiana are badly broken and yard stock is developing more 
demand. Prices are said to be steadily becoming better, more business being 
offered than at any time during the last six or seven months. General belief is 
that prices will gradually increase, and some of the sales managers decline about 
50 percent of the orders for future delivery at prices obtaining. Conditions are 
gradually assuming better shape in Mississippi. Nearly all the mills that sus- 
pended during the holiday period have resumed operation and many concerns 
report more orders on their books than in the four previous months. No. 2 flooring 
has shown a slight advance in price. Interior timbers are in better demand, 
although not as plentiful as some of the millmen would like. At Savannah a 
noticeable increase in lumber handled is reported. Dealers are more enthusiastic 
than at any time within the last twelve months. Stability of prices is what the 
southern pine market needs. Retailers have been holding off buying in order 
to see whether the market had reached rock bottom. If prices were satisfactary 
there would be no recession. They would begin buying more freely for the spring 
orders, for it is a well known fact that stocks are badly depleted. 





Conditions in the North are a little better fer logging. Tate reports are to 
the effect that snow has fallen in practically all of the Upper Peninsula of Mic). 
igan and Wisconsin and Minnesota, so hauling is not difficult and logging is going 
ahead, The temperature is low enough for ice roads to be made and operators 
hope to make up in part in the next six weeks what has been lost in the long delay 
-aused by the open weather. Some of the northern Wisconsin camps have let their 
cutters go, as already they have more timber than they can get out. Fortunately 
however, this is not true in many camps and cutting will go on in the upper Mich. 
igan logging district for a month or so. Notwithstanding all of this it is estimated 
that the input will be considerably less than a year ago. At Cloquet northern pine 
conditions are better than for several weeks. Trade is gaining headway and 
prices in general are firm. Surplus items are said to be few. Inventories shvy 
that stocks are in more even assortment than for several years. At Minneapolis 
retailers bought more stock than they usually do during convention week. hoy 
admitted that stocks ou hand were light, and to put their yards in normal coni(i- 
tion for the spring trade they would be forced to buy considerable lumber. Though 
not especially weak the northern pine market has a few weak spots. Therefore 
retailers figure this is a good time to buy, as with an increase in trade the market 
would be stimulated and prices would advance. In Buffalo, Chicago and the Tona- 
wandas the outlook is a little more hopeful and a better feeling is noticed among 
buyers. In New York City inquiries are more active, though orders are still 
backward, but retailers’ stocks are so low that they found it absolutely necessary 
to place some business. Hemlock is looking up. The manufacturers at the con- 
ventions in Michigan and Wisconsin were a unit in believing that hemlock condi- 
tions were on the uptrend. Stocks were none too well assorted. In Pennsylvania 
hemlock is more active and prices are said to be stiffening. In the East suburban 
building is showing more sign of activity but it is possible to get stocks promptly 
and trade therefore from the wholesale viewpoint is slow. Prices, however, are 
unchanged. 

* * * 


Conditions on the Pacifie coast are improving and an appreciable increase in 
volume of inquiries is reported by mills on Grays Harbor. The logging situation is 
firm; prices are holding stiffly at $6, $9 and $12, with requirements light. ‘Ties 
have advanced 50 cents all along the line. At Seattle the opinion among lumber- 
men is that buyers who delay placing orders will find a stiffer market and baily 
broken stocks a little later on. Dry dimension lumber is short at the mills and an 
advance of 50 cents is expected in the next few weeks. Railroads are expected 
to get into the market early in March. The shingle situation remains unchanged, 
although there is a tendency to price increase for clears. Cedar siding is scarce 
and will continue so as long as the mills remain down. Some of the shingle mills 
are expected to start up early in February, but with the scarcity of cedar logs 
and the present price of approximately $13 many of them refuse to sell shingles or 
accept orders for next month at present values. A more optimistic tone is notice- 
able among the manufacturers in the Kootenay country. At Tacoma the fir 
market is fair and while there has been no marked increase in orders prices are 
firmer. Yard stock is moving in fairly large quantities. The surplus of logs is 
said to be small. At Kansas City the fir market shows more strength. All items 
of dimension are from 50 cents to $1 higher; the ruling price seems to be about 
$6 off the old list. Encouraging reports come from the Flathead Valley. Orders 
are as numerous as they were during the corresponding month a year ago. Mills 
have sufficient business booked to keep them working ful! time and nearly to 
capacity. Prices are said to be a little stronger. The prospects now are that 
the demand will be fairly good from points in the Dakotas and eastern Montana 
this year. Crops are looking good and new settlers are expected in the early 
spring. The redwood market is reported steady in Kansas City, and while the 
volume of business is not as heavy as two weeks ago enough has been sold to keep 
the wholesaler encouraged and the general outlook is considered satisfactory. 


* * * 


The hardwood market is one of expansion. The volume of business done is much 
larger than the first of the year. Buyers find considerable difficulty in placing 
orders at present prices for future delivery. Manufacturers will accept orders 
for immediate shipment, but they are of the opinion that prices will be much 
stronger in a short time and that they would, therefore, be foolish to sell for future 
delivery at going values. Since the middle of January consumers in industrial 
centers in the northern cities and in the middle West have been heavier buyers of 
hardwoods. It is probable they are getting sufficient inducements in the way of 
prices to take hold, although a general statement is that prices have a firmer 
tendency. In mideountry the most urgent call is for plain sawed oak, with 
emphasis on red oak. Quartered white is less active than last year at this time. 
The quantities of desirable dry oak at mills are not heavy and there is no good 
reason for the low prices now and again heard of. ‘There is a fair call for wagon 
and implement stock. In low grade material gum and cottonwood are the best 
sellers. The demand for both is good. Box manufacturers are doing a fair busi- 
ness and buy whenever they are able to secure Nos. 1 and 2 common. West Vir- 
ginia manufacturers find a much better demand for hardwoods in general than 
was the case two weeks ago. Oak ard sound wormy chestnut lead the other woods 
in sales. Northern hardwoods are in remarkably firm hands. Birch, maple, beech 
and basswood stocks, while a little heavier than last year, are away below those 


“of 1912, and manufacturers show considerable firmness in quoting prices. 


* * * 


The North Carolina pine trade situation is one of waiting for a full demand. 
Manufacturers find that stocks, while a little larger than a year ago, are not 
excessive or burdensome. Some of the mills are still curtailing production until 
a betterment shall take place in conditions. Others, however, are operating full 
time whenever possible. The market is considered firmer than it was January 1, 
although there has not been a decided increase in sales. Inquiries are numerous, 
but prices are not to the liking of the manufacturers. The demand for North 
Carolina pine depends upon the amount of building that is being done in the 
eastern States and cities and it is expected that with the coming of spring require- 
ments from this branch of the trade will be larger than they were last year. In 
the meantime buyers still purchase only for current requirements and try to get 
as low prices as possible. 

* * * 


In the cypress trade there is a fair and rising movement and prices are well 
maintained. Operators express confidence in the trade for the entire season. The 
factory trade is called quiet, although a few orders have beer received the last 
week. The dominant feature in the market is the demand for mixed cars. At 
Kansas City, while the factories are not in the market heavily, retailers are 
taking stock freely. The demand shows considerable increase over a month ago. 
In Baltimore the demand has been good, owing to the open weather, which has 
been extremely favorable to building. In St. Louis, New York and Buffalo. 
while no disposition is shown to buy ahead, something is doing in the way 01 


orders all the time. 
* ¥ s 


Eastern spruce demand is fair only. Prices are unsatisfactory to producers, 
being from $2 to $3 off. Conditions of business in general are considered 
favorable, so the spruce manufacturer believes that trade will be back to normal 
proportions within thirty days. In the East, while orders are by no means 4s 
active as they should be, they are much better than two weeks ago. 
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PRIVATE CORPORATIONS NO LONGER PRIVATE ? 


‘he first of the five administration bills designed to carry out the ideas of Presi- 
dent Wilson as to the amplification of the Sherman anti-trust law would create an 
juierstate Trade Commission. It is known as H. R. 12120, was introduced by Rep- 
resentative Clayton on January 22, and was referred to the committee on inter- 

te and foreign commerce. This is one of the measures that business men 
-:ould inform themselves of, and the number cited will identify the bill. 

ur Washington correspondence states that this bill, and some of the other bills, 
do not at all realize the desires of the radicals in either party, and yet H. R. 12120 

vests some things that are rather startling to the old-fashioned business man. 
\iter providing for organization of the commission the bill pretty definitely assures 
tie country that there is to be hereafter no such thing as a strictly private corpora- 
tiou engaged in interstate commerce, for section 3 says that ‘‘all corporations 
engaged in commerce among the several States or with foreign nations, excepting 
coumon earriers,’? must from time to time and as demanded by the commission 
furnish such information, statements and records of their ‘organization, business, 
financial condition, conduct, management and relation to other companies’? as the 
commission shall require, and the commission shall have complete access to the books 
ot such companies. : 

section 4 provides that ‘‘the information so obtained shall be public records and 
the commission shall from time to time make public such information in such form 
ani to sueh extent as it may deem necessary.’’ (The italics are ours.) The sub- 
sequent sections, and there are thirteen all told in the bill, are devoted to making 
etiective the purposes of the biil as expressed in sections 3 and 4. 

\mong these provisions is the one that no one shall be excused from testifying 
bevuuse his testimony or evidenee, documentary or otherwise, might tend to 
incriminate him; yet this is softened by the provision that no natural person shall 
be subjeet to any penalty because of the evidence he may give, except for perjury. 

lhe new Interstate Trade Commission takes the place of the Bureau of Corpora- 
tions, the organization of which becomes a part of the commission, and the commis- 
sion itself is to be purely an investigating body. It can by its own motion or by 
direction of the Department of Justice carry on investigations, but the courts remain 
the adjudicators of the matters considered by the commission. We recommend that 
our readers secure a copy of this act from their representatives in Congress. 


WOOD POSTS AND SUBSTITUTES. 


That subsidiary of the lumber business, the post and pole trade, is complain- 
ing and has for years complained of the lessening demand for that by-product 
of the forests. To be sure in recent years a good deal of the oldtime post busi- 
ness has been eliminated by natural changes in demand. Except for confining 
stock, fences are no longer actual barriers to such an extent as they are markers 
ot boundaries. But there are other reasons for a decline in the use of wooden 
posts and poles. The lumber producers and dealers recognize the inroads of 
substitutes and are making efforts to combat them. Substitutes have affected 
the post market, but either the producers of posts do not recognize the fact or, 
having recognized it, see no means of protecting themselves. 





Only four or five years ago the steel men began a systematic campaign to 
introduce steel posts by means of the retail lumbermen. They have used adver- 
tising and special sales representatives, and in every practicable way have in- 
creased their business, until now it is not uncommon for them to ship posts in 
carload lots to the retail lumber trade. They have been able to carry on this 
campaign with practically no competition from wooden posts. 

This is a matter that post men should consider. They should awaken to the 
necessity of promoting the use and therefore the sale of their commodity. The 
subject has a public bearing, moreover, in its relation to conservation. Post 
timber ordinarily is not small timber that if left to grow would become of com- 
mercial size and be the raw material of the sawmill. White cedar, juniper, 
lodgepole pine and other posts are quite generally made of small timber that has 
no other market value and will have none. Not to utilize it for posts is to allow 
it to remain always unutilized, and therefore waste. 

This is a subject that appropriately was considered by the cedar men at their meet- 
ing this week. Promotion of the use and sale of wooden posts by every legiti- 
mate means should be undertaken, emulating the example of their enterprising 
steel competitors. It is not a big-money business, but reasonable amount put 
into forest products expositions or advertising in various ways, and especially in 
the lumber papers, by which the advantages of wooden posts can be put before 
the retail lumber dealers, to be in turn passed on by them to their customers, 
should hold for wood the uses to which it is best adapted. 





THE PROMISE OF PROFITABLE BUSINESS. 


However much time and thought and newspaper space may be devoted to forest 
conservation, welfare work, community development and a thousand other things, 
the real purpose of anybody engaged in any department of the lumber business is 
to make a living and, if possible, a profit. Therefore the market and price are 
subjects of primary interest. 

While price discussions have little or no place in lumber association meetings, 
no number of lumbermen engaged in the same general line can get together with- 
out talking markets and price even if it be only in the way of desultory, in- 
dividual exchange of views and experience. And this is as it should be, for thus 
the information in possession of the individual becomes part of the stock of 
common knowledge and the individual lumberman is helped toward getting that 
profit which he ought to have. } 

Psychology is a real factor in determining the course of business and its pros- 
perity. Favorable natural conditions lose much of their effect if the business com- 
munity be in a pessimistic mood and, conversely, adverse conditions lose much of 
their restrictive power if business men hopefully minimize them. Gatherings of 
manufacturers, notably those of the North representing northern pine, hemlock and 
hardwoods, held during the last two weeks, have shown very clearly a reversal of 
fecling within the last six weeks. In December everyone was doubtful of the 
future; unfavorable prospects were magnified and the favorable were overlooked, 
and there were suspicion and distrust. Now everyone says that while physical con- 
ditions are not much better just now—orders are not very large, prices have shown 
only slight improvement—business is going to open up in thirty or sixty days and 
a good year is ahead. 

Another influence that should not be overlooked is the assurance of the annual 
}alance sheet that 1913 was a good year in the northern trade in spite of the 
depressed character of the latter end of it. Most of the white pine operators at the 
Minneapolis meeting this week had to admit that it was a good year. A few heartily 
proclaimed the fact; the majority somewhat grudgingly admitted it. About the 
same situation has been in similar ways revealed by the operators in other northern 
woods, 

But optimism is not confined to the North. All over the country when lumber- 
men get together they are talking prosperity—prosperity to come if not already 
here, The statistical position of the business is good. The country at large is 
shaking off the hampering thralls of pessimism and waking up to the faet that this 
is a great and prosperous country. Not only the lumber business but other lines 
are showing this attitude; and the banks are beginning to congratulate themselves 
and the country over the reorganization of the national finance that is to be brought 
about by the new banking law. . 

What stands in the way of an early development of business that shall grow into a 
condition of countrywide prosperity? Nothing, since business men take the position 


they do. There are some uncomfortable things in connection with our relations to 
other countries. We would be glad to have the Mexican situation cleared up, and 
we don’t like to have our diplomatic relations with some more distant couttries 
i any way clouded, but these things, while among the disturbing features of last 
year, are now largely forgotten by the business world. After all, we do business 
chietly with ourselves, and prosperity in the United States may and will exist in 
spite of embarrassments or adverse influences coming from abroad. The business 
community is headed in the direction of prosperity. ‘The signal has been given to 
SLAF. 





PLACE OF DISTRIBUTION IN BUSINESS. 


Economists in Congress—and some elsewhere—seem to have arrived at the 
conclusion that there 1s but one factor in trade worthy of their consideration and 
beneficent protection—the consumer. Every day sees new steps taken to free 
the consumer from bondage and to restore to him a right long alienated—the 
right of buying what he wants at the price he chooses to pay for it, For a 
decade the country has run wild on the rights and the wrongs of the consumer, 
forgetting at times that there are other factors in trade and that they, too, must 
be protected. 

Generally trade divides itself into three parts: Production, Distribution, and 
Consumption. 

Production started with a forked stick for a plow and today has reached the 
stage of the electric furnace and the diamonds it turns out. 

Consumption started with raw foods and has grown and broadened with the 
population until it embraces more things by far than are listed in a Sears, Roebuck 
catalog. : 





Vroduction is governed by Consumption, but both are subject—abjectly subject 
—to Distribution, Eliminate distribution and the world would go back to primi- 
tive days and men once again would live in caves. A minute’s thought will 
couvince even a politician that distributing agencies are necessary to the people’s 
welfare, even though the fact is not borne out by the present trend of legislation. 
The recognition ot that fact implies legitimate protection; perhaps permits or 
requires regulation, if necessary. 

Distribution is divisible into two parts: Transportation and marketing. The 
railroads we have and shall continue to have in spite of our financial, legislative 
and judicial efforts to make them unprofitable. but the marketing factor is one 
that seemingly we do not accept and would abolish it we knew a way. The horrors 
ot the middieman’s profit have dangled before our eyes so long that we cheerfully 
throttle him whenever we see an opportunity. 

Here lies the cause of much of the trouble the American people are having in 
their efforts to regulate business. They are trying to dismember it by cutting off 
one leg—the middleman or merchant—and expect it to hobble on the other iong 
crippled leg—transportation—and make as good progress as before. 

Jn many lines ot business the middleman enjoys natural protection of which 
he can not be deprived. Take the drug trade, for example: What would be the 
plight of the consumer if there were no corner drug-store and he had to send to 
St. Louis for a bottle of peroxide, to New York for a piece of soap, and to the 
Post Oftice for his postage stamps? The drug store is necessary and so is the 
drug jobber who buys peroxide and soap by the carload lot and supplies the 
retail druggist ’s requirements in reasonabie quantities. The consumer’s purchases 
ot drugs and chemicals are too small to make it worth while for the manufacturing 
chemist to seek the consumer’s trade direct. The very nature of the business 
establishes channels of trade from which there never can be any serious devia- 
tion. So it is in many lines of business—but in many others such natural 
protection does not exist and the fight against the middleman is waged with con- 
siderable success. In other words, the theory seems to be to eliminate the middle- 
man wherever possible, leaving him alone where he is so intrenched as to be 
invulnerable. 

Jn the lumber business, as everyone knows, the middleman is not especially 
fortunate in his defenses. His business is quite as legitimate as any, his lumber 
yard is as necessary in its way as the drug store, but the fact is not so apparent 
and can not be made so apparent to people who do not or can not think; hence he 
is not allowed to defend himself agaimst unfair competition, being generally 
regarded as one of the middlemen who are responsible for the high cost of living 
and therefore as one who should be summarily disposed of. 

It is needless to recite the services the retail lumberman performs for his 
community—how he gathers woods, from North, South, East and West, sells 
them on limitless credit, makes quick deliveries and in innumerable ways accom- 
modates his neighbors and customers. All these things are forgotten when, on 
occasion, @ manufacturer, enjoying the manufacturer’s advantage of price, comes 
into his territory and undersells him a few dollars on a house bill. No one stops 
to think long enough to realize that the retailer can not possibly compete with the 
manufacturer, nor do many find anything improper in the manufacturer’s will- 
ingness to take advantage of this fact. 

It is a strange thing to hear a manufacturer complaining of retail competition 
and fighting to prevent the retailer cutting prices. Yet such was the basis of a 
case recently decided by the supreme court of Washington—a case in which ‘‘the 
shoe was on the other foot.’’ The Fisher Flouring Mills Company brought suit 
against a dealer who had cut the price on its product contrary to agreement, and 
in granting the complainant an injunction and damages the supreme court said: 

In the absence of a monopoly, either actual or potential, a contract fixing the 
retail prices to the consumer can not have an effect appreciably inimical to the public 
interest, because it can not fix prices at an unreasonably high figure without defeating 
its own purpose by either signally failing to maintain the fixed price or putting the 
individual manufacturer out of business. In either case it fails to restrict competition. 

The true competition is between rival articles, a competition in excellence, which 
can never be maintained if, through the perfidy of the retailer who cuts prices for 
his own ulterior purposes, the manufacturer is forced to compete in prices with goods 
ot his own production, while the retailer recoups his losses on the cut price by the 
sale of other articles at or above reasonable price. 

It is a fallacy to assume that the price-cutter pockets the loss. The public makes 
it up on other purchases. The manufacturer alone is injured, except as the public 
is also injured through the manufacturer’s inability, in the case of cut prices, to 
maintain the excellence of his product. 

Fixing the price on all brands of high-grade flour is a very different thing from 
fixing the price on one brand of high-grade flour. The one means destruction of all 
competition and of all incentive to increased excellence. The other means heightened 
competition and intensified incentive to increased excellence. It will not do to say 
that the manufacturer has not interests to protect by contract in goods after he has 
sold them. They are personally identified and morally guaranteed by his mark 
his advertisement. 

If the Fisher Flouring Mills Company had sold this dealer a trainload of flour 
and then had canvassed his community and had itself cut the price and sold all 
the flour it could direct to consumers who otherwise would have bought their 
flour from the dealer the transaction would have been entirely legitimate, as 
viewed in the light of the federal Government’s attacks on retail merchants who 
have sought to defend themselves against such unfair tactics by manufacturers. 

The supreme court of Washington has had the courage to hold that the legitimate 
maintenance of prices in such case is legal in spite of the fact that it forces our 
national pet, the consumer, to pay more money for that particular flour if he buys 
it. Whatever its final legal status may be, the court’s opinion in this case is 
remarkable for embodying a brand of common sense that has been too rare. 

Eventually the laws of the country must provide for adequate protection to the 
middleman—the merchant—as well as to the manufacturer and the consumer. 
And every manufacturer must choose his method of selling his goods—either 
through the established channels of trade or direct to the consumer—and, having 
chosen, must stick to the one policy or the other. The question is one of rudi- 
mentary business, but is just beginning to be appreciated. 
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DOMESTIC. 
General. 
Conferences on vocational opportunities for college women 

under the auspices of the intercollegiate bureau of occupa- 

tions will begin at New York February 3. The bureau is 
managed by the New York alamnie associations of Bernard, 

Isryn Mawr, Vassar. Smith, Wellesley and other women's 

colleges. 

Secretary Morrison of the American Federation of Labor 
announced January 27 that a general campaign is to In 
conducted by the federation throughout the country in an 
efort to unionize the 300,000 Government employees. 





President Wilsen has accepted the invitation of the State 
authovities of North Carolina to be present May 10 and 
unveil the menument to the women of the Confederacy soon 
to be erected on the grounds of the capitol. The monu 
ment is the gift to the State of the late Col. Ashney Horne, 
of Clayton, N. ©. 

The trustees of the Metropolitan Museum of Arts at New 
York have accepted the art treasures of the late Jenjamin 
Altman, the largest and most valuable gift of painting 
porcelains, tapestries, rugs. china, enamels, statuary and 
other objects ever received by that institution, and arrange- 
ments are being made to provide a complete public exhibi- 
tion ot them. 

Laws to prohibit further immigration until all surplus 
laborers in the United States are employed were favored 
by a resolution adopted at the convention of the Union 
Mine Workers of America at Indianapolis, January 24. 

The Argentine Republic, France, Great Britain, Germany 
and Portugal have accepted the invitation of the United 
States to participate in the great naval procession from 
Hampton Roads to San _ Francisco through the Panama 
Canal in 1915. Guatemala, Hayti, Honduras, Nicaragua, 
Salvador and Switzerland have promised to send naval of- 
ficers although they are not able to send ships. 

A bill requiring labels bearing the skull and cross bones 
and the words “alcohol” and “poison” in bold type on all 
bottles containing beer, whisky, or other alcoholic bever 
ages containing more than 2 percent alcohol and offered 
tor sale in package form was introduccd in the New York 
assembly January 26. 

Fire recently destroyed two-thirds of the exposition build- 
ings at Manila. The loss is $250,000, 

Private Francis Wildman, of the United States Army 
Aero Corps, established what is said to be a world’s record 
for hydroaeroplanes January 23 at San Diego, Cal., when 
with a passenger he reached an altitude of 5,500 feet. in 


25 minutes. 


87.000, according to the 








The population of Cuba is 2 
new census. ‘Che populatien in 1907 was 2,048,980, 

In an address before the American Asiatic Society ai 
New York January 26 Secretary of State Bryan declured 
President Wilson’s policy toward business and his proposed 
legislation affecting trusts promise a lower cost of living at 
home and increased international trade. 

One out of every three students in the University of 
Chicago is earning the whole or part of his expenses, ac- 
cording to a report made public January 26 by Alfred 
Kelly, Jrv., head of the university bureau of student em- 
ployment. During 1915 a total of $157,350 was earned by 
students in positions secured through the bureau. 


Nearly 1,000 homeless and hungry men in New York 
City were fed January 22 and more than 400 given beds 
for the night by Mrs. Finley J. Shepard, formerly Miss 
Helen Gould, in celebration of the first anniversary of her 
murriage. 

The lower house of the Mississippi legislature January 
22 defeated a resolution seeking to amend the constitution 
to give full suffrage to women 


Attorneys for the receivers of the St. Louis & San Fran- 
cisco Railroad January 22 filed suit in the United States 
district court at St. Louis against ten men who were 
directors of the road in 1910 to recover more than $14,000,- 
000. The action was brought in xaccordance with recent 
instructions of Walter li. Sanborn, circuit judge, before 
whom the receivership proceedings were brought last May. 


The American people drank 70,000,000 gallons of whiskey 
smoked 4.090.300.0000 cigars and puffed S,711,000,000° ci 





rettes during the six months ended December 31, according to 
figures announced January xy Commissioner Osborn, of 
the internal revenue bureau. The total collection of taxes 
for the six months totaled $167,647,905, an increase of 
$4,175,630 over the corresponding peried for 1912. 





The Rockefeller foundation at New York January 23 an 
nounced the appropriation of $10,000 a year for ten years 
for the support of the American academy in Rome and of 
$10,000 for the relief through the American Red Cross of 
suffering in Bulgaria due to the Balkan War 


An estimate of the number of motor vehicles in use 
throughout the world is as follows: United States, 1,127.- 
940; Great Britain, ascertained total from various 








European countries, 275,511; estimated total from other 
countries, 92,500; total 1,919,789 registered cars. 











Washington. 

Former Senator Shelby M. Cullom died January 2S at his 
residence in Washington, 1) C., at the age of S4. Tle was 
«lected governor of Hlinois in IST6 and on March 4, 1885, 
he became one of the United States senators from Ulinois, 
serving in the Senate continuously for $0 years. His final 
resting place will be Oak Ridge Cemetery at Springtield, HL. 

As the result of an investigation disclosing the advantages 
of oil-equipped battleships, Secretaries Daniels and Lane, 
Chairman Padgett of the House Naval Affairs Committee 
and others have been conferring over a project for Govern 
ment ownership of oil lands and pipe lines for furnishing 
the navy with its own fuel. 

Individuals whose net income from March 1, 1913. to 
December 31, 1913. was $2,500 or more must make returns 
of their net income for the year, according to a regulation 
issued January 17 by the Treasury Department. The tax 
for 1915 is assessed only for the ten months mentioned. 





Ilereafter only persons having incomes of 
must make returns, 


00> or more 


The postoftice appropriation bill, carrying a record break 
ing total of $305,000,000, was passed January 23 by the 
Ilouse of Representatives, 

The House rules committee refused to make a special 
provision to couple a $25,000,000 good roads appropriation 
with the proposal to exempt 2,400 assistant postmasters 
from civil se1vice in the new postoffice appropriation bill. 

In an official statement issued January 27 Dro PoP 
Claxton, federal commissioner of education, asserts that 
the proper education of its immigrant population is a duty 
which the United States owes to itself and to them. 

Vigorous opposition to the proposal to withdraw radium 
lands from entry was made before the TLouse mines com 
mittee January 21 by Thomas R. Hanahan, State mining 
commissioner of Colorado. He declared such action would 
ruin the radium mining industry. 

An extensive system of land 
Hawai 


fortification for the 
1 Islands is proposed in the annual fortifications 
appropriation bill, reported to the House of Representatives 
January 25 by Representative Shirley, of Kentucky. Phe 
bill would provide $457,000 to build fortifications as a part 
of the War Department's plan to establish a strong military 
post, supplemental to the Hawaiian naval base. 








President Wilson January 27 signed an executive order 
putting into operation on April 1 a permanent government 
for the Panama Canal Zone and naming Col. George W., 
(x,oethals as the first civil governor. The president's order 
creates these departments: Operation and maintenance, pur 
chasing department, supply department, accounting depart 
ment, health department and an executive secretary. 

Financial operations which included the acquisition of 
lines through syndicates which profited to the extent. of 
more than $8,000,000 are cited as among the underlying 
causes of the insolvency of the St. Louis & San Francisco 
Railroad Company in a report to the Senate January 26 by 
the Interstate Commerce Commission on the Frisco lines 
receivership. According to the commission's report, part of 
the $8,000,000 was pocketed by the Frisco’s own officers. 

Owing to injury to labor conditions on the VPacifie coast 
through an already unaccountable influx of Hindus and 
possible extension to the southern States, Secretary Wilson 
of the Department of Labor before Congress January 23 
urged their immediate exclusion from the United States, 

The Senate January 24 passed the Alaska railroad bill 
by a vote of 46 to 16. The bill authorizes the president to 
purchase or construct 1,000 miles of railroad in Alaska at 
a cost not to execeed $40,000,000, 

Radium as a cure for cancer is still in an experimental 
stage and its use in the treatment of internal cancer results 
fatally in a large percentage of cases, according to the testi- 
mony before the Ilouse mines committee January 26 of Dr. 
William H. Campbell, director of the radium = clinie of 
Pennsylvania. 

The International Congress on the Welfare of the Child 
will be held at Washington April 27 under the auspices 
of the National Congress of Mothers’ and Parent 
Association, 





Teachers’ 


The nomination of Henry M. Pindell, of Peoria, Ill... to be 
ambassador to Russia was confirmed by the Senate January 
zt. 

sy a vote of 151 to 15 the Mouse January 27 adopted the 
resolution of Congressman Keating of Colorado, empowering 
the mines and mining committee to make an investigation 
of strike conditions in the coal fields of Colorado and the 
copper district of Michigan. 

The Treasury Department announced January 27 that 
corporations can not deduct any portion of the specific 
exemption authorized under the old corporation tax law 
when making payments of the tax under the new income 
tax law. 

The international commerce commission January 27 held 
as unlawful and unreasonable preferences the millions of 
dollars paid annually to great industrial plants by railroad 
systems in the form of “allowances” or special services; in 
fact, unlawful rebates, operating to the disadvantage of 
smaller manufacturing concerns throughout the country. 





FOREIGN. 
Emperor William celebrated his fifty-fifth birthday J ! 
ary 27. After services in the royal chapel at) Berlin 
majesty held a birthday levees and received the congrat 
tions of his ministers, of the ambassadors and = minis 
aveeredited to the German court, of the high military rT 
naval authorities and of the court) society All classi if 
his subjects joined in observing the day. 





Z 


While Fritz Schindler, a member of an American mo y 
picture expedition, was attempting to photograph a 
in the jungle in British East Africa the animal sprong 
upon him and killed him, 

An heir to Prince Victor Napoleon, the pretender to 
throne of France, was born at Brussels January 23. 21 
Victor Napoleon, who is in’ his fifty-second year, 
married in 1910 to Princess Clementine of Belgium. 

Sir David Gill, the Seoteh astronomer, died at Lond 
recently in his seventy-tirst year. Sir David was one of 11 
most widely known of scientists. He was a former presicd: 
of the British association and held scientific degrees fy 
many universities. 

The German imperial parliament, in order to demonstrate 
its indignation over the recent incidents between the military 
and civilians at Zabern January 24 adopted by a large 
majority a resolution demanding a government action to 
prevent the use of troops against citizens unless at. the 
request of the civil authorities. 

The extensive conservatory in the Glasgow (Scotland) 
Botanic gardens, known as the Kibble crystal palace, was 
destroyed January 24 by a bemb believed to have been set 
off by militant suffragists. 


A bequest of S81 








25,000 tor the expansion of the German 
navy is left to Emperor William in the will) of Herr 
Vahdick, a patriotic artist of Luebeck, Germany, who died 
recently. 

Sid Edward Carson, leader of the Ulsterites, in a speech 
at Lincoln, said he was ready to join Jokn Redmond, the 
Irish Nationalist leader, in an attempt to extend real local 
government to Ireland or to remove any abuses or. in 
justices, social or religious, 

A oill for the appropriation of 8400,000° for) French 
represeniation at the Panama-Pacitic International Exposi 
tion at San Francisco was introduced in the Chamber « 
Deputies January 22 by the French Government. 


hi 


To reclaim by irrigation a vast tract of desert in the 
Soudan, consisting of 1,500,000 acres lying between the 
Blue and White Niles, the British Government has begun the 
construction of two dams south of Khartoum, one over 
each of the rivers. The construction of the dams will 
enable the flow of the rivers to be properly regulated and 
will practically mean the final harnessing of the Nile, 

The navies of the world have built 101 battleships of the 
dreadnought type since the British navy launched the 
original dreadnought eight years ago. Great Britain now 
has $4 dreadnoughts, Germany 22, the United States 10, 
France 7, Italy 6, Russia and Japan 5 each, Austria and 
Brazil 3 each, Spain and Argentine 2 each and Turkey and 
Chile each one. In 1911 Iengland possessed 24 of the 





world’s 65 dreadnoughts. 

The British submarine 17 which sank in Whitesand Bay 
recently during maneuvers was) located) January 21~ in 
twenty-three fathoms of water four miles from shore 
Raising operations have begun, 


The Swedish Antarctic Committee, an association formed 
last year with Admiral Dalander at its head and Professors 
Nordenskjoid, Anderson, De Greer, Nathorst and Lonnberg 
among its members, is making arrangements for a_ five 
years’ antarctic expedition which will start in the autumn 
of 1915. The cost of the expedition is estimated at $72,360, 
one-half of which will be furnished by the Government. 


It is reported that Turkey has warned the Powers that 
it will refuse to accept their decision concerning the Aegean 
Islands and will do its utmost to regain Mitylene and Chios 
It is also reported that Turkey and Bulgaria have con 
cluded an offensive treaty against Greece, 


The rebels attacked Port Au Prince, the capital of Hayti, 


January President Michel Oreste fled with his wife 
and took refuge aboard the German cruiser Vineta. Marines 
from the United States armed cruiser Montana and the 
Vineta were landed to guard the legations. 








The Portuguese cabinet, headed by Dr. Alfonso Costa, has 
resigned as a result of the parliamentary deadlock and 
ministerial crisis which were brought about by the action 
of the opposition majority in the senate in systematicall 
rejecting all the government's proposals. 


In an address to the Japanese Diet January 21 regarding 
the status of negotiations with the United States over the 
California alien land legislation, the Foreign Minister said 
the Government had received no reply to the third note © 
protest presented August 10 and that the Japanese Govern 
ment had come to see the necessity of considering som: 
other ways for solution of the question, because the replies 
of the United States to its first two notes had not beer 
found satisfactory, 
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marvelous change in business sentiment and actual 
wo fitions has come about since the beginning of the 


ve From gloom and doubt) during December the 
tipo ueial and commercial world this month has emerged 
il the bright sunlight and an almost clear vision of 
the good things that are to make for plentifulness and 
ene of money and an expansion and activity of business. 
it is come to be almost 2a condition of elation that 
secreely was paralleled in any period of the past, and 
ti whieh a conservative person can see no adequate 
reoson. But this state of the financial and commercial 
miod is distinctly obvious and opinions to the contrary 


i iticisms and doubts would better be thrown into 
| diseard, for the majority of bankers, specu 
Intors, investors in securities, merchants and manu 


facturers seem to have jumped aboard the car of prog 
y ind purpose to go ahead regardless of the past. 
It a remarkable change from the pessimism and gloom 
of month ago. Even the speculators in) stocks have 

cht the spirit of the times, as the remarkable rise 
n the price of numerous issues last week and the heavy 
le iws therein show. At the end of last week, how 


eyer. came a reaction in the Wall Street market and 


there was a decided check in the advancing tendency, 
still the prevailing sentiment was that a positive change 
to a better market had come, and that, barring the 
rhe ituble checks caused by realizing, there would he a 
continuous improvement and larger dealings, in- the 


stock market. 


rhe pronounced change for the better in) both the 
stock and bond markets is generally attributed to what 
s considered the temperate and conciliatory tone of 
President Wilson’s late message to Congress concerning 
the trusts and monopoly in general, though the public 
and the stock exchanges should have known beforehand 
that the President’s policy was grounded in a con 
structive plan. But the stock market was waiting for 
aocue to start the speculative movement, and took it 
from the President ’s message. 


Yet there was a more real basis for an advance in 
stocks, which was the greatly improved condition of the 
hond market. This has been developing for some time, 
and an impetus thereto was given by the recent sale 
of New York State bonds to the amount of $51,000,000, 
hearing 414 percent interest and running fifty years. 
These bonds were exclusively sold through Kuhn, Loeb 
& Co. and William Read & Co., who were the successful 
bidders, and the entire issue of bonds by these firms 
vas resold at 10744, less 4% commission, to commission 
dealers, and the bonds found their way into the owner- 
ship of banks, trust companies, insurance companies, 
private bankers and other investors. These bonds are 
expected to be held at higher prices than were paid for 
them. For some time there has been a better tone in the 
hond market, the cause being that much money had 
heen held for safe and permanent income investment, as 
is usually the case after a prolonged recession of busi 
ness, following overexpansion, with the inevitable result 
of liquidation and the aceumulation of idle funds. 


The suecess of the New York State. bond sale was 
felt immediately throughout the bond market. Prices 
of practically all bonds were bid up with much activity 
in the movement, and prices of new issues, which had 
heen selling out of line with the general market, sharply 
advanced. Following the sale of the New York bonds 
prices of such securities ascended the scale, and trade 
reached the high figure in one day of $7,810,000, against 
#1.000,000 as the daily average prior to the York State 
sale. Tlence the conelu8ion was that the investment 
houses had been placed in such liquid condition that new 
financing could be undertaken, and it was expected to 
come rapidly, This is the usual course of the market 
after a long period of dullness, when idle funds accu 
ulate. For some time such funds have been going 
to seasoned securities that yield a fixed though mod 
erate income, with good security safeguarding the invest 
ment, sueh as first class railroad and State and municipal 
honds, 

s x 


\ttention is cailed to statements recently made by 
ivlish and Continental authorities to the effect that 
general improvement has begun in finance and com 
cree, Several complimentary utterances have come 
from overseas regarding the effect that our revised 
riff and currency reform has had on American pros 
cis in finanee, industry and trade. These have been 
oted in American newspapers and have had a stimulat 
effect on the minds of security traders, bankers and 
idlers of large business generally. And while the 
reater interests have built confidence on the attitude 
the Kurepean mind toward the status and prospects 
this country the ordinary business man, whose affairs 
not conspicuously figure in the great markets and 
ess reports, has continued to do business and make 
fuss about what is happening in the great exchanges 





of the world. But such individuals are in touch with the 
monetary condition through intimate relations with their 
bankers, and they read of what is going on throughout 
this country and the world. As a matter of faet the 
small and Jocalized merchant or manufacturer has been 
doing fairly well throughout the prolonged pother about 
recession, a dull metal market, the turning off of hands 
in the great industries, the thousands of idle men in the 
bread line, and the sensational reports that have daily 
appeared in the newspapers of poverty and the high 
cost of living, Yet many units of such small and local 
ized business have thriven all along, and have experi- 
enced little of the trouble that has come to the ex- 
changes in the great centers, the big banking interests, 
the railroads and corporations that must resort to stock 
wnd bond issues for capital, and the short term notes 
to tide them over low places in their financial progress. 
Allied with these smaller and local business men is the 
agricultural class, that through two seasons of good 
crops has maintained a comfortable status, while thou 
sands of farmers have accumulated surpluses for invest 
ment, 


Whether the current remarkable revival of confidence 
and spirits is justified by actual conditions may be con 
sidered questionable, but a state of the business mind 
is distinctly in evidence as decidedly reactive from the 
dull, morbid gloom of last month. Evidently the ma 
jority believe in the present national Government, the 
Federal reserve measure, the general good effect of the 
tariff revision downward, and the administration ’s policy 
for handling the trust and monopoly questions. Since 
the first of the year there have been a remarkable sub 
sidence of criticism and complaint and an unprecedented 
falling in line with the policies that have been adopted. 
No more remarkable exhibition along this line could be 
adduced than the general acquiescence of the bankers 
of the country in the reserve and currency act. The 
great corporations are equally resigned to the course that 
the Government may mark out for them. There will be 
reactionary criticism, and possibly some reactive effect 
in the working out of the new plans, vet the peopte at 
large are content to give the powers that be a free 
hand and acquiesce in the new policies so far as is 
possible. The outcome of all this is to be determined 
by the inevitable logic of events. 


Without doubt the pronounced improvement in domes 
tie monetary and investment conditions has been meas 
urably effected by changes for the better in’ Europe. 
The recent reduction of the Bank of England’s dis 
count rate from 44, to 5 percent has had a marked effeet 
on European and the world’s finances’ trend to an easier 
condition: This reduction was followed by the mark 
ing down of rates at other European banking centers. 
As one metropolitan reviewer remarks: ‘* It seems as if 
January 1 was the signal for a general lowering of 
rates, though it should be said that the Reichsbank of 
Germany anticipated this development before the end 
of 1913.’? During Iast week six central banks in 
Europe made reductions in their discount rates, includ 
ing the Bank of England’s reduction to 4 percent. It is 
thought that the end of reduction has not been reached. 
Such reductions have caused a redundancy of money in 
all the principal banking centers of Europe and in the 
United States. The effect has been to reduce the call 
rate in New York from 10 percent on January 2 to 1% 
to 2 percent, practically a midsummer rate. Time 
money has been reduced from 4% and 5 percent to 2° 
and 4 percent, meaning that collateral loans, running 
for sixty days, can be had at 2% and for six months at 
+ percent. Commercial paper was selling at 6 percent 
throughout December, but the market over the end of 
the week was quoted in New York at 4 to 414 percent. 
These«lowered rates for discounts and interest have had 
a relative effect at all loaning centers in this country, 
No doubt this world’s decline in money rates had a 
strong intluence in the stimulation of the stock market 
last week, which was carried beyond the sustaining point, 
for.on Monday of this week the market lost its buoyancy 
and dealings were narrow, although retaining something 
of the upward tendency. 


% ™ * 


Reports indicate that iron and steel are making 
substantial gains in trade. Orders recently booked are 
said to have been secured without a sacrifice of quoted 
prices. Orders are running somewhat in excess of ship- 
ments, which are between 55 and 60 percent of capacity. 
The United States Steel Corporation is expected to show 
an increase in unfilled tonnage this month, though orders 
are not expected to run much more than 25,000 to 
30,000 tons a day. The railroads as yet are not showing 
much if any disposition to buy steel, and the market 
as a whole is spotty, though in totality rather on the 
gain, It is assumed that steel manufacturers will not 
be able to gage the course of the industry until the 
Interstate Commerce Commission shall have rendered 
its decision in respect to the asked for advance in rates. 


That is likely to be deferred for many months. Pig 
iron is very weak in the Birmingham district, Alabama, 
and very little profit is made in the sate of steel prod 
ucts at present prices. In the southern field foreign 
sales agencies are said to be very aggressive, encouraged 
thereto by reduction in our tariff on importations. This 
is said to be true of all the seaboard points. Yet the 
iron and steel trades are hopeful, and are encouraged 
by the gains that have been made at interior northern 
points, 


Favorable reports come from the general merchandise 
trades, and this has stimulated the hopes and expecta 
tions of American manufacturers. There is a good eall 
for domestic woolens and worsteds and cotton goods 
of general sorts. The raw cotton’ trade continues to be 
a matter of speculation in this country, while European 
spinners are steadily buying American cotton at prices 
that speculative dealings in this country fail to main 
tain. Hence Europe is getting the greater share of our 
cotton involved in current sales, 


co * aoe 


A competent Canadian authority states that a sig 
nificant feature of bond dealings in the Dominion in 
1913 was the absorption of $50,720,762, or 13.56 percent, 
of the total bond output of Canada by the United 
States. Thus the United States made a record invest- 
ment in Canadian bonds last year. One potent factor 
in the movement was the attractive interest yield of 
Canadian municipal bonds in 1913, whereas theretofore 
the municipals of that country gave an interest return 
so small, as compared with like issues in the United 
States, that American bonds were preferred. The same 
authority holds that, in view of the increasing tend- 
ency of American capital to establish bran¢gh industries 
in Canada, the large immigration from the United 
States, and the increasing knowledge in this country 
about the resources of the Provinces, there is good 
reason to expect a continuous and broadening market 
for Canadian securities on this side the border. The 
outlook for 1914 for an active market in Canadian 
municipal bonds is said to be very promising. The 
general slackening of Dominion trade will tend.to‘an 
easier working of money coniitions, and thus a stimu 
lation will be given to investment in securities, 


* * * 


The profits that packing houses made last year, as 
reported in the financial papers, where it is supposed, 
probably, that the people in general will not see the 
figures, are causing considerable comment in banking 
and commercial circles. For example, statement is 
made that one of the leading meat packing concerns, 
despite the clamor about high prices and the econo 
mies that have been foreed—or supposed—by the high 
cost of living, on a stock capital of $3,000,000, and on 
a surplus that has been accumulated of $24,623,186, 
shows net earnings in 1913 of 6.96 percent. Thus a 
total net income for the year was $4,379,965, a gain of 
$298,993 over the net earnings of 1912. The surp!us 
carried forward was $1,556,996, and the net amount 
paid in dividends to the shareholders was $3,000,000, 
As the New York Commercial remarks: ‘As an ex 
ample of conservation of resources this record com 
pares with the accumulation of the Standard Oil Com- 
pany in its palmy days.’’ It is further said that some 
of our domestic packing concerns have secured control 
of a considerable share of the trade of Argentina, and 
that for several weeks a large cold-storage warehouse 
in the northern part of New York City has been receiv 
ing shipments of River Plate chilled beef so rapidly 
that its staff has been forced to work night and day. 
The South American carcasses received average from 
200 to 400 pounds heavier than the average run of 
cattle killed in this country, it is said, and so it may 
be assumed that the meat is as good in quality as the 
domestie product. Consumers are watching for the 
effect on prices of this imported beef. 





* * ~ 


A London view in regard to the American revised 
tariff and the federal reserve act is that both measures 
are the most important events of 1913 in the commer 
cial world. According to one leading banker, these 
changes in the financial and trade status have made the 
United States a more formidable competitor! in the 
world’s trade than ever before, and must have far- 
reaching consequences on international commerce, lt 
is thought that the results will be an especial stimulus 
to commerce, and that Great Britain’s trade with the 
United States will be increased, to, the advantage of 
both nations. If our Government shall: succeed: in 
adjusting the antimonopoly question se’as.to freé our 
trade and industry from such ineubu§$ ds has rested 
upon them a new era of progress will dawn on the 
American republic, as seen from the Lendon point of" 
view. 
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Lumber Transportation 


Railroad News of Special Interest to Lumbermen 











LUMBER DOCKET OF THE COMMISSION. 


FEBRUARY 2.—Cairo, Ill., before Special Examiner 
Disque: Fourth section ‘application No. 2045; New 
Orleans, La., before Special Examiner Thurtell: The 
following fourth section applications: 461—Alabama & 
Vicksburg Railway Co.; 542—Alabama Great Southern 
Railroad Co.; 3965—Cincinnati, New Orleans & Texas 
Pacific Railway Co.; 2045—Illinois Central Railroad Co.; 


1952—Lehigh & New England Railroad Co.; 1C65— 
Louisville, Henderson & St. Louis Railway Co.; 2138— 
Mobile & Ohio Railroad Co.; 458—Nashville, Chatta- 


nooga & St. Louis Railway Co.; 
way Co.; 20483—Yazoo & Mi 
754—Louisiana Railway & 


1548—Southern Rail- 
ssippi Valley Railroad Co.; 
Navigation Co.; 4218—Mis- 

















souri Pacific Railway Co.; 4886-4907-4908—St. Louis 
Southwestern Railway Co.; 3528—Missouri, Kansas & 
Texas Railway Co.; 1950-1951—Kansas City Southern 
Railway Co.; 2636—Texas & Pacific Railway Co.; 3671- 
367 —Missouri & North Arkansas Railroad Co.; 23s8— 
St. Louis & San Francisco Railroad Co. 

FEBRUARY 4.—San Francisco, Cal., before Special 


Examiner Gutheim: I. & S. 
lumber rates. 

FEBRUARY 6.—Argument at Washington, 
section application Nos. 8806 and 8807 
Railway Co. and other carriers, which 
to establish lower rates from St. Louis, 
River crossings, iesapiets and Nashville. 
and Huntsville, Ala., to stations in 
than the rates concurrently 
from, to and between intermediate stations. 

FEBRUARY 9.—Washington, D. C., before Special 
Examiner Pitt: The following fourth section applica- 
tions: 601—New Orleans & North Eastern Railroad 
Co.; 2045—Illinois Central Railroad Co.; 1952—Louisville 
& Nashville Railroad Co.; 2138—Mobile & Ohio Rail- 
road Co.; 1548—Southern Railway Co.; 1625—C. C. Mc- 
Cain, agent; 4966—Chesapeake & Ohio Railway Co.; 
1561—Norfolk & Western Railway Co.; 1548—Southern 
Railway Co.; 1573—Seaboard Air Line Railway; 703 
Atlantic Coast Line Railway Co. 1530—Central of 
Georgia Railway Co.; 972— Atlanta, Birmingham & 
Atlantic Railroad Co. 


241—California-Colorado 


a: <3 
of the 


Fourth 
Southern 
asks authority 
Mo., the Ohio 
Tenn., Decatur 
North Carolina, 
applicable on like traffic 








ALLOWANCES TO INDUSTRIAL ROADS. 
[By ODELL.] 

WASHINGTON, D. C., Jan. 28.—The Interstate Com 
merce Commission has rendered an opinion that all 
allowances granted by line carriers in Official Classi- 
fication territory to industrial railroads, or to plant 
railroads, whether incorporated or not, are illegal and 
constitute a violation of the act to regulate com- 
merce. 

The opinion, written by Commissioner Harlan, is a 
most sweeping condemnation of the methods that have 
long been resorted to by the line carriers as a means 
of giving rebates or concessions to certain great indus- 
trial concerns from which they receive an immense 
amount of business. 

While the investigation as conducted concerned itself 
chiefly with the steel plants and their industrial roads 
in the territory east of Chicago, the commission makes 
it plain in this opinion that it condemns all allow- 
ances to industrial railroads. 

That this decision bears a close relationship to the 
proposed 5 percent rate advance in Official Classifica- 
tion territory now on hearing before the commission 
is made plain at the beginning of the opinion by the 
following paragraph, which is an astoundingly frank 
discussion of a matter now under judicial consid- 
eration: 


Relation of These Practices to Rate Advances. 

Indeed, the very carriers that are augmenting their ex- 
pense accounts and dissipating their revenues in this man- 
ner, to the extent of many millions of dollars a year and 
for the benefit of a comparatively few shippers, are now 
complaining that their present earnings are insufficient and, 
on that ground, have asked our permission to make a sub- 
stantial increase in their general rate schedules. In that 
sense the proposed advance in rates has a certain very 
definite and immediate relation to this proceeding. In this 
general connection it may safely be assumed that no sub- 
stantial part of the well informed and reflecting public 
would deny to the owners of the railroads of the country 
a reasonable return on their investments; nevertheless, be- 
fore they may fairly ask the general public to share further 
in carrying their burdens, it is manifest that the railroads 
must themsclives properly conserve their sources of revenue 
by making every service rendered by them contribute reason- 
ably to their earnings. This having been done, the commis- 
sion upon an adequate showing of the need of. additional 
revenues will not shrink from the responsibility of sanction- 


ing such measures, including even a general advance in 
rates, as may be required to bring reasonable prosperity to 


railroads, so far as this may be accomplished under rates 
and charges that. are reasonably just alike to shippers and 
to the carriers. Aside from the right of the owners of the 
property so devoted to the use of the public to receive from 
the public a reasonable return on their investments, it is of 
profound importance to the public in its own interest to 
accord fair and equal treatment to the owners of railroads, 
for upon no other basis may we continue to look to private 
capital for the further development and extension of our 
railroad facilities. The general public interest is therefore 
advanced in a very direct way by the reasonable success of 
railroad investments under rate schedules that reasonably 
respect the rights of shippers. 3ut if further burdens 
through an increased scale of rates may justly be imposed 
on the general public, all must agree that unlawful con- 
cessions, rebates and preferences in the interest of a small 
proportion of the shipping public ought to be eliminated 
from the practice of carriers. 


A summary of the commission’s ruling in the case is 
as follows: 


i. Upon the evidence and testimony adduced of record 
herein, it, is 

Held, That the service by line carriers in Official Classifi- 
cation territory beyond a reasonably convenient point of 
interchange, between their rails and the tracks of industries 
with plant railways, is a shippers’ service, a part of the 
industrial operations of the plant, and not a service of 
transportation; and that the performance of such services 
by the line carriers without charge in addition to the rate, 
and the allowances paid by them therefor to industries, or 
their plant railways, for performing the service for them- 
selves, are unlawful rebates, in fact and in effect, and give 











undue and unreasonable preferences 
industries so favored and work 
prejudice and disadvantage to 
of business who do not receive 
Ww ho do not receive the benefit of 
2. Upon the evidence 
herein, it is further 
Held, That the admission of industrial lines to the benefit 
of the moditied per diem agreement results in many cases in 
a substantial addition to their revenues that accrues directly 
to the benefit of the industry and is an undue, unreason- 
able, and unlawful preference and advantage to the in- 
dustry. 
BS. it 


and advantages to the 
undue and unreasonable 
shippers in the same line 
any such allowances and 
any such services. 


and testimony adduced of record 


is further 

Held, That the delivery of a car by a line carrier 
the interchange track is a delivery to the industry 
and that the elimination of demurrage, under the present 
practice of the line carriers, as a transportation charge 
against industries with plant railways claiming to be com- 
mon carriers, results in undue, unreasonable, and unlawful 
preferences and advantages to such industries and works 
an undue, unreasonable and unlawful prejudice and disad 
vantage to shippers not enjoying the benelit of such ar- 
rangements. 


upon 
itself, 


Importance of the Case. 

In the course of his remarks upon the general situa- 
tion involved in this inquiry, Commissioner Harlan 
says: 

The importance of the case can not easily be overstated. 
It is important to the commercial and industrial enter 
prises now enjoying these special advantages at the hands 
of the carriers, because of the large and direct financial aid 
and benefit to the industries resulting from the allowances 
and free services. It is of no less concern to other large 
manufacturing and industrial companies which, while sim 
ilarly situated, are not at the moment so favored by the 
carriers, but are putting themselves in form to claim these 
concessions from them in the near future. It is equally 
important to the great mass of shippers, who neither re- 
ceive the allowances or free services nor are in a_ position 
to claim them. but who, in the open markets, must never- 
theless meet the competition ot industries so favored and are 
put by these practices at a commercial disadvantage that 
is obvious and sometimes very acute. Finally, the matter 
is of far-reaching consequence to the public, for upon the 
general public rests the burden of contributing sufficient 
revenues to the carriers to enable them to meet their ex- 
penditures, including those incurred on behalf of the in- 
dustries su favored, and in addition to earn an adequate 
return upon the property so devoted to the service of the 
public. 

Allowances.- 
Pennsylvania 
of the rate to 


During the 
Railroad paid 
only ten such industrial 
with steel plants; the New York 
paid to twelve such industrial 
$660,057.93; the Baltimore & Ohio paid to thirteen such 
industrial railways the sum of $530,517.06. Five of these 
industrial railways received from the several lines the addi- 


year ending June 30, 
$1,019,910.41 in 


1912, the 
divisions out 
railways connected 
Central's western lines 
railways an aggregate of 








tional amount of $1,059,274 in per diem reclaims. Just 
how much demurrage these arrangements enabled these in- 
dustries to avoid is not shown, but the loss in car-service 
revenues to the carriers must have been very material. 

In many of the cases before us on this record the cash 
revenues received by these plant railways out of the rates 


of the line carriers are 
the entire cost of 
fully analyzed it is 
the industry is 
plant 


sufficient to lift from ~ industries 
their operation. Vhen care 
thought that in the Tea of cases 
under no burden of cost for operating its 
railroad even for its purely interworks switching. 

* * 

The record amply demonstrates that these allowances and 
free service were never taken into consideration in fixing 
the rate but in effect are concessions from the rate. They 
have grown up as the direct result of competition among 
the carriers for the traffic, or, to express the thought more 
accurately, they are an example of the special concessions 
and rebates in service that shippers with a large traflic are 
able to wring from the carriers in consideration of being 
permitted to handle the traffic or share with other lines 
in its carriage. 

Opinion Voluminous. 


The opinion is most voluminous and occupies forty- 
three printed pages. Commissioner Prouty will file a 
concurring opinion in a few days, setting forth his views 
on the subject. The Harlan opinion goes into details of 
the formation of almost every industrial railroad con- 
nected with the iron or steel industry in the eastern 
territory, its relation with the plant and with the con- 
necting line of carriers. He also discusses the delivery 
of carload freight not only in the iron and steel indus- 
try but with reference to other industries, such as 
lumber, grain etc., and says: 


Under the common law as 
unanimous decisions of 


construed in the practically 
the courts, a delivery of carload 
freight to a shipper having a private siding is made by 
shunting the car upon the switch, clear of the main tracks. 
* * * Nevertheless the custom of making deliveries at 
the warehouse or factory door on private sidings is one of 
long standing in this country, and under certain language 
in the act it is possible that the carriers may be required, 
upon reasonable compensation, to do this spotting, as it is 
called. We find no authority, however, English or American, 
that holds or intimates that the line carrier, in connection 
with the main-line haul, is under any obligation to spot a 
ond at the factory door on a private siding except upon 

easonable compensation included in the rate itself or set up 
ia the form of a special charge. * 

Ordinarily the private siding is a nde track to a coal 
or lumber yard, or to a factory, warehouse, or elevator ad- 
joining the right of way of the line carrier and having a 
door or platform where ‘the car may conveniently be loaded 
or unloaded. * * 

Whether under sist circumstances a_ special 
addition to the line rate, should be exacted for spotting a 
car on a private siding of the usual and ordinary kind— 
that is to say, one leading to an elevator or to a door or 
unloading platform of a factory or warehouse—is undoubt- 
edly a question that should and necessarily must have most 
careful consideration. That, however, together with free 
store-door delivery, ferry car, and other free services by 
which, at the cost of the carriers, the relatively few ship- 
pers of large traffic are relieved from the expense of cartage, 
is a question that can not appropriately be disposed of 
finally in this case; and the spotting of cars without charge 
at the doors of factories or warehouses on private side- 
tracks has been referred to here in order that we may 
have the benefit of the contrast of that service with the 
very much more extensive service performed by the line 
earriers without additional charge for the larger industries 
that have, and require in their industrial operations, a 
more or less extensive system of tracks in and about their 
plants. 


charge, in 














Definition of ‘‘Conveyance.’’ 

The commissioner describes in some detail the En» 
lish and German definition of the word ‘‘conveyance,’’ 
as used in railroad transportation, and declares thst 
the practice in those countries is to include in the rato 
the incidental service of picking up or delivering 
any railway company’s terminal or public station «, 
from a private siding or railroad the only service i 
cluded is the handling of cars to and from an inte 
change track at the junction. Other service is pe: 
formed at the expense of the shipper or consignee. 
to American practices, Commissioner Harlan says: 

Our transportation methods have developed on somewh 
different lines and this is not the time, perhaps, for 
wholesale and radical readjustment of them. Although 
own act seems to contemplate a separation of the line 1 


from the terminal charges and many advantages wo) 
flow from that course, the change would involve some <j 


culties. But the record before us makes it entirely cl 
that we may to advantage adopt some of the wiser «a: 
more equitable practices elsewhere. 





CANCELLATION OF ROUTES JUSTIFIED. 
WASHINGTON, D. C., Jan. 27.—In the matter of t! 
investigation and suspension of the tariffs providii 


for the cancellation of routes for the movement «;: 
lumber through Cairo and Thebes, Ill., by way of tli 


St. Louis, Iron Mountain & Southern and the St. Loui 
Southwestern through the St. Louis or East St. Louis 
gateway to destinations on the Santa Fe in Illinois, 
including Fort Madison, Iowa, the Interstate Com 
merce Commission has rendered a decision holding that 
the cancellation of these routes involving a three-lin 
haul in favor of other two-line routes between thi 
same points under the same rates is justified, and upon 
the facts shown of record and described in the report 
is not prejudicial to shippers. 

The tariff, if it is permitted to become effective, still 
leaves available routes to these Santa Fe local points 
through the Cairo and Thebes gateways by way of th: 
Big Four, the Illinois Central, and the Chie cago & East 
ern Illinois. These routes involve a two-line haul 
north of the Ohio River. On the other hand, via the 
rails of the Cotton Belt, and the Iron Mountain to St. 
Louis and East St. Louis, as the Santa Fe does not 
reach either of these points, a three-line haul is re 
quired north of the Ohio River crossings in order to 
each local markets on its rails. 

The Santa Fe contended that the divisions of the 
rates where three lines are involved did not give it 
a sufficiently remunerative proportion as the deliver 
ing line and therefore it proposed in the tariff under 
consideration to cancel those routes in favor of those 
involving only a two-line haul. 

The protestant was a lumber company operating 
mills located on the Louisiana & Arkansas Railroad in 
Arkansas. This carrier connects with the Iron Moun 
tain at Hope, Ark., and Georgetown, La., and with the 
Cotton Belt at Stamps, Ark. The protest grew out 
of a fear that the supply of empty equipment would be 
seriously diminished if the route through the St. Louis 
gateway were eliminated. 





RATE ADJUSTMENT DESIRED. 

WASHINGTON, D. C., Jan, 27.—Complaint has been re- 
ceived by the Interstate Commerce Commission against 
the present adjustment of rates on manufactured for 
est products such as sash, doors, blinds, and other in- 
terior house trimmings, as between the Pacifie coast 
group of States and Nevada, Montana and Idaho, and 
points on the Mississippi River in Jowa and Wiscon 
sin and other Wi lacamake points, to eastern States, the 
complaint being against the Southern Pacific and all 
of the trunk line railroads. 

The complainants declare that they are competitors 
in the eastern markets with the Pacific coast manufac 
turers of sash, doors and interior house trimmings. 
Their products, they say, are made from fir, spruce and 
pine lumber which is shipped to them from the Pacific 
coast. It is declared in the complaint that the con- 
cerns whose mills are located on the Mississippi River 
in Iowa are obliged to pay 55 cents per 100 pounds 
on the lumber which they bring in from California and 
other Pacific coast states, and 38 cents on their prod- 
ucts from their mills to New York, making a total 
transportation charge of 93 cents. The rates in and 
out from other mills named as complainants vary, but 
in every case it is shown that the transportation rates 
which these middle western mills have to pay in order 
to get their products to the eastern markets are from 
20 to 30 cents higher than the rates paid by the manu- 
facturers of the same products on the Pacific slope. 
The present adjustment it is declared constitutes an 
unfair and unjust discrimination in favor of the west- 
ern manufacturers, and the petitioners ask that the 
whole rate structure be revised. 





ASK EXTENSION OF TIME. 


WasuHineton, D. C., Jan. 27.—The Lehigh Valley 
Railroad has asked the Interstate Commerce Commis- 
sion to extend the time for compliance with the Panama 
Canal act which prohibits railroad companies from 
owning water transportation lines in competition with 
their rail lines. The act provides that the railroads 
must divorce themselves of their boat lines by June 
30, 1914. The Lehigh Valley Railroad contends that 
its water carriers, operated on the Great Lakes under 
the name of the Lehigh Valley Transportation Com- 
pany, and its canal barge service in New Jersey from 
Phillipsburg to Jersey City, and the towing and barge 
service from Perth Amboy, N. J., to New York harbor 
and the lighterage service in New York harbor, are 
all conveniences for the shipping public and that it 
would work a great hardship if it is compelled to 
give up these lines. The company asks for a hearing 
to determine which lines, if any, it must dispose of. 
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TEXAS 1913 INCREASE IN MILEAGE. 


AuSTIN, TEX., Jan. 24.—A total of 424.1 miles of new 
railroad were built in Texas during 1913, according to 
iia furnished by the general managers of the various 
fexas railroads, The new mileage built during 1913 
is almost three times as great as the railroad construe- 
‘on in 1912, when the new mileage amounted to 153.6 
uiles. The record for 1911 was 599.4 miles. The new 
leage of 1913 was constructed at a cost of $10,600,000, 
ud bonuses amounting to $1,000,000 were raised by 
owns and cities along the new roads to aid in the 
nstruction of the new roads. 

Practically all of .the roads built during 1913 have 

en into new and thinly settled territory and the 
iilders have trusted to the future to provide tonnage to 

_y interest on bonds and dividends on the investment. 
ie density of population in the counties along the route 

the three longest lines built in 1913 average five per- 

is to the square mile. This territory is only one-half 

thickly populated as Africa. The value of the 1912 

rm, mine and factory production in the counties 

iversed by these three roads was less than $7,000,000, 

‘ich is $28,500 of products to each mile of road built. 

each mile of road in operation in Texas there 
an annual yield of $53,000 of farm, mine and factory 
roduets, it is estimated. 

The counties Bailey, Gillespie, Hockley, Lamb, Live 
Oak and Motley received their first railroad lines in 
1913, and Texas still has twenty-seven counties without 

single mile of railroad, whose combined area is 32,000 
square miles, equivalent to the area of the State of 
Indiana. 





KENTUCKY RAILROAD COMMISSION’S POWER. 


|.OUISVILLE, Ky., Jan. 28.—The Finn bill, which is to 
he introduced in the State jegislature, and has for its 
purpose enlarging the vowers of the State railroad 
ommission, is meeting with opposition from many 
sources. Ground for the opposition seems to be the gen- 
eral sentiment against doing anything that may inter- 
fere with the development of railroads in this State, 
which is now undergoing great industrial development. 
On the other hand, lumbermen are to some extent divided 
on the question, many of them contending for regulation 
of a reasonable character and others favoring letting 
the railroads alone. The I ouisville Board of Trade had 
officially opposed enactment of the bill, as has the Pa- 
ducah (Ky.) Board of Trade. D. E. Kline, of the 
louisville Veneer MilJs, chairman of the transportation 
committee of the Louisville Commercial Club, is in favor 
of the measure, although the commercial club has not 
gone on record regarding it. The Louisville Hardwood 
Club, which discussed the subject in open meeting several 
weeks ago, may be asked to take a stand on the matter 
shortly, 





MICHIGAN RATE TO COAST. 


One of the famous lumber rate cases, that involving 
rates from the Mississippi Valley and the lake region 
to the Pacific coast, which resulted in a reduction of the 
rate to 80 from 85 cents, bore fruit January 6 in al- 
lowance of reparation to certain Michigan manufac- 
turers who were benefited by the extension of the 80- 
cent territory to the entire Lower Peninsula of Mich- 
igan. The original claim involved 360 cars and the 
reparation asked for was $8,589.83. Reparation was 
allowed on 289 cars in the amount of $6,890.11. The 
petitioners were eleven Lower Peninsula concerns, and 
the cases involved the Santa Fe and the Harriman lines, 
destinations all being California terminals, except a few 
cars to Portland. This reparation covers most of the 
business transacted, and the order of the commission was 
without prejudice as to some further claims. At last the 
Michigan manufacturers have got tangible results from 
the long fight they made for equal treatment with the 
northern peninsula and other competitive hardwood pro- 
ducing sections. 





OCEAN FREIGHT RATES. 


Ocean freight rates and the general condition sur- 
rounding the ocean freight market have taken on a 
more optimistic tone as reported by Alfred H. Clement 
& Co., freight brokers and forwarding agents of New 
Orleans. However, the opinion prevails that rates 
are not likely to reach again the levels maintained dur- 
ing the last two or three years, unless economic con- 
ditions change very materially. It is hoped that 
shippers are coming to the opinion that excessively 
low rates, which do not admit of good service and 
proper handling, are, if anything, worse than exces- 
sively high rates. 

lor prompt shipment from New Orleans rates are 
quoted as follows: 


Hardwood, Softwood. Pine. 

RA VOMMNONNES 76ait- ea long posed) o ieaaes 28c 33e¢ 75s 
ee aa 28c 338¢c 75s 
RN cea ec eee ook Keowee s2e 37¢ 80s 
ET 0 a an ene eye ene 30c 83/35¢c $11.00 
Dublin (February & March). 3le 39/41¢ 11.50 
AIR Sica ce igraie wiSie.secaiate 30¢ 33/35¢ 11.00 
RRGMD ROO e atatera yao neisce.eieoece-ausiale 30¢ 35¢ 11.50 
et ey oe ee 40¢ 45e¢ 105s 
BREE RRMEG acct ccs as akeneceoess ere as 28¢ 38e 75s 
OREO Nahe lah ish olen wid sa aioei eos 28e sie 80s 
AC oe oaks oon po: 6-6 nos ig 26¢ 3le 65s 
MIRREN con alc osc Osu eee 28e 33e $9.00 
RANI a Sis lester pl ate wi tar atelene 1s 18s 8 nS 36e 41c 82s 
MON PABUNWIRR 9) 5. <:5:5. 61016: 0.0100 pi 0 40¢ 45¢ 100s 
SUCRE Shc oreo hieie essere oor 40¢ 45¢ 100s 
ee eer re a 40¢ 45¢ 100s 
BArCeIGNO i... 5 sos scan owes 6 35¢ 38e $16.00 
MUR. Gkcc ess wees ons 88e 41c 15.50 
NSOMGBY ~ ca uisisravaieais ates aie.o.5 386e — oo 
EON alc atarals setts ss tat) hoe 41e 8e 90s 
\ nice Peta nya croute Sa ake 42¢ 45¢ $16.50 
PERCH: oe age ver bias le aisveievaie tenets 40¢ 43¢ 16.00 
DRANG = oie te ava tsinte RG ewaclentee As 42¢ 45¢ 16.50 
ee = cea ake a edias case eo 50c on ales 
BUCKOS AMMO. 4 6c 2. 600-9,05956 $16.00 $16.00 16.00 
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ADMINISTRATION ANTI-TRUST BILLS 
CRITICIZED. 
[By OpELL.] 

WASHINGTON, D. C., Jan. 27.—Appreciating the fact 
that the drafting of constitutional corrective laws is 
quite a different matter from the writing of an essay 
or address on the subject, President Wilson is by no 
means bound up heart and soul in the five anti-trust 
bills which have already emerged from the committees 
of the House and Senate and have passed under his 
scrutiny. He is not ready to suggest what changes 
should be made in these tentative drafts of bills, but 
it is hoped that a wide discussion of the subject before 
the committees and throughout the country will develop 
such changes as will be necessary to make laws that will 
accomplish what the President has outlined in his mes- 
sage to Congress on the subject. 

While the President’s message met with general ap- 
proval both in Congress and throughout the country 
at large, the so-called administration antitrust bills 
have not been so fortunate and there has been con- 
siderable criticism of these measures. This criticism 
is not confined to the political opponents of the ad- 
ministration, for there are many Democrats in Con- 
gress who feel that the bills as submitted are not so 
drastic as the people demand. Such men as Cummins and 
La Follette of the Progressive Republican element and 
the more radical Democrats of the House like Henry 
of Texas and Stanley of Kentucky have much fault 
to find with the bills. To these men it appears that 
they do not prohibit anything that is not already 
prohibited by the Sherman law except interlocking 
directorates and some forms of holding companies 
which have already been so much condemned by public 
opinion that, the radicals say, the business men would 
have to give them up even if no prohibitory law were 
passed. 

The ‘‘Definitions’’ bill they assert is merely a repeti- 
tion of the prohibition of the Sherman law and they 
further declare that there is nothing in the new bill 
which will prevent the courts from applying their own 
interpretation of the ‘‘unreasonableness’’ of the re- 
straint of trade. While the President does not insist 
that these measures are the perfection of corrective 
legislation he is not willing that their character should 
be greatly changed until after there is a thorough 
understanding of the scope of the measures as pre- 
sented. 

The question of holding companies, for instance, 
is causing considerable stir not only in political but 
in business circles and President Wilson has tried to 
make it plain to visitors with whom he has talked on 
this subject that it is not his purpose to bar anything 
that is not in the nature or spirit of a monopoly. He 
believes that the law should be such as will permit 
the growth of such things as will grow naturally, but 
not to permit monopolization of any industry through 
the holding company. In explanation of this he has 
pointed out that under the laws of some States it is 
necessary for all corporations whose business exceeds 
a certain sum annually to incorporate in that State 
instead of operating under a license, and that many 
corporations have been obliged to incorporate in several 
States using, of course, the same boards of directors 
and stockholders, or possibly forming holding com- 
panies. 

It is not the purpose of the administration either to 
interfere with the rights of the States to compel the 
incorporation of companies doing business within their 
borders or to make it an offense for the corporations 
to comply with the State laws and the President has 
tried to make it plain to the law makers and to callers 
that in drafting this bill the rule of reasonableness 
must be borne in mind all the time. 

There appears to have been a good deal of mis- 
understanding with regard to the scope of the proposed 
interstate trade commission. It is the view of President 
Wilson that this commission will not supplant any 
branch of Government activity except the bureau of 
corporations, which will be merged with it. The com- 
mission is not an executive or administrative body 
and has no standing in court except in an advisory 
capacity. Its purpose is merely to supplement or as- 
sist the work of the Department of Justice in its in- 
vestigations of corporations. 


Powers of Interstate Trade Commission. 


The President has laid considerable stress on the 
publicity features of the interstate trade commission, 
but apparently he has not worked out details even 
to his own satisfaction. As a matter of fact, the in- 
terstate trade commission is to be given substantially 
the same powers as the present bureau of corporations. 
That bureau is now authorized to make substantially 
the same investigations which the new commission will 
be given power to make and it also advises the attorney 
general regarding any facts that it unearths. The in- 
terstate trade commission bill says that the commis- 
sion ‘‘may’’ make public the things regarding the 
conduct of corporations that it discovers ‘‘in such form 
and to such extent as it may deem necessary.’’ ‘The 
present bureau of corporations is given the same lati- 
tude, say the critics, but as a matter of fact the re- 
sults of its investigations except where they are harm- 


less to the corporation involved are kept strictly con- 
fidential. 

The question of publicity regarding corporation 
management is one that has been agitating the coun- 
try and Congress since 1904 when the law was passed 
creating the bureau of corporations and defining its 
powers. At that time the administration made a strong 
fight to get a provision for full publicity incorporated 
in the act. The present administration does not at- 
tempt to include a compulsory publicity feature, but 
sticks to the word ‘‘may’’ which puts it up to the 
administration and to the commission to decide how 
far it will go in regard to making publie the facts 
regarding corporation control and management which 
it unearths. 

Another feature of the bill that is being criticized 
by the radicals and against which they are making 
strong protest is a provision in the trade relations 
bill with respect to fixing prices. The radicals in Con- 
gress declare that this provision will not change the 
present situation with regard to the price fixing and 
contend that the abuses which have been permitted 
under the present laws will be legalized under the 
proposed law. The trade relations bill makes it a 
misdemeanor to attempt to discriminate in price be- 
tween different purchasers of commodities, between the 
same in different sections or communities with the intent 
to injure or destroy a competitor. But to this provi- 
sion the following proviso is attached: ‘‘Provided, 
that nothing herein contained shall prevent discrimina- 
tion in price between purchasers of commodities on ac- 
count of difference in the grade, quality, or quantity 
of the commodity sold or that makes only due allow 
ance for difference in transportation.’’ 

The hearings on the bill will doubtless last a month 
or possibly two months. Arrangements have been 
made for joint hearings of the House and Senate com- 
mittees for the purpose of saving time. 





OPPOSING THE ASWELL BILL. 
WASHINGTON, D. C., Jan. 27.—A number of men rep- 
resenting lumber companies with large interests in tim- 
berlands in the central part of Louisiana appeared 
before the House committee on public lands this week 
to oppose the passage of the Aswell bill, which, it is 
claimed, would cloud the titles of about 900,000 acres 
of timberland originally granted to the New Orleans, 
Baton Rouge & Vicksburg Railroad. The purpose of 
the bill is to give titled lands within this area to set- 
tlers. Among those who spoke against the bill were 
Col. Robert Hunter, of Alexandria, La., Fred C. Hudson, 
of Monroe, La., and Mark Norris, of Grand Rapids, 
Mich., counsel for the Blodget Company (Ltd.), of 
Grand Rapids, the Wright-Blodget Company (Ltd.), 
of Saginaw, and J. Platt Underwood, of Chicago. 

Mr. Norris said that the last-named parties are con- 
cerned in the proposed measure because if enacted it 
will jeopardize and may destroy the titles to consider- 
able areas of land in which they are interested. These 
companies were purchasers of the lands at fourth or 
fifth hand from the railroad company and they sold 
them to the Southwestern Lumber Company of New 
Jersey, which is conducting a large lumber business 
in that territory. Mr. Underwood was a purchaser at 
fifth or sixth hand from the railroad company and 
still owns the land. 

Among those who appeared before the committee 
were I. F. Ball, of the Pollock-Ball Lumber Company; 
F. R. White, of the Buchanan Lumber Company; George 
R. Nicholson representing the interest of Charles Lath- 
rop Pack; John Evans, representing the Crowell Spen- 
cer Company and the Alexandria Lumber Company, 
W. W. Whittington of the Enterprise Lumber Company 
and others, W. W. Potter of the Southland Lumber 
Company, J. B. Roberts, and J. P. Underwood. 

The grant affected by the proposed bill was orig- 
inality made to the New Orleans, Baton Rouge & Vicks- 
burg Railroad under act of March 3, 1871. Later 
the grant was forfeited and confirmed in part to the 
New Orleans-Pacific Railroad, the successor of the 
original grantee. An act was passed in 1887 providing 
‘¢that all said lands occupied by actual settlers at the 
date of the definite location of the said road and still 
remaining in their possession or in the possession of 
their heirs or assigns shall be held and deemed ex- 
cepted from said grant and shall be subject to entry 
under the land laws of the United States.’’ 

It is declared that seventy individuals took advan- 
tage of this provision. Mr. Norris, in presenting his 
case to the committee, said that for some unknown 
reason, within the last two or three years, seven or 
eight attempts have been made to enter under the 
homestead law lands within the limits of this grant 
which had been patented from fifteen to thirty years 
and against which no adverse claim had before been 
asserted of record. The result of these numerous at- 
tempts of entry was the filing of innumerable suits 
by the lumber interests that have purchased lands and 
the Aswell bill is intended to set aside the former deci- 
sions of the land office, and it is also claimed, of the 
courts, so that these settlers may get title to the lands. 
Attorneys for the lumber interests declare that the 
bill is not unconstitutional, but are opposing it on the 
ground that it will lead to still further litigation and 
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the tying up of titles for a long time in the courts. To 
divest these titles by statute, it is claimed, is to take 
private property without due process of law and to 
deny the equal protection of the laws. It is declared 
that when the land office decided that patents should 
be issued to the railroad it decided a question that was 
within its jurisdiction and that its decision unappealed 
from was a judgment. 

Mr. Norris asserted that because Congress by acts 
of March 3, 1887, and Mareh 2, 1896, confirmed this 
title and purchasers in good faith and by statute of 
limitations validated the patents independent of good 
faith, it would be unconstitutional now to take the 
land away from bona fide purchasers. 

Among other things, the bill provides that an oe 
cupant in possession in ISS81 shall be presumed to be 
a qualified entryman and that occupation by ‘tany 
settler’’ even if he be neither the original oceupant 
nor his heir nor shall be held sufficient to 
accept such land for the grant. 

‘*T suppose the claim will be made here, as it has 
been in court that there are no good faith purchasers 
from the New Orleans-Pacifie Railroad beeause it con- 
veyed this land by deeds without warranty of title. 
The deeds are, however, bargain and sale deeds of the 
same kind and in the same words as those which were 
held to protect good faith purchasers in the California 
land and even if the deeds were straight quit 
claims they would protect a faith purchaser,’* 
said Mr. Norris. . 

The committee has asked both 
versy to file briefs and it will consider the 
a later date. 


assignee, 
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vood 
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MARKET FOR AMERICAN SHOOKS. 


Jan. 27.+—-Three vears ago, it was 
14,000,000 boxes were used an 
district in Spain for the exporta 


WASHINGTON, D. C., 
estimated that about 
nually in the Valencia 


tion of its fruits and vegetables. The present consump 
tion according to Claude 1. Dawson, American consul 
at Valencia, Spain, is probably the same as prior to 
I9L0, However, practically the entire demand for shooks 
Was met by the native sawmills, of which there were over 
“00 in the region handling pine logs felled from = the 
forests covering the water sheds of the rivers Turia and 
Juear. Said he: 

Foreign shooks could not compete in price, 
their importation was altogether impracticable. Gradually, 
however, these mills were deprived of economical sources 
of supply through the denudation of near-by wooded areas, 
and as the forest lands fast receded many of the box fae- 
tories went out of business. ‘Today the surviving mills draw 
precarious supplies of timber long distances from the inte 
rior or by sea from the province of Cataluna and the Bale 
aric Iskinds, but their output is supplemented each year by 
Jarger and larger quantities of shooks cut and sawed = in 
Portugal and Spanish Galicia and shipped here in) bundles 
ready to be nailed together. 


consequently 


Consul Dawson declares that there is a good oppor- 
tunity for the sale of American shooks in the Valencia 
district. 





TIMBERLANDS AVAILABLE FOR HOMESTEADS. 


WASHINGTON, D. C., Jan, 27.—Senator Jones of Wash 
ington has introduced a bill intended to make timber- 
lands available for homestead settlement, and directing 
the secretary of agriculture and the secretary of the 
interior to segregate such publie lands of the United 
States, whether in or out of forest reserves, upon 
whieh there is growing merchantable and marketable 
timber, and which are suitable for agriculture when 
cleared. The officers of the Government are directed 
to sell the timber on such lands, and to have it re 
moved as soon as possible, and the bill provides that 
the moneys received from such sale shall be placed in 
a separate fund to be known as the timberland fund. 

This fund is to be used to clear the land of stumps, 





logs and brush, as soon as the timber has been cut off. 
and to put it in suitable condition for cultivatio) 
The lands are then to be opened to entry under ¢} 
homestead laws, but the entrymen are required, 
addition to complying with the homestead laws, to pa 
back to the secretary of agriculture the cost of cles: 
ing the Jand in annual installments, the repaymej; 
period not to exceed twenty years. 


—_— 


CONQUERING THE MOUNTAIN PINE BEETLE 

WASHINGTON, D. C., Jan. 28. -Investigations recent | 
conducted by the Department of iculture ha 
shown that as much as 95 percent of the timber 
some of the canyons and valleys of the Toulumn 
River, which is to supply the water for the Heteh 
Hetchy project, has been killed by bark boring i: 
sects, 

The bureau of entomology of the Department o 
Agriculture has been conducting an active warfa: 
against the depredating beetle since last June. Th 
areas near Tenaya Lake and in the Cathedral Basi 
around Toulumne Peak to the Toulumne Meadows wer 
carefully cruised for the location and marking of th 
particular trees in the bark of which the destructiy. 
beetles had passed the winter. The method follow: 
was to fell the infested trees, lop off the limbs, pil 
them on the prostrate trunk and set fire to it, thus th: 
infested bark was scorched or burned to a suflicient 
extent to kill the broods of The trees thu 
treated ranged in diameter from 6 inches to 54 inches 
with the average of about 22% inches. 

Treatment was applied to 1,671 trees and it. i 
claimed that the work, which cost a trifle over $1,140 
with an additional expenditure of about $500 nex: 
season, Will be sufficient to bring the beetle under suc} 
control that little attention will be required to protect 
the remaining living timber from further serious it 
jury. 








insects. 





STAY OF EXECUTION GRANTED IN THE OUSTER CASE. 


STAY GRANTED IN OUSTER CASE. 

Sr. Louis, Mo., Jan. 27.—The supreme court of Mis 
souri granted a execution last Friday to the 
twenty-four lumber companies over which a judgment 
of ouster and fines are hanging. The order was unex 
pected because the motion for rehearing filed by the 
companies it is understood, arrested judgment until final 
disposition has been made. 

The court’s order probably fact 
that it specifically stated in the opinion that the ouste1 
judgment against thirteen companies would be sus- 
pended, provided they paid their fines within thirty days. 
The opinion was rendered December 24 and Friday was 
the last day on which to pay fines. 

The W. R. Pickering Lumber Company, of Louisiana, 
paid its fine of $1,000 a few days ago. All of the other 
companies, including the eleven against whom absolute 


stav of 


erew out of the 


ouster was pronounced, filed motions for rehearing. The 
court, it is expected, will not be in haste in 
ing upon the motions for rehearing, but the companies 
as though nothing had hap 


pass 


can continue business just 
pened. 

The Commercial Club of Kansas City, through its at 
torney, John H. Atwood, filed a brief asking the court 
to suspend judgment of ouster against the eleven com 
panies and to permit these companies to continue busi 
Missouri, upon the adhere to the 
laws of Missouri in the future. 

Mr. Atwood assured the court that the lumber com- 
pany heads were men of good standing in Kansas City 
and that it was not due to moral turpitude, but was un- 
intentional. Some of the facts laid down by Mr. At 
wood to give the court an idea of the magnitude of the 
transacted by the companies which have head 
Kansas City, 


ness in promise te 


business 


quarters in were: 


These business annually in 
Missouri. 

They employ 
buildings. 

The companies at 
merchants and minuracturers 
year, 

" They take from the soil of Southern States alone $25,000, 
000 in timber annually. 

Harry B. Hawes and Judge George H. Williams, who 
were given ten days in which to file a brief on behalf of the 
Business Men's League of St. Louis, urging the court for 
business reasons not to drive the companies from the State, 
have not filed their brief. Mr. Hawes has been in the East 
on business and returned last night. During his absence 
Judge Williams worked on the brief, and it will be filed the 
latter part of the week. 


companies do S40,000,000 


1.000 men and women and occupy two offic 
from Missouri 


Kansas City purchase 
g supplies 


5.000.000) in each 








RESPONDENT COMPANIES IN OUSTER CASE 
FILE BRIEFS. 
Sr. Louis, Mo., Jan, 26.—Attorneys representing the 
respondent lumber companies in the Missouri ouster case 


have filed their briefs with the supreme court and the 
matter is now before the court for consideration. 
The following stated in brief offers all the points 


which were made by Frank Sullivan in his brief filed on 
behalf of the Chicago Lumber & Coal Company: 


1. A judgment of ouster or dissolution is a severe pen- 
alty and if enforced in this case would tend to monopoly 
while the purpose of the iaw is to maintain competition. 

2. Public sentiment in the State generally, and in_ its 
two largest cities chiefly concerned, is strongly 
the carrying into effect of the opinion of the court. 

3. There was once a logical reason for the establishment 
of lumber headquarters in St. Louis and Kansas City, but 
with the march of time this logical or natural reason bh 
lisappeared. These markets persist as lumber headquarters 
merely because they have been such heretofore. If the lum- 
ber trade were éGriven away, however, it could be as well 
half dozen cities 


against 


as 


and conveniently domiciled in any one ef a 
in other States. 
- The 


fines assessed in this instance are entirely out 











ef proportion to any other which the Missouri court has 
wssessed under this statute. 
D. The attorney general of the United States has 


adopted a constructive rather than a destructive enforce 





ment of the Sherman Act, looking to a reform of future 
practices rather than heavy penalties for past acts. 

6. The fines are a punishment gainst stockholders of 
the corporations for acts of their officers, and this fact 


should be taken into 

a; The fact 
in open session 
AMERICAN 


consideration. 
that the association 
and that reports were 
LUMBERMAN and other trade 
information furnished to the attorney 
States shows that there was no 
Violate anv law and that there 
were hot such a violation. 

Ss. Fines aggregating 4436.000 have been levied because 
a price cohmmittee was appointed which never acted and be 
cause of a supposed agreement to curtail during 1907, 
although the agreement is not sustained by proof and the 
curtaiimeat which occurred was inevitable and uncontroll 
able; and because of the supposed agreement among mem- 
vers to abid ” the price list sent out by the secretary of 
the although it is a matter of wide knowledy: 
thet no one adhered to it in the making of prices. 


transacted its business 
published in’ the 
journals and full 
xeneral of the United 
intent of the members to 
Was a belief that their acts 





ssociation 


The brief further suggests the reduction of fines at 
least to a point where they will no more than reimburse 
the State for the cost of the trial and for the setting 
aside of the judgments of ouster, perhaps retaining juss 
diction of the case in order to see that further operations 
of the association conform to the court's interpretation 
of the law. 

The brief filed by Arthur and Walter H. 


Saunders for six of the respondents is also of general 


N. Sager 
interest, although as to certain of the arguments it ap 
plies only to these companies and maintains an entire 
absence of proof that they participated in any of the 
the association whieh the court has condemned. 
On the general questions applying to all respondents, 
these counsel point out that the ruling of the 
court that the request of a jury trial came too late was 
erroneous inasmuch as the appointment of a commissioner 
and respondents had no notice of it. If 
such appointment of a commissioner deprived them of the 
right to demand a jury trial it was without due process 
ot law. 

The statutes are also attacked because they have been 
construed to exempt combinations of labor to control 
prices or combinations of purchasers to restriet com- 
petition in purchases and because they do not extend 
to the vendors of other than commodities, such as ser- 
vice, labor and public service utilities. They set up that 
the court has no jurisdiction over such transactions of 
respondents as were interstate in character, because the 
Government has already taken jurisdiction 
through the Sherman act and it has been decided in 
numerous cases applying to the Interstate Commerce act 
that as soon as Congress has once legislated on such a 
subject the State statutes are necessarily suspended. 

A somewhat novel argument is also made that the 
Act of March 19, 1907, repealing previous acts made 
the previous acts no longer applicable to things which 
happened: prior to that time, and that the act in ques 
tion could not be applied to acts occurring before its 
adoption because the Missouri constitution prohibits the 
passage of any ex post facto legislation. 

In their these points these 
counsel also point out that the attorney general in his 
briefs and oral argument expressly disclaimed any  lia- 
bility as to the respondents, based upon the report made 
by Secretary Smith at the annual meeting of 1908. Re 
spondents, therefore, had no notice that that evidence 
would be relied upon by the court in its opinion and had 
no adequate opportunity to defend themselves. Quota 
tions are also made from addresses by R. S. Kellogg and 
Dr. W. C. Geer (both at that time with the Forest Ser 


acts of 


however, 


was ex parte 


Federal 


general discussion of 


vice) at annual meetings of the association in 1906 and 


1907 respectively, as indicating that price advances in 
lumber were a logical outcome of forest conditions in 


the United States and Mr. Kellogg in his address specit 
wally referred to the fact that the committee on values 
had issued six price lists during the year ‘‘in the effort 
to keep up with the market.’’ 

It is also argued that members of the association can 
not be convicted because of the acts of the secre@iry 
or other officers when such acts were wholly unauthorized 
and wholly unratified, 

The attorneys further point out the language of the 
finding of the court as follows: 

We tind the following respondents 
(20) Conspiracy to) limit the 
pine to be manufactured in 
the prices to 1 charged in 
to-wit 


guilty as charged of 
output or amount of vellow 
Missouri: and (b) of fixing 

Missouri for such lumber 


They point out that only one of the respondents had 


any mull in’ Missouri or manufactured any lumber in 


that State and that both of these findings therefore 
can apply only to the product of that company, and 
charge the other respondents with a conspiracy with 


that company regarding its product. Had it so hap 
pened that the mills of this company were located out 
side of the State there would have been no foundation 
Whatever for the finding to rest upon, 





FILES PETITION AS FRIEND OF COURT. 

KANSAS City, Mo., Jan. 26.—John H. Atwood, repre 
senting the Kansas City Commercial Club, filed a peti 
tion in the lumber ouster case before the Supreme Court 
last Saturday as a friend of the court. His petition 
did not enter irto the merits of the case but 
only the effect upon Kansas City if judgment should be 
enforced according to the opinion, It recites that if 
the lumber industry were compelled to move from Kan 
sas City it would mean the vacation of two of its largest 
office buildings and about 200 dwellings. The 
revenue to Kansas City from the lumber business’ is 
about $40,000,000 yearly and the net returns, exclusive 
of operating costs and fixed charges (but apparently not 
exclusive of stumpage cost) amount to $25,000,000 an 
nually. This money comes to Kansas City and the State 
of Missouri from other States, as all of these companies, 
with one exception, manufacture their lumber outside of 
the State, and all sell 89 percent of it also outside of the 
State. To withdraw this amount of actual money from 
the State’s commerce would mean, of course, a contrac 
tion of its credit power of several times the amount 
mentioned. The lumber companies purchase supplies 
amounting to $5,000,000 annually in the State and em 
ploy more than 1,000 men and women in the offices at 
Kansas City. The petition suggests that the execution 
of the decree would probably inflict greater punishment 
upon the State than upon the defendants. 

As to the personnel of the lumbermen the petition 
says: 

fhe heads of the various 
quarters at) Kansas City are among our 
respected citizens and we feel sure that 
are yoid of that moral turpitude that 
extreme penalty of the law. 


discussed 


gross 


with head 
leading and most 
their wrongdoings 
would warrant the 


lumber companies 


BOBO 

THe Bureau of Supplies and Accounts of the Navy 
Department, Washington, D. C., on February 17° will 
open schedwe 6309 for 1,000 feet of white hickory and 
a miscellaneous assortment of No. 3 1 inch and 1%, inch 
white pine. Bidders interested may secure form sched 
ules from the bureau direct or from the navy pay office 
nearest each navy yard, 
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THE NEIGHBORHOOD IN SOCIAL RECON. 
STRUCTION. 


{Extracts from an address by R. A. Woods, head of South End House, Boston, 
before the City Club, Chicago. | 

Aside from any claim of the neighborhood based on past social evolution, it pre 
ents the highest contemporary element of value from the point of view of a 
developed scientific method, whether theoretical or applied. The neighborhood is 
jurge enough to include in essence all the problems of the city, the state and the 
nation; and in a constantly increasing number of instances in’ this country it 
includes all the fundamental international issues. It is large enough to present 
these problems in a recognizable community form, with some beginnings of social 
sentiment and social action with regard to them. It is large enough to make some 
provision for the whole variety of extra-family interests and attachments, which in 
the fully developed community are ever more and more obscuring the boundary line 
that closes the family in upon itself. It is large enough so that the facts and forces 
of its public life, rightly considered, have signifieance and dramatic compulsion; so 
that its totality can arrest and hold a germinating public sense. 

On the other hand, it is small enough to be a comprehensible and manageable 
community unit. It is in fact the only one that is comprehensible and manage- 
able; the true reason why city administration breaks down is that the conception 
of the city breaks down, The neighborhood is concretely conceivable; the city is 
not, and will not be except as it is organically integrated through its neighborhoods. 

Everybody knows that the battle for sound democratic government, as a battle, 
is still an affair of sharpshooters and raiders. The center of the army and the 
rear detachments are not yet engaged. But this great majority is consciously, keenly, 
and, up to a certain point, successfully involved in the democratic administration 
of neighborhood affairs. The neighborhood is the vital public arena to the majority 
of men, to nearly all women and to all children; in which every one of them is a 
citizen, and many of them, even among the children, are statesmen—as projecting 
and pushing through plans for its total welfare. 

IT am inclined to think on the whole there is a certain dignity in the sentiment 
of the neighborhood about itself which is not equalled in fact by any of our other 
forms of social self-consciousness. The family may be abject; the neighborhood 
is never so. The city may admit itself disgraced; the neighborhood always con- 
siders disgrace foisted upon it. The nation may have its repentant moods; the uni- 
versity and the church may be apologetic under attack; but the neighborhood will 
tolerate no criticism from without and little from within. 

A neighborhood is a peculiarly spontaneous social group. It represents life 
at all points of human relations, not life on the basis of a few subjective ideas. 
Its collective sentiment is wrought out of a variety of emotions that have not 
heen generalized and abstracted, and therefore go as directly and certainly into 
action as those of a normal child. It is not a smooth, cut and dried scheme, fash- 
ioned by imitation, but a drama full of initiative and adventure. Every day in a 
neighborhood is a new day. Here social action is discovered out in the open, under 
full ery. The crowd psychology, the mysterious currents in popular sentiment, 
which we from time to time can study telescopically in the larger horizon, are in 
essence constantly alert in the neighborhood. 


* 


Modern conditions of industrial specialization, the mobility of population, and 





of 


easy intercommunication, have brought a degree of disintegration to neighbor 
hood life; but with the exception of some of the downtown sections of the great 
cities, this disintegration has not proceeded so far as is ordinarily thought. The 
time has come for a great renewal of confidence in the vitality of the neighbor- 
hood as a political and moral unit. Disorganized neighborhoods must by a great 
and special effort be reconstructed. These and all other neighborhoods which 
have lost their responsible leadership must by motives of patriotic adventure be 
provided with such a transfusion of civie blood as will lead to a thorough quick- 
ening of the functions of ‘‘the family of families.’’ And all normally conditioned 
local communities must be inspired to the rediscovery in modern terms and under 


modern standards of achievement, of their latent collective energies. 


From the point of view of the transfer of social leadership from one local com- 
munity to another, one of the most striking facts about the neighborhood is that 
though it is essentially an intimate circle, it is at bottom always a hospitable one, 
always ready to receive new recruits. The first impact of a new arrival may be 
chilling, but in due time the newcomer begins almost automatically to go through 
the degrees of this greatest and freest of human free-masonries. As Mark Twain 
has suggested, when a man sits down beside you in the railroad car, your first 
feeling is one of intrusion; but after a little something happens to make your being 
in the same seat a matter of comnton interest, and the feeling of recoil dissolves 
into a continuous friendly glow. 

It is surely one of the most remarkable of all social facts that, coming down 
from untold ages, there should be this instinctive understanding that the man 
Who establishes his home beside yours, by that very act, begins to qualify as an 
ally of yours and begins to have a claim upon your sense of comradeship. Surely 
this deeply ingrained human instinct is capable of vast and even 


revolutionary 
results. 


Among the unexplored and almost undiscovered assets upon which we 
must depend for the multiplication of wealth and well-being in the future, may it 
not be that here in the apparently commonplace routine of our average neighbor 
hoods is the pitch blende out of which, by the magic of the applied social science 
that is to come, a new radium of economic and moral productive resource will be 
elicited? 

The social recreation of your people is in every sort of community a problem 
of anxious significance; but where the home and the neighborhood have lost their 
coherence, it is beset continually with moral tragedy. A study of the problem of 
the young working girl which the National Federation of Settlements has been con- 
ducting for the last two years, whose results represent the collated evidence of 
2,000 social workers, brings out very clearly the fact that as soon as the young 
girl wage earner finds that she cannot have in her own neighborhood a satisfying 
reaction from the strain of work, she is carried by the essential forces of her being 
into a veritable ambush of moral danger. As President Lowell has suggested in 
urging the freshmen dormitories, the recreations of youth lose their danger when 
they are associated with one’s normal conditions and relationships; they become 
ominous when they have to be sought apart from the normal way of life. It is 
precisely so with young people everywhere. Some of the best social service of today 
is being rendered by residents of settlements, who enter whole-heartedly with 
young working people into a really vital program of enjoyment within the im- 
mediate circle of neighborly acquaintance. These leaders thus acquire an authority 
from within which enables them, with full and free consent, to establish a better 
standard, and a still better, for social custom and for personal behavior. 





COUNTY DEVELOPMENT PLAN. 


SALINA, KAN., Jan, 26.—The business men of this 
prosperous central Kansas city are awake to the need 
for community development as preached in the AMER 
1CAN LUMBERMAN. They have recently formed an organ 
ization known as the County Community Plan which has 
for its object the bringing of the farmers and the busi 


planting. 


together for the same end will be able to bring about a 
perfect understanding. The bankers’ committee already 
has started a movement to determine definitely whether 
or not there is enough seed corn in this county for spring 





COMMERCIAL CLUB ADMITS FARMERS. 


DEVELOPMENT NOTES. 


The growth of the boosting spirit in Everett, Wash., 
is shown by the annual report of the Commercial Club, 
which had an increase of membership from 200 to 500 
during the year. The club accomplished a great deal 
in promoting the business growth of the town, one 
notable achievement being the raising by subserip- 





hess men of the towns in the County into closer touch 
With one another, To bring about this result the farmers 
of every township in the County are organizing individual 
societies which will become affiliated with the city organ- 
izations, 

Clarence C. Reed, president of the Kansas Pharma- 
ceutical Association, is chairman of the committee from 
the Retail Merchants’ Association of Salina; and State 
Senator Frea H. Quincy, president of the Planters’ State 
Bank, is the chairman of the banking committee which 
is pushing the project.* 

It is the intention that the Community Plan shall take 
in the whole County for the general betterment of con 
ditions, and will include special demonstrators, agricul- 
‘ural specialists and other plans for general advancement. 
Neighborhood clubs in the country, with representatives 
on the county board, will be a feature of the organi- 
zation. 

The plan, it is believed, will do away with much mis- 
understanding existing between the townspeople and the 
people of the rural districts. It is believed that repre- 
sentatives from the city and from the country working 





Down in Hiawatha, Kan., a thriving city of 4,000 
population, is a commercial club that is keeping the 
community’s wheel of progress in motion. Though the 
present membership of 120 is largely made up of busi- 
ness men, the club lately changed its rules to permit 
farmers to join. 

c. A. Harpster, secretary and treasurer of the Harp- 
ster Lumber Company, of Hiawatha, recently was elected 
president of the commercial club. President Harpster 
says that, though the club was organized to promote 
the welfare of the entire community, the farmers had 
got the notion that it was merely to unite the merchants 
against the farmers. 

With the admission of farmers to membership and the 
publishing in local papers of articles telling the club’s 
real purpose the officers hope to see this prejudice and 
misunderstanding disappear. 

At the annual banquet of the club held December 10 
the club entertained as guests nearly one hundred citi- 
zeus, including members of the city council, of the fire 
department, and of the county board, as well as over 
twenty resident commercial travelers. 


tion of $100,000 to insure the rebuilding of the Sumner 
Iron Works, destroyed by fire, and now in operation 
agai. 





Four women have volunteered to haul the lumber 
for the new community center home of the Valley 
View Mud Creek elub, to be built near here in the next 
three weeks. They are Mrs. F. E. Crane, Mrs. Martain 
Strafuss, Mrs. Walter Plaschka and Mrs. L. L. Nicely, 
wives of farmers.—Topeka (Kas.) Journal. 





The Estate of James Davidson, one of the largest 
lumber and woodworking firms of Ottawa, Can., is 
inaugurating a unique advertising scheme. The firm 
has a blank side wall 100 feet in length facing on one 
of the principal streets. This is to be cut in two and 
replaced with plate glass, forming one huge window in 
four sections. Inside will be a display of knockdown 


bungalows and portable cottages, designed to attract 
the eye of the passerby. The firm has also installed an 
extensive scheme of sanitary improvements throughout 
its premises which is thoroughly modern, 
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Men and Measures in the Bear State—Agricultural Problems and Their Relation to Prosperity—Silo Sales a Solu- 


IN A SUBSTANTIAL SOUTHERN STATE. 


Arkansas is already renowned for its slow trains. 
But truth compels the statement that after making a 
number of jumps about in this commonwealth I have 
not encountered any rail transportation that seemed jus- 
tified in claiming to be the slowest train. Arkansas 
has also achieved a bit of notoriety because of the num- 
ber of hookworms held in captivity, but on this score 
also there seem to be no adequate grounds for claiming 
the laziest man in the world. Really, I don’t enjoy 
this business of being an iconoclast and taking away 
from the fame of a sovereign State, but veracity has to 
be maintained at all costs. And with this in mind I am 
compelled to add that in a trip clear across the State I 
have not seen a single hog that with any conceivable 
amount of stropping would develop into a razorback. In 
fact, Arkansas, so far as is apparent to a wandering 
inkslinger, is a rich and progressing State, one that any 
person ought to be proud of if the stork staged his 
nativity within its boundaries. The old days of raising 
Hades are gone, and the new days of raising the stan- 
dard of living are here. Why, even the hardware stores 
have window displays of air rifles. Air rifles! The 
Arkansas Bills, buried according to old custom with 
their boots on, must turn over in their graves if they 
know about this and start burrowing for Mexico, where 
they will feel more at home. In the whole trip I saw 
just one man with a gun slung under his stirrup leather, 
and I suspect that he was an old timer trying to get 
that former delicious sensation, just as an old soldier 
will rub up his hardware and recall the days 
of ’6l. 

However, it seems most probable that business in our 
line is not swollen so large as some of us would like to 
see. The reason seems to be that the State is extensively 
wooded and hence not so thickly populated as Manhat- 
tan Island, for example. Then a wooded State means a 
sawmill every little way, and these sawmills take the 
place of your regular retailer. This means that the lum- 
ber is going to be sold just the same, but the business 
is different and is carried on in a different way. Also 
it doesn’t require so much lumber to build a house in 
Arksansas as it does in Minnesota or Maine. I left Chi- 
cago when Boreas was hopping down across the lake with 
icicles in his whiskers and a familiarity about his animal 
spirits that made my teeth do one South American dance 
after another; but when I got into this region I found 
the dandelions blooming and the grass green and the 
darky babies going barefooted. Would you expect a man 
to build in such a climate a house with walls as imper- 
vious as a beef trust steak? Why should he? They 
tell that the weather is not always so fine but that the 
cold snaps are of short duration, and that the people 
simply suffer in silence until warm weather comes again. 
There are many indications that with greater wealth and 
value production the citizen of Arkansas is going to 
build a more substantial dwelling. 


ancient 


Community Prosperity and House Building. 

More and more it becomes apparent that the sales in 
our line of business constitute a barometric indication 
of the degree of prosperity of any given place. As a 
general principle people do not spend more money than 
they have, and usually not much less than they have. 
They will not spend a large amount in building unless 
they are financially stable. A man may mortgage his 
shouse to buy an automobile, but did you ever hear of 
one who mortgaged his automobile to build a house? 
The buzz-wagon is a luxury, a novelty, an adventure. I 
am speaking of it in relation to the man of small means 
who can not make any large investment without seriously 
cramping himself. A house is a humdrum commonplace. 
Everybody has to have one. So generally a man builds 
as he can really afford to do, hence building must in 
a fairly accurate way reflect the prosperity of the com- 
munity. Seems to me it’s a good thing to hammer away 
on this truth, because it is the foundation of the business 
wisdom of community development. Want to sell more 
house bills? Help to make your community richer. 

Many of the Arkansas houses are small and not elab- 
orate, because there is a large colored population. Hun 
dreds of three-roomed houses are set upon blocks with but 
one thickness of boards between those who live in them 
and the cold, cold world. These plantation houses serve 
very well, and it probably will be a long time before 
they will be built more substantially. But the more 
ambitious residences are being double floored, set upon 
solid foundations, and otherwise made cold-proof. There 
is a double wisdom in such building, for in summer a 
house of this kind can be kept cooler. It’s a poor rule 
that will do only one thing. What will keep heat in 
surely ought to keep it out. 

A Vital Economical Problem. 

3efore we get clear away from community develop- 
ment I’d like to mention one matter that the retailers 
of the State ought to be able to help settle. A native 
told me me that there were three local problems that 
have been worked upon for the last hundred years or so. 
These are the race problem, what to do about whisky, 
and how to diversify crops so that continual raising of 
cotton will not take all the fertility out of the soil. 
With the first two the retailer may or may not be able 
to cope. I reckon every citizen is bound to think about 
them if he takes his citizenship seriously. But they con- 





tion of Trade Difficulties—A Typical Town Fight and Its Disastrous Ramifications. 


cern him as a citizen, and not as a lumber retailer. But 
the last lies directly in front of his own prosperity. I 
am too new to the country to know much about it, ex- 
cept in a very general way. But it is apparent from 
the experiences of the cotton States farther east that 
continued raising of this one crop, with no rotation or 
other means of restoring fertility, means a constantly 
diminishing strength of fertility and consequently of 
crops. A farm journal stated in an editorial not long 
ago that it took three generations to make a farmer. 
First was the pioneer, who cleared the land and made 
it available for farming; then the grain farmer, who 
skinned the soil for a present profit without considera- 
tion for future generations, and lastly, the stock farmer, 
who restored the fertility as fast as he took it out, and 
thus put farming on a basis upon which it could rest 
indefinitely. Arkansas seems to be about ripe for the 
stock farmer, and the silo is likely to be the entering 
wedge. 
Silos and State Progress. 
Statistics about the State’s rank in 
tion are not at hand, but that more 
raised now than was raised ten years 


stock 


stock 


produe 
is being 


ago seems prob- 

















Who Mortgaged His Automobile to 


able. As I understand it, much of the available farm 
ing land is divided up into large plantations that have 
found cotton raising their most profitable industry. This 
has been made possible by the large amounts of negro 
labor available, and stock raising will not make much 
headway until these plantations are divided. I reckon it 
is impossible for a northern man to appreciate just the 
difficulties that confront a country with a large negro 
population; so I’ll jump right to the point I had in 
mind; namely, that the retailers of the State can best 
help their own business and the welfare of their com 
munity by helping to get the stock-raising habit estab- 


Build a House. 


lished. Pushing silos is the easiest and most obvious 
way. You can’t talk community development to a man 


from a wholly public-spirited point of view, for in that 
event he is going to get so curious to know what the 
joker is, what you are trying to put over, that he’ll 
either miss the whole point or else get so suspicious 
that he wouldn’t let you hold an umbrella over him if 
it was raining. Everybody has been working for him- 
self for so long that the populace can’t understand 
why any man should work for the public at all. Try 


to sell a man a silo and he’ll understand that you are 
working for the profit to be made out of the sale and 


will listen to what you have to say about its being a 
money maker. Try to influence his course in any other 
way and the same thing will happen to you that hap- 
pened to a man in the tobacco belt when he tried to get 
his neighbors to raise a high grade tobacco that seemed 
fitted to the climate, yielded as much as the common 
variety, and brought several times as much a pound. 
He just wanted them to try it out and explained that 
if it proved successful they would increase their profits 
several times. But they couldn’t see what he had at 
stake in the matter, got worked up over it, and came 
near mobbing him and burning his buildings! It isn’t 
always safe to show more public spirit than your neigh- 
bors think you ought to show. 
Big Possibilities in Arkansas. 

It should not be inferred from what has been said 
above that cotton is the only crop this State yields. 
Far from it. In fact, a point of pride with the Ar- 
kansas farmer is that no matter what happens in other 
parts of the country he is going to have a crop of some 
kind. Production is diversified to the extent that at 
no time is there a total failure of all sources of revenue. 
There is always the lumber industry, but naturally I 





was not thinking of that in relation to crop failure. Th 

Arkansas peach is known to fame the country ove: 
Corn can be raised, as can all the ensilage crops. Alfalt: 
promises fortunes to the people who specialize in it 
Like every country, Arkansas can afford the fool a hard 
fall when he rushes in where the wise ones go slowly, 
but if a person is willing to go slowly enough to lea 

it seems most probable that he can achieve a good li) 
ing, or even a fortune, as easily and as pleasantly her 
as he can anywhere in the world. The climate is won 
derful. I would commend this part of our fair land to 
those men who are wanting to get out of those old 
States where land is not to be had for a price, bu 
only for love—that is, love applied to the daughter ot 
a wealthy land owner. If a change is in prospect why 
not try some spot under Old Glory, instead of jumping 
clear out of the country? This United States of om 

still affords opportunities to her loyal sons. 


RETAIL MEN AND METHODS. 

Outside of the larger towns the retailing of lumber 
is largely left to the wholesalers, who handle it as a 
side line. For example, the Hope Lumber Company, ot 
Hope, Ark., supplies all the forest products that ar 
bought locally and saws and finishes everything it sells. 
The native yellow pine is in demand, just as hemlock 
and chestnut are in Pennsylvania. The company has to 
have the planers to finish the stuff it ships out at whole 
sale and so they naturally supply themselves. This kind 
of arrangement works pretty well at present and may 
continue to work for some time. When the demand for 
lumber gets large enough to demand more specialization 
ot course exclusive retailers will come in. But the 
wholesaler, especially the man who does not have a large 
wholesale business, finds much stuff on his hands that 
he can not sell through the ordinary channels of busi 
ness, but which he ean sell locally at retail. He can 
make a low price on it and still be ahead of the game 
in the long run. Such a combination is hard to buck. 
I was in a little town not long ago where a wholesaler 
had operated a little retail plant and had been selling 
all the lumber that was bought locally. A second fellow 
was just starting in to compete with him. It takes 
neither a prophet nor the son of a prophet to predict 
that the second man is going to hit the bumps. The 
trade of the entire town is not large enough to keep 
more than one small yard going. The established man 
is going to be in a position to make a low price because 
of conditions above stated. The new fellow is going to 
have to ship all his lumber in. Taking all these things 
into consideration, what he has ahead of him is easy 
to see. 

Retailing conditions in Arkansas are not essentially 
different from what they are anywhere else, though on 
the surface they may appear to be different. Compe 
tition is keen. In the big towns the local merchants are 
after each other’s business hammer and tongs. In some 
places figures have been cited to prove that the retail 
price was as low or lower than the current wholesale 
market quoted. In the smaller points the competition 
is not so keen, because usually only one lumber empo 
rium is in the place; but the stage is all set for making 
fur fiy if a second retailer tries to horn in. Surely in 
but a few years a large number of new yards will be in 
successful operation; but at the present time it would 
hardly be advisable for a dealer in search of a wider 
territory and a trade less hotly scrapped for to look 
for it here. If the outsider wishes to make the trial 
he should make up his mind to stick, hole or no hole 
to see the enterprise through. In that case he is most 
likely to land right side up in time with a good and 
profitable trade. But mollycoddles should not apply. 

Problems of a Live Town. 

Argenta, Ark., has only the river between it and the 
capital of the commonwealth. In fact, Argenta and 
Little Rock are so close together that the retailers in the 
two places are not careful to mark the difference be- 
tween the two when it comes to trade. The Argenta 
dealers do a majority of their business over the river, 
and I suspect that the Little Rock dealers are not sor 
rowful when an Argenta man comes in to buy a bunch 
of shingles and a 2x4. For all practical purposes the 
towns are one, and a person wonders why they are not 
one according to law. The matter of a slight difference 
in taxes may be a deterrent influence. It would so 
figure in my mind if I were a citizen of the smaller 
town. And then those souls who require much dampen- 
ing of the digestive tract comfort themselves with the 
thought that if one town should go dry the other may 
remain a Mecca for the thirsty. The anti-license cham- 
pions were trying to put the lid on when I was there, 
and this was but one of many enterprises that seemed to 
be going with a rush. Jt may not be as fast a place as 
State Street, but there is none of the traditional 
southern sleepiness in the business district. Evidently 
this has been laid to rest with the Arkansas Bills and 
their boots. Even a darky bell hop rushed at me so 
violently that I reached for the note book in my hip 
pocket to make him think I had hardware handy in case 
it was his intention to start anything. 

The Cochran-Foster Lumber Company is composed 
of young men who have but recently taken over the 
Argenta yard formerly belonging to the Nowlin Lumber 
Company. This is a large business, the largest in 
Argenta and ranking up well with those across the 
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river. Some people consider the present to be 
time to take a big enterprise, and surely if a 
looks backward instead of the way he ought to look a 
yew enterprise appears like a large order. But every- 
hing seems to indicate that the new owners are going 
to get by in good shape. Perhaps after all this is as 
good a time as they could have found to make the 
plunge. For unless these are some things under the 
surface of which the general public is not informed this 
present year is going to be a winner. It is going to 
have the soundness of more caution in its dealings, the 
aution that always follows a depression, and with re- 
stored confidence there ought to be a cumulation of 
business. The building operations that were held up last 
year to see how things would jump should come into 
the market along with the normal amount of new busi- 
ness. This is not saying that last year and this together 
will show as much building as they would have shown 
\ithout the slowing up during the latter part of 1913 
but they should show nearly as much. 

Just at present Argenta is not the happiest little 
olony of retailers in the world, the reason being that 
nany hungry mouths have to be fed from a not overly 
iarge amount of building. Perhaps the Argenta dealers 
might get by if they had no other competition, but 
taking the whole situation into account they are not 
vrowing fat and lazy through lack of something doing. 
In fact, this was one of the places claiming lower retail 
rates than the currently quoted wholesale prices. Such 
a thing seems impossible and is explained by the condi 
tions under which the lumber for the local yards is 
hought. Wholesale prices are largely uniform for the 
same class of stuff. This could be successfully disputed 
in many individual instances, but taking it by and large, 
as the bum took the chew of tobacco, it is true enough 
to pass for our purposes. The local men are able to 
buy their stock from small mills that have no nation- 
wide standing in wholesale circles. They cut a little 
hit and will be content with a smaller price rather than 
risk a flier into the larger circles. So the genius of the 
local board shovers has to express itself in clever buying 
rather than in clever selling. The man who ean buy the 
right stuff at a low price is going to be It, with a capital 
letter. This rather reverses the process that the dealer 
far removed from the source of supply considers to be 


a bade 
person 


orthodox. His stuff costs practically just what his 
neighbor has to pay. Freight rates are the same. So he 


inakes his difference to Jie in the selling game, in the 
service rendered and the like. The dealers may divide 
up on grades, one selling high grade lumber and another 
low grade. But down this way price seems to do most 
of the selling and the quality is about uniform. Buying 
right always is the mark of the keen business man, but 
down here it is the gas in his balloon, without which he 
is due to take a sudden and profound drop. 

Mr. Foster says that most of the local sawmills play 
the game on the square, selling only to retailers. Some 
lo not play so fairly. But for that matter we can’t 
expect to have all the wrinkles ironed out of our paths. 
Opportunity generally hands the iron over to us, and we 
may count ourselves lucky if we do not have to make 
the thing hot by pushing it around. Some men can not 
rest or enjoy themselves unless they take every trick, 
hook every fish, land every deal. They are likely to be 
either great geniuses or great fools. The rest of us, the 
average, middling, comfortable class, can still grin with- 
out rupturing our faces even if things don’t go just 
according to our own privately edited edition of Hoyle. 


Influence of Local Motive Power. 

In fact, Mr. Foster made no complaint at all. He 
said that the business last year did not quite measure up 
to what he had hoped, but even at that it was a good 
year, and the outlook for 1914 is pretty good. There 
does not seem much in immediate prospect, but condi 
tions are such that building certainly would have to pick 
up. This yard uses mules as its motive power in the 
delivery department. The long-eared musicians are as 
plentiful down this way as the dandelions in spring and 
considerably more useful. In fact, the mule ought to be 
the official bird of Arkansas as well as of Missouri. | 
saw a man sitting on his heels on a station platform, 
hat drooping, dejection brooding over him thick as 
sorghum, a regular easy mark for an ambitious hook 
worm, Along came a big, breezy man carrying a single 
line and squatted beside his mournful friend. 
Sam,’’ boomed the big one, ‘‘lemme sell y’all a nice, 
yreat, big fat mule.’’ Presto, chango! The clouds 
were gone, the chest swelled out, animation flooded the 
features. Sam was a new man. ‘‘How much do you 
‘low that mule is wo’th?’’ he asked, and the hook worm 
turned sorrowfully away. The victim had been revived! 
But while Mr. Foster doesn’t think the time is going 
to come when lumber can be delivered entirely without 
these animals he is thinking seriously of adding gas 
power to the equipment. The deliveries in Little Rock 
mean pretty long hauls and generally over pretty good 
streets. These are the conditions under which the 
truck has easy pickin’s. 


ae Say 


Neglected Opportunity. 

While we are on tiis subject I’d like to ask you why 
vou don’t write to Realm department of the LUMBERMAN 
oftener. When a person talks so much it’s hard for 
him to tell the truth all the time. And possibly in my 
steady outpouring of words I may set down some bril- 
liant ideas that are not so. If that is the case why not 
call me down? If there is something you’d like to see 
hit harder in the Realm, drop it a line to that effect 
and it will change the range of the guns. This is your 
department, intended to be a clearing house for ideas 
about retailing. The boys at whose offices I call get 
their notions in, but it takes a long time to get around 
'o see everybody. In the meantime you may have a 
perfectly good hunch or a perfectly justifiable kick just 
spoiling for a chance to trot around this little race track 


of ours. Put it on paper and chase it off to the Realm, 


care of the Greatest Journal, and it will be put through 
its paces. If you don’t feel like doing that, save up 
your notions and plans that disagree with those that 
get set down here, and when I get around your way 
you can take a little time off and we’ll argue about it. 


FOOLISHNESS OF A LOCAL FIGHT. 


If a man wants to have an object lesson of the beauty 
and workableness of harmony and common sense in busi 
ness relations it is well to begin looking where it isn’t. 
If a patriot gets low in his mind about the shortcomings 
of our own crop of statesmen down at Washington all he 
has to do to get more cheerful is to look southward where 
above the horizon he will see Mexican fur flying. To 
stimulate that ‘‘holier than thou’’ feeling as a constant 
habit isn’t wholesome, but to make a little comparison 
of that kind once in a while will cure a distorted per 
spective. Some time ago I was in a town that I will 
not name where the batting average of lovingkindness 
amorg the retailers was .000, The town wasn’t so 
extra good, but there was a pretty good trade all the 
year round for the three dealers, but they were not satis 
fied with any such thing. Fight? Jack Johnson in all 
his glory never warred as did these board shovers. 
Whose fault it was I don’t know, for always in a case 
of that kind every fellow has an alibi; every fellow is 
ready and willing to be decent, but | 
version the other fellows won’t let 
of eases that is true. The old saw about two being 
required to make a fight is about as true as a lot of 
other bunk that gets by only because it’s so old nobody 
hankers for the job of taking a fall out of the patriarch. 
It takes only one to make a fight if that 
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Slumped Down in a Chair, Collar Up to His Ears. 


notion to hand the blackened end of the stick to a man 
With self-respect and red blood. If a second story man 
starts through your house you take a shot at him, but 
you don’t consider yourself especially irritable and de 
sirous of having a fight. It takes only one man to raise 
jack with the peace of the lumber trade of a town, but 
it takes about all of the retailers to get things calmed 
down again, 
Disastrous Results of ‘‘Scrapping.’’ 

In this town I mention things went from bad to worse. 
Prices were cut to the quick. When a man loses his 
temper and tries to be as nasty as possible to the other 
man he forgets to think. He just automatically begins 
with his knife on the price list, forgetting that in about 
nine times out of seven this is going to hurt himself 
more than it hurts his enemy. These unamiable rivals 
began to knock each other’s stuff. They wouldn’t speak 
when they met on the street. Presently they began 
circulating scandals. They broke up a chureh. One of 
them was sold out by the sheriff. Of course the service 
they had been giving and the lumber they had been sell 
ing were alike rotten. Business is normally intended to 
yield a profit, and when it is queered so that it does not 
all sorts of things happen. Business is just like a per 
son. When a man has stomach ache he doesn’t confine 
his grouch to his disgestive tract. He begins ragging 
the bookkeeper and swearing at the yard foreman. So 
when profits stop coming in business seems to go into 
a decline and the whole works generally fall to pieces. 
This is what happened in the town we’re considering. 
Finally one day a prosperous farmer came into one of 
the offices and found the boss slumped down in a chair, 
his collar up to his ears, and his cigar cold and falling 
to pieces from much chewing. 

‘* Joe,’’ said the farmer, ‘‘ what ails you? 
such rotten stuff in my life. 
way?’? 

‘*You oughtn’t to kick,’’ Joe said, ‘‘you’re getting 


l never got 
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all the advantage of these murderous prices. I’m the 
one to worry.’’ 
‘“You’re not the only one who has to worry,’’ said 


the farmer. ‘‘What do you think I’m buying this stuff 
for, just to go through the motions of building? I’ve 
read the grading rules, and most of the stuff you send 
out will about scrape through as the poorest piece 
allowed to go into that grade. But if 1 know anything 
about the intent of these rules those minimum qualifica- 


tions don’t mean that no stick can be better than that. 
Have you been re-grading your stuff?’’ 

‘*Well,’’ said Joe, ‘‘conditions are so rotten in this 
town with senseless competition that I’ve got to 
down some way. I’m losing money right along as it is, 
and if I didn’t re-grade I’d be in just that much deeper. 
People won’t pay the price for decent stuff.’’ 

‘“Why won’t they?’’ asked the farmer. 
think that just because we’re careful about 
don’t care what we get for the money? 
lumber ain’t the whole price of a building by long 
shot. This barn I’m building has got to Jast me the 
rest of my life, but if [ build it out of that stuff it’ 
fall down before I get the first crop of hay in the 
mow. I want good lumber and I[ want it when I want it. 
Last week, you know, I had to let the men go for two 
days just because you didn’t have but fifteen 2x 10’s 
in your whole stock. Jefferson and Gray were over at 
my place yesterday. They’re going to build barns this 
year and wanted to know about prices. They were 
tickled to death when I told them what [ was getting 
my lumber for, but after they looked at the piles they 
shut up like clams. Gray finally said he guessed he’d 
go over to the next town. That the lumber over there 
cost more but was worth it.’’ 

‘“*Do you mean that you farmers are willing to pay 
for good stuff?’’ Joe asked. 

‘*You can bet your bottom dollar we’re willing to 
pay for it. Sometimes we kick so much about the price 
that I don’t blame you for believing that’s all we think 
about. Tell me this: has your country trade picked up 
any since you started this price slashing?’’ 

‘“ Well, no; it hasn’t,’’ Joe admitted, ‘‘but I made up 
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my mind that the other fellows had cut more than I 
did. I thought they had the country trade.’’ 


Plain Talk for a Purpose. 

‘“They think you’ve got it. The truth is the farmers 
are going to the other towns around here; that is, when 
they’ve got anything to build that they care about. 
They’re buying their scrub stuff here and are playing 
one dealer against another. Own up, now. When a 
farmer brings a little bill in here that has been figured 
in another yard don’t you say, ‘I’ll knock $2 off that 
price,’ without ever stopping to figure out the cost?’’ 

‘*Well, yes; I have done that a few times.’’ 

“*You bet you have,’’ said the farmer. ‘‘So have the 
other retailers. The result is that the boys don’t have 
much confidence in you any more. They don’t know 
when you make a cut for them whether you’re giving 


them the bottom price or not. And another thing: 
You and I are pretty good friends, so I[’ll run the 


risk of your getting mad. You know pretty well that I 
buy my stuff here anyway, and I’m just wondering some 
times if I don’t have to pay more for my lumber than 
the other boys have to just on that account. You know 


I’m not going to peddle my: bills very far. How about 
it??? 
‘*Well, now you know I wouldn’t—er, that is—’’ 
‘*All right; we won’t push that question. But I 


think there’s something wrong with the way you think 
about this business. I believe you have the idea that 
this is your business and you ean club it to death if you 
want to. Some men have that same notion about their 
wives. But you’re off in thinking you can do what 
you please with your business, A retailer done 
his whole duty until he thinks about his customers as 
well as about himself. When I went to the agricultural 
college the president used to say that the college included 
all of its graduates. So it’s my guess that your business 
includes all of your customers. You used to do a 
corking fine business and were as straight as a string 
with your customers. What made the change?’’ 
‘*Well,’’ said Joe, ‘‘I suppose I ought to get mad at 
you, but I won’t. As near as I can figure out the whole 
thing started when old man Wilkins sold out his yard, 
and the new man wouldn’t have anything to do with us 
two who were already here. That broke up the custom 
of getting together to talk things over and exchange 


hasn ’t 


ideas. ‘Then the new fellow talked around that he was 
going to put us out of business, and the first thing 


we know we were all clawing at each other’s throats. 
All the rest has followed.’’ 

‘*T see,’’? said the farmer. Presently he added: 
‘‘You’ve tried to bust these fellows on their own 
ground and you’ve found that they can cut prices just 
as fast as you can. Why don’t you start on a new line? 
Begin pushing quality. Call that ratty No. 1 stuff out 
there No. 2 and get in some fresh stock of good stuff. 
Put a good price on it. Advertise and tell the truth. 
That ’ll flabbergast the other fellows as much as any 


thing. They’ve got the number of every game except 
square dealing. I was talking to this one-eyed con 
traetor—what’s his name?—and he said he could wish 


another yard would come to town, little as we need it, if 
the new man would handle a good line and be depend 
able. Why don’t you be that fellow? You’ll draw the 
business of those people who want what they want and 
are willing to pay for it. That is a rather small part 
of the trade, but it’s the cream. And as near as | 
figure out it’s the only part that is going to pay a 
profit the way things are now. You’ll make some money 
and you’ll feel a darned sight better than you seem to 
now, sitting there clawing that stogie to pieces.’’ 

I heard from this town just a couple of days ago. 
The dealer has taken the farmer’s advice. He is having 
a hard time of it, for people are slow to get over a 
prejudice. It’s like waking up your foot when 
been asleep for ten minutes. But the salesman who was 
telling me about it said that Joe, is getting some good 
bills from the better class of contractors and that the 
farmer has switched him a considerable bit of his neigh 


can 


it’s 


bors’ business. His competitors have about choked 
themselves giving him the horse laugh. He way come 


through and he may not. But if I know anything about 
it he has taken about the only road out, 
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Among the Mills with Pen and Camera 


Interesting places visited, photographed and described by representatives of the American Lumberman 





NEW MILL NEARING COMPLETION. 

WATERTOWN, N. Y., Jan, 26.—W. A. Sullivan & Co., 
a new lumber concern organized in this city a few 
months ago by W. A. Sullivan, for several years the 
junior member of the lumber firm White & Sullivan, 
is constructing a mill, which will be completed and 
ready for operation early in the spring. Already the 
outside walls are well up and the building is fast 
assuming shape. It will be two stories in hight and 
will cost about $25,000. When finished it will be one of 
the best equipped and most modern in this part of the 
State for the manufacture of sash and blinds, 
together with other millwork. Already the company has 
a large mill yard and extensive storehouse, doing a gen- 
eral business in lumber. The new plant will furnish 
employment to about fifty men. 
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IN THE KINDER (LA.) DISTRICT. 
KINDER, La., Jan. 26.—Among the recently built mills 
in this district cutting the famous original Calcasieu 
Parish longleaf timber is 


Lumber Company, which was located on the Louisiana 
Railway & Navigation Company’s rails north of Winn 
field, La., until two years ago, when it cut out. The 
Elton plant is a circular mill capable of 50,000 feet of 
yellow pine a day. 

The new Reese-Corriher Lumber Company is about to 
start manufacturing operations at Connell, Tex., 6 
miles east of Beaumont on the Southern Pacific. Just 
now housing facilities for the laborers and employees 
are being completed, while the offices and commissary 
are already in use. Among the proposed buildings which 
will later be added to the establishment is a large frame 
hotel for the accommodation of visiting buyers and 
visitors. 

Two smaller mills have recently begun operation at 
Florien, La., which is on the Kansas City Southern in 
abine Parish. These are the George Z. Corley and the 
. J. Williams Lumber Company plants. They are of 
the circular type and will cut pine and hardwoods. 
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that of the Bayou Blue Lum- | 
ber Company, at Hutchinson, 
La., 12 miles east of this 
point on the Frisco railroad. 
This mill, which is of the cir- 
eular type, is capable of 
cutting 40,000 feet a day. 
The arrangement of the en- 
tire plant has been planned 
especially to facilitate eco- 
nomical handling of lumber 
and in no instance does the 
stock travel any part of the 
route from the saw to the 
car more than once. Spe- 
cial attention is paid to the 
production of railroad tim- 
bers and export stock and 
the character of the timber 
holdings is such as to permit 
turning out big sticks up to 
64 feet. “Part of the output 
is turned into yard stock 
which is steam kiln-dried in 
all grades including No. 1 
common and up. 

The officers of the com- 
pany are John Chaumont, 
president; Walton McCain, 
vice president, and W. B. 
Williams, secretary and gen- 
eral manager. A somewhat uncommon feature of this 
organization is that the head sawyer is also a stock- 
holder in the company, accounting for a real interest in 
the manufacturing department which insures the best 
of results as to quality. Manager Williams is a man 
of many years’ experience in the yellow pine field, hav- 
ing formerly been interested in the Williams Bros. Lum- 
ber Company, of Oberlin, La. 

No mention of the lumbermen of this district would 
be complete without reference to A. J. Wilson, general 
manager of the Peavy-Byrnes plant at this point. Mr. 
Wilson recently returned from an extended trip through 
the Southeast, where he and Mrs. Wilson went in search 
of rest and recreation. Mrs. Wilson, whose health had 
been impaired during the last year, was greatly bene- 
fited by the trip and is entirely well again. Mr. Wilson 
has joined the ranks of the autoists and is now the owner 
of a handsome big car with which he entertains his 
visitors in metropolitan style by riding them over the 
boulevards of Kinder and vicinity. He states that his 
company has recently added a new Glover locomotive 
to its equipment. 

Another mill at Hutchinson is that of the Elton Lum- 
ber Company, of which H. F. Bradford is president and 
business manager, W. H. Bradford first vice president, 
and T. N. Hutchinson secretary and treasurer. Manager 
Bradford was formerly interested in the Bradford-Keys 
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PLANNING LARGER OPERATIONS. 

SPOKANE, WASH., Jan. 19.—The Rawson-Works Lum 
Ler Company, headquarters at Kamiah, Ida., is planning 
to operate heavier this vear than last. This company 
has three sawmills the output from which is’ flumed 
about 8 miljes to the yard and planing mill at Kamiah. 
One mill is equipped with a single band and a gang 
saw and in the near future the gang will be supplanted 
by a resaw. Another mill is equipped with a single band 


and third with a rotary. The latter mill will probably 
not be operated longer. About 12,000,000 feet was 


cut by the company last year, of which 8,000,000 feet 


is on hand. The new planing mill at Kamiah is 
equipped with eight modern machines. <A shed has 


been recently completed with a capacity of 3,500,000 
feet of lumber. A four-room bungalow of 
fice was completed recently. H. J. Searl, secretary, 
treasurer and sales manager of the company, was lately 
in Spokane’ procuring new office equipment. Mr. 
Searl for eight years was with the Mackey Lumber 
Company, of Stillwater, Minn.—coming west a year ago 
—and before that was at Merrill, Wis., and Foster City, 
Mich. F. W. Waterman is president and general man- 
ager. He was formerly a banker of St. Paul. The 
Rawson-Works Lumber Company has 300,000,000 feet of 
timber tributary to Kamiah. This timber runs about 
80 percent western pine and the rest is red fir and cedar 
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poles. This winter the company is getting out 30,00) 
poles and 4,000 cords of wood, in addition to working 


on a large tie contract for the Northern Pacific. 





HIGH UP IN THE SIERRAS. 

SoNoRA, CAL, Jan. 26.—The Standard Lumber Con 
pany, known as one of the largest manufacturers of 
lumber, sash, doors and boxes on the Pacifie coast, hs 
extended its road, known as the Sugar Pine Railway 
several miles this season, which now gives it about 3: 
miles of standard gage and 15 miles of narrow gage rail 
road. Besides this, extensive building has been going o1 
at Standard several months, by a large force of skille: 
mechanics from San Francisco, and the work has been i: 
the hands of a competent engineer and architect, with th 
result that there has come into existence a beautiful littl 
city, handsomely laid out and of modern homes built artis 
tically, which, combined with the natural beauty of th 
giant oaks and the splendid scenic attractions of the 
surroundings hills and valleys, make this an ideal site 
on which to build a town. It has a water and electric 
light system, churches, school, post office, hotel, res- 
taurant and several stores. Many of the tourists on 
their way to the Summit and Yosemite Park stop here to 
be refreshed and are so much charmed by this little city 
high up among the Sierras and the country around, as 
well as the climate, that they feel loath to wander on, 
Some of their friends and visitors who have been here 
recently have been somewhat surprised at the expendi 
ture on so large a scale in the building of this new 
town, but this place is to be the main base of opera 
tions and it simply affords evidence of the permanency 
of the company’s business and of the many years neces- 
sary to harvest its vast timber holdings, which are some 
of the finest in the State. Also it is evidence of the 
company’s consideration for the welfare of its hundreds 
of employees, and its policy to help in the material as 
well as the moral upbuilding of this community; and the 
company feels justified from the standpoint that, with 
the right kind of social environment, a higher class of 
labor is always attracted. This sentiment is in keeping 
with Mr. Steinmetz’s attitude toward his employees, 
with whom he feels a common interest. 





WOOD PAVING FOR FACTORY FLOORS. 

A. HW. Noyes, of the Ayer & Lord Tie Company, 
Chisago, has an excellent article on factory flooring in 
the December issue of Mill Supplies, from which two 
very sensible extracts here given are taken: 

In an endeavor to stand the abuse, concrete, the hardest 
material obtainable, is often used. Men complain of the 
eold, the dampness and the hardness. Enough money is 
lost each year in general wear on machinery, due to dust 
from disintegrating conerete floors, to make a_ respectable 
fund toward a good floor. Figure the tons of coal consumed 
each year in heating a cement floored building over and 
above that necessary to heat a building floored with creo 
soted wood blocks. Consult the serap pile and figure the 
loss due to breakage. Investigate the hours of time used 
in repairing tools broken, chipped or dulled by falling on 
hard floors. 

. . * 

Up to this time lack of knowledge 
flooring materials has been 2 good excuse for poor floors, 
but this is no longer a reason. Many thousands of acres 
of floor space are laid with creosoted wood block. and hardly 
a plant engineer or architect but who knows its many ex 
eellent points and recommends its use. 


in respect to better 





A NEW PORT ANGELES MILL. 

TacoMA, WASH., Jan, 25.—The picture below shows 
the new sawmill and shingle mill being erected at Port 
Angeles by the Puget Sound Mills & Timber Company, 
of which Michael Earles is president. The sawmill will 
have a daily capacity of 400,000 feet and is of the high- 
est type of mill construction. Included in its equipment 
is a No. 10 Wickes gang that will cut boards up to 18 
inches in width, 50 at a time, and which is.due to arrive 
during the current month for installation. Beyond the 
sawmill, behind the big refuse burner, framework is 
being put up for a large shingle mill that will cut the 
company’s cedar. 












SAW AND SHINGLE MILLS BEING ERECTED AT PORT ANGELES, WASH., BY THE PUGET SOUND MILLS & TIMBER COMPANY. 
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a son of Hugh Corry, of 
Alexandria, La., was one of 
the few recently who 
reported a fairly brisk busi- 


seen 


ness. His associate, Mr. Dar- 
ling, has been traveling in 
the North and secured sey 


eral profitable orders during 
four days of a recent week. 

Hattiesburg is to Missis 
sippi what Alexandria is to 





ARTESIAN WELL At’ J. J. 


WHITE PLANT, 


ROUNDABOUT IN MISSISSIPPI. 


HATTIESBURG, Miss., Jan. 26.—Hugh White, who is 
nnected with the J. J. White plant at Columbia, is an 
ocate of the timber and dimension department of 
nufacturing and has a high-speed circular mill that 
au model of its kind. On the millsite are two capped 


tesian wells, one of which is shown herewith. This 
one is good for more than 500 gallons per minute when 
ining full time. There are several points in’ the 
nd dune country of Kast Texas that could use half of 


s flow to advantage. 


J. T. Allen, who runs the Mercantile Lumber Com 
iv oat Jackson, ‘*strictly a custom planing mill’? 
he calls it, is an auto fan. He a pair of them 
and is going to have some more. To hear him 
-peak of his machines is like listening to an Englishman 


has 


talk about his dogs. He has ‘em in packs and not 
nerely one. Mis, Allen has, among other accomplish 
ments, the faculty of raising chickens successfully, 


lich means that they have eggs of the collateral grade. 


When vou stop to grasp the significance of owning 
several fresh eggs and two automobiles at the same 
ine it does look as though there must be at least some 
nargin of profit in vellow pine, 
Meridian has two hotels and fifteen or twenty lumber 


neerns, Both the same people, 

it least run by them. This is a combination that would 

he hard for the traveling man to heat: it does no good 

vet ‘* peeved ”’ at either hotel clerk because he knows 
you anvway. 


hotels are owned by 


i has got 


Meridian has become known 
the long joint and factory floor center. Something like 
a dozen here are selling the output of a 
group of small mills in’ this district, most of 
vhich turn out the items mentioned almost exclusively. 
Some of the local carry stocks here in 
handled on the milling-in-transit basis, 
told that right now, with the market 
hit quiet, these dozen concerns have ‘‘on 
tveen 60,000,000 and 80,000,000 feet of piece stuff, you 
can get an idea of the volume that goes through this 
market in real brisk times. Among those who carry stocks 


over the country as 


concerns 


large 


town 
When 


just a 


conceris 
that are 
vou are 


sticks’? be 


here is the Prime Lumber Company, owned by the 
Culpepper Brothers. This company has a big yard 
on the edge of town. Also the Bostwick Lumber & 


Manufacturing Company has a big plant covering 25 
acres, but in addition to its vard this acreage comprises 
buildings, planing mill and the equipment of an ex 
retail business. It is an enterpfise of no mean 
proportions, Mr, Chipman is in charge of the wholesale 
lumber department. 

Usher Bros. are finishing a planing mill on the out- 
and they too carry a fair stock, The R.. F; 
Darragh Lumber Company also operates a planing mill 
in this city. The buyer who comes here personally 
will also find the offices of the T. J. Chidlow, C. W. Coch- 
rane, Eliot Cobb, C. L. Gray, Southern and B. FP. Chileutt 
lumber companies, ready to serve him with these same 
The hardwood industry is represented by L. FE. 
Campbell, exporter, and Logan & Co. These. should 
afford the most exacting buyer sufficient competition to 


tensive 


| 
Kirts 


items, 


vive him the best of service. When you come down 
do not forget yourself in C. L. Gray’s office and think 
vou are in New York. Mahogany woodwork and furni 


ture is just as ‘‘legal’’ down here as up north, and 
o is metropolitan ‘‘atmosphere. *’ 


Laurel is one of the coming towns of the State. The 
three big lumber companies are beginning a_ hotel, 


hacked by an $80,600 holding company. They are also 
putting up a Y. M,C. A. structure that will represent, 
including grounds, building and equipment, around 
475,000, which will carry forward to a considerable 
extent the welfare propaganda recently agitated through 
the three meetings on that subject held by the Yellow 
Pine Manufacturers’ Association. The Wausau-Southern 
people are about to begin the erection of a mammoth 
mill here that will be known as the Marathon Lumber 
Company. It is to be designed as a ‘‘resaw’? mill 
and will produee approximately 60,000,000 feet annually. 
Much has already been said about the palatial offices of 
‘astman, Gardiner & Company. They are indeed mag- 
lificent. The Gilchrist-Fordney Company will close its 
nil about February 1 for a sixty day shutdown, during 
hich the power plant will be overhauled. Like every 
iumber center, Laurel has its wholesale concerns, chiefest 
f whom in this ease is the Laurel Lumber Company. 
Mr. Corry, secretary of the concern, and by the way, 


Louisiana. It is the ‘‘hub’’ 

from which many mills on 

many railroads can easily 

be reached, It also pos 

sesses a good hotel, which 

is not the least attraction 

COLUMBIA. MISS. to the traveling men = in 
search of road headquarters. 

Here in town is the big mill of the J. J. Newman 
Lumber Company of which W. J. Haynen is general 
manager. Mr. Haynen, like several other successful 
lumbermen, is a recruit to the lumber field from that of 


railroads. J. B. Crain, auditor of the company, was 
passing around some real cigars (not commissary) in 


honor of the arrival of a new daughter at his house. 

V. M. Seanlan, president of the First National Bank 
of Commerce of this city, is also president of the Lamar 
Lumber Company, of Clyde, just 10 miles 
here on the Central, Nit; 
optimist on future business improvement, believing that 


northwest of 
Seanlan is an 


Mississippi 


this country will see a gradual increase as the country 





becomes adjusted to the recent new measures passed 
at Washington. 

The R. B. Morris Limber Company recently opened 
an office here as tie selling department for its new 
mill at Mt. Olive, Miss. Mr. Morris is an old-timer 
in the lumber circles of the State and will devote his 
time to active management of the mill. 

Moore-IHlaggerty, in the Carter Building, will give 
you a real demonstration of ‘‘southern hospitality ’’ as 
read about in the prints, 

MADERA COMPANY ABSORBED. 
hi Paso, TEX., Jan. 26.—A deal of more than ordi 


nary interest to the lumber trade was consummated on 


the first of the vear when all of the assets of the Madera 


Company, of El Paso, were acquired by the El Paso 
Milling Company (Ltd.), products of which company 
have heretofore been sold by the Madera Company. The 


El Paso Milling Company (Ltd.) will hereafter main- 
tain its own selling organization and dispose of its own 
products, at the same time handling the output of the 
Madera Company (Ltd.) at Pearson, Chihuahua, Mexico, 
and Madera, Chihuahua, Mexico. William M. Piatt, a 
well known Jumberman, has been appointed as general 
sales agent of the El Paso Milling Company, with head- 
quarters at El 

The plant of the El Paso Milling Company (Ltd.), at 
El Paso, Tex., is a large and splendidly equipped insti- 
tution, with a daily capacity of 1,000,000 feet. The 
mills of the Madera Company at Pearson, Chihuahua. 
have a daily capacity of 1,000,000 feet, and its mills at 
Madera, Chihuahua, have a eapacity of 600,000 feet 
daily, the planing mill and box factory of the company 
at Madera having a capacity of 400,000 feet daily. 

The Madera Company, of El Paso, which was a sell 
ing company, handling products of both the El Paso 
Milling Company (Ltd.) and the Madera Company 
(Ltd.) has been dissolved. 


Paso. 





TO MANUFACTURE BEECH FLOORING. 


Owing to the increasing popularity of beech flooring, 


J. S. Averill, manager of the New Glasgow Planing 
Mill Company, at Glasgow, Ky., recently turned this 


plant over practically to the exclusive manufacture of 
this commodity. He wes prompted to do this for the 
reason that there is a continually increasing call for 
beech flooring, and because located 
where there is an almost 
unlimited supply of this 
wood. 

Mr. Averill is a Pennsyl 
yania born and bred lumber- 
man, and obtained his years 
of experience in sawmilling 
in that State, later moving 
to Virginia, where he dab- 
bled for half a dozen years 
in the same business. Then 
he was attracted to Okla- 
homa and was in the retail 
business at Bartelsville for 
a number of years. There 
he had an opportunity to 
study the requirements of 
the retail lumber dealer and 


also Glasgow is 


obtained his first insight 
into the possibilities of 
beech flooring. When he 


saw an opportunity a year 
ago to take charge of the 
New Glasgow Planing Mill 
Company ’s mill he moved to 
Glasgow at once. This com- 
pany is an old institution, 
having been located for the 
last ten years in Glasgow. 


LUMBERING IN THE PHILIPPINES. 

HoquiAM, WASH., Jan. 23.—Lumbering in the Philip 
pine Islands, according to Superintendent Huggan of 
the Negros Philippine Lumber Company, ‘‘is not very 
extensive, on the American plan of logging and cutting 
lumber. Two is the number so far as I know of firms 
engaged in modern lumber manufacture and when the 
average Filipino comes to our camps and sees the modern 
donkey engine pulling mahogany logs from the woods 
he stands awe-struck and bewildered, able to 
credit his sight. The Filipino’s mode of lumber manu 
facture is with the water buffalo, or the water wheel. 

**Our mills, which are of the circular type, cut about 
40,000 feet of merchantable lumber in ten hours, but we 
intend to modernize and triple our output next year. 
One of our equipments that more than any other one 
thing puzzles the natives is the Hill steam nigger, which 
turns the log on the carriage. In a eut of 40,000 feet 
there is a 30 percent waste in timber, but this will be 
overcome to some extent by improvements planned. We 
have approximately 600,000,000 feet of mahogany tim- 
ber. We have been averaging in the Philippine market 
about $40 a thousand feet for mahogany lumber, but 
since talk of independence became a popular subject of 
discussion Jumber prices have slumped and business on 
the islands has gone up in the air. Shingles are not 
manufactured on the islands. Bamboo and grasses are 
used for roofing and it takes little of these to thatch the 
average Filipino’s place of abode. 

‘*Our mills are at Cadiz, Negros, about 300 miles 
south of the city of Manila, and we ship much fancy lum- 
ber to the United States, the maximum price of which is 
about $120 a thousand feet. 

‘*Sanitary conditions on the islands have been greatly 
improved. Cholera and smallpox are practically stamped 
out and water and light conditions have been improved. 
In truth, the American people have worked wonders in 
the entire group of islands.’’ 

Mr. Huggan will return to the islands in the near 
future with all the necessary equipment to modernize 
and increase the capacity of the mills of the Negros 
Philippine Lumber Company. 


scarcely 


ees 


SETTLEMENT MADE FOR ILLEGALLY CUT 
TIMBER. 


DENVER, COLo., Jan, 26.—The Federal Government has 
agreed to settle for about $25,000 worth of timber al 
leged to have been illegally cut from the publie domain 
near DeBeque and Fruita, Colo., for less than one-third 
of the amount. 

According to letters written by Government attorneys, 
J. Guy Harrington, of DeBeque, has pleaded guilty to 
trespass, and the purchasers of timber from him and 
others will be compelled to pay the Government, after 
having made one settlement therefor. 

The Government has agreed to settle with the county 
authorities for 31 percent of the value of the timber, and 
has already made a settlement with the Denver & Rio 
Grande and the Colorado Midland railroads on the same 
basis. 

Considering the fact that the parties with whom set- 
tlement has been offered had already paid for the timber 
claimed to have been illegally cut, and that this will be 
their second payment, the procedure of the Government 
is regarded as extraordinary, regardless of the small 
amount involved. 





— 


WILL CUT FIR AND CEDAR. 

LITTELL, WASH., Jan. 26.—The Chester Snow Company 
soon will begin operating its new plant, which has a daily 
capacity of 125,000 feet and is one of the most modern 
additions to sawmill operations in this section. The 
plant consists of a sawmill, and upright shingle mill 
with a daily capacity of 200,000 shingles. All equip- 
ment is of the most modern type including steam dry 


kilns, planing mill and storage sheds, shipping docks 
under cover and a log storage and sorting pond. 


This company owns a large body of ripe old growth 
fir and cedar located close to the mill and will 
log and saw its own timber. The plant is sit 
uated on the Northern Pacific Railway and the Mil- 
waukee railway is building a spur to the mill. The 


entire product will be sold through the A. W. Miller 
Saw Mill Company, of Seattle, Wasa. 








MILL OF THE NEW GLASGOW PLANING MILL COMPANY AT GLASGOW, KY. 
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February 3—Southeastern Iowa Retail Lumbermen’s Asso- 
ciation, Keokuk, Iowa. Annual meeting. 





February 3—Canadian Lumbermen’s Association, Ottawa, 
Ont. Annual meeting. 


February 3, 4—Michigan Retail Lumber Dealers’ Associa- 
tion, Elks’ Temple and Post Tavern, Battle Creek, Mich. An- 
nual meeting. 


February 3, 4—Michigan Association of the Traveling Lum- 
ber & Sash & Door Salesmen, Post Tavern, Battle Creek, 
Mich. Annual meeting. 


February 3-5—Ohio Association of Retail Lumber Dealers, 
Cincinnati, Ohio. Annual meeting. 


February Association of Lumber & Sash and 
Door Salesmen, Gibson Hotel, Cincinnati, Ohio. Annual 
meeting. 


February 10-12—Yellow Pine Manufacturers’ Association, 
Grunewald Hotel, New Orleans, La. Annual meeting. 


February 10-12—Illinois Lumber & Builders’ Supply Deal- 
ers’ Association, Hotel LaSalle, Chicago. Annual meeting. 


February 11—Central Association Lumber, Sash and Door 
Salesmen, Hotel LaSalle, Chicago, Ill. Annual meeting. 


February 11, 12—Retail Lumber Dealers’ Association of 
Pennsylvania, Monongahela House, Pittsburgh, Pa. Annual 
meeting. 


February 11-13—Chamber of Commerce of the United States 
of America, New Willard Hotel, Washington, D. C. Annual 
meeting. 


February 12-14—Western Retail Lumbermen’s Association, 
Salt Lake City, Utah. Annual meeting. 

February 17—Northwestern Lumber & Sash & Door Travel- 
ing Salesmen’s Association, Hotel Wisconsin, Milwaukee, Wis. 
Annual meeting. 

February 17-19—Wisconsin Retail Lumber Dealers’ Associa- 
tion, Hotel Wisconsin, Milwaukee, Wis. Annual meeting. 

February 17-20—Western Retail Lumbermen’'s Association, 
Winnipeg, Man. Annual meeting. 


February 18, 19—Kentucky Retail Lumber Dealers’ Associa- 
tion, Lexington, Ky. Annual meeting. 

February 21—Massachusetts Retai! Lumber Dealers’ Associa- 
tion, New American House, Boston, Mass. Annual meeting. 

February 24—Lumber Dealers’ Association of Connecticut, 
Hotel Elton, Waterbury, Conn. Annual meeting. 


February 24—Central Iowa Retail Lumbermen’s Association, 
Des Moines, Iowa. Annual meeting. 

February 24, 25—Southern Retail Lumber Dealers’ Associa- 
tion, Jackson, Tenn. Annual meeting. 

February 24-26—National Association of Box Manufacturers, 
French Lick Springs, Ind. Annual meeting. 


February 26—Northern Indiana & Southern Michigan Retail 
Lumber Dealers’ Association, Hotel Oliver, South Bend, Ind. 
Annual meeting. 


March—National Coopers’ Association, St. Louis, Mo. 
Annual meeting. 


March 4, 5—National Wholesale Lumber Dealers’ Associa- 
tion, Buffalo, N. Y. Annual meeting. 


March 5—Northwestern Iowa Retail Lumbermen’s Associa- 
tion, Martin Hotel, Sioux City, Iowa. Annual meeting. 


April 7-9—Lumbermen’s Association of Texas, San Antonio, 
Tex. Annual meeting. 


April 30-May 9—Forest Products Exposition, Coliseum, Chi- 
cago, 

fay 5, 6—National Lumber Manufacturers’ Association, Chi- 
cago, Ill. Annual meeting. 


May 21-30—Forest Products Exposition, Grand Central Pal- 
ace, New York City. 


May 30—Lumbermen’s Club of Houston, Houston, Tex. An- 
nual meeting. 


June 15-17—American Supply & Machinery Manufacturers’ 
Association, Greenbrier Hotel, White Sulphur Springs, W. Va. 
Annual meeting. 


June 18, 19—National Hardwood Lumber Association, Buf- 
falo, N. Y Annual meeting. 


GOOD CONVENTION PROGRAM ASSURED. 


MILWAUKEE, WIS., Jan. 27.—Secretary Adolph Pfund 
states that more than ordinary interest is being 
aroused in the coming annual meeting of the Wisconsin 
Retail Lumber Dealers’ Association to be held in Mil- 
waukee on Tuesday, Wednesday and Thursday, Febru- 
ary 17, 18 and 19, and that there will be an unusually 
large attendance is indicated by the number of hotel 
reservations that have already been made. The spirit 
of interest in association work is growing and is find- 
ing expression in many different ways as indicated by 
correspondence received at the office of the secretary. 

One of the principal speakers at the convention will 
be A. J. Frame, president of the Waukesha National 
Bank, Waukesha, Wis., who occupied a position of na- 
tional prominence during the framing of the new cur- 
rency law, and who is an authority on matters of 
economics and finance. He will address the convention 
on ‘‘The Money Question,’’ and the dealers present 
will be given an opportunity to ask Mr. Frame any 
questions on the subject on which they wish enlight- 
enment. 

Another prominent speaker will be Secretary Moore- 
head, of the National Federation of Retail Merchants, 
who will tell of the trip of General Boyle and himself 
to Washington to interview President Wilson. 

An address o. ‘‘Retail Lumber Yard Accounting ~’ 
will be delivered by an expert who is considered an 
authority on this question. 

One session of the convention will be given over to 
a general discussion by the dealers of practical, every 
day problems that arise in their business and it is be- 
lieved that this will be one of the most helpful ses- 
sions of the annual meeting. 

Moving pictures of the logging and lumber industry 
in the South and West will be shown and the enter 
tainment features will include a theater party for the 
visiting lumbermen. 








MILWAUKEE, WIs., Jan. 27.—Upon the invitation of 
one of the retail lumber dealers of Green Bay, Wis., 
a meeting was held there on January 21 of members 
of the Wisconsin Retail Lumber Dealers’ Association 
who live in the northeastern part of the State, about 
thirty-five being present, the purpose of the meeting 
being to arouse additional enthusiasm in the annual 
meeting of the association to be held in Milwaukee on 
February 17, 18 and 19. 

At noon the gathering sat down to a banquet given 
by the Green Bay dealers and for several hours as- 


sociation matters were discussed in an enthusiastic 
way. Addresses of welcome to the visiting lumber 
dealers were delivered by Mayor Abrams and Secretary 
Hall, of the Business Men’s League, and a talk was 
made by M, H. Hand, of Plymouth, president of the 
Retail Dealers’ Mutual Insurance Association of Wis- 
consin, 

Following these addresses the meeting was given 
over to a general discussion, one of the most engrossing 
subjects being advertising and the fact that retail 
lumbermen must make every effort to advertise lumber 
intelligently, thus giving it a fair show alongside the 
many substitutes that are being forcibly brought to 
the attention of the building public. 

This was the first local meeting ever held by dealers 
in the northeastern part of the State and the spirit 
of good fellowship prevailing encouraged the recom- 
mendation by Secretary Adolph Pfund of the appoint- 
ment of a committee of three to arrange for an outing 
for these dealers and their families some time next 
summer, which recommendation was enthusiastically 
received and the committee appointed. 





ENTHUSIASTIC NEBRASKA JUNIOR. 

A junior who was present at the recent annual con- 
vention of the Nebraska Lumber Dealers’ Associa- 
tion and was greatly interested in its proceedings is 
Walter Good, 18-year old son of F. A. Good, Cowles, 
Neb., president of the association. 

Walter is already actively engaged in business with 
his father, who has one of the finest retail yards in 





WALTER GOOD, COWLES, NEB. ; 


Son of F. A. Good, President Nebraska Lumber 


Dealers’ Association. 


the State. President Good took up the Junior Day 
idea enthusiastically at the outset. His substantial and 
sympathetic interest in the movement is practically 
demonstrated in the relations now existing between 
father and son in the Good family. 

WELFARE MEETING POSTPONED. 

George K. Smith, secretary of the welfare com- 
mittee of yellow pine manufacturers, advises that the 
date of the meeting set for February 6, to be held at 
Beaumont, Tex., has been postponed at the suggestion 
ot J. Lewis Thompson, chairman of the committee. Mr. 
Thompson suggests that the meeting will be held some 
time in March or April, the reason attributed for the 
change being that the original date might conflict 
with that for the annual meeting of the Yellow Pine 
Manufacturers’ Association to be. held in New Orleans, 
La., beginning February 10. 








SOUTHEASTERN IOWA RETAILERS’ ANNUAL. 


As previously announced in the AMERICAN LUMBER 
MAN, the annual meeting of the Southeastern Iowa Re- 
tail Lumbermen’s Association will be held at Keokuk, 
lowa, February 3, with headquarters at the Hotel Iowa. 
The morning session will begin at 9:30 o’cloeck and will 
include the president’s address, appointing of commit 
tees, reports of secretary and treasurer and committees 
and election of officers, and an address on ‘‘The Art of 
Making a Sale’’ by Ben R. Vardaman. This will be 
followed by discussion of questions disclosed by the 
question box. 

Keokuk lumbermen, including millmen and salesmen, 
will be the hosts at a luncheon fo be given the associa- 
tion at 1:30 in the afternoon. This will be followed by 
a visit to the famous Keokuk power plant and dam at 
3 o’clock. 

Secretary H. Harrington in issuing the call for the 
meeting says: 

You owe it to yourself to take in this convention and we 
are very sure you will consider your time well spent. 

We ask you to come, as non-members are just as welcome 
as members, and if you are not a member we urge you to 
join, as we need your support and you will be well paid 
for what you contribute. 


Bring the ladies with you. They will have a good time 
and help you to enjoy the trip. 





You will enjoy the program, including the luncheon an 
trip to the plant of the Mississippi River Power Compan) 
and last but not least the theater in the evening, which 
said to be very fine. 

Arrange your plans to come and bring your competit 
with you. He may not be as bad a fellow as you thin! 
he is if you will just take time to cultivate his acquain 
ance. 

This will be your meeting; come and make it a good on 





ST. LOUIS RETAILERS’ ANNUAL. 

Sr. Louis, Mo., Jan. 27.—The regular annual dinn: 
and meeting of the Retail Lumber Dealers’ Associati: 
of St. Louis will be held Tuesday evening, Februa 
3, at Faust’s restaurant. Dinner will be served at 6:: 
and the business meeting will follow. The evening \ 
close with a cabaret performance. 

The business meeting will include election of offic 
and the reading of the reports of the regular standin, 
committees. 

The committee on nominations is made up of Clyde 
W. Jurden, of the Banner Buggy Company; Walt 
Holloway, of the Clayton Lumber Company, and ly 
Ganahl, of the Fred Heim Lumber Company. The en 
tertainment committee is Carl Holekamp, of the Hole 
kamp Lumber Company, and W. H. Querl, of the Quer! 
Lumber Company. 





YELLOW PINE MANUFACTURERS’ ASSOCIATION. 


Announcement sent out from the office of Secretar 
George K. Smith of the annual meeting of the Yellow 
Pine Manufacturers’ Association indicates that this is 
to be one of the most interesting and important meet 
ings ever held by the organization and presages an 
unusually large attendance. 

The association will convene Tuesday, February 10, 
in the convention room on the twelfth floor of the 
New Grunewald Hotel, New Orleans, La., for a session 
occupying three days. 

All members of the association are urged by Presi- 
dent Carpenter and Secretary Smith to be present at 
this meeting, and a cordial invitation also is extended 
to manufacturers who are not members. Among the 
subjects to be discussed are: Present Condition of 
Stocks and Trade; Future Outlook; Comparison of 
Stocks January 1, 1914, and January 1, 1913 (by actual 
figures); Orders on Hand; Advertising Yellow Pine; 
Export Demand, and other subjects of equal impor- 
tance and interest to every manufacturer of yellow 
pine. 

Reduced railroad rates have been authorized for this 
meeting and a large attendance is expected from all 
sections of yellow pine producing territory. 





ST. LOUIS CLUB. 

Sr. Louis, Mo., Jan, 28.—The executive board of the 
St. Louis Lumbermen’s Club met Tuesday afternoon, 
January 27, to discuss plans for the February meeting. 
The club has under consideration a plan to entertain one 
of the prominent clubs of St. Louis as a body. If pe 
fected, it will be of such magnitude as to necessitate 
postponing the regular February meeting possibly until 
the last week in the month or the first week in March, 
in order to perfect arrangements and to harmonize dates 
for speakers of national reputation. 

The club has a well defined schedule of entertainments 
for 1914 and each big function will be a link in the 
chain of ‘‘the e@ucational propaganda’’ begun in Octo 
ber, 1913, at which time members of the St. Louis archi- 
tects’ Chapter were guests of the club. 

The lumber industry is not seeking partiality but sim- 
ple fairness and the St. Louis Lumbermen’s Club since 
it is first in this field of opportunity to ‘‘ bring lumber 
into its own’’ will pioneer the way with the fullest expec 
tation that other clubs and associations will take up the 
good work and push it along to the benefit of investors, 
consumers and manufacturers. 





RED CEDAR SHINGLE STOCKHOLDERS’ 
ANNUAL. 

SEATTLE, WASH., Jan. 24.—The annual meeting of 
the stockholders of the Red Cedar Shingle Manufactur- 
ers’ Association was held in the Arcade Building here 
today. About seventy-five members were present, making 
it a representative gathering. The former board of 
trustees were reélected with one exception—C. H. Hoff, 
of Lawrenve, was elected to succeed H. M. White, of 
Bellingham. The board of trustees is composed of the 
following shingle manufacturers: Trustees, W. H 
a R. Roggenstroh, J. H. Oe ee George Tay 
lor, G. A. Bergstrom, D. A. Ford, B. F. Wasser, E. E 
Case, F. C. Wilcox, E. J. Bordeaux, : E. Guibraith, 
C. E. Hill, C. A. Johnson, E. L. Mersereau, C. H. Hoff. 

The meeting was largely taken up with ways and 
means of enlarging and strengthening the association. 
It was decided to increase the capital stock, giving the 
association a larger working capital and do everything to 
make the association an even stronger factor in the in- 
dustry than heretofore. Officers ot the association will 
be chosen by the trustees in the near future. 

Following the meeting, which lasted most of the day, 
about thirty-five of the shinglo manufacturers dined 
informally at the Hotel Washington Annex. 

Since the organization of the association about “ 
years ago, it has been under the management of F. 
Traill and there is no doubt that the trustees will i 
him to continue the work. 
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PENNSYLVANIA RETAILERS IN ANNUAL MEETING. 


Largest and Most Enthusiastic Attendance in History — Association Benefits Extolled — National Conservation 
Movement Commended—All Officers Re-elected—Notable Speakers at Banquet. 


[Special telegram to AMERICAN LUMBERMAN.] 
PHILADELPHIA, Pa., Jan, 28.—The twenty-second an- 
‘tal meeting of the Pennsylvania Lumberman’s Assgo- 
ition opened here today, and in attendance, enthus- 
m and practical information probably excelled all 
vihers. About 100 attended the afternoon session, 
whieh, for the first time, was open to all. At the 

ctors’ meeting in the morning the Summit Lum- 
pes Company, Clarks Summit, and R. C. Fairlamb & 
(., Brandywine Summit, were elected. One hundred 
do!iurs was appropriated toward the recent expense in 
fivi' ing the proposed elimination of the lien law. 
Sey. ral complaints were considered and satisfactorily 
ad | ted. 

p.esident J. J. Milleisen made a beautifully worded ad- 
dress, in which he said the association might well feel 
proul of what had been accomplished ‘‘in the better- 
ment of trade ethics and the intellectual uplift in our 
chosen work.’’? He assured the members that the 
principles for which the association was formed could 
only be maintained by active and hearty codperation 
and this would better the commercial condition of every 
individual member. To keep pace with the times it 
is necessary to improve constantly and use increased 
effort, and by doing so the association can be made 
the ureatest body of retail merchants in the State. 
He approved ‘‘Junior Day,’’ stating that the juniors 
are the plant from which the future must derive its 
power, and advocated the development of their dormant 
abilities for the benefit of themselves and the asso- 
ciation. Suecessful men of the future are those who 
resolve to learn something each day. Membership in this 
assoviation puts a mark of progressiveness upon one 
and has a broadening effect. ‘‘Let us burst open the 
door of the new year with enthusiasm and make the 
year’s record the greatest in our history so that when 
the curtain rings down at the end it will bear, in shin- 
ing letters, ‘success.’ ’’ 

Treasurer T. J. Snowdon’s report showed the finances 
of the association to be good. Secretary Martin’s report, 
which was verbal, was one of the best from a diplo- 
matic viewpoint, ever delivered, being largely a 
frank statement of handling complaints on trade ethics, 
a point sometimes concealed by associations. He unques- 
tionably granted any man’s right to sell where and to 
whom he pleased, but if he expects the trade of the 
retailer he should not enter into direct competition. 
There is nothing in the nature of a blacklist, and 
seliom have flagrant and intentional breaches of trade 
ethics been found. There is no law of trade ethics but 
a rule of justice that was established in the beginning 
of trading and will last until its end, he declared. Few 
wholesalers want the trade of retailers on account of 
credits, deliveries ete. Complaints are often mistakes 
and unfounded, he said. All are carefully and justly 
considered by the directors. The findings are fair and 
generally exonerate the wholesalers. He declared the 
association has lost members because it would not find 
against the wholesaler. When the wholesaler will not 
vive facts and is not inclined to reason, the com- 
plainant is so notified. He can do as he chooses but 
the association does no more. There is nothing in the 
association's articles of incorporation, by-laws or con- 
stitution, he said, suggesting that members shall not 
buy from wholesalers who disregard trade ethics. The 
association’s ¢ampaign is educational and conciliatory, 
not belligerent, and in most cases the parties to com- 
plaints are better friends afterward through a clearer 
understanding. Catalog houses and _ self-appointed 
champions are the source of talk about the ‘‘ ultimate 
consumer,’’? who has no complaint to make himself. 
The secretary declared there is no question as to 
whether the retailer.is a necessity in community. The 
customer who can get what he wants when he wants 
it should patronize the retailer and allow him a rea- 
sonable profit. The last year, he said, had been 
marked by unusual activity; many things coming up 
in which the association has been able to help. He 
urged that members should take advantage of the as- 
soviation’s willingness to aid them and suggested that 
the legislative committee unite with other commercial 
organizations toward securing a repeal of the mer- 
cantile tax law. 

J. Watson Craft, of Ambler, spoke on the ‘‘ Light 
Delivery End of the Business,’’ and said it had always 
heen unprofitable until the advent of the auto truck. 
Now small orders are most profitable. Quick service 
and accommodation increase trade, he declared, and by 
areful routing delivery cost is reduced. He advocated 
keeping books clear of an accumulation of small orders. 
One light truck, he said, does the work of four horses 
ut a saving that will allow renewal in five years. The 
average daily run, he said, is forty miles. 

Many members took part in the discussion that -fol- 
lowed, bringing out the fact that a large percentage 
ise light trucks and all claim a big saving in cost, 
idded efficiency and satisfaction. 

Henry Palmer, of Langhorne, read a paper on the 
‘\verage Demurrage Agreement,’’ and stated that un- 
der the revision he considered it very beneficial to lum- 
‘ermen, especially where they handled coal, cement and 
niaterials that could be unloaded quickly, thereby gain- 
ug a eredit that could be used on cars of lumber. He 
‘id he had paid no demurrage since signing the agree- 

ent and he has found a great saving in hiring extra 
ven, Diseussion on this subject showed that those 
‘ving it seldom paid demurrage since all classes of 








cars were included, and no specified number of cars 
were required. Some were glad to find that all roads 
made this agreement and several promised to take it 
up promptly. 

Hon. J. S. Hess, of Hellertown, who spoke on ‘‘Our 
National Forests,’’ said he would not have agreed to 
make a speech had he known Gifford Pinchot would 
speak next day. Nevertheless, he made an excellent 
address. His deep interest, he said, was first aroused 
when he was a student in Germany. This interest 
resulted in his offering bills in the State legislature 
in 1883 to protect State forests from fire. It was 
laughed at as the Pennsylvania forests were then sup- 
posed to be adequate for all needs for generations 
to come. He reviewed the start of the national forests 
with Yellowstone Park in 1891 and followed the prog- 
ress interestingly to the present time. Opposition, he 
said, was largely on exemption from taxation, but 
counties have found the income from disposal under 
supervision vastly better. He showed the value of 
national forests to homesteaders, small and large man- 
ufacturers, and to the Nation in the protection of 
water sources and prevention of floods. He described 
a system of supervision and said he considered it one 
of greatest things the Government has done for the 
present and future, showing that no public good was 
denied by reservation. 

M. P. Cooper, of Christiana, gave an interesting ex- 
ample of handling chestnut to prevent damage by 


blight. He told of cutting and successfully market- 
ing lumber from a tract he had previously lumbered 
clean. 


The president appointed Hon. A. G. Grater and M. 
P. Cooper as a committee on resolutions, and Albert 





MECHANICSBURG, PA.; 


MILLEISEN, 
President. 


J. Thompson, Morris P. Penrose and E. 
a nominating committee. 

T. J. Snowdon, of Scranton, spoke on ‘‘Local Asso- 
ciations,’’ and said he believed any group of four or 
five neighboring yards, by forming an association, 
could gain, mainly by an interchange of knowledge 
and in prevention of mistakes of others who have 
lost money. Many men with money and little knowl- 
edge, he said, start in the lumber business and fail 
through suicidal competition. Price lists are good, 
he declared, but should not be the main object and 
are seldom strictly adhered to. They often prevent 
ruinous mistakes. 

In discussing the meeting the president said the 
reservations for the banquet were greater than ever 
and he thanked all for their enthusiasm. ‘‘It is your 
association, keep it up to the apex of its usefulness 
which it has now reached.’’ 


SECOND DAY’S SESSION. 
[Special telegram to AMERICAN LUMBERMAN. ] 

PHILADELPHIA, Pa., Jan. 29.—The second day’s ses 
sion of the Pennsylvania Lumberman’s Association was 
crowded with something doing every minute. First was 
a visit of about forty of the lumbermen to the plant of 
the Curtis Publishing Company, with a group photo- 
graph taken on the steps of its building. The begin- 
ning of the program at the Walton was delayed by the 
late return of these members. 

Joseph H. Weeks delivered an address on ‘‘ Modern 
Road Building,’’ in which he showed the value to the 
lumbermen of good roads, stating that Pennsylvania 
has only 3 percent of its roads improved. He estimated 
the cost of hauling in the State at $50,000,000 and 
stated that 7,000 farms had been abandoned because 
of bad roads. Improved roads, he declared, would add 
sufficient value to realty holdings to pay interest on 
bonds for enough money to do the necessary work. 
He declared that the State had disgraced itself by 
voting down a $50,000,000 good roads bill and said that 
twenty-two counties had lost a population of 120,000 
people because of poor roads, and that 85,000 miles of 


K. Moyer, as 


road in the State are now worse than when the State 
took them over, because there is no money with which 
to keep them in repair. 

He approved macadam roads for moderate load dis- 
tricts, condemned tar binders, gave approval of lake 
asphalt binders and for very heavy hauls and steep 
grades approved roughened concrete. He said that it 
would cost $150,000,000 to rebuild the entire State 
system of good roads. 

In the discussion that followed amesite was ap- 
proved and costs were given. The subject proved to 
be so interesting that the discussion finally had to 
be stopped by the president in order that the regular 
program could proceed. 

Reports of Committees. 

Justin Peters, manager of the Lumbermen’s Mutual 
Fire Insurance Company, spoke of the association mem- 
bers as pioneers in lumber mutual insurance and ex- 
tended the services of the company to all, especially 
advocating the installation of apparatus with which 
to conquer fires at their inception. 

The committee on constitution and by-laws reported 
that no changes were deemed advisable. 

Committee on enlargement of organization suggested 
the necessity of very aggressive men on that committee. 

The railroad and transportation committee reported 
that it had failed to have Saturday afternoon made 
free of demurrage in counting time for loading or un- 
loading cars. i 

For the committee on poaching William C. Peirce 
reported that its greatest good was in its mere ex- 
istence, as a big navy prevents war, and the committee 
had been called on to act in a few minor cases only. 

The legislative comamittee recommended the repeal 
of the mercantile tax law and approval of a workmen’s 
compensation bill as prepared by the Pennsylvania 
Manufacturers’ Association, and recommended that 
members of the association be informed as to the 
provisions of the bill. 

As a delegate to the Atlantic Deeper Waterways 
Association meeting at Jacksonville W. C. Peirce made 
an interesting and witty report. 

The selection of a place for holding the summer 
meeting of the association was delegated to a com- 
mittee. 

The nominating committee presented the name of 
Ifenry Palmer, of Langhorne, to succeed William C. 
Peirce, of Bristol, and recommended the reélection of 
Wm. 8. Goff, of Wilkesbarre, and Theodore A. Mehl, 
of Rosemont, as directors. There was no opposition 
to the report and the nominees were elected by a 
unanimous vote. ; 

A resolution was adopted expressing the thanks of 
the association to all who had helped to make the 
convention a success. 

Moving pictures depicting the lumber industry 
‘*from the tree to the trade’’ were then shown by the 
Long-Bell Lumber Company, of Kansas City, Mo., and 


were highly enjoyed. These pictures were novel and 
very instructive to most of those present. 
The open meeting then adjourned direct to the 


banquet hall, where a splendid repast awaited the 
members. 


THE BANQUET. 


Nearly 300 were present at the banquet, the largest 
attendance ever known at a banquet of the association. 

Hon. M. Clyde Kelly, of Pittsburg, spoke of the 
great place associations are taking in modern progress 
and called the Government the greatest association 
of them ali. He prophesied a brotherhood carrying 
the country to prosperity and roundly scored as traitors 
those who would prefer to see calamity overtake the 
country in order to preserve political parties. Mr. 
Kelly is a splendid talker and held his hearers spell- 
bound. 

Hon. Gifford Pinchot spoke of the good feeling: now 
prevailing between foresters and lumbermen instead 
of the former antagonism. He prophesied an .unpre- 
ventable lumber famine and said now is the time to be- 
gin to meet it, as it can not be prevented. He said 
conservation was first advocated in Philadelphia in 
1775 by the society to encourage agriculture. Lumber- 
men, he said, are the best organized industry in the 
country except the sheep and wool men of the South- 
west. He declared that the associations and their 
members are public servants and their willingness to 
accept their responsibilities as such is very encourag- 
ing. 

Governor Charles R. Miller, of Delaware, made a 
short but very humorous address, after being greeted 
by the singing of ‘‘There’s a Girl in the Heart of 
Delaware.’’ He stated that he had spent his boyhood 
in the lumber camps of Pennsylvania and compared the 
uneut vastness of the timber lands of the State at 
the time to the barrenness of the present day. 


MEETING OF DIRECTORS. 


At a meeting of the board of directors following 
the banquet a fine umbrella was presented to Presi- 
dent Milleisen by members of the association in token 
of the esteem in which he is held, and all of the old offi- 
cers were reélected as follows: 

Presidevt—J. J. Milleisen, 

Vice president—Theodore A. Mehl, Rosemont, 

Treasurer—T. J. Snowdon, Scranton. 

Seeretary—J. Vrederick Martin, Philadelphia. 


Mechanicsburg. 
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NORTHERN PINE MANUFACTURERS’ ANNUAL MEETING. 


Much Work Accomplished in a Short and Businesslike Session—Important Transportation Matters Disposed Of - 
Active Participation in the Forest Products Expositions Assured—Campaign Against Substitutes. 


MINNEAPOLIS, MINN., Jan. 27.—The ninth annual 
meeting of the Northern Pine Manufacturers’ Associa- 
tion was held at the Hotel Radisson in this city today. 
Under the strenuous direction of President T. L. Shevlin 
it transacted business with dispatch and lasted barely 
an hour, there being no oratory and very little discussion 


to while away the time. The meeting transacted the 
usual amount of business, however. The questions of 


railroad rates and of the Forest Products Exposition 
were given attention. Action of the railroad committee 
was approved and it was empowered to go ahead for 
the association in the case involving rates to Missouri 
River points, also in fighting increases of lumber rates 
in Minnesota under the Cashman law. The committee on 
the Forest Products Exposition introduced George F. 
Lindsay, of Duluth, who has prepared a captivating plan 


for a northern pine exhibit. He explained the plan and 
after the meeting displayed drawings of it to the mem- 


bers. The plan was heartily approved. 


Election of Officers. 


Cc. A. Barton, general manager of the Northland Pine 
Company, Minneapolis, was elected president of the asso- 
ciation. The other officers named by the nominating com- 
mittee, consisting of L. 8S. Case, R. M. Weyerhaeuser 
and Edgar Dalzell, are as follows: 


First vice president—R. E. MacLean, Wells, Mich. 

Second vice president—T. S. Whitten, Winton, Minn. 
Treasurer—F. C. Gerhard, Minneapolis. 

Secretary—H. S. Childs, Minneapolis. 

Directors—Lake Superior district, Rudolph M. Weyer- 


haeuser; Central district, H. R. Woerz, Stillwater: Wiscon- 
sin district. L. K. Baker, Odanah, Wis.: northwestern 
Minnesota district. T. L. Shevlin. Minneapolis. 

Bureau of grades—Central district, C. E. MeGibbon. 
Minneapolis: Wisconsin, RK. E. MacLean; Lake Superior. J. 
F. Wilson, Cloqnet, Minn.; Northwestern, Thomas McCann, 
semidji. 
Railroad Werden, 


committee—Wisconsin district, C. H. 


Mason, Wis.; Central. C. A. Barton; northwestern, R. G. 
Chisolm, Frazec, Minn.; Lake Superior, A. J. Taylor, Clo- 
quet. Minn. 


Reports of Officers. 


The meeting was called to order promptly at 2 p. m. 
in the Empire room of the Hotel Radisson. Secretary 
H. S. Childs read the minutes of the semiannual meeting 
held last August, and then presented his report as 
secretary. 

The membership of the association at the annual meeting 
on January 28, 1913, was 39. During the last year 14 have 
withdrawn and one new member has joined us. making our 
present membership 26. Those who withdrew have, for the 
most part, exhausted their supply of pine logs. <A few of 
them are still sawing other kinds of woods and some are out 
of business. ‘Those who withdrew were: The Bradley Com- 
pany, of Tomahawk, Wis.; Central Warehouse Lumber Com- 
pany, of White Pine, Minn.; B. J. Goodman, of Forsyth. 





Mich. : Grand Forks Lumber Company, of East Grand Forks. 
Minn.; M. Hilty Lumber Company, Milwaukee, Wis.; Holt 
Lumber Company, Oconto. Wis.: Iron River Lumber Com- 
pany, Iron River, Wis.; North Wisconsin Lumber & Manu- 
facturing Company, Hayward, Wis.; Park Rapids Lumber 
Company, Park Rapids. Minn.; Sawyer-Goodman Company. 
Marinette, Wis.; Peter J. Seippel Lumber Company, Dubuque. 


Iowa; Shevlin-Mathieu Lumber Company, Spooner, Minn. ; 
Cc. A. Smith Lumber Company, Minneapolis, Minn.; Tabet 


Lumber Company, Keokuk, Iowa. ; , : 
Joined: Colvin-Robb Lumber Company, Biwabik, Minn. 


Railroad Committee. 


The railroad committee has held several meetings during 
the last vear, at which the principal topic of consideration 
was the adjustment of freight rates from our producing 
territory to Missouri River points and the prospect of a 
hearing before the Interstate Commerce Commission which 


is still pending. The details of progress made in this 
matter will no doubt be submitted to you in the report of 
the chairman of the railroad committee. 


Forest Products Exposition. 


You have been informed from time to time by circulars 
from the National Lumber Manufacturers’ Association and 
from the secretary’s office of this association that a Forest 
Products Exposition is to be held under the auspices of the 
National association at Chicago from April 30 to May 9, and 
at New York from May 21 to 30 this coming spring, and 
vou have also been informed by circulars of the arrangements 
so far as they have been made, for conducting this expo- 
sition. 

The Forest Products Exposition Company is a duly incor- 
porated company, and this association owns and has paid for 
$2,000 worth of the capital stock and has contracted for floor 
space in which to exhibit northern pine, and it is for our 
interest to do all we can to make the exposition a success. 


Treasurer’s Report. 
The report of the treasurer, F. C. 
by Mr. Childs, as follows: 
RECEIPTS 
Balance carried forward Jan. 27, 1913..$ 8,393.33 
teceipts, Nos. 4122 to 4470, inclusive... 28,245.35 $36,638.68 


Gerhard, was read 


DISBURSEMENTS 
Paid by vouchers 1935 to 2142 inclusive........ 





Leaving balance in treasury this date 
The report of F. W. Gratz, auditor, was next presented, 
analyzing the report of the treasurer and segregating 
the expenses. 
Chief Inspector’s Report. 

Mr. Childs next presented his report as chief inspector 
of the bureau of grades, as follows: 

Your inspectors have supervised the inspection of 27 
plants operated by members of our association, making regu- 
lar inspections with an average of twelve inspections at each 
plant, or one a month, for the year. | 

On the first of the year our inspection force was reduced 
from four to three inspectors, consisting of: J. J. Cum- 
mins, Brainerd, Minn.; Richard Patchin, Chicago, Ill., and 


Charles Rudd, Minneapolis, Minn. 

At the beginning of 1913 the bureau of grades made a few 
changes in the grading rules of the association, which are 
noted in the eighth and latest edition issued under date of 
Febrnary 1, 19135 














The following tabulations show the details of the work of 
; year: 

INSPECTIONS 

DN oC eee eee ee 18 

SMR bs Fs SAD ss nb or ahaa eu wien kenine aes 8 


our inspectors for the 


members, 9 
member, 8 
members, 7 
members, 4 
members, 3 
members, 2 
6 members, 
20 members Total claims.. 71 
Claims inspected for non-members..........cceeccecsesece 144 
Regular yard inspections.......... 
Special 





wm Cobotome te 









yee te ee ree eee OP ee 
eee EE eee Peery Cee ee rT eee 541 
Percentage from grade of claims inspected against members: 


See ONO RIO a swiss sb A bw 5 bd ah a'S > 45 6004.00 4's 0 610k 0.90% 1 
CIBtInS OR BABS. ..0:0 sis0400 SP CRE eT CE ee ee ee eee z 
Claims from 1to 5 percent below grade...............06- 10 
Claims from 5 to 10 percent below grade.............ese0: 8 
Claims from 10 to 15 percent below grade..............0065 5 
Claims from 15 to 20 percent below grade................4. 4 
Claims from 20 to 30 percent below grade.................. 1 
Claims from 50 to 60 percent below grade...............0+- 2 
Claims from 40 to 50 percent below grade.............-.00% 3 
Claims from 50 to 60 percetn below grade............5ee00% 2 
Claims from 60 to 90 percent below grade...............2-- 2 
Claims on which percentage could be computed............. 43 
Claims on which percentage could not be computed........ 28 

URL CURES MOUNT PRO TB a ios ik 6 5010 5 50 os v's.0 ow eceas 71 

AVERAGE FOR LAST THREE YEARS. 

Average below grade of 79 claims in 1911......... 14.8 percent 
Average below grade of 57 claims in 1912......... 14.7 percent 


Average below grade of 43 claims in 1913 
LOCATION OF CLAIMS 


...17.5 percent 
MEMBERS. 


AGAINST 
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The report of the bureau of grades was called for, 
and C. E. MeGibbon, chairman, said there was little 
to report, as no changes have been made in grades and 
no especial desire seems to exist for any changes. 


Railroad Rates. 


Chairman C. H. Werden of the railroad committee 
made a statement of the work done under the com- 
mittee’s authority in the last year. He recited the 


steps which have been taken in the petition asking for 
the reduction of lumber rates based on Minneapolis to 
Omaha, Kansas City and other points on the Missouri 
River, from 18 cents to 12 cents at Omaha and 14 
at Kansas City. While the hearing set for January 14 
has been called off and not reset, he said that the In- 
terstate Commerce Commission will no doubt give a 
hearing soon, and the committee feels certain that a 
reduction will be granted, as present rates are high 
compared with rates from southern and western points. 
Mr. Werden spoke of the railroad application for an 
advance of 5 percent in all freight rates. He said that 
the committee advised Secretary J. E. Rhodes, of the 
National Lumber Manufacturers’ Association, that at 
least a majority of the association members do not 
oppose this advance, provided it is made without dis- 
crimination against lumber and other forest products. 
He had word from Secretary Rhodes that the Interstate 
Commerce Commission has set February 20 as the date 
for hearing lumbermen if they wish to protest against 
the advance. 

Mr. Werden then took up the Minnesota rate situation, 
and read a letter from B. C. Dahlberg, traffic expert for 
the association, telling what was done in presenting the 
State railroad commission with the facts and laboring 
against any increases in rates. This was not successful, 
and the rates as promulgated are claimed by the lumber- 
men as being too high, but it was decided not to earry 
the protest further until the commission has given 
its decision on the joint rate question. If this is not 
satisfactory, it is the intention to file a complaint on the 


whole lumber rate proposition, and if necessary appe.l 
to the courts for relief. He asked that the committee 
the association take the matter up and give directiv 
as to the course to be taken. 

kK, E. Watson, of St. Paul, attorney in charge of r: 
matters, was asked by Mr. Werden to make a stateme: 
Regarding the Missouri River rate case he said he hid 
advices from the Interstate Commerce Commission th. 
the hearing postponed from January 14 will be held 
soon as possible. He said in reply to President Shey! 
that the hearing ought to be held in 60 days, and tie 
decision should be given in another 60 days. He « 
pressed great confidence in the outcome. 

As to the Cashman tariff rates in Minnesota, Mr. Wa: 
son took the position that the railroad commission bid 
placed an unnecessary and a forced construction on te 
law. If it maintain that construction, there is lit! le 
that can be done with that body. They contend that 
rates must be fixed uniformly for all Class A roads, which 
includes practically all roads in the State ranging in 
earnings from about $5,000 to $26,000 a mile. Mr. Wat. 
son said that if it comes to the filing of a new case he 
expects to raise this point, and if turned down by the 
commission to appeal to the courts and get them to con- 
strue the entire statute. 

C. H. Werden suggested that a special committee of 
Minnesota men should be appointed to handle the Minne 
sota matter, as it is of vital interest to them in particu- 
lar. President Shevlin said the committee has the matter 
well in hand, and on motion of C. A. Barton it was 
given power to proceed as it thinks best, acting on behalf 
of the association in the cases pending or in starting any 
new proceedings. Mr, Shevlin said personally he would 
not favor appeal to the courts, as it would take too long. 

L. S. Case called attention to the fact that the Cash- 
man rates have made reductions from Minneapolis to 
southern Minnesota points, and this has reduced the de 
livered price of lumber in southern Minnesota, though 
rates from other producing centers are not affected yer, 

The National Association. 

President Shevlin read a letter from J. E. Rhodes, of 
the National association. He expressed regret at being 
unable to attend the meeting, and extended the thanks of 
the National organization for cobperation of the Northern 
Pine Manufacturers’ Association in its work. He re 
ferred especially to the wooden box makers’ rate case, 
and to the support given to the Forest Products Exposi- 
tion, The National association, he said, is working along 
numerous lines for the welfare of the lumbermen as a 
whole. ‘‘Lumber is under fire all along the line,’’ he 
said, ‘‘to a greater extent than the majority of the manu- 
facturers realize, and because the manufacturers of sub- 
stitutes are well organized and alert, it becomes neces- 
sary for our industry to act through some central organi- 
zation. We are working as closely as possible with the 
American Arehitects’ Association, the National Fire 
Protection Association, and the National Association of 

aint Manufacturers. Four lumbermen are on the Na- 
tional Commission for Testing Building Materials, the 
first time lumbermen have been represented.’’ Mr. 
Rhodes told of the efforts made in behalf of the wooden 
car properly built, as against the steel car, in matters 
before the Interstate Commerce Commission. 

George F. Lindsay, of Duluth, who is affiliated with 
the Weyerhaeuser timber interests, has worked out a 
plan for the northern pine exhibit at the Forest Products 
Exposition, and was called on for a statement. He said 
that the problem had been difficult to solve, of how to 
make a white pine exhibit that would be attractive and 
still would carry any weight. White pine is essentially a 
wood for outside purposes, and it was best then to show 
it in the exterior of a house. The plan worked out is 
to create a garden of flowers, grass and shrubbery, into 
which visitors will walk. The outside of a house will be 
shown in this garden, illustrating the uses of white pine. 

C. A. Barton, chairman of the special committee on 
the- Forest Products Exposition, indorsed the plan and 
said the committee felt fortunate in having been able 
to secure Mr, Lindsay’s codperation. While the exhibit 
will cost something, this can be taken care of out of the 
association treasury. Northern pine men have a repu- 
tation to sustain, he said, and feel that they ought to 
make an exhibit a little better than any one else. 

The report of the nominating committee came next and 
was adopted unanimously. President Shevlin then ex 
tended his thanks to the association for the hearty sup- 
port given him by the members. during the year. He then 
called Mr. Barton to the chair. The new president ex- 
tended thanks for the honor and said he would be at all 
times the servant of the association. 

‘*We still have a strong association,’’ he said, ‘‘in 
membership and in loyalty, in spite of our decrease in 
membership. We have important work to do. The rail- 
road situation is important and the members should cor- 
dially support the railroad committee in its work. The 
Forest Products Exposition needs the codperation of the 
members too, to make the practical part of our exhibit a 
success. We have framed the picture for you, and want 
you to provide the practical features.’’ 

The meeting then adjourned, and was followed by a 
meeting of the board of directors. H. 8. Childs was 


reélected as secretary. The assessment on members was 
fixed at $20 a million feet of production, an increase 
of $2.50 a million over last year. ; 

The bureau of grades met and organized by electing 
C. E. MeGibbon as chairman for another year. 
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NORTHERN HEMLOCK AND HARDWOOD ANNUAL. 


Sales, Panama Canal Traffic and Labor Salient Features of President’s Address—Members Have Prosperous Year 
According to Secretary’s Report—Advertising Department a Success. 


MILWAUKEE, WIS., Jan. 27.—The fifth annual meeting 
of the Northern Hemlock & Hardwood Manufacturers’ 
Association was held in this city today at the Pfister 
Hotel. President Hamar called the meeting to order 
at 10:45 a. m. and stated that a resolution in the 
by-laws made it compulsory for the Chair to make an 
innual address, which he said he would get out of his 
system as quickly as possible. 


The President’s Address. 


Venturing the assertion that more work has been done 

juring the last year to arouse the lumbermen throughout 
he country to the needs of the business than in any 
her one year, President Hamar extended greetings to 
lie various associations meeting this winter and paid 
tribute to the National Lumber Manufacturers’ Asso- 
ation which, he said, ‘‘has under able management be- 
me probably the largest factor working for the com- 
on good of the lumbermen.’’ Continuing, he said: 


Our own association has become, thanks to the efficient 

rk of our secretary, a well-oiled, smoothly running piece 

machinery. During the last year the association, with 
limited appropriation, has carried on a very effective ad- 
rtising campaign, which feature of our work we feel 
beginning to bear fruit. I recommend that we continue 
iis work and that an appropriation be made at this meet- 
ng for the coming year. 

At the quarterly meeting at Eau Claire in October your 
ficers were authorized to call a congress of logging su- 

rintendents to be held in Green Bay. This meeting was 
eld during the early part of December and was largely 
ittended. A number of papers pertaining to the industry 
vere read and much interest and discussion were aroused. 
| am confident that everyone who attended this meeting 
went away with some new thought. A committee was 
ppointed by the chairman on welfare work in the log- 
sing eamps. It was felt that by making camps more sani- 

ry and attractive a better class of woodsmen could be 
ured A committee on a system of logging cost was 
so appointed. It developed that nearly every company 

s a different method of figuring logging costs, while a 
creat mInany have no method at all except by using final 
vures at the close of the season. The chairmen of these 

mmittees will most likely have something ‘to offer at 
this meeting. I would recommend that a logging congress 
or the benefit of our woods superintendents be held once 
t vear. 

The several meetings called for the lumber graders were 
irgely attended and created considerable enthusiasm. <A 
number of our members were somewhat skeptical as to 
tin practicability of holding these meetings. I think, 
however, if they will talk with the men who attended 
the meetings they will become convinced that it was time 
nd money well spent. The chance that it gave our grad- 
ors to meet one another and to broaden their views was 
well worth while. I recommend that the bureau of grades 

authorized to hold meetings of like character at least 
ence a year. 





The Sales Department. 

In our zeal to log and manufacture at a minimum cost 
| wonder if we give enough attention to the sales de- 
partment. Anybody can sell lumber at some _ price. but 
to sell it and get the value for it requires years of train- 
ing and ability. A salesman must go forth without sam- 
ples and through his own personality sell his goods and 
set the price. ‘Lhe mill manager is so busy producing and 
trying ‘to keep costs down so he can get an old dollar 
hack for a new one that he is apt to lose sight of the sales 
department as an avenue for increasing his revenue. He 
is inclined to think, “Well, we can get only so much for 
our lumber anyway.’ While we must admit we all have 
xood men in charge of this department, still I think more 
attention should be given to that end of the business. It 
sometimes pays to back away from a proposition and get 
a broader view of it and what is beyond it. You may have 
expected too little, or have gotten too little from this de- 
partment. Keep your salesman keyed up to a point where 
the sale of lumber at a profit becomes a hobby; see that 
he talks and thinks lumber and that he feels he is selling 
the only stuff that is worth selling and worth buying. 


Increase in Freight Rates. 

Just now the railroads are struggling to get an advance 
in freight rates. I believe this advance is to be 5 percent. 
although we hear rumors that in certain instances they 
have discriminated against some commodities to the extent 
of 5 and even 10 percent. 1 believe that we should take 
2’ broad view of this subject and stand for an increase. 
rue there are gross discrepancies in our present. tariffs, 
but there are those who feel that these can be adjusted 
satisfactorily later on. You might say that the railroads 
are suffering for their past sins, which is probably true, 
but as the prosperity of the country depends on the rail- 
roads, are we not fellow sufferers? They have been com- 
pelled to increase wages of employees several times, put 
on safety equipment and improve rolling stock. To offset 
this drain they have increased the size of locomotives so 
as to increase the tonnage per train: but there is a limit 
to the size of a locomotive and a limit to the tonnage it 
can haul, and we have pretty nearly reached that limit. 
With gross earnings increasing, but? with gross operating 
expenses increasing faster so that net earnings are decreas- 
ing, is it any wonder that the railroads are looking for a 
way out? You may have your bumper crops, you may 
have your inerease in merchandising. but you can not 
have any general prosperity when the railroads are not 
prosperous. ‘This is especially true of the lumber and steel 
business which are two of the mainstays of the country. 


The Panama Canal. 

In a short time the Panama Canal will be open for traf- 
fic. What effect this is going to have on the lumber busi- 
is problematical. Far-sighted wholesalers on the At- 
iantie coast are getting ready to handle the west coast lum- 
ber which will surely move eastward as soon as the canal 
is open. Have we anything to fear from this re-arrange- 
ment of the lumber traffic? It is estimated that there will 
be only vessel capacity for 200,000,000 the first year and 
that the rate will be between $11 and $12 a thousand feet. 
Add to this the cost of the lumber at shipping point, han- 
dling charges and freight from the Atlantic coast to the 
Central States and you have the estimated selling price to 
the consumer. There are those who are inclined to think 
that hemlock manufacturers have nothing to fear from this 
quarter, while the influx of this lumber might be a distinct 
benefit by steadying the market which would do away with 
the extreme in prices that are so common and disastrous 
under present conditions. 


The Labor Question. 

At our semi-annual meeting I called vour attention to the 
acute restlessness in iabor circles. This restlessness has 
been seized upon by socialistic agitators who, by falsehood 
and misrepresentation. have influenced the minds of men in 
different localities until some of our leading industries have 








very serious strikes on their hands. The papers of our large 
cities, ever anxious to cater to that part of man’s make-up 
which craves for something sensational in the line of news, or 
through the influence ef organized labor, have not always 
represented the true conditions in these strike-infested dis- 
tricts. Conditions for the common laborer at present are 
bad; that is we must consider them bad when men are out 
of work and being fed and housed at municipal expense. 
Most manufacturers are quick to take advantage of these 
conditions to reduce wages. I am not saying that wages 
should not be reduced in certain instances, but I believe that 
it would be to the manufacturer's advantage to increase the 
efficiency of his plant rather than to take this step, for 
there is a living wage below which it is dangerous to go. 
Most of our freak legislation is brought about by just these 
conditions, labor hitting back at capital for a real or imagi- 
nary grievance. At this instant the Michigan federation of 
labor is agitating for an eight-hour law in that State. A 
law of this sort would either increase pay rolls 20 percent 
or it would reduce wages. If this law applied to the entire 
Union it would probably hurt no one, as we would all be 
on the same footing. It would, however, increase the cost 
of living and we would continue to chase ourselves around a 
circle. I sometimes wonder if we have not reached the 
limit and if it is not about time for us to reverse and 
travel the circle in the opposite direction. We have liability 
laws which if equitable are just, but do we want an eight- 
hour law; do we want a minimum wage; do we want old 
age pensions? All of these must be taken into consideration 
before you decide to reduce common laborers’ wages below 
— which will support a man and his family de- 
cently. 








The minutes of the last meeting were read and Sec- 
retary Kellogg then read the report of the treasurer, 
George E. Foster, which showed: 


Isalance on hand January 27, 1913.............. $ 3,286.71 
PUNE aie, eae rviierg aie wa ose Ueraieit oe duis wine awatedes 20,908.14 

$24,194.85 
D0) i ee 20,825.16 
Balance on hand January 26, 1914............. $ 3,369.69 


The secretary’s and treasurer’s books had been aud- 
ited by E. G. Gillouly, who reported that he found 
them correct. 

Report of the Secretary. 


Secretary W. R. Kellogg prefaced his report with an 
expression of pleasure in reporting a prosperous condi- 
tion of the association on the fourth anniversary of the 
amalgamation of the Northwestern Hemlock Manufac- 
turers’ Association with the Hardwood Lumber Manu- 
facturers of Wisconsin, which marked the beginning of 
the present organization. The membership shows a net 
gain of 2, notwithstanding the loss of 6 members during 
the year. : 

Financial Statement. 

The regular expenses of the association were .$150 less 
io 1915 than was estimated at the beginning of the year. 
In detail they were as follows: 








I esos a oih 6 node dw 0 wee ace ewe Hd bose wa walk oe ee 
Advertising (1913 campaign to date)........... 3,464.53 
Re RAE UNE ae aira les Sta oes gcd sar ofan aso pace Sa ae Oe sas baad waren 3,157.6 
Sales reports 1,462.00 
National Lumber Mfrs. Ass’n............. eee 1 ). 
IE Sao a9 Sta seis! vei 0. 9:60 Cree DIRE eee 7 


Postage, telegraph and telephone 
BERTIONCLy GRE PIBTIBR. 2c ccc ecrcesewcesees 
Furniture and equipment 





Total 


590.68 
These expenses were partially offset by the following re- 
ceipts : 





RECTRDCOEROMIE ia /erei68b:5cctyweteresclaldic Rater bere w-acala eee gene 
RMD efecto che Shen 5:4 nb eLearn ates eA ak ecavalnnale waerah act 48.50 
Totel 





177.28 
Consequently, the net expenses were $18,813.40. The actual 
cunount of office work done in 1913 was very much in ex- 
cess of that in any previous year due, chiefly, to the heavy 
increase in ecrrespondence because of association advertising. 

A number of final reports of 1913 shipments have not yet 
been received. Consequently, no exact statement can be 
made of the present balance of association funds. It ap- 

’ however, that the balance will be not less than 
after deducting the appropriation of $2,500 for the 
Products Exposition, and advertising expenses on 
present contracts to the first of April—the board of direc- 
tors having authorized an increase of $600 in the adver- 
tising appropriation over the amount allowed at the annual 
meeting last year. Our dues to the National Lumber Manu- 
facturers’ Association are also paid in advance until April 1. 
Considering these extra expenses, this approximate balance 
of $3,500 compares most favorably with a balance of ap- 
proximately $4,000 a year ago, and of only $400 two years 
ago. So far as can be determined at this time, the net over- 
run of ducs on 1915 shipments will be about $2,000. 4 


Statistics. 

The large statistical report which you have in your hands 
is aliogether too long to be given detailed discussion. I 
hope very much, however, that everyone present will pre- 
serve his-copy long enough to examine it for at least one- 
tenth as much time as was required for the compilation of 
the sheet in the secretary's office. In a nut shell, there 
is more lumber on hand than there was a year ago by per- 
haps 10 percent. On January 2, 1913, however, stocks were 
35 percent lighter than on January 1, 1912, so we are by 
no means yet back to a normal supply of lumber ready for 
shipment. 


The detailed report of stocks held by sixty-seven firms on 
January 1 this year specified by grades and thicknesses 
should receive especial attention. It is the first time that 
we have compiled such a repert. It should be of great value 
in indicating the relative supply of various items. 


Work Done in 1913. 

In eddition to the ordinary routine of the association 
office, especial mention should be made of several promi- 
nent features of association accomplishments in the year 
just closed. 

We were well represented at the annual meeting of the 
National Lumber Manufacturers’ Association in Kansas City 
last June and had an active part in the work of that 
organization throughout the year. It is worthy of our 
heartiest moral and financial support. In_the preparation 
for the Forest Products Exposition by the National Lumber 
Manufacturers’ Association, your president and secretary are 
having an active part through membership on the committee 
in direct charge of operations. Moreover, our association 
members have subscribed for a larger number of shares in 
the Exposition company than have been taken by any other 
organization affiliated with the National association. 











We were also well represented at the National Conserva- 
tion Congress in Washington in November. Although the 
congress proper got into the perennial mix-up on the ques- 
tions of State’s rights and water powers, the forestry sec- 
tion of the congress brought together the most practical 
series of reports and discussions upon lumbering and for- 
estry that has ever been compiled. The work of the forestry 
section was made possible through a fund of $5,000 fur- 
nished by a number of the most public-spirited lumbermen 
of the country. The proceedings, including ten valuable 
committee reports, the addresses on forestry and Jumbering, 
and the more important discyssions, are now being published 
in a bound volume, which all lumbermen should have. It 
is my recommendation that the association be authorized 
to buy 100 copies of this report at a cost of 50 cents each 
to be distributed to our members. To do so, would be only 
to give a very small recognition on our part of the valu- 
able work which has been done by the most prominent lum- 
bermen and foresters in the country. 

The Eau Claire meeting on October 29 unanimously au- 
thorized the president to call a meeting of logging super- 
intendents in Green Bay, and also gave the bureau of grades 
authority to call meetings of the yard foremen and graders 
of the members at the most convenient points during the 
slack period at the beginning of the new year. The logging 
meeting at Green Bay was one of the largest meetings ever 
held by the association officers, and it developed far be- 
yond expectations both in interest at that time and in 
the foundations laid for future work along this line. A 
brief report of the proceedings was given all our member- 
ship throvgh the courtesy of the AMERICAN LUMBERMAN, 

Due apparently to a mistaken idea on the part of some 
of the members as to the character of the discussions to 
be held at the meetings of yard foremen and graders on 
January 5-10. some of them did not participate. However, 
practically all who attended the meetings have expressed 
themselves as being much benefited by the results, and in 
favor of future conferences of this character. The discus- 
sions at the other four meetings were along the same line 
with, of course, variations due to the local conditions anda 
attendance. In this connection, it is a pleasure to report 
that the association inspectors have been constantly on duty 
throughout the year, and that they have faithfully and 
honestly tried to serve the best interests of our members. 

Following instructions received at the July meeting, we 
purchased 200 copies of the new hardwood rules, effective 
September 1, 1913—practically all of which have been dis- 
tributed among the membership. Another authorization for 
the same purpose is now in order. We had printed last 
spring 3,000 copies of the revised hemlock rules, which are 
also practically exhausted, and another edition should be 
ordercd. We get very frequent calls for the hemlock rules 
from many points of the country. 

Our supply of both eastern and western freight rate books 
will not last much longer. In fact, the western books would 
have been depleted some time ago had we not refused to 
sell copies to any but members of the association. New 
editions of both books will be necessary as soon as pend- 
ing questions of freight rate adjustments are settled. The 
association will come out a few dollars ahead of the game 
in the publication of these books. 

The weekly association circular has not once missed going 
into the Friday mail ut Wausau since it first appeared in 
November, 1910. Once in a whiie it is pretty hard scratch- 
ing to get material for an issue, but the circular is published 
on the theory that its greatest value lies in the fact that 
it can be expected at the same time every week, and that 
the information that it contains—even though scant—is 
strictly up to date. Even members who complain that the 
information given is incomplete, and not wholly reliable, 
are as quick to read the circular as are those who faithfully 
report their sales. To the firms who can always be relied 
upon te send in reports, the secretary owes a deep debt of 
gratitude, and he asks that the other firms who often re 
ceive benefits without conferring them, will kindly under- 
take to help out a little more hereafter. 

The report of the advertising committee—to come later— 
wiil give some idea of our accomplishments in this line of 
association activity. Could every member read the weekly 
stream of correspondence and inquiries on this subject, any 
doubts that he may bave as to the effectiveness of associ- 
ated advertising of our products would be quickly removed. 

The Michigan asscciation and our own will coéperate in 
a bungalow to be crected at the Forest Products Exposition 
in New York and Chicago. Our joint appropriation for this 
purpose is sufficient only to pay for floor space and the 
assembling of. the building. All the material that goes into 
it must be secured through donations of interested manufac- 
turers who will receive proper credit for their contribu- 
tions. Moreover. it would appear advisable to hold the 
spring meeting of the association at Chicago on April 30, 
so that all the members can that evening attend the formal 
opening of the Forest Products Exposition in the Coliseum. 
The exposition will surprise even the best infortaed lum- 
berman with its demonstration of the extent of our forest 
resources and the multiplicity of the uses of wood. 











The Outlook. 


The northern lumberman had a prosperous year in 1913— 
remarkably so in contrast with his brother manufacturers 
of the South and West. Going over the year’s activities, 
we are justified in the conclusion that there was a normal 
consumption of lumber in the country as a whole, and that 
we have no right to expect a greater average yearly con- 
sumption at any time in the future. Except in New York 
city, building operations in 1913 were less than 2 percent 
below 1912, and larger than for any previous year. Crop 
returns in the Lake States were remarkably good, and fail- 
ures in Missouri, Kansas and Nebraska were not nearly so 
disastrous as reported. In the same region, the outlook for 
a 1914 wheat crop is much above the average. A recent 
“anvass by a leading contracting and building paper indi- 
cates a very decided increase in building operations in 1914 
over 1913, and this is shared in by every section of the 
United States. ; 

The tide in general business conditions turned with the 
signing of the currency bill just before Christmas, and each 
week since has shown greater confidence and improvement, 
until orders for steel now exceed shipments. Money is plen- 
tiful and easy, and stocks and bonds are selling more read- 
ily for investment purposes than for many months past. 
The president's statement that ‘‘The war between Govern- 
ment and business is over” gives hope that the many yet 
unsolved problems of finance and industry wili be worked 
out in a spirit of friendly adjustment that will contrast 
most happily with some previous attempts at political solu- 
tions of economic puzzles. 

The lumber industry is bound to benefit from this wide- 
spread improvement and better feeling, although regional 
overproduction and the competition of other materials may 
have a retarding influence. In our own territory, we know 
that stocks are still below normal—that before April, dry 
lumber will be as scarce as the masticating apparatus of 
the proverbial hen, that no matter how favorable logging 
conditions may be from now until the break-up, the input 
will be less than was planned for last fall, and that the 
time has gone by when there will be an overproduction of 
northern lumber under anything like normal conditions. 
This means that the manufacturers of hemlock and hard- 
woods have every reason to face the new year with confi- 
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dence and that 


knockers. 


they should be too busy to listen to 


W. C. Landon moved that the Chair appoint a com 
mittee on recommendations to which these reports 
should be referred. 

The Chair appointed W. C. Landon, C. A. Goodman 
and Murdock MacLeod on this committee to report 
at the afternoon session. 


Report of Advertising Committee. 


An interesting report of the activities of the advertis- 
ing committee, M. P. McCullough, chairman, was made, 
as follows: 


On April 1, this year, we will have completed 18 months 
of our association advertising. The results of this cam- 
paign have been in excess of the hopes of the committee and 
we have tried te be very conservative. 

To date we have gotten approximately 2.550 direct replies 
to our birch advertisements and about 1,150 direct replies on 
hemlock. These have been received in every case solely from 
the ads in the trade journals and farm papers. In addition 
to this, we have distributed 4,000 copies of the book of 
plans for country buildings through members of our asso- 
ciation and retail dealers and have also sent several hundred 
birch books and sets of birch panels direct to leading 
architects who have been reached through personal cor- 
respondence. 

We have now on hand requests from over 900 contractors, 
builders and carpenters for birch panels and at present our 
supply is exhausted. However, a new supply has been pro- 
vided for by some of our members and stain manufac- 
turers which will be ready for distribution in about another 
month. Our supply of books ef plans for country buildings 
has been exhausted and we have unfilled requests for about 
300 copies. 

Another way we devised for a cheap hemlock book was 
through the “Jim’’ book recently issued, 13.550 copies of 
which have been taken by thirty members of the associaiion 
for their own distribution, and 7,000 additional copies will 
be placed direct. 

We regularly notify the secretaries of the various retail 





lumber dealers’ associations when we have inquiries from 
customers in their territory and they in turn advise the 
local retail dealers and we have direct information that a 


great many of the retailers are pleased with this particular 
part of our work. 

Our twelve page birch story published in December was the 
largest advertisement for a building material ever run in a 
trade journal and the replies have been much greater than 
anticipated, which makes this ad the cheapest one we have 
had in proportion to the number of answers received. We 
will have made 10,000 reprints of the ad on good paper with- 
out the name of the magazine appearing, which wiil make 
an extremely cheap and effective new birch book for distribu- 








tion at the Forest Products Exposition and general use 
throughout 1914. 

This committee has gone over a vast amount of the cor 
respondence and inquiries received and in a great many 
cases we have evidence of use of birch as the direct result 


of our advertising. 
We have a letter from the manager of the largest sash and 
door plant in the world stating that in his opinion our cam- 











paign has increased the value of birch several dollars a 
thousand feet and while a large advertiser of birch, that 
concern considers the association can educate the general 
public to the merits of birch much more effectively than can 
the individual advertiser who es to sell only his own 
product. 

Up to the present time there has been appropriatod 
approximately $8,600 for r use. Our expenditures have 





u 
been kept well within that figure and with the possible excep- 
tion of our being unable to supply the 300 hemlock 
needed before April 1, we will show no deficit. 


hooks 













Your com tee is thoroughly convinced that the associa 
tion can make no better investment than to continue to 
advertise our products along the lines already mapped out 
and to broaden the campaign to include certain of the better 
classes of consumers. 1@ exp nce we have = gained 
proves to us, at least, that our return from well placed 
advertising is directly proportional to the effort expended. 
and we ask that the appropriation for the next twelve 


months be not less than $8.000, which will be approximately 
1 cent a thousand on our 1914 sales. This is very much less 
than is being spent by the advertisers of other woods. but 
we feel that it will be enough to enable us economically to 
continue the good work now under way. 

Regarding the Forest Products Exposition Secretary 
Kellogg stated that the Northern Hemlock & Hard- 
wood Manufacturers’ Association had signed up with 
the Michigan Hardwood Manufacturers’ Association 
to make a joint exhibit. Committees had been ap- 
pointed from the two associations, which had decided 
to build a bungalow of Lake States wood, composed 
of hemlock, birch, maple and shingles, and that the 
work was going along in good shape. He said, how- 
ever, that he thought it would be necessary to make 
the exhibit in duplicate for the reason that only ten 
days elapsed between the Chicago and the New York 
shows and there would not be sufficient time to dis- 
mantle the exhibit at the Coliseum in Chicago and 
ship it and set it up again for the New York show. 
On motion of A. L. Osborn the matter was referred to 
the committee on recommendations. 

The Chair next called on J. E. Rhodes, manager ot 
the National Lumber Manufacturers’ Association, for 
a talk. Mr. Rhodes thanked the association for the 
splendid report it had given to the National body. 
He outlined the work the National organization had 
done in the fiber box case and said that there was a 
growing disposition on the part cf the railroads to 
place the fiber box container in the where it 
belongs. A decision would be reached in this matter 
by the Interstate Commerce Commission by January 
30. The National association had also taken up the 
question of testing different fireproof treatments for 
wood and he said it had employed Dr. Von Schrenck 
as a chemical expert to aid in this work. Railroad 
matters were also being watched closely and a hearing 
on the 5 percent rate advance will be held in Wash- 
ington February 20. 

Mr. Rhodes said that the Forest Products Exposition 
was an assured success; that the different associations 
had taken their share of. stock and that the Northern 
Hemlock & Hardwood Association had taken more than 


class 


its allotment and he thanked them for the interest 
shown. Regarding market conditions he said the gen- 


eral impression by business men was that the outlook 
for a good trade during 1914 was vastly better than 
the year just closed. 

H. R. Isherwood, manager of the Sawyer Lumber 
Company, of Sawyer, Wis., had prepared a paper on 
wood silos, which was read by Secretary Kellogg. Mr. 
Isherwood’s paper was full of meat. He brought out 





the fact that an injustice was being done to the product 
made by the lumber manufacturer. He said that he 
had recently attended a meeting of the Farmers’ Insti- 
tute at Sawyer and one of the topics discussed con- 
cerned silos and silage, which was followed by a diseus- 
sion on farm building. The conductor of the institute 
distributed a number of booklets on cement, which had 
been sent to him. This did not look good to Mr. Isher- 
wood and he endeavored to get the conductor to submit 
his reasons for recommending silos constructed of 
cement only. The reply received was that it was sim- 
ply out of the question to advocate the use of wood 
in the construction of silos, owing to the fact that the 
price of lumber was so high at the present time; that 
the expense of erecting a wooden silo was much more 
than that of cement. After his talk on silos and the 
lasting nature of stone or concrete he spoke upon the 
use of cement in barns. He said that in no instance 
should lumber of any kind be used in the stable. He 
never even as much as advised the farmer to use lumber 
in the floors of the stall on which cattle or horses may 
have to stand or lie. 

Mr. Isherwood said that inasmuch as these speakers 
were employed by the State and their expenses were 
defrayed by the taxpayers, it did not seem right to him 
that an employee of the State of Wisconsin should be 
permitted to talk upon one subject and recommend 
one single product for the construction of buildings. 
He admitted that cement was a good product but that 
it had its advantages and disadvantages, the same as 
lumber. He thought it was about time tor the manu 
facturers and retailers of lumber to wake up and do 
something in their own defense, for if the cement 
industry can be represented by speakers of the State 
ot Wisconsin, why not the lumber interests? He said 
that the stave silo business in the past had been prac 
tically handled direct or through the implement dealers. 
This caused much dissatisfaction among the retail lum 
bermen in many cases, so much so that today the stave 
silo manufacturer is endeavoring to interest the retail 
lumberman. It is either one or the other—selling direct 
to the retail lumberman or else direct to the farmer— 
and a great many dealers are beginning to awaken to 
the fact that there is a profit in silos, although in a 
great many eases they are letting the silo business 
take its own While the stave silo manufac 
turers are selling direct to the farmers, lumbermen do 
not seem to think that there is sufficient margin of 
profit allowed by the stave manufacturers to pay them 
to bother with it and where cement construction is 
going on the retail lumbermen do not give wood a 
thought, but simply let the farmer have his way of 
thinking and use cement. 


course. 


C. H. Worcester sounded a note of warning of what 
the manufacturers of substitutes were doing regarding 
proposed legislation on fire prevention. He said the 
fire prevention committee of the Association of Com- 
meree of had held meetings which were at 
tended by architects and insurance men who presented 
plans of frame and fireproof construction and figures 
which showed that it was no particular hardship on 
the home seeker in constructing his home of fireproof 
material, the difference being only 10 to 15 percent 
As a member of the lumbermen’s division of 
the Association of Commerce he challenged this state 
ment. On a conservative basis he said the figures ran 
20 to 25 percent. He had presented the matter to the 
Lumbermen’s Association ot Chicago and that organ 
ization was keeping in close touch with conditions. 

Adolph Pfund, secretary of the Wisconsin Retail 
Lumber Dealers’ Association, congratulated the associ- 
ation on the work it had done regarding hemlock 
publicity and thanked the secretary for turning over 
the names of those interested in hemlock. These in 
turn had been turned over to the retailers. He rea’ 
several letters from retailers in answer to these in- 
juiries. He invited Secretary Kellogg to attend the 
next meeting of the Wisconsin retailers. 


Chicago 


more, 


committee 
and C. H. 


On motion of A. L. Osborn a nominating 
consisting of R. B. Goodman, A. R. Week 
Worcester was appointed by the Chair. 

The meeting then adjourned for luncheon. 


THE AFTERNOON SESSION. 


George H. Chapman, chairman of the railway com- 
mittee, was unavoidably detained at home by the ill 
ness of his boy. Mr. Kellogg stated that the railroad 
committee had two things before it, neither of which 
was complete. The first was the Missouri River rate 
case and the second was the 5 percent advance The 
committee was keeping in close touch, he said, with 
developments and probably would have a report fot 
the next meeting. 

Che Chair next called for the report of the inspection 
bureau. W. H. McDonald said that in submitting this 
report he could see much improvement during the last 
year; that he noticed better piling in yards; that 
grades were more up to standard and a better under- 
standing among manufacturers existed as to why the 
inspection department of the association is maintained. 
The total quantity of lumber handled during the year 
was 2,294,421 feet, of which 1,112,646 feet was hem- 
lock, 884,535 feet hardwoods and 297,240 feet pine. 
Mr. MeDonald stated that there was still much care- 
lessness in piling lumber. He said in order to avoid 
stained lumber he would suggest that manufacturers 
raise the foundations so as to give better circulation 
under piles; make larger chimneys in the center and 
use narrow cross pieces. This would also hasten the 
seasoning of the lumber. Manufacturers should pay 
more attention to the manufacture of lumber, as many 
concerns are not getting the best results from their 
logs. Lath, he said, also needed more attention. Re- 
garding grading down of stocks he said a good many 
graders are inclined to be careless and while they had 


been checked up about it, it did not seem to do much 
good in a number of cases. This is the cause of much 
depreciation. Continuing he said: 

You, of course, have all heard of the meetings of the 


yard foremen and inspectors held at Green Bay, Iron Moun- 
tain, Ashland, Eau Claire and Wausau the first of January. 


I wish to say that I believe, judging from the interest 
taken at these meetings, that we have struck the right 
chord. We brought up the most valuable topics to the 


manufacturers, such as sawing logs to obtain the most of 
the upper grades possible; sorting lumber on the chain 
as close as possible; piling on high foundations with the 
pitch in the foundation, and thus avoiding the deprecia- 
tion caused by putting one piece on top of the other in 
building the pitch in the pile and causing stock on the 
bottom of the pile to stain; careful methods of handling 
lumber to avoid depreciation and so on. The new grading 
tules were taken up and a general discussion of the tech- 
nical points was had, and I believe a better interpretation 
and understanding was gained in this way than any way we 


could adopt, as we were well supplied with samples of 
lumber containing all kinds of defects, especially at our 
last meeting held at Wausau. The form of sawing logs 


was gone into very thoroughly by the manufacturers who 


were present—also by the sawyers, and all agreed that 
sawing to a 6% inch cant is the most profitable way to 


saw hardwood logs, and I will say right here that some of 
the manufacturers use the same ystem for sawing their 
hemlock logs, claiming that they get more No. 2 and better 
than they would by sawing up their hemlock logs alive. 

_ Last year our time was taken up more or less with the 
inspection of pine. Very few manufacturers who are 
handling pine are paying dues on it. In case of dispute 
over the grades an association inspection is called for. 
In this case, where the manufacturer is not paying dues 
on pine, a charge of actual traveling expenses plus $4 
a day has been made. I would suggest that all of you 
send in an estimate of your pine, and pay dues on it. 
This would give us money enough to employ another in 
spector and thus be able to give you more service, as well 
us cover the pine inspections. 

After having made reinspections where the manufacturer 
has been the loser, I have received complaints to the effect 
that we make the grades harder in the yard than we do 
on the reinspection. Such complaints are unfounded, and 
I wish to say that in deciding grades, we make them the 
same at the mills as on reinspection work. The rules 
adopted by the association are the rules that govern our 
work. No one has any influence with us in this respect— 
whether manufacturer or consumer. One grade to all is 
our policy, and an association that does not maintain such 
au course is better off without an inspection department. 

M. J. Quinlan, chairman of the bureau of grades, 
when called on for a report, said that with the statis- 
tics presented by the secretary and with the report of 
Mr. MeDonald, the situation had been very thoroughly 
covered. He said he recalled one or two items in 
hemlock last summer which made the manufacturer 
very blue; there was no stampede, however, because 
stocks were low. Reports showed that the manufac 
turer had nothing to worry about and today hemlock 
was going up. He said there was some slight shading 
in No. 3 hardwood and hemlock, for which there was 
no excuse, as there were no excess stocks of No. 3 any- 
where. 

Mr. Quinlan’s statement was substantiated by J. C. 
Knox, of Cadillac, secretary of the Michigan Hardwood 
Manufacturers’ Association. He said there were less 
than normal stocks in the yards in Michigan and he 
believed the outlook for a good year was bright, as 
stocks at present, while a little larger than those on 
hand in 1913, were much below those of 1912. 

C. H. Worcester was a delegate to the Conservation 
Congress and outlined the work done by that organiza 
tion. He said that he had attended the meeting on 
forest utilization and had listened with a good deal of 
attention to the excellent papers prepared by Secretary 
Kellogg and by Bruce Odell, of Cadillac. He thought 
that altogether too much time was taken up in dis- 
cussing water power, and not enough attention given 
to forestry. 

In the absence of Lamont Rowlands, chairman of the 
welfare committee, the report was read by W. A. Holt. 
After considerable discussion R. B. Goodman moved 
that the report be accepted and placed on file and that 
the committee be discharged. It was so ordered. 








Report of Committee on Logging Accounts. 


R. B. Goodman, chairman of the logging accounts 
committee, read an excellent report, which follows: 


It is not the purpose of this committee to devise a system 
of accounts covering logging operations, nor recommend 
forms of keeping costs—for we realize that all members of 
this association have solved these preblems more or less 
to their own satisfaction, and in view of the great variety, 
both in size and character of the operations, and the still 
greater varicty of conditions and methods employed, the 
manner of accounting and reporting used by each member 
is surely more desirable than any plan your committee could 
make for him without knowing in detail all the facts in the 
case, 

It is the purpose of the committee to point out ways by 
which these various forms and methods of accounting may 
be made, if not uniform, at least susceptible of intelligent 
comparison. We all recognize the value of comparison—in 
fact all our standards and all our judgments are relative. 

There is in the logging business no absolute standard of 
costs: no absolute standard of method. We say the cost 
of keeping mep is high compared with last year or the year 
before, or we may mean that it is high at one camp com- 
pared with the cost at another camp—and so with our cost 
of skidding, railroad building, or any other subdivision of 
the cost of logging. We are all of us quite positive in our 
judgments, not because we know that our accounting is 
perfectly accurate, but because we know that it is done the 
same way for one camp as for another—so that our accounts 
are extremely valuable to us and any relative change in 
the costs at one time over another. or at one place over 
another, calls for prompt investigation and often the dis- 
covery of a leak of some kind, the stopping of which saves 
us money. 

How much more value would these records of costs have 
if we were able to compare them not only with our own 
past, but with all of our competitors present. The chief 
underlying principle of modern enlightened competition is 
exemplified not only by the theory of our own association. 
but the real underlying principle of all trade associations 
that each individual member is benefited not only by know- 
ing what his competitor is doing, but by having his com- 
petitor know what he is doing. Let us imagine a_ race 
course in which each horse runs in a walled alley. You 
will see that in such a race the winning horse might have 
exerted himself much more than he needed to; or it may 
be that the second best might have exerted himself a little 
more to have won the race, and whereas along at the other 
end some of the horses hopelessly in the rear could have 
saved their breath by walking. 

Your committee is Inying so much stress on this matter, 
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for it realizes that if the members themselves do not ap- 
preciate the value to themselves in comparing frankly and 
vpenly their various costs accounts, they will not take any 
interest in our effort to point out means of making these 
comparisons. For this purpose your committee has pre- 
pared a “card of accounts.” It has endeavored to use exist 
ing phraseology as closely as may be and while names in 
themselves are not absolutely essential, we recommend that 
the members study this card of accounts carefully, and en- 
deavor, as far as possible, to change any names that are 
now used that conflict with the names in this card. Your 
committee has also received letters and account forms from 
many of the members which have been of great help to it 
in preparing the card of accounts, and as all of these forms 
and the letters explaining them are of interest, we have 
prepared an exhibit of these reports which may be exam- 
ined at the close of this meeting, and no doubt éxtra copies 
of any particular form may be obtained of the member who 
is using same. (A copy of the card is appended herewith.) 
Card of Accounts. 

For LOGGING OPERATIONS OF THE NorTuern HeEMLocK 
HARDWOOD MANUFACTURERS’ ASSOCIATION, 
JaNuARY, 1914. 

Depreciation ; Unit of Measurement : 


AND 


Contents : 
Icxpense. 

Secondary Accounts: 
of Machinery. 

Diagram of Accounts. 

kixplanation of Accounts. 

DEPRECIATION: Horses, men, machinery, buildings, equip 
ment, road and spurs, all depreciate in value through the 
ravages of time, and the wear and tear of use. It is not 
feasible to consider the depreciation on all of these items 
as a single item of general expense to be added to the cost 
of logging as an overhead item. We therefore indicate in 
the respective accounts just what items of depreciation 
hould be covered. 

Unit OF MEASUREMENT: 1,000 feet..—'The legal standard 
1 measurement of logs in Wisconsin is the decimal C, but 
n a large part of the State operators are using both the 
Scribner rule and the Doyle rule. The relations between 
these rules are not constant but vary with the size of the 
ogs. Doyle rule may give more feet than the Scribner rule 
inder certain conditions and in all scales the over-run is 
vreater the larger the number of pieces. 


DIAGRAM OF 


Unit of 
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Sleigh Hauling 
EXPLANATION OF Accounts: Reference to preceding dia- 
gram of accounts will show the relative place of the various 
accounts: Sawing, Swamping, Skidding, Loading, Sleigh 
Hauling, Decking. , ie A 

These accounts are the subdivisions of actual logging. If 
the foreman has correct figure for the cost per day of man 
horse and machine, he can easily obtain the total cost per 
day on each of these accounts, which, divided by the thou- 
sand feet of logs sawed, swamped, skidded, ete.. gives him 
the cost of each operation. In making up these costs, he 
should apportion his own day’s work and that of the sealer 
over the various accounts. 





L Logging 
Actual logging 


ToTAL LoGGInG: This account represents the cost of 
actual logging as defined above- plus the general logging 
expense, roads and spurs, depreciation of camps—that is to 


say that the total logging cost is cost from 
including everything. 

Cost or Horses: Depreciation and keep.—Depreciation : 
Horses in active logging service with good care depreciate 
15 to 20 percent of their cost per annum, or about $100 per 
year per team, and if a team works 200 aays in the year the 
depreciation charge per team would be 50 or cents for 
one horse per day. 

DaiLy Keep: The cost of keeping a horse per day is fig- 
ured on the same principle as for keeping a man.  Veteri- 
nary services, blacksmith and harness repairs should be in- 
cluded. 

Cost OF MACHINERY: Depreciation.—By depreciation of 
logging machinery, we mean its annual loss in value through 
obsolescence, and have no reference to the wear and tear 
through use which is understood to be made good by repairs 
and renewals of parts. This obsolescence may vary with 
different machinery under different conditions, but as the 
scrap valne of logging machinery is practically nil—depre- 
ciation shculd be figured so as to wipe out the entire cost 


stump to cars 


of the machine when the work it has been purchased for is 
completed, Where the expected life of the machine is over 
ten years, it is safe to say that at the end of that time 
it is so liable to be supplanted by a more improved machine, 
that its cost should be wiped ‘out—so that the minimum 
depreciation per annum for woods machinery shuuld be 10 
percent of its cost and the daily depreciation charge should 
be the annual depreciation, divided by the estimated number 
of days the machine works through the year. 

Daity Krrp: This is the wages of engineer, helper, 
watchman, coal, oil, waste, repairs, gasoline, water, cables 
ete., for the month, divided by the number of days the ma 
chine works required to make a thousand feet. It is cus 
tomary to allow for crooks and defects in logs when apply- 
ing any rule, except in some cases when the scale is taken 
to determine the freight and we understand paper mills buy 


logs full scale, not deducting for crooks or white shake 
the only deduction they make being black shake and rot. 


The paper mills claim this gives 15 percent more scale than 
sawmill scale. In order for the sawmill managers te com 
pare logging costs, it ought to be figured on lumber basis. 
This climates the difference in scale, but we do not think 
it a good idea to give the camp superintendents figures on 
this basis, and we therefore suggest that in figuring our 
unit of measurement for logging cost, we state the scale 
used, the number of pieces to the thousand and what deduc 
tions are made for. 





UNIT or EXPENSE: (Day's Work.)—It is essential for 
purpose of comparing costs, that the unit of expense should 
be accurate. ‘he unit of expense for man, horse or ma 
chine is a day’s work—and the cost of this day's work is 
the wage cost of the man. the depreciation charge of th 
horse and the machine. ‘These costs must be determined 
from actual accounts and in most cases can best be deter 


mined by the bookkeeper and the figures furnished from time 
to time to the logger. They are determined from the fol 
lowing “secondary accounts.”’ F 

Seconpary Accounts: Cost of Men-—Wage 

Daily wage: Total monthly wage divided by 
days worked equals daily wage. 

Daily keep: Wages of cook, cookee, chore-boy, fuel chop 
pers, cost of all cook supplies, corrected by inventory—tre- 
newals of dishes, beds, bedding, disinfectants, maintenance 
of camp ete., for a month divided by the total number of 
days of productive labor, equals the daily cost of keep per 
man, 

AcTuAL LocGinc: This account has been defined 

GENERAL LOGGING EXPENSE: Salary and expense of log- 
ging superintendent, cruisers and all other items of super- 
vision, office expense, expense hiring men; liability insurance 
should be added to this account unless it should be desired 
to add same to a percentage of the individual wage in which 
case it would appear in the secondary accounts—cost of 
men. 

ROADS AND Spurs: 
building railroad branches, but not the main line; the cost 
of all sleigh roads and should be charged against logs at 
a rate that will wipe out the account when the total in-put 
of logs over these roads and spurs is completed. 

DEPRECIATION OF CAMPS: Wheel camps will probably be 
depreciated at the rate of 10 percent per annum.  Station- 
ary camps at a percentage per annum that will wipe them 
out in two, three or four years as the life of the camp may 
be. The monthly proportion of this depreciation should be 
charged against the cost of logs under this account. 


and 
number ¢ 


Keep : 
I 


above. 


This account represents the cost of 


Cost oF Locs aT MiLu: The cost of logs at mill includes 
the cost of stumpage, the freight or transportation ond 
the total cost of logging. It is equivalent to the purchase 
price of logs delivered at mill, where the purchaser is buy- 
ing logs instead of cutting his own timber. 

STUMPAGE: Whatever method is used in figuring by the 
various operators, to determine the cost of stumpage cut, if 
is certain that this charge must contain, in addition to the 
original cost of stumpage, a fair allowance for the carry- 
ing charges, taxes, tire loss, supervision of timber land, etc., 
accruing each year. If timber more accessible to the mill 
than the average is cut, this should be averaged by increas- 
ing the stumpage charged. 

TRANSPORTATION OR FrReiguT: If the logs are hauled by 
a common carrier, this account is simply freight, switching 
charge, demurrage, ete., including cost of staking cars. If 
the operator transports his own logs cither by sleigh haul 
xr steam railroad, or by dviving. toll or transportation 
charge per thousand should be sufficient to cover the actual 
operating cost, the cost of maintaining the equipment or 





railroad tracks and grades, and the depreciation figured on 
of 
by 


the 
the 


the cost of main line 
improvements divided 
carried. 


railroad, or other permanent 
total jogs estimated to be 








Preck Work: The above card of accounts is intended 
only to cover general logging operations. Where piece work 
of various kinds is carricd on at the same camp where 


logging is done, the total cost of this piece work should be 


kept separate from the cost of logging—that is to say the 
cost of logging should not be decreased in any way by the 


profit on piece work or wagon accounts, 
W. A. Holt moved the acceptance of the report and 
discharge of the committee, which was so ordered. 
Report of Committee on Recommendations. 


The committee on recommendations reported as fol 
lows: : 


_WereAs, Jt is the sense of this meeting, that the work 
of the advertising committee has been successful and th 
expense justified; be it therefore 

Resolved, That the present committee continue in charge 
of this work and that it be given the continued and united 
support of the membership; and be it furthe 

Resolved, That an assessment of 1 cent per 1,000 feet an 
ull shipments made by the members of this association for 


1914 be made and collected in the usual manner, and that 


the proceeds of such assessment be appropriated for the 
advertising of our products in such manner as the advertis 
ing committee deems most advisabl 

This committee recommends that the work done by the 
advertising committee in connection with the Forest Prod 
ucts Exposition be approved and the plans so far made by 
it be and are hereby indorsed. ; 

The committee recommends that this association continue 


its membership in the National Lumber Manufacturers’ Asso 
ciation for 1914, and pledges its most hearty codperation 
and support to the work of that association 


he committee. recommenrds that the board of directors 
arrange for another meeting of lozging superintendents, at 
such time during the year and at such piace as seems to 
them most advisable. 

fhe committee recommends that another series of district 







grading meetings be held at such times during the year and 

at such places as may be designated by the bureau of grades 

WHEREAS, Wisconsin is a large producer of lumber and 
not of utes therefor; and 

It 1s a matter of current report that the ex 

various substitutes for lumber have enlisted the 


aid of certain State officials and departments in presenting 
to the public generally, and more especially to the farmers’ 
institutes held throughout the State, the advantages claimed 
for such substitutes, be it therefore 


Resolved, That this association condemns such special 


work on the part of our State officials and departments, and 
recommends that our legislative committee investigate such 
reports, and if same are found to be based upon facts, to 


report back to this association what is 
that such practice be discontinued. 


necessary to be done 


This committee recommends that 


the secretary attend the 
next annual meeting of the Wisconsin Retail Lumber Deal 
ers’ Association, and arrange as far as possible for the 
coépeiution of the two associations in questions of mutual 
interest. 
Election of Officers. 
The finding of the nomination committee was as 


follows: 
President—R. B. 
Vice president 
Treasurer—G. E. 


Goodman, of Goodman. 
T. Phillips, of Green Bay. 
Merrill. 





Foster, of 


Directors—W. C. Landon, of Wausau: E. A. Hamar, of 
Chassell, Mich.; W. B. Clubine, of Park Falls, Wis., and 
A. C. Wells, of Menominee, Mich. 

These gentlemen were unanimously elected. Mr. 


Hamar, in laying down the gavel, which he has handled 
well for the last two years, said that he had 
thoroughly enjoyed the work and thanked the mem 
bers as a whole for their cooperation. : 
Messrs. Phillips and MacLeod escorted the new presi- 
dent to the chair. In accepting the position Mr, Good- 
man said he did so with fear and trembling, but that 
if he made as good a president as Mr. Hamar had, 
who had said that he also took the position with a 
good deal of trepidation, he would feel satisfied. He 
felt the association meant more today than ever be 
fore. 
The new committee on the bureau of grades for the 


sO 


coming year will be: M. J. Quinlan, E. A. Hamar, M. 
J. Fox, C. A. Goodman, L. G. Earle, George N. Harder 


and P. 8. MeLurg. 

Mr. Goodman stated that he believed that the worl 
of the association was so varied that a new standing 
committee on manufacturing or efficiency be appointed. 

J. J. Ott moved that this matter be left to the 
president and the board of directors. 

E. A, Hamar read a telegram from the Northern Fire 
Protective Association asking the logging superintend- 
ents to meet with it in Marquette March 10. This mat- 
ter was also left to the board of directors, 

Murdock MacLeod moved that the next quarterly 
meeting should be held in Chicago April 30, to enable 
the members to attend the Forest Products Exposi 
tion. This motion carried. 

J. J. Ott moved a rising vote of thanks to the out- 
going officials and the members of the committees, who 
had served the association so faithfully. This motion 
prevailed and the meeting then adjourned. 





NEWLY-ELECTED OFFIC 


a 








IALS OF LUMBERMEN’S ASSOCIATION OF CHICAGO. 








The board of directors of the Lumbermen’s Association of Chicago held a meeting last Monday and elected officers to serve for the ensuing veur.. ‘Shay ane Guat Giese 
to right’ as follows: President, L. W. Crow, of the Mears-Slayton Lumber Cumpany; vice president, Francis J. Pike, of the Pike-Dial Lumber Company, treasurer, George 
J. Pope, of the D. S. Pate Lumber Company; secretary, E. E. Hooper. 
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NORTHERN WHITE CEDAR MEN MEET AT ESCANABA. 





Change the Name of Their Organization More Nearly to Describe Their Stock—Decide to Participate in the Forest 
Products Exposition- Good Fellowship a Prominent Feature of the Convention. 


ESCANABA, Micu., Jan, 28.—At its eighteenth annual 
meeting beginning here Tuesday the Northwestern Cedar- 
men’s Association, after careful discussion, voted to 
change its name to the Northern White Cedar Associa- 
tion in order more nearly to describe the product that 
its members handle. The attendance was about the larg 
est in the history of the organization and brought cedar- 
men of prominence from Michigan, Minnesota and Wis- 
consin. The headquarters of the convention were the 
new Delta Hotel, just completed. 

President W. C. Moss, of Minneapolis, was in the chair 
when the Tuesday morning session convened. He read 
his address, in which he said: 


President’s Address. 


Nineteen hundred and thirteen will not go down in the 
history of the Northwestern Cedarmen’s Association as a 
very profitable year except to those who were fortunate 
enough to have a big stock of 6-inch 30-foot poles and 
railroad cross tics. Maybe its very name “thirteen” caused 
labor conditions to be expensive and vexatious during the 
logging season a year ago, making supplies high, and orders 
fewer, and the cost of getting them higher, and the profit 
less, and making some prices set a record low mark. But I 
think, however, that outside of the delay to our hauling 
these discouraging features are not staring us in the face 
today. 

So far as I know we have had less trouble than in 
former years in the matter of unfair inspection and credits. 

We are running the secretary’s office at less expense 
owing to the service the secretary is furnishing members 
of the freight rate bureau. You all know how our good 
old Harry McKinney decided in a hurry to engage in busi- 
ness for himself, and what a question was involved in get- 
ting his successor. I am glad to say that Mr. Boucher is 
meeting all demands put up to him and will soon be a star 
cedarman. 

In Minnesota we have had our difficulties over distance 
tariff rates and in Michigan you have had your troubles 
with the minimum carload question. 

During the year we were obliged to discontinue the in- 
surance department whereby our members obtained indem- 





W. C. MOSS, OF MINNEAPOLIS, MINN. ; 
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nity of the safest kind at a large reduction from board 
rates. The old line fire insurance companies were un- 
doubtedly responsible for the passage of bills in Michigan, 
Wisconsin and Minnesota which made it necessary for the 
Cedarmen’s Exchange to cancel all its outstanding policies. 

I wish to call your attention to-the delay on the part of 
some of our members in the matter of sending in monthly 
reports of shipments. sefore you leave will you please go 
to the secretary and assure him that your reports will be 
furnished each month, not later than the fifth. 

I want to thank the vice president and the board of 
directors for their help and loyalty all during the last year. 

I want to thank Harry Partridge and Larry Furlong and 
Lee Hill for being three good fellows who were available 
in any emergency, no matter whether it was a rate case 
hearing or the annual fishing trip. 

The report of the treasurer, W. B. Thomas, of Manis- 
tique, Mich., was vigorously applauded because of the 
fact that it showed the association to be in such excel- 
lent financial condition. It indicated a balance on hand 
of $850.35. 

Secretary N. E. Boucher, of Minneapolis, read 
a letter from E, F. Perry, of New York, secretary of 
the National Wholesale Lumber Dealers’ Association, in- 
viting the Cedarmen’s association to send three delegates 
to the national meeting of the wholesalers at Buffalo, 
N. Y., March 4 and 5. 

A communication from the National Forest Products 
Exposition inviting the organization to make an exhibit 
at the shows in Chicago and New York in April and 
May provoked generally favorable discussion and it was 
decided to get into touch with the exposition officials and 
Jearn the probable cost of participating. It is proposed 
to make an elaborate exhibit of white cedar posts, poles, 
ties and shingles. 

Several speakers pointed out that the cedarmen had 
done very little advertising and taken very little other 
action to combat the inroads of substitutes, despite the 
lasting qualities, cheapness and other advantages of 
white cedar. 


Tuesday Afternoon. 


Secretary N. E. Boucher, of Minneapolis, presented 
his annual report at the opening of the Tuesday after- 





noon session. He had already distributed a compilation 
of stock and shipments showing that stocks of many 
items was not large. In his report the secretary said: 


Report of Secretary. 


Several changes in tariffs were arranged through the 
secretary's office which will prove beneficial at least to 
those on whose request the work was undertaken. 

rhe matter of a reduction in minimum weights on posts 
and poles through Central Freight territory has received 
constant attention, and was, we believe, greatly delayed by 
improper procedure, and the lack of enthusiasm on the 
part of the members in furnishing necessary data. The 
matter was last reported from the Central Freight Associa 
tion in December to the Michigan Freight Committee to 
be considered at the January meeting at which we have 
offered to be personally represented. Some correspondence 
has been had with the carriers relative to the car stake 
proposition, but the matter has not progressed to a stage 
where anything definite may be predicted. It appears that 
provision was made tnroughout Western Trunk Line terri- 
tory ior an allowance of actual dunnage used for ship- 
ments of commodities other than forest products. This 
discrimination was brought to the attention of the leading 
carriers, some of whom are finding it difficult to oe ere 

larly in the year the St. Louis & San Francisco Railway. 
by. increasing its rates on poles from northern Missouri 
points to Texas, effected an increase of several cents per 
hundredweight in the rates previously enjoyed by northern 
Minnesota shippers to 'Texas. ‘The restoration of the for- 
mer rates has been continually sought, but without success 
to date, and the matter is now before the Interstate Com- 
merce Commission, and information regarding the outcome 
is expected soon. ‘ ‘ 

Since the decision in the Minnesota rate case, the car- 
riers have persistently refused to apply on posts and poles 
the rates found as reasonable for lumber, and this in the 
face of an opinion by the attorney general that such rates 
were applicable. K pth 

The Railway and Warehouse Commission has been appealed 
to continuously since last July, but the question is still un- 
decided. ‘The matter was also brought to the attention of 
the attorney general, who has implied a willingness to at- 
tempt a determination, but both these authorities appear so 
lukewarm that it is suggested suit be brought with a view 
to determining at once what shall govern. When it is con- 
sidered that involved are all intrastate shipments since 
June 1, 1907, the question amounts to considerable import 
ance, and as the time for filing claims under the Minne- 
sota rate case decision expires in August this year prompt 
action is necessary. 

At the June meeting at Black Duck arrangement was 
made for participation with other lumber organizations in 
prosecuting a complaint before the Interstate Commerce 
Commission because of unreasonableness of rates on forest 
products to Missouri River points and adjacent territory. 
This case was set for hearing at Minneapolis, Minn., on 
January 14, but was postponed, and the new data not yet 
made known. Data concerning shipments to the territory 
affected were requested on January 4, but to date eighteen 
members only have responded. Inasmuch as the prosecu 
tion of this complaint is without cost to the association 
it would appear that members should be interested to the 
extent of furnishing such data as is required. It is not 
now too late to furnish it, and we hope to hear from 
tardy members. 

F, P. Vose, of Chicago, secretary of the Electrical 
Credit Association of Chicago, explained the workings 
of that credit organization, which is designed to protect 
particularly those selling to users of electrical equip 
ment, which incidentally includes poles and ties. Mr. 
Vose said that it does not pay to compete in bad debts 
and that, while thousands are spent to promote sales, 
it is just as essential that finances be safeguarded by 
proper information. At the same time a man who 
makes a good showing in the matter of credits may 
have turned down good orders because he feared for 
responsibility. The credit association is merely a 
vehicle for the interchange of ledger experience and 
the man who is depending entirely on his own ledger 
experience is at a disadvantage. A buyer may acquire 
a line of credit with a concern despite the fact that 
he is not responsible and later on a larger bill the 
seller may suffer a loss. ? 

A. O. Kuehmsted, of Chicago, president of the Elec- 
«trical Credit Association of Chicago, supplemented the 
remarks of Secretary Vose. It was felt that the sub- 
ject was one for individual action and it was left for 
the consideration of the members. 

H. F. Partridge, of Minneapolis, who reported for 
the special committee on the grading of sawed posts, 
said the committee had decided that there should be no 
written specifications for such stock other than the 
specifications that had been in use for many years. 

However, the committee believed that more care should 
be taken in the manufacture of sawed posts and that 
they should be assorted more carefully as to size and 
the quality improved if possible. ‘ 

E. L. Clark, of Minneapolis, reported that the in- 
surance exchange in the association had been compelled 
to go out of business by unfriendly legislation in Min- 
nesota which had been copied by the legislatures of 
Wisconsin and Michigan. . 

R. H. Ross, of Chicago, explained that such a coop- 
erative insurance concern must have 100 risks, $25,000 
of cash assets, and $1,500,000 of insurance in force. 

It was not thought possible to meet these requirements. 

A communication was read from an insurance con- 
cern offering to handle the insurance of the members, 
guaranteeing a saving. : : 

T. P. Bradley, of Duluth, reported for the legislative 
committee. H. F. Partridge, of Minneapolis, chairman 
of the railroad committee, spoke especially of the dis- 
crimination in the matter of dunnage against forest 
products, which, he. said, the railroads had difficulty in 
explaining. Speaking of rates, he said the tendency 
was rather to increase than to decrease rates and he 

was inclined to favor this tendency on other than for- 
est products. Mr. Partridge supplemented his remarks 
by saying that he thought the 34,000-pound minimum 
was too high and various members testified that it 






was sometimes diflicult to load a small car with sea 
soned stock to this capacity. It was necessary, how 
ever, to use such cars at some time when other cars wer 
not available rather than lose the order. 

M. K. Bissell, of Escanaba, reporting for the pos: 
and shingles committee, said that business early in th: 
year was good but suffered a slump in the final month 
of 1913 and had not picked up again as had been hope: 

W. B. Thomas, of Manistique, Mich., and T. P. Brad 
ley, of Duluth, reported on the pulpwood situation 
While the price is pretty well controlled by the buyer 
there has been less dispute over scales and relation 
between producers and buyers have been much mor 
amicable. 

The subject of a change in name precipitated con 
siderable discussion. The cedarmen of Idaho have re 
cently changed their name to the Western Red Ceda: 
Association at the suggestion of the northern cedarmen 
and it was proposed to change the name of the North 
western association to the Northern White Cedar Asso 
ciation. This would leave the initials N. W. C. A. 
unchanged. After a discussion, in which H. S. Gilkey 
of Minneapolis, J. W. Benham, of Chicago, and others 
participated, the change was ordered and the organiza 
tion will be known hereafter as the Northern Whit¢ 
Cedar Association. 

H. 8S. Gilkey, of Minneapolis, Minn., reported for the 
inspection committee that here had been a limited num 
ber of requests for inspections. He believed that thes 
inspections had been fair. 

WEDNESDAY PROCEEDINGS. 

At the opening of the Wednesday morning session the 
question of starting suit in the name of the association 
on behalf of the Minnesota cedarmen in an endeavor to 
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collect alleged overcharges from June 1, 1907, to 1914 
was discussed and the interested parties were authorized 
to start such suit, guaranteeing the expense of any such 
litigation, During that period the railroads charged 
higher than the lumber rate on posts and poles and at 
least $5,000 worth of claims for refunds are to be made 
against the railroads, 

J. C. Kirkpatrick, of Escanaba, reported for the com 
mittee on poles, 

R. 8. Kellogg, of Wausau, Wis., secretary of the 
Northern Hemlock & Hardwood Manufacturers’ Associa 
tion, who had come to the convention by request to give 
it some information in regard to the Forest Products 
Exposition, detailed the plans of the exposition, and 
urged the cedarmen to make an exhibit, a proposition 
to which he found his audience favorably disposed. 

The chair appointed a special committee consisting 
of KE. L. Clark, of Minneapolis, J. C. Kirkpatrick, of 
Eseanaba, H. 8. Gilkey, of Minneapolis, L. A. Page, 
jr., of Minneapolis, W. B, Thomas, of Manistique, Mich., 
J. W. Benham, of Chicago, and W. P. Bowering, of 
Chicago, to collect and disburse the necessary funds 
and to have charge of the association exhibit at the 
exposition, 

There was a long discussion whether the cost of this 
exhibit should be based on the valuation of the prod- 
ucts sold in 1913 or the number of pieces, and eventu- 
ally it was decided to raise a voluntary contribution 
to guarantee the expense of the exhibit. Eleven mem- 
bers present immediately subscribed $2,200, the con- 
tribution in most cases being in proportion to the vol- 
ume of business of the subscribers. 

Wednesday Afternoon. 

At the beginning of the Wednesday afternoon session 
after some airy persiflage Id. L. Clark, of Minneapolis, 
nominated J. W. Benham, of Chicago, for president, the 
nomination being seconded by H. F. Partridge, of Min- 
neapolis. Mr. Benham was enthusiastically and unani- 
mously elected and the following gentlemen were sim- 
ilarly elected to serve with him: Vice president—L. 
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A, Page, jr. of Minneapolis; directors, J, A. Gerich, 
Milwaukee, and M. J. Bell, Minneapolis, 

ik. L. Clark, of Minneapolis, one of the hold-over 
directors, then resigned, as he expects to be out of the 
territory a great deal of the time, and L. A. Furlong, 
of Minneapolis, was elected to serve his unexpired term 
of one year, The other director is H. W, Reade, of 
ijseanaba, who holds over. 

Treasurer W. B, Thomas, of Manistique, Mich., was 
reélected without a struggle. 

President J. W. Benham then took the chair, ex- 
oressing his appreciation of the honor and saying he 
realized that his election was due entirely to the fact 
‘hat he had worked hard to get the job, had traded 
(Y directorships for votes, and had promised everybody 
nything. He said if he had overlooked anybody and 
ad not promised him something he would be giad to 
romise it now. 

The convention then adjourned sine die to engage 
| the ceremony of installing the new oflicers, 


Escanaba Hospitality. 

‘he cedarmen while in Escanaba were given an ex- 
siiple of true southern hospitality as it is practiced in 
the north, They were never more royally entertained 
aud they never had a better time. They were kept 


busy during their entire stay and so many events were 
crowded into the two days that every man went home 
feeling that the convention must have lasted at least 
a week, The local concerns whose members were 
particularly active in entertaining the visitors were 
the National Pole Company, Erickson & Bissell, the 
I, Stephenson Company, the MacGillis & Gibbs Com- 
pany and the Learned Cedar Company. 

The new Delta Hotel, a splendid 5-story hostelry 
finished only two weeks ago, was the scene of the 
convention and the cedarmen were made to believe 
that it had been erected entirely for the purpose 
of holding this convention. If that is true, it served 


its purpose admirably. It was admitted, however, 
toward the close of the meeting that, while the 


hotel was arranged for the convenience of the cedar- 
men’s association, that now it had been erected it 
would continue to be used for hotel purposes. 


The Banquet. 


The eighteenth annual banquet of the association 
Tuesday evening at the Delta Hotel was some ban- 
quet, from the bird’s-eye maple veneer programs down 
to the last speech. A new stunt was pulled off on 
the visitors when a cedar maker named Joe Belanger 
got into the lobby and, after being ejected from the 


hotel several times, was taken into the banquet hall 
and given a seat of honor at the speaker’s table where 
he ate peas with a knife and otherwise demonstrated 
that he was a true cedarman. Later it was revealed 
that this was B. J. Goodman, jr., of Little Lake, Mich., 
whose impersonation of a semi-soused cedar savage 
was so good that it fooled most of the visitors. 

The other sterling feature of the evening was the 
singing of Joseph Naugle, of Chicago, who is Con- 
stantino, Caruso and Slazek rolled into one. Those 
present certainly have never heard anything like it 
in grand opera. When Mr. Naugle sang ‘‘Old Black 
Joe’’ and ‘‘Silver Threads Among the Gold’’ the 
audience fell on his neck and wept. 

President W. C. Moss, of Minneapolis, presided and 
those who responded to toasts were: W. B. Earle, 
of Hermansville, Mich., the first secretary of the asso- 
ciation when it was organized in 1906; I. C. Jennings, 
of Escanaba; Dr. A. F. Snyder, of Escanaba; E. L. 
Clark, of Minneapolis; Douglas Malloch, of Chicago, 
of the AMERICAN LUMBERMAN; B. J. Goodman, jr., 
of Little Lake, Mich.; H. 8. Gilkey, of Minneapolis; 
A. A. Gray, of Chicago; T. P. Bradley, of Duluth; 
and J. W. Benham, of Chicago. 

The banquet was without a dull moment and there 
was an uproar of hospitality, humor, and oratory. 





CANADIAN AND AMERICAN FORESTERS’ CONFERENCES. 


CANADA CONSERVATION COMMISSION’S 
ANNUAL. 

Orrawa, OntT., Jan, 27.—The fifth annual meeting of 
the Canadian Commission of Conservation took place 
at Ottawa last week and, as is usual, lumber topics occu- 
pied a large part of the attention of its members. The 
meeting in many respects was one of the most impor- 
tant yet held by the commission, which has been doing 
good work for five years in Canada in the way of con- 
servation of natural resources, 

That Canada has probably not more than one-fifth 
to one-fourth as much saw timber as the United States 
was one interesting statement made during the meeting, 
which lasted two days, It was in connection with a 
reference in the address of the president, Hon. Clifford 
Sifton, to the urgent necessity for an accurate inventory 
of Canada’s forest wealth. Clyde Leavitt, chief forester 
of the commission, presented a report in which he 
pointed out that Canadians have been accustomed to 
read about the depletion of the forests of the great 
republie to the south with a feeling of ‘‘smug satisfac- 
tion that our own forests were quite inexhaustible. ’’ 

Of recent years, however, there had been a disillu- 
sionment and in a general way it was now fairly well 
known that Canada’s forest resources had been vastly 
overestimated and that, instead of being able to supply 
the United States after its timber will have been ex- 
hausted, Canada as a matter of fact had not more than 
one-fifth to one-fourth as much saw timber_as the United 
States. The need of a careful stock-taking of forest 
resources was therefore apparent and the ground to be 
covered in Canada, said Mr. Leavitt, was enormous. 

The commission of conservation, however, was attack- 
ing the problem resolutely. The Province of Nova 
Scotia had already been surveyed. In British Columbia 
information was being collected relative to the territory 
south of the railway belt through codperative arrange- 
ments with the provincial forest branch and the Cana- 
dian Pacifie Railway. In Saskatchewan the district 
west of Prince Albert was being surveyed in codperation 
with the Dominion forestry branch. Each of the Prov- 
inces having control of its public lands, said Mr. Leavitt, 
could not too soon engage upon an investigation of its 
forest wealth, not only as to the amount of standing 
timber but also as to forest reproduction and rate of 
growth. 

Utilizing Nonagricultural Areas. 

Another report of interest was that presented by 
Dr. B. E. Fernow, dean of the faculty of forestry at 
Toronto University, which dealt with a recent investi- 
gation into forest conditions in the basin of the Trent 
River, The report indicated the serious consequences 
that have followed the agricultural settlement of a 
district that for the most part was essentially nonagri- 
cultural in character. The soil having quickly become 
impoverished from cultivation, the people who remained 
on the poorer lands were existing under undesirable 
economic conditions. Repeated fires had destroyed a 
young growth having a potential stumpage value of mil- 
lions of dollars besides facilitating erosion and so chang- 
ing the composition of the forest that its possible future 
value was greatly decreased. Moreover, the destruction of 
the forest had had a very detrimental effect on the water 
supply of the Trent Canal. The problems of efficient fire 
protection and the reforestation of the nonagricultural 
areas were so important as to justify a conference 
between representatives of the two governments, look- 
ing toward the adoption of a definite codperation plan 
for their solution, enough hardwood poplar-birch remain- 
ing to justify such action. 


Forest Fire Protection. 


The report of the committee on forests also showed 
that the feature of the forest fire situation during 1913 
had been a more sympathetic attitude on the part of the 
railway companies toward fire-protection work. For the 
most part the various companies had endeavored to comply 
honestly with the railway commission order providing for 
proper fire protection apparata on locomotives, fireguards 
along rights-of-way and the patrol of tracks. As regards 
provineially chartered railways, however, new legislation 
was needed in Nova Scotia, New Brunswick and Alberta, 
and as regards the latter it might be said that the 


system of fire protection, neither on the National Trans- 
continental nor the Intercolonial, was as intensive as on 
privately owned railways lines subject to the railway 
cominission, said the report. 

The following recommendations in regard to forests 
were passed by the commission and will be submitted to 
the Government: 


That the matter of fire protection along government rail- 
ways be further taken up with the Dominion government, 
and that, if possible, such railways be made subject to the 
fire regulations prescribed by the board of railway commis- 
sioners for lines subject to its jurisdiction. 

That representations be made to the governments of 
Nova Scotia, New Brunswick, Ontario and Alberta, urging 
that both legislative and administrative provision be made 
for requiring provincially-chartered railways to take ade- 
quate steps to safeguard the adjacent country from fires due 
to railway causes. 

The execution of forestry projects already under way and 
recommended, including the investigation of forest resources 
and forest conditions in British Columbia and Saskatche- 
wan, would require an addition to the existing appropriation 
of nowt less than $10,000, assuming that, in addition, the 
same amovnt can be set aside for forestry work, from the 
regular appropriation, as has been made available during 
the current year. 

That favorable action be urged upon the Dominion gov- 
ernment relative to the proposed addition to the forest re- 
serves of 20,980 square miles of land, as enumerated. 

That the results of the investigation of conditions in the 
Trent watershed be forwarded to the government of Ontario 
and the government of the Dominion. 

That the attention of the Dominion and provincial gov- 
ernments be aguin drawn to the vital necessity of with- 
holding from settlement all lands that can not properly be 
classed as agricultural, and of setting such lands apart 
for the permanent production of timber supplies. The im- 
portance should be especially accentuated of reserving and 
protecting frem fire the vast areas of young forest growth, 
in order that they may reach merchantable size and form 
a future source of local revenue and industry. 

That the Dominicn government be strongly urged to place 
the field force of the forestry branch under civil service 
regulations. 

That representations be made to the Dominion govern- 
ment looking toward the aduption of some plan whereby 
adequate provision may be made for the enforcement of the 
technical provisions affecting lumbering operations on the 
licensed timber berths. 





TWENTY-NINTH ANNUAL OF COLORADO STATE 
FORESTRY ASSOCIATION. 

DENVER, CoLo., Jan. 26.—The attendance was excel- 
lent at the twenty-ninth annual meeting of the Colorado 
State Forestry Association, held Saturday, January 24, 
in the Ordinary of the Auditorium Hotel, this city. The 
main topic of discussion was the preservation of the 
forest reserves for water protection, which resulted in 
outlining an aggressive campaign against the movement 
to have Congress turn over to the State the public do- 
main within its boundaries, which would include the 
National forests. 

President W. G. M. Stone, in his address to the asso- 
ciation, stated that vigorous and united action should 
be taken at once against the joint memorial bill No. 6, 
passed at the last session of the legislature, which pro- 
vides that Congress shall turn over to the State the pub- 
lie domain within its boundaries, together with all of 
its natural resources, including the national forests. 

‘¢Should this movement take place,’’ said President 
Stone, ‘‘the public lands would pass into private own- 
ership, which would mean deforestation and destruction 
of our water sheds. The National forests on our public 
domain were proclaimed for the particular purpose of 
water protection and we therefore insist on their main- 
tenance for the same reason. The subject of forest 
preservation for water protecton outweighs all others 
at this time.’’ 

He also pointed out that in 1903-4 thousands of Colo- 
rado citizens petitioned the authorities at Washington 
to set apart the forest lands on all water sheds of the 
State, which resulted in the withdrawal of 12,000,000 
acres that are included in the National forest reserves. 

Resolutions Adopted. 


At the afternoon session, the committee on resolu- 
tions offered the following, which were unanimously 
adopted : 


WueEreas, The State forestry association believes that tim- 
ber culture in Colorado should be encouraged to the greatest 
possible extent; and 

WHEREAS, Our State legislative assembly has failed to sub- 
mit a constitutional amendment as requested, exempting from 
taxation such lands as are devoted exclusively to timber 
culture ; and 


WHEREAS, Misrepresentations continue to be made concern- 
ing the policy of the Federal Government in its efforts to 
protect our forests and other natural resources for the bene- 
fit of all of our people both now and for the future; now, 
therefore, be it 

Resslved, That we favor the initiation of a constitutional 
amendment by the friends of forestry to be voted upon at 
the next election and that such amendment exempt all lands 
from taxation that are devoted exclusively to timber culture 
for a period of at least twenty-five years. 


Resolved, That we are unalterably opposed to the Federal 
Government turning over to the different States its public 
lands, its forests, its water powers, or its minerals that 
may be situated in the boundaries of such States. We 
believe that such a policy could only result in the exploita- 
tion of these resources to the great detriment of the masses 
of our people. 


Resolved, That we indorse the thorough and effective work 
that Secretary Lane is doing for the advancement of our 
national conservation policy. 


Resolved, That we recognize in’ Chief Forester Henry S. 
Graves a conscientious and painstaking public official whose 
heart is in the work of preserving, developing and making 
useful our national forests. 


Resolved, ‘That we heartily indorse House bill No. 7951, 
commonly known as,the “Lever bill,” which provides for an 
annual appropriation by the Federal Government to the 
States wherein a like sum has been appropriated by State, 
college, county, or local authority for the maintenance of 
co-operative agricultural extension work. There are already 
five county agriculturalists carrying on this work in eight 
counties of our State. Realizing that agriculture plays an 
ever increasing part in the annual output of the State and 
that this bill aims to stimulate improvement in methods of 
farming and improvement in the management of farms, we 
urge upon our representatives in Congress to work and vote 
for this measure, 





Resolved, That a copy of these resolutions be furnished to 
each member of the Colorado congressional delegation, Secre- 
tary Lane, and Chief Forester Henry S. Graves. 

Printed petitions have been prepared and will be cir- 
culated immediately throughout the State, for the pur- 
pose of securing a general protest to Congress against 
turning over the forest reserves to the State. 

All of the former officers and directors were reélected, 
as follows: 

President—W. G. M. Stone. 

Vice president—A. Lincoln Fellows. 

Secretary-treasurer—Charles L. Hover. 

Directors—W. A. Hover, J. H. Gabriel, A. Lincoln Fel- 
lows, Mrs. Helen L. Grenfell, Jacob Filius, C. K. McHarg, 
EK. C. van Diest, Mrs. Louise Brooks and W. G. M. Stone. 

The association also decided to ask the park board 
of Denver to set aside a suitable tract within the city 
park system for the establishment and regular mainte- 
nance of an arboretum for the exhibition of every known 
specie of trees within the borders of the State. 





PUBLIC TIMBER FOR MINING PURPOSES. 


WASHINGTON, D. C., Jan. 27.—Senator Newlands has 
introduced a bill to extend the provisions of the acts 
of 1878 and 1891, authorizing the citizens of Colorado, 
Nevada and the Territories to cut timber on the public 
domain for mining and domestic purposes, so that 
the secretary of the interior may grant permits to 
corporations incorporated under a federal law or under 
the laws of any State or territory other than the one 
where the privilege is sought, conferring the same 
rights and benefits to these foreign corporations as 
those conferred by the act upon corporations or resi- 
dents of the states and territories named. 





PHILADELPHIA WHOLESALERS’ COMMITTEES. 


- PHILADELPHIA, Pa., Jan. 20.—President Ralph Souder 
has appointed the following committees in the Philadel- 
phia Wholesale Lumber Dealers’ Association for 1914: 

Entertainment—Horace A. Reeves, jr., chairman; R. Wy- 
att Wistar and Ben. C. Currie. 

Men:.bership—Augustus J. Cadwallader, chairman; J. W. 
ee Joseph P. Comegys, Charles Atherton and A. C. 
Wood. 

Railroad and transportation—Robert G. 
B. Franklin Betts and George F. Craig. 

Panama Canal—Thomas B. Hammer, chairman; Owen 
M. Brunner, Walter J. Mingus, Killam Bennett and Robert 
B. Rayner 

Advisory, American Forestry—Robert C. Lippincott, chair- 
man; J. Randall Williams, jr., and Frederick S. Underhil!. 

The directors have ratified all elections and appoint 
ments. 


Kay, chairman ; 
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THE PRESIDENT OF THE HARDWOOD MANUFACTURERS?’ ASSOCIATION. 


J. H. Himmelberger, of Cape Girardeau, Mo., who 
was unanimously elected last week to the presidency 
of the Hardwood Manufacturers’ Association of the 
United States, was born in Myerstown, Pa., October 
31, 1862, the son of Isaac and Katherine (Haak) Him- 
melberger, the former a lumberman and owner and 
operator of a sawmill. The son attended the public 
school in Cass County, near Valparaiso, Ind., in 1866, 
Here, after 
ge of 17 Mr, Himmel- 
berger entered the lumber business, in his father’s 
mill. In 1880 Himmelberger moved with his 
family to Buftington, Mo., and operated a mill at that 


and to that point the family moved in 1873. 


some further schooling, at the 





Isaac 
point. In 1883 Isaac Himmelberger’s brother took an 
interest in the business, which, however, he retained 
but year. In 
mitted to partnership in the firm I. Himmelberger & Co. 


one 1888 J. H. Himmelberger was ad- 


The mill at Buflington continued cutting until 1895. 
Four years later the firm purchased a mill at More- 
house, Mo. Ia 1895, however, it changed its name, the 
result of a consolidation of I. Himmelberger & Co. with 
the interests of the heirs of Charles L. Luce, of Toledo, 
Ohio, who then owned a large body of timber in New 
Madrid County, Missouri, the new concern bearing 
the title the Himmelberger-Luce Land & Lumber Com- 
pany, which operated until 1904, cutting the timber on 
In that year it sold out 
to the Himmelberger-Harrison Lumber Company, under 
which style the concern continues, with mills at More- 
house and offices at Cape Girardeau, Mo. Its plant is 
equipped with two single bands and a planing mill, all 
fully equipped. 

Mr. president of the Southeast 
Missouri Trust Company and a director of the Bank 


100,000 aeres of hardwoods. 


Himmelberger is 


of Cape Girardeau, both of that city, and is one of t!\. 
directorate of the Bank of Morehouse, at Morehou 
He is also interested in other enterprises in that nei: 
borhood. 

In 1889 Mr. Himmelberger married Miss Mary 
Kesling at Logansport, Ind. To them have been bo 
three sons and a daughter: Harry, aged 24; Char! 
aged 23; Katherine, 19 years of age, and John, ag. | 
12. Mr. Himmelberger is a member of the Missoy ‘j 
Athletie Club, of St. Louis, and holds members! 
in the Odd Fellows and Elks orders. He is of t 
Presbyterian faith. He has never held political offi 

The Himmelberger home is at Cape Girardeau, whi 
Mr. Himmelberger is known, as at Morehouse, as 0 


of the community’s most enterprising citizens a: | 
where he is held in highest personal esteem for his st 
ling personal and business character. 





NATIONAL LUMBER EXPORTERS’ ASSOCIATION ANNUAL. 


The annual meeting of the National Lumber Export- 
ers’ Association, which was held Thursday and Friday, 
January 22 and 23, at the Hotel Sherman, in Chicago, 
proved to be a gathering of unusual importance and 
exceptional interest as concerns the work of the organi- 
zation and the export business. The attendance was 
exceptionally large; notwithstanding such counter attrac- 
tions as the Hardwood Manufacturers’ Association of 
the United States, which held its annual meeting at 
the same time, not a single one of the Memphis members 
omitted the National Lumber Exporters’ Association 
meeting for the other. Many matters of much conse- 
quence to the trade were discussed and action was taken 
designed to make the organization an even more influ- 
ential factor in promoting the welfare of the export 
business in lumber and logs. 

Fred Arn, of the J. M. Card Lumber Company, of 
Chattanooga, Tenn., the president, occupied the chai 
and submitted his yearly report, which was in a way a 
resumé of all the other annual statements, .but also 
offered original suggestions and presented the activities 
of the association in a comprehensive manner. He com 
mented on the unsatisfactory conditions that had pre- 
vailed during the greater part of 1913, and gave it as 
his opinion that the outlook for 1914 is much better. 
In addition, he gave some figures that showed gratifying 
growth of the association in numerical strength and in 
other directions, and pointed to concrete benefits of 
great value as having accrued from the work carried 
on by the organization. 

The report of the treasurer, John L. Alcock, of Balti- 
more, showed that the financial condition of the asso- 
ciation is excellent, with all obligations provided for 
and with adequate allowances for the various purposes 
undertaken. 

The statement of the secretary, J. McD. Price, of 
Baltimore, set forth that the membership is larger than 
ever before in the history of the association, and that 
in other ways the gains made placed the organization 
ahead of those of any previous year. Mr. Price also 
summed up the results of the action taken on various 
matters that had claimed attention during the year 
and pointed out the advance scored in obtaining con- 
sideration for the representations made to transportation 
lines and other bodies. 

Equally encouraging were the reports of the mem- 
bership committee, with W. J. Eckman, of the M. B. 
Farrin Lumber Company, as chairman, and of the chair- 
men of the other committees, special and regular. 
Among the other matters discussed were through bills 
of lading and the Liverpool measurement. The question 
of the Liverpool measurement has of late assumed acute 
form, the necessity for a change having become as im- 
perative as it was for a time in regard to the London 
dock rules. While no definite action was taken, the 
question being referred to a special committee yet to 
be named, the general opinion of those present was that 
a revision of the Liverpool rules would have to be made, 
since advantage is being taken at present of technical- 
ities, much to the detriment of the shippers. 

The subject of through bills of lading was not pursued 
further than a thorough ventilation. Emphasis was 
again laid on the fact that the railroad companies are 
refusing to issue through bills of lading or are surround- 
ing the issuance of such documents with so many restric- 
tions as to constitute a virtual refusal, largely because 
of the attitude of the steamship lines, which decline to 
be bound by any requirement to unload cars within a 
certain time or to pay demurrage beyond this period. 
As it is not the fault of shippers if cars with lumber 
and logs remain at terminals for indefinite periods the 
exporters have resisted payment of demurrage, while the 
steamship lines have simply taken refuge behind the 
expedient of declining to recognize through bills of 
lading if they contain a stipulation of liability for de- 
murrage. The great breadth of the subject has caused 
the National Lumber Exporters’ Association to go slow 
in the matter of definite action, the suit filed some 
time ago against the railroads having been postponed. 
In this connection the bill now pending in Congress 
and known as H. R. 9771 was discussed at length, its 
various provisions being thoroughly scanned. No actual 
indorsement was given to the bill, the association feeling 
that it ought to have more light on the subject. The 
measure provides that the railroads shall be required 
to issue through bills of lading and the foreign steam- 
ship lines to recognize them. 


One other report that attracted much attention was 
that of Frank Tiffany, foreign representative of the 
association, with headquarters in London. Mr. Tiffany 
set forth in detail the work which he has done during 
the last year and showed that he has succeeded in effect- 
ing adjustments in many cases, thereby averting losses 
that would have amounted in the aggregate to many 
thousands. It also appeared from the statement that 
Mr. Tiffany has been instrumental in bringing about a 
further improvement in the relations between exporters 
and foreign buyers, and that in many other ways his 
activities have proved helpful and beneficial to the trade. 
So satisfactory was the showing made by him that the 
association renewed the agreement with him and con- 
tinued him as foreign representative. 

The old officers were reélected, with the exception of 
two members of the hoard of directors, who gave way 
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CHATTANOOGA, TENN. ; 
President Lumber Exporters’ Association. 
to two other 
are: 

President—Fred Arn, of the J. M. 
of Chattanoog Tenn 


members of the association. The officers 


Card Lumber Company, 





First vice president—Frank F. Fee, of the Fee-Creighton 
Hardwood Lumber Company, of Dermott, Ark. 

Second vice president—Chester F. Korn, of the Korn- 
Conklin Company, Cincinnati. 


Treasurer—-John L. Alcock, of John L. Alcock & Co., Bal- 
timore. 
Secretary—J. McD. Price, Baltimore. 


Directors—C,. I. Millard, president of the J. L. Roper 
Lumber Company, Norfolk, Va., in place of J. W. Gibbs; 
R. J. Darnell, of R. J. Darnell (Inc.), Memphis, in place of 
S. R. Greer; Frank Purcell, Kansas City, and Ferd Brenner, 
Alexandria, La. 





Invitations for the next annual meeting were received 
from San Francisco and Memphis. San Francisco, of 
based its claim on the fact that the Panama- 
Pacific International Exposition will be held there. No 
selection will he made until the semiannual meeting of 
the board of directors next summer, but the distance to 
the Pacific coast and the circumstance that Memphis is 
the strongest city numerically represented in the asso- 
ciation are expected to determine the choice of the 
Tennessee town. 

The only recreation that the members allowed them- 
selves was at an informal banquet on Thursday evening, 
which was greatly enjoyed, and at which several ad- 
dresses were made. The rest of the time was devoted 
to work, and after the completion of the program the 
visitors at once left for home. Among those present 
were the following: 


course, 


Fred Arn, Chattanooga, Tenn.: J. M. Card Lumber Co. 
G. H. Evans, Chattanooga. Tenn.; G. H. Evans Co. 
Chester F. Korn, ‘Cincinnati, Ohio; Korn-Conklin Co. 
Frank Purcell, Kansas City. 


J. D. Allen, jr., Memphis, Tenn.; I. M. Darnell Son Co. 
K’.. B. Robertson, Memphis; Anderson-Tully Co. 
T. E. Sledge, Memphis; May Bros. 


W. Ek. Nickey and S. M. Nickey, Memphis; Green River Lu 
ber Co. 
Hi. &. Johnson, Winnfield, La.; Mansfield Hardwood Co. 
Wm. S. Sterrett, Cincinnati; M. B. Farrin Lumber Co. 
GC 





W. N. Cooper, Asheville, N. ; Asheville Lumber Co. 
H. C. Fowler, Macon, Ga.; Case-Fowler Lumber Co. 
J. H. Mackeldutf, Case-fFowler Lumber Co. 

Db. D. martlove, Baltimore; Price & Heald. 


RK. H. Jones, Appleton, Wis.; G. W. Jones Lumber Co. 

J. W. MeClure, Memphis; Bellgrade Lumber Co. 

Frank F. Fee, Dermott, Ark.; bee-Creighton Hardwood Lu: 
ber Co. 

George D. Burgess, Memphis; Russe & Burgess (Inc.). 

Wm. H. Russe, Memphis; Russe & Burgess. 

Harvey M. Dickson, Norfolk, Va.; Dickson Lumber Co. 

George M. Spiegle, Philadelphia; George M. Spiegle & ¢ 





(Inec.). 
C, E. Hyde, South Bend, Ind.; Ryde Lumber Co. 
Hl. E. Schadt, South Bend, Ind.; Hyde Lumber Co. 


J. McD. Price, Baltimore; secretary. 





FOREST PRODUCTS EXPOSITIONS. 


Gratifying Growth of Interest in the Big Shows— 
Wide Range of Exhibits. 





That the Forest Products Exposition to be held at 
the Coliseum, in Chicago, April 30 to May 9, and the 
Grand Central Palace, New York, May 21 to May 30, 
will be one of the most important, popular, attractive 
and result-producing industrial expositions ever held 
in America is becoming certain as the work of prepa 
ration becomes more advanced. Reports from every 
section of the country indicate that every phase ot 
the American wood industry will be represented. 

Contracts are now being awarded by the principal 
lumber manufacturing associations for the exhibits 
they will make, showing the utility, possibilities and 
general advantages of their particular products, while 
more or less elaborate preparations are being made by 
individual exhibitors. 

That the hardwood industry will be fulty represented 
is indicated by the action of various associations at 
recent meetings in appointing committees to arrange 
for exhibits at this great forest products show. The 
tight stave manufacturers have arranged to codperate 
with the slack stave manufacturers in an exhibit, the 
oak and yellow poplar manufacturers have decided on 
a definite plan for an exhibit and several other branches 
of the hardwood industry are now working out plans 
for representation at the exposition. 

The American Wood Preservers’ Association has se 
cured space, both at the Chicago and New York shows, 
for an extensive display, and a committee from this 
association will endeavor to secure a joint display 
with the manufacturers of wood paving blocks. 

Among exhibitors who have secured reservations are 
E. C, Atkins & Co., Clyde Iron Works, Barrett Manu- 
facturing Company, Seattle Cedar Lumber Manufac 
turing Company, Mossman Wood Turning Company and 
others, while more than fifty individual manufacturers, 
producers and specialty concerns have practically 
closed for their representation. The forestry depart 
ment of the United States Department of Agriculture 
is arranging for an extensive and comprehensive dis 
play showing the research and testing operations of 
this department. Upon his return to Chicago from 
attending a number of conventions and presenting the 
plans of the Forest Products Exposition, Manager 
George 8. Wood said: : 

With the general attractiveness and .pronounced interest 
and educational importance represented in the Forest Prod 
ucts Exposition, the attendance at Chicago and New York 
will be of great result-producing value. The ultimate con- 
sumer is naturally the contingent aimed at in such an under- 
taking, and it is a mutter of conjecture how this same ulti- 
mate consumer can escape the effectiveness and lasting im- 
pression of such a protoundiy interesting and instructive 
exhibit Our efforts to produce something that will demon- 
strate not only the well known, but entirely new, details 
und elements of the advantages, value and permanency of 
wood as a commodity, are resulting in an arrangement and 
visualization that will tell a new story to those in the in- 
dustry, while creating a_ lasting and convincing impression 
on the general public. There is no doubt of the great mis- 
understanding aod misconception of many of the most im- 
portant points in the use and possibilities of wood, and 
while the attendance of representatives of all branches 0i 


the industry and those whom they reach directly or in 
directly is assured, logical arguments are forthcoming to 


bring the layman to an intimate study of this great indus- 
trial lesson. Many are coéperating with the high purpose 
of advancing the industry largely in mind, while the self- 
interest of many others determines the advantages and ex- 
ceptional opportunity to display their wares and transact 
business as they could by no other means. 
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“JUNIOR” PROGRAM MAKES HISTORY. 





Southwestern Lumbermen’s Association Celebrates Twenty-sixth Annual by Giving “Juniors” 
Pertinent Facts Concerning the Lumber Industry—Organization Strengthened. 


KANSAS City, Mo., Jan. 28.—Plenty of enthusiasm, a 
ve attendance and mild spring-like weather com- 
ned today to make the opening of the twenty-sixth 
nual convention of the Southwestern Lumbermen’s 
sociation indicate that it will prove to be the most 
table one in the history of the organization. Due 
the early hour of convening this morning—9.30 
iock—the spacious auditorium of the Lyrie Theater 
sparsely filled when President L. L. Seibel, of Kan- 
City, began his annual address. The initial ses- 
had not proceeded long, however, until most of the 
ts were taken. The opening session program was 
trong one, and it could not but be discerned by all 
sent that the belief somewhat prevalent that ‘asso- 
ion enthusiasm is waning is simply an illusion. The 
t of pulling together for greater things in the life 
o: the Southwestern association was never better 
shown than it was this morning. 
rom the time that President Seibel thoughtfully re- 
ved association work and made optimistic prophe- 
sics until Professor Graham Taylor, of Chicago, closed 
his valuable address with a plea that the lumber deal- 
ers go back to their towns and make them better 
places to live in, and finer places for their boys and 
girls to grow up in, there was no cessation of words 
of wisdom and thoughts expressing faith in better 
things, not only affecting the lumber dealer or the busi- 
ness of his town, but in American life as a whole. 
Secretary Harry A. Gorsuch reviewed in detail the 
association work in the last year, touching not only 
upon association accomplishments, but development 
plans in prospect. The report of Treasurer J. H. Fores- 
man showed the association to have a nice balance on 
the right side of the ledger. George 8. Wood, of Chi- 
cago, manager of the Forest Products Expositién which 
is to be held in Chicago and New York told of the 
broad seope of the exposition. James R. Moorehead, 
ot Lexington, Mo., in his characteristic masterful way 
told of the struggle the retail merchant is having ia 
this country in fighting for self-preservation and how 
President Wilson was recently told what the retail 
merchant meant to the welfare of this country and 
listened to a plea in the retailer’s behalf. Dr. Kath- 
arine Richardson, of Mercy Hospital, a free institu- 
tion for crippled children which has in the last few 
vears received a considerable part of its support from 
lumbermen, told of the work of the hospital and how 
the aid of the lumbermen was appreciated. Not the 
least of the many things to please the audience was 
the delightful singing of Miss Bess Seott, of Brook- 
field, Mo. The initial session was as well-rounded a 
lumber convention program as it is possible to stage. 


r 


Entertainment Features. 


Many junior lumbermen were in the audience today, 
and there were also present many wives and daughters 
of members. The Southwestern annual convention is 
distinctly one that wives or the families of lumber 
dealers always make it a point to attend as there is 
no program of entertainment framed that excels the 
one afforded each year by this association. Just be- 
fore the close of the session today, F. D. Bolman, of 
Leavenworth, Kan., announced what was in store for 
the visiting lumber dealers, their wives and daughters 
and the junior lumbermen. Tomorrow the juniors will 
listen to able speakers who will talk upon subjects of 
special interest to the growing boy. The program to- 
morrow will be devoted to ‘‘Junior Day,’’ an idea 
conceived by the AMERICAN LUMBERMAN and which is 
being adopted at so many of the lumber association 
gatherings this year. The young lumbermen will listen 
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to such speakers as Gov. George H. Hodges, of Kansas, 
Attorney L. C. Boyle, of Kansas City, and L. R. Put- 
man, of Fayetteville, Ark., affording a rare treat for 
which in a measure they have the AMERICAN LUMBER- 
MAN to thank. 

The ladies’ headquarters are at the Baltimore Hotel 
and tomorrow afternoon a reception will be held there 
for the visiting ladies. Tonight there is to be a band 
concert at Convention Hall, where the lumber exhibits 
are centered, and Battery ‘‘B’’ band, one of the best 
musical organizations of its kind in the Southwest will 
play to the delight of those who will attend the con- 
cert. Tomorrow evening there will be a theater party 
at the Orpheum Theater, where a high class vaudeville 
show will be witnessed and on Friday evening there 
will be another theater party at the Grand Theater 
where ‘‘The Girl of My Dreams’’ will be seen. Fri- 
day afternoon at Elks Hall there will be a Hoo-Hoo 
concatenation. Luncheon each day is being served at 
Convention Hall for the benefit of Mercy Hospital, 
the institution whose admirable work of charity was 
explained by Dr. Richardson. 


Address of President. 

President Seibel in opening his address said that it 
was not his intention to burden his hearers with a 
long message, as Secretary Gorsuch would in detail re- 
view the work of the association during the last year. 
He said 1913 was a disappointment from a business 
standpoint, various elements entering into conditions 
causing a detrimental result — politics, legislation, 
strikes and, last but not least, the drouth. The asso- 
ciation closes its year with a slight gain in member- 
ship over the previous year, he pointed out, and the 
showing made in view of circumstances that prevailed 
was one that should cause elation. The result in that 
respect, he declared, was due to the untiring efforts of 
Secretary Gorsuch, Assistant Secretary Deatherage and 
the loyalty shown by a large percentage of the asso- 
ciation members. 

The president then remarked that the number and 
the character of excuses offered by members for wish- 
ing to withdraw from the association, and by other 
lumber dealers in the territory for not joining, is 
astonishing. 

‘‘The usual form is, ‘I do not see that the associa- 
tion is accomplishing anything,’ ’’ said President Sei- 
bel. ‘‘Some seem to think that the association should 
establish or adopt a price list and then devote its entire 
time and energy to the end that the prices are strictly 
maintained. Others take the view—whether real or 
assumed—that a membership in a lumber association is 
illegal and that it has placed its members in a posi- 


‘tion where they are liable to prosecution under the 


antitrust law ete.’’ 

President Seibel said that a thorough explanation of 
the aims and purposes, together with the workings of 
the association, has proven that the association is 
being conducted along lines that are just and equitable 
and thoroughly inside any drastic interpretation of any 
antitrust law, whether State or national. 

‘<T want to state most emphatically that members of 
this association need not feel that its officers will per- 
mit of any action being taken that will jeopardize their 
interests or that will not be strictly within their legal 
rights,’’ he declared. He continued with the assertion 
that all association actions are governed by the advice 
of the association’s attorney, L. C. Boyle, of Kansas 
City, whose knowledge of the law governing association 
work is of the best. 

‘¢ Another matter which we wish thoroughly to im- 


press upon you,’’ declared President Seibel, ‘‘is that 
the matter of prices, division of territory, restriction 
of competition in any manner whatsoever, is entirely 
outside the scope and purposes of the association, and 
under no circumstances will it give aid to or sanction 
such practices.’’ 

President Seibel called attention to the fact that it 
was through the efforts of the association that an 
amendment to the lien law was obained in Kansas, 
whereby the dealer’s right of lien can not, as hereto- 
fore, be abrogated through the filing of a worthless 
bond. The association is likewise responsible, he said, 
for the defeat of an amendment to the Missouri lien 
law which had for its purpose the abrogation of a sub- 
contractor’s lien. 

‘“The result of this legislation is far-reaching,’’ he 
said, ‘‘and of itself worth several times the member- 
ship fee to every material man in Missouri and 
Kansas.’’ 

The criminal suit instituted by the Government more 
than two years ago against several of the lumber asso- 
ciation secretaries, including Secretary Gorsuch, was 
discussed by President Seibel. He said that while the 
dismissal of the indictments by the Government had 
been gratifying, at the same time the dismissal had 
not been unexpected, as the Department of Justice, 
after a diligent search of the records of the association 
secretarics, could not find any evidence that would war- 
rant or justify prosecuting the indictments, and could 
do nothing else but dismiss them. He referred to the 
fact that the taking of testimony in the civil suit had 
been completed and that those close in touch with the 
civil proceedings feel a decision favorable to the asso- 
ciations involved will be obtained. He mentioned fur- 
ther that though the Southwestern Lumbermen’s Asso- 
ciation was not involved in the civil suit, its members 
were interested in the outcome. Members who were 
delinquent in paying their portion of expenses incident 
to the proceedings in which the association was in- 
volved were urged to arrange to make their payment 
at an early date. 

President Seibel stated that he wished to call atten- 
tion especially to the matter of mutual fire insurance, 
saying: 

It is an undisputable fact that by reason of the establish- 
ment of mutual exchanges the lumbermen today are enjoy- 
ing the lowest fire rate of any of the merchants of their re- 
spective towns or cities. Should these mutual fire exchanges 
for any reason retire from the field, there is no doubt but 
what the old line companies would immediately establish 
the former rates which were from 200 to 300 percent greater 
than at the present time. 

Further, President Seibel said that many of the asso- 
ciation members, when comparing rates of the mutual 
exchanges and the old line companies, simply take into 
consideration the initial cost, whereas in the mutual 
exchanges the comparison should be based upon the 
initial charge less the dividend returned. Experience 
has demonstrated, he said, that the net cost of the 
mutual insurance will not exceed 50 percent of the 
original premium collected, and that he believes it is 
in the interest of all lumber dealers to support the 
mutual insurance exchanges. 

In closing President Seibel said he wished to offer 
the recommendation that the association inaugurate a 
traffic department for the collection of overcharges in 
freight rates and also for the giving of information 
upon inquiry as to freight rates, classification of com- 
modities and any kindred subjects. He extended thanks 
to the officers and members of the association for the 
many courtesies shown and for the hearty codperation 
and support given him during his term as president. 

The report of Secretary Harry A. Gorsuch went into 
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more detail in the association work and its plans for 
the future than did the address of President Seibel. 
He fully described association benefits to the mem- 
bers, the notable victory achieved in what is known 
to the dealers as the Santa Fe rate case, and outlined 
a new department for the checking of overcharges in 
freight bills. 
Report of Secretary Gorsuch. 

Secretary Gorsuch in beginning his annual report 
said that he would confine his remarks to a brief review 
of the work of the association during the last year, 
and at the start stated that despite exceptionally dull 
trade over a greater part of the territory caused by a 
failure of crops, the association had made a slight gain 
in membership during the year. This gain, he said, 
indicates that a greater interest is being taken in asso- 
ciation work on the part of the members and that a 
larger number of dealers were being impressed with 
the value of the organization. Since his last annual 
report, 46 yards owned by 36 concerns have been 
dropped for non-payment of dues, while 72 members 
had gone out of business. To counteract the loss, 150 
new members had been added to the association, bring- 
ing the total membership up to about 1,850. He de- 
clared that prospects for a successful year in associa- 
tion affairs were very bright, and that he expected a 
big increase in membership during the year. 

Attention was called to the work of Assistant Secre- 
tary B. S. Deatherage, who spends most of his time 
traveling about association territory, calling on mem- 
bers, explaining the work of the special service depart- 
ment and stimulating interest in a general way. Mr. 
Deatherage during the year visited 110 non-members 
and had been instrumental in adding 80 new members 
to the association roster. Two hundred and fifty towns 
had been visited and calls made upon 550 lumber deal- 
ers. The work of the assistant secretary had been 
especially valuable, it was pointed out, in explaining 
the true purposes and objects of the association to 
dealers who were not conversant with the work. 

The organization of local or district associations in 
southwestern territory had proven very effective and 
beneficial, declared Secretary Gorsuch, and he remarked 
that the meetings of such associations are fully as 
interesting as any of the larger bodies. He referred 
especially to the June meeting of the Arkansas associa- 
tion at Little Rock, the Northwestern Missouri asso 
ciation excursion from St. Joseph, Mo., to Quincy, IIL, 
and Keokuk, Iowa, and the meetings held by the Cen- 
tral Missouri association and the North Central Mis 
souri association at Sedalia and Moberly, respectively. 

The compilation and distribution to all members of a 
pamphlet containing the lien laws of Missouri, Kansas 
and Oklahoma, together with the decisions of the 
higher courts on contested points of the lien laws of 
the various States, was then told about. Many mem- 
bers had said that the information contained in that 
pamphlet alone was worth several times the yearly 
dues, declared Secretary Gorsuch. 

The secretary then reviewed the acts of the associa- 
tion in appealing to the Interstate Commerce Commis- 
sion against the adoption of a freight tariff that would 
have worked a hardship on a great many of the mem- 
bers. He briefly reviewed the case as follows: 

The Santa Fe Railroad company attempted to advance 
rates on lumber from the South originating on connecting 
lines to points in eastern Kansas and northern Oklahoma. 
The territory affected comprised all points on the Santa 
Fe east of Emporia, Kan., and a few points in Oklahoma 
between Bartlesville and ‘Tulsa, inclusive. The old rate 
to these points was 24 cents. The Santa Fe had under- 
taken to raise the rate from all connecting lines to 27% 
cents, leaving the -old rate in effect from mills on its own 
line. The result of such an advance would have placed 
dealers at local Santa Fe points at a great disadvantage 
in purchasing lumber, confining their source of supply to 
approximately only 15 percent of the total production avail- 
able to the dealers located at the junction points and on 
other railroads. 

Secretary Gorsuch then told of steps that were taken 
to defeat the desire of the Santa Fe to raise the rate. 
These steps began with an authorization by the execu- 
tive committee of the association to appeal to the State 
of Kansas to join with the association in a protest to 
the Interstate Commerce Commission. The rate matter 
was also taken up by Secretary Gorsuch with Governor 
George H. Hodges, of Kansas, and the Public Utilities 
Commission of the Sunflower State. As a result the 
State of Kansas, on behalf of the people of the eastern 
part of that State, joined the association in a vigorous 
protest to the Interstate Commerce Commission. A 
hearing held on the rate matter at Shreveport, La., on 
September 26, was attended by Secretary Gorsuch and 
Judge A. E. Helm, commerce counsel for the Kansas 
Public Utilities Commission. 

Testimony was given at the hearing to the effect that 
the lumber dealers were already badly handicapped by 
being shut off from a large percentage of the produc- 
tion of yellow pine from Arkansas, Louisiana and 
Texas, and that should the proposed rate advance be- 
come effective dealers would be compelled to purchase 
their supplies from a comparatively small number of 
mills, representing only about 15 percent of the total 
number that reach Kansas points on other railroad 
lines. The result of the hearing, Secretary Gorsuch 
said, was that the Interstate Commerce Commission 
refused to allow the proposed rate advance to become 
effective. 

‘“Commissiorer Mayer, of the Interstate Commerce 
Commission,’’ declared Secretary Gorsuch, ‘‘in making 
his decision in the case, said: ‘The broad fundamental 
question involved in this case is whether the Santa Fe 
should be permitted to retain for itself the lumber 
market at points on its line for the benefit of the pro- 
ducing points on its line to the ex¢lusion of the others, 
except under a penalty of 314 cents a hundred pounds. 
We think this an exercise of a carrier’s rate-making 
power far too arbitrary and too selfish to be permitted 
under this act.’ ’’ 





The memorial presented to President Wilson, 
which was the subject of Mr. Moorehead’s ad- 
dress at the Southwestern Lumbermen’s Asso- 
ciation meeting, appeared in full on pages 34 
and 35 of the January 24 issue of the American 
Lumberman. 














Secretary Gorsuch reported that the association is 
now compiling data with reference to the situation at 
all Oklahoma and Kansas local Santa Fe points relative 
to the effect of previous cancellations with a view of 
taking action to have reinstated the joint rates thus 
cancelled, if it is found that the dealers are seriously 
— in the matter of purchasing their lumber sup- 
piles, 


Special Service Department. 


Attention was particularly called to the special ser- 
vice department which has been in existence for the 
last two years. To show that it is proving of great 
advantage to the members, Secretary Gorsuch men- 
tioned that the department aims to supply information 
on any or all subjects pertaining to the lumber and 
building material business. During the last year ques- 
tions had been answered on a hundred different sub- 
jects, he said, and the service included tracing of cars, 
assistance to members in securing yard managers, in- 
formation regarding the lien laws of the various States, 
quick information enabling members to secure com- 
modities that they did not carry in stock, locating 
firms that can make local shipment on items of lumber 
not usually carried in stock, and many other acts of 
benefit to the dealer. 

Secretary Gorsuch said that the only criticism he had 
to make was that not enough members of the associa- 
tion were availing themselves of the assistance of the 
special service department. He declared that there 
was in contemplation the addition of a traflic depart- 
ment which will collect claims on local shipments of 





J. R. MOOREHEAD, OF LEXINGTON, MO.; 
Who Related Interview with President Wilson. 


lumber and other building materials where dealers pay 
the freight, and that the department would be promptly 
installed should directors of the association take favor- 
able action on the mater. 

Jn closing his report, Secretary Gorsuch called atten- 
tion to the excellent business program that had been 
arranged for the annual meeting and also the entertain- 
ment features. He expressed the hope that each mem- 
ber in attendance would return home with the associa- 
tion feeling stronger than ever, and convinced that the 
Southwestern Lumbermen’s Association is a virile, pro- 
gressive and valuable organization. Members were 
urged to induce other lumber dealers in the territory 
now not in the ranks to join the association. In con- 
clusion he expressed his thanks and appreciation to 


the officers, directors, and members for the valuable - 


assistance they had given him in conducting his work 
as secretary. 

““Members have always been more than ready when 
called upon to neglect their own work for the interest 
of the association,’’ was his concluding remark. ‘‘This 
is the one thing that to my mind has done more than 
anything else to bring the Southwestern Lumbermen’s 
Association to its present high state of effectiveness.’’ 

Immediately after Secretary Gorsuch concluded, 
Treasurer J. H. Foresman, of Kansas City, made his re- 
port, which placed the year’s receipts at approximately 
$15,000 while the disbursements were in excess of 
$10,000. The exact balance on hand was given as 
$4,736.85. Following the report of the treasurer, Presi- 
dent Seibel announced committee appointments as 
follows. 

Auditing—F. D. Bolman, Leavenworth, Kan., chairman ; 
G. A. Sturges, Sedalia, Mo. 

Nominations—James Costello, Liberty, Mo., chairman; 
B. F. Summers, Knob Noster, Mo.; Glen White, Beloit, Kan. ; 
C. C. Roop, Wakefield, Kan.; E. C. Newland, Tonkawa, Okla. 

Constitution and by-laws—F. J. Gentry, Pond Creek, Okla., 
chairman: J. W. Brown, Huffman, Okla.; Harry Dalby, 
Grant City, Mo.; A. F. Pendergrass, St. Louis, Mo.; J. F. 
Brown, Jameson, Mo.; O. P. Lambert, Leavenworth, Kan. ; 
E. H. Elmore, Olivet, Kan.; W. H. Post, Thayer, Kan. 

tesolutions—J. R. Moorehead, Lexington, Mo., chairman ; 
Cc. A. Cruikshank, Hannibal, Mo.; Sherman Robertson, Re- 
public, Mo.; A. C. Houston, Wichita, Kan.; C. A. Lentz, 
Whiting, Kan.; A. C. Heiser, Fredonia, Kan.; T. H. Rogers, 


Oklahoma City, Okla.; William Wilson, Adair, Okla.; ¢: 
ence Hopkins, Cotter, Okla. 

Necrology—E. M. Adams, Mound City, Kan., chairn 
T. H. Jones, Greeley, Kan.; C. W. Welcome, Hiawatha, K . 
Kk. 'T. Montgomery, Clinton, Mo.; George Kieffer, Cole Cx..y’ 
Mo. ; J. M. Byrne, Kansas City, Mo.; W. W. Sledge, Ada, \i, 

Forest Products Exposition. 


After the committee appointments had been »). 
nounced, George S. Wood, manager of the Forest Pr.j. 
ucts Exposition briefly explained just what the e 
ing exposition would mean to all branches of the 
ber business and the allied lines. He declared that 
was safe to say that no lumber dealer was more t! 
60 percent efficient in comparison with the possibilit:.s 
of his industry, while the exposition planned to sh 
an eflicieney of 95 percent in the lumber industry. ‘le 
exposition, he said, would be the greatest demonstra‘ 
of the possibilities of wood that has ever been :t- 
tempted in America, and would serve as a publie less:, 
in showing that the assertions of wood substitute | 
moters were the result either of ignorance or deliber:ie 
untruths, 

‘*The exposition will show the uses of wood in «| 
forms, branches and under all conditions,’’ said Mai, 
ger Wood, ‘‘and will serve as a publie educator as io 
the great utility of wood.’’ 


Work of Mercy Hospital. 


A few minutes was given to Dr. Katharine Richa+.- 
son, of Merey Hospital, Kansas City, to tell about tix 
work of the institution which give free treatment i 
crippled children, not only from Kansas City but 
neighboring cities. She caused a hearty outburst of 
laughter near the close of her talk when she said that 
some gentleman had handed her his watch, saying she 
could have 10 minutes, but she had forgotten to note 
the time when she began. She paid tribute to local 
lumbermen for financial support toward the institution 
during the year and the help that visiting lumber 
dealers give each year when during convention time 
they patronize the luncheon served in Convention Hall 
tor the benefit of the hospital. 

‘*Professor Taylor will tell you later on that it 
requires just as much brain to be an efficient boy on 
the farm as it does to be an efficient boy in the city,’’ 
declared Dr. Richardson, ‘‘but he will not tell you 
about the many crippled children scattered about your 
territory who will never get to enjoy real health, and 
would likely spend their time in the poorhouse if it 
wasn’t for publie spirited men like you lumbermen.”’ 


— 


ir- 


= = = Se 


= 


Moorehead Creates Enthusiasm. 


Perhaps no talk was ever more enthusiastically re- 
ceived in a lumber association convention than that 
given by J. R. Moorehead, of Lexington, Mo., who not 
only read to the convention the brief that was re- 
cently presented to President Wilson by Attorney L. 
C. Boyle and himself in behalf of the National Federa- 
tion of Retail Merchants, representing 250,000 retailers, 
but he also struck out straight from the shoulder in 
telling the lumber dealers what they must do if they 
expect to survive as retailers. 

‘*We lumber dealers have three characteristic 
features,’’ said Mr. Moorehead, who is secretary of the 
National Federation of Retail Merchants and a prom- 
inent lumber dealer and member of the association. 
‘‘We pay more taxes, insurance and rent than any 
other retail dealer; we receive less net profit than any 
retailer for his commodity, and we are less understood 
and get more cussing from the press and cotton mouth 
politicians than any other class of merchants.’’ 

Mr. Moorehead told a couple of stories that not 
only caused hearty laughter, but carried the point that 
the retailer of today must be up and hustling with 
the other fellow, if he has any expectation of remain- 
ing in the field as a distributer of merchandise. 

‘*You lumber dealers have got to be busy all the 
time and reaching out toward a 100 percent efficiency 
stage if you want to stick in the game as retail mer- 
chants,’’ he said. Mr. Moorehead then read the brief 
which was presented to President Wilson, which was 
printed in full in last week’s issue of the AMERICAN 
LLUMBERMAN, Mr. Moorehead having previously ap- 
peared before the annual meetings of the Retail Lum- 
ber Dealers’ Association of Indiana at Indianapolis 
and the Northwestern Lumbermen’s Association at 
Minneapolis. After reading the brief, he said that if 
an antitrust law had been in existence five years ago 
such as it is believed the Sherman law will be after 
it is amended according to the views of President 
Wilson, the secretaries of the retail lumber dealers’ 
associations would never have been indicted and held 
up to publie scorn as criminals. His talk caused sucli 
hearty interest and appreciation among the members 
of the association that the organization was directed 
by a motion to print and distribute 2,000 copies of 
his remarks and the brief, and members were urged 
to obtain copies and send them to their senators and 
representatives. 


COMMUNITY DEVELOPMENT. 


President Seibel called upon E. C. Hole, publisher 
of the AMERICAN LUMBERMAN, to introduce Professor 
Graham Taylor, of Chicago, who spoke on ‘‘ Community 
Development.’’ Mr. Hole told briefly of Professor 
Taylor’s uplift work in Chicago, where, as head of the 
Chicago Commons, he has been battling for the last 
21 years in behalf of civic righteousness and move- 
ments that aim to improve the conditions of the poor. 
Professor Taylor in beginning his talk caused a laugh 
in saying that he felt a sort of relative-by-marriage 
to the lumber dealers present, as his brother-in-law 
was a retail lumber dealer. 

‘‘T may not be a blood relative,’’ he said, ‘‘but J 
have a keen interest in you and your work as retailers 
and as citizens,’’ 
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Professor Taylor then delved into the story of civie 
rottenness that for years existed in local governmental 
affairs in Chicago and the long fight that had been 
waved and is still waging for civic cleanliness. He 
pronounced as one of the distinct victories of that 
fie ht, a eity council in Chicago that is as clean at 

-sent as any big American city ever possessed. He 
se | there is a growing friendship between city and 
eouutry life, a condition different from that existing in 
yours gone by when the city and the country rarely 
puled together in any movement that meant for bet- 
te uent. He declared that too much jealously had 
existed in country districts of the big city and in the 
biv city concerning the rights of the country. He 
cited aS an instance the down-state influence in Illinois 
the: has suecessfully kept Chicago from obtaining a 
much-needed new charter. He declared that such 
jenlousies had to cease, as what was to the interest of 


the big city was to the interest of the country and vice 
yer-a. Professor Taylor then told at length the story 
of tue dark side of city life—a life down in the depths 
amor the poor of which he knows so much—and his 
words were a revelation to many, as the truthful picture 
paisted of the sorrows to be found in a great big com- 
mon wealth like Chicago were things just casually heard 


about by many present. 

{> speaker told of how big and influential cor- 
porations had for years sought to control all forms of 
government in this country and how these influences 
had been fought by those who had the good of the 


country, State or city at heart, with victories becom- 
ing more and more common every day. Such an in- 
stanoe was cited as the attempt of the Pennsylvania 
Railroad to dictate the provisions in the new terminal 


ordinance in Chicago. It was related how the power- 
ful railway corporation was forced by public opinion 
to back down, and become willing to accede to public 
demint 

‘‘Towns and cities are becoming conscious of their 
rights,’’? said Professor Taylor, ‘‘and corporations are 
being made to learn the lesson that they can no longer 
dictate and control.’’ 

Professor Taylor made a plea for better team work 
among tradesmen of all different lines, saying that it 
was true that the lumberman’s business was in a sense 
the other fellow’s business and the other fellow’s busi- 
ness was the lumberman’s. He then dwelt at length on 
what the lumber dealer or other business man could 
do toward community betterment, and charged that too 
few were really showing the interest they should in 
the upbuilding of their towns and communities. 

‘“There is a strange dishonesty abroad in the land,’’ 
said Professor Taylor. ‘‘Some men are scrupulously 
honest in everything except when they are asked to 
aid their own community, and then they become as dis 
honest as can be.’’ 

That Professor Taylor is a believer in the woman 
suffrage movement was evident when he drew a word 
picture of the future in the way of civie betterment 
when women could cast their ballot as they are now 
permitted to do in some of the States. 

‘T look to the women in exercising their right to 
vote for the emancipation of us fool men,’’ declared 
Professor Taylor, ‘‘but if they prove to be such fools 
as we, God help us.’? He added that the vote of 
women would wipe the world clean of all rottenness 
in governmental affairs, 

In closing he made a plea for a change from the 
monotony that is found in so many small towns and 
rural communities,—a monotony which is the real cause 
for the migration of country boys and girls to the big 
cities. Provide the country boys and girls with more 
forms of healthful pleasure and recreation, he said, 
and give the boy and girl a chance to have a good 
time without being bad. The school house everywhere 
should be the neighborhood center, declared Professor 
Taylor, and the public school building is the greatest 
asset for social improvement work to be found in 
America, 

‘‘T hope that you lumbermen will go back to your 
towns and work zealously for the building of home- 
like towns and town-like homes,’’ was his closing re- 
mark. Following the address of Professor Taylor, F. D. 
Bolman made the announcements mentioned elsewhere 
and the initial session closed. 


THURSDAY PROCEEDINGS. 
[Special telegram to AMERICAN LUMBERMAN. ] 

Kansas Crry, Mo., Jan. 29.—Judiciously intermingled 
philosophy and common sense in the talks of two able 
speakers—Governor George H. Hodges, of Kansas, and 
L. R, Putman, of Fayetteville, Ark.—featured the junior 
day program at this morning’s session of the South- 
western Lumbermen’s Association. The addresses of two 
such representative lumbermen dealers touched the heart 
of things concerning the relationship that should exist 
between father and son, and were filled with so much 
wisdom that Junior lumbermen who attended will long 
remember what they heard, and fathers who brought 
them here will never regret that Junior Day was given 
. place on the convention program, Many juniors were 
present, 

Seldom has a lumber convention program been graced 
‘ith two such able and enthusiastic talks as were given 
hem, The Lyric Treatre, where the convention sessions 
ure being held, was filled, and hardly a person left the 
mditorium until after Mr, Putman had finished, which 
as considerably past the noon hour. During the fore- 
.oon A, L, Porter, secretary of the Western Retail Lum- 

rmen’s Association, explained the plan book depart- 
ent of that association. Moving pictures showing the 

rk of handling yellow pine from the tree to the car 
' the Bon Ami (La.) camp ané@ mill of the Long-Bell 

mber Company were an educational treat for those 
present, 

A part of the remarks of Prof. Graham Taylor at the 





PROFESSOR GRAHAM TAYLOR, OF CHICAGO; 
Who Speke on “Community Development.” 


session yesterday, in reference to treatment of workers 
in lumber camps, has been a cause of considerable com- 
ment among lumber dealers present. Governor Hodges 
took occasion to say at the outset of his talk that he 
believed Professor Taylor had the wrong impression of 
lumber camp conditions, and had based his statements 
on misinformation. Governor Hodges, who with his 
brother conducts a retail lumber business at Olathe, 
Kan., declared the belief that the average lumber camp 
conditions today are as moral and cleanly as condi- 
tions found anywhere. 

After making this explanation he took up the sub- 
ject assigned him, ‘‘Father and Son,’’ saying he was 
qualified to speak on the subject only in a general way, 
as his only boy was now just 31% years old. 

‘*In Kansas we are spending a lot of money for the 
development of scientific agriculture,’’ said Gov. Hodges. 
‘and the expenditure of this money is necessary, but 
all the while we seem to forget the conservation of the 
greatest asset of mankind—our boys and girls. I want 
to say that it is the father’s fault if the boy goes 
wrong; the mother’s fault if the girl does.’’ 


Business Man Should Be Son’s Playfellow. 


Governor Hodges then said that no business man 
should overweigh himself with his business cares to 
the extent that when he arrived home, he could not put 
all those cares behind him and become a playfellow and 
chum with his boy or boys. 

‘“*A man is only a boy grown tall,’’ he said, ‘‘and 
hearts don’t change much after all.’’ He* advised all 
lumber dealers who did have boys to take them to their 
yards and offices with them; not to do any work there 
but just to become familiar with the business of retail- 
ing lumber. ‘‘Then when you come to Kansas City to 
the annual convention, here, bring your boy along, as 
many of you have done this time,’’ continued the gov- 
ernor. ‘‘Get him away from home where he ean get 
in close touch with the outside world and develop a 
growing interest in your boy for the lumber business. 
Then when you are ready to retire you will find your 
boy waiting to step into your shoes.’’ Boys and girls 
when young should be taken on occasional visits to the 
cities, the parks, places of amusement and education, 
he said, 

‘*T hope that in our business at Olathe the name of 
that firm will ultimately be Hodges Bros.’ Sons, and 
that the sons will be able to carry on that business, as 
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retail lumbermen, in a better. way than even their 
fathers have been able to do,’’ declared 
Hodges. 

The speaker then dwelt at length upon business phases 
of the retail lumber trade, urging honesty in all trans- 
actions, and that all dealers advertise locally to a greater 
extent than they do. He said that mail order competi- 
tion could be easily met by any dealer who advertised 
enough and in an intelligent way. He declared em- 
phatically that all dealers should put on their fighting 
armor and attack the demagogues that have been hold 
ing the lumbermen up to public scorn. 

‘*Tell the truth about your business,’’ he said. ‘‘I 
want to say right here, what influenced me more than 
anything else to enter politics in Kansas was to let the 
people of my State know that lumbermen are honest 
business men.’’ 

He deprecated the saying ‘‘Hitch your wagon to a 
star’’ and declared that what was needed most today 
was the common, every-day man, who knew what he 
wanted and how to go about and do it in a practical and 
commonsense way. 

‘«The man who uses his brain and makes personal 
sacrifices and the man who does not is a definition of 
the difference between success and failure,’’ said Govy- 
ernor Hodges. ‘‘We:have a surplus of fellows who 
know how to run the other man’s business, but we have 
a shortage of fellows who do not know how to run their 
own successfully. Humanity has a need for less wish 
bone and more back bone. Every man of the same 
weight and hight is worth about $1.50 or $2 a day be- 
low the shoulders, but it is what is found in the head 
that measures the bigger pay.’’ The speaker declared 
that an ad that had made the greatest impression on him 
was one that said that ‘‘we mix our paint with brains.’’ 
‘*Be a chum to your boy always,’’ he said in closing. 
‘and when he grows up it will be ‘father and son in 
every sense of the word.’ ’’ 

Mr. Putman, who is one of the up-to-date retailers of 
Arkansas, declared in the beginning of his talk that it 
was unfortunate for him that he had to follow Governor 
Hodges on the program, but before he had finished he 
had acquitted himself in the same able manner as had 
the chief executive of the Sunflower State. Mr. Put- 
man’s subject was ‘‘The Young Lumberman,’’ but he 
remarked that as long as he had been coming to the 
conventions of the association he had never seen an 
old lumberman present. 

‘*Many of you have gray hair or no hair at all on your 
heads,’’ he said, ‘‘but age is measured by enthusiasm, 
and you are all young in that.’’ He said, when dis- 
cussing the boy problem, he believed he had the edge 
on Governor Hodges as he had three boys, the oldest 
being 12 years old. ‘‘And when I get home at night 
you bet we are pals,’’ he said, ‘‘and sometimes I am 
not in the position of the governor in having to lay 
aside business cares as some days there has not been 
enough business to worry about.’’ 

The boy is entitled to inherit two things, said the 
speaker, and only two—any more or less would serve as 
a handicap—and the two things are ‘‘a good name and 
health.’’ He said further that he believed it should 
be a part of every school teacher’s duty to be able to 
tell, when a boy leaves school, what vocation he is best 
fitted for. ; 

‘*This is a day of specializing and the fellow who 
wins has to hit the ball hard and often,’’ declared Mr. 
Putman. ‘‘I want to tell you that it is a dark moment 
in any man’s life when he finds out a way to earn a 
dollar without’ working for it.’’ The speaker then de- 
voted a part of his talk to what he considered the real 
essentials in the retailing of lumber. He discussed buy- 
ing, selling and collecting. 

“*Goods well bought are not the goods that are bought 
at the right price,’’ he said. ‘‘I learned a lesson a 
while ago when acting as one of the judges in the Re- 
tail Methods Contest of the AMERICAN LUMBERMAN. In 
judging the contributions, one retailer advised that buy- 
ing stock right was buying it when needed. That asser- 
tion made an impression on me. If goods are not 
needed, they are expensive at any price.’’ 

Mr. Putman interspersed his talk with clever stories 
well told, and made a distinct hit with his audience. 


Advertising Among Retailers, 

Much of his remarks was given to the question of ad- 
vertising among retail lumber dealers and he detailed 
the methods that he followed in his own business at 
Fayetteville. He said that many dealers made a mistake 
by not cultivating the friendship of the traveling men. 
He said traveling men should be greeted courteously and 
plied with questions, which will generally result in an- 
swers that are full of a lot of pointers. Then if there 
is nothing that is needed, dismiss the salesman as he 
should be in a gentlemanly way. He described the 
knocker, saying he was the most cowardly of human 
beings, and declared that competition was the greatest 
trade stimulant. 

Here, to press his point about competition, he told a 
story that convulsed his hearers. A young girl in his 
town, homely as she could be, became engaged to a 
young fellow. Hardly any one could figure out just how 
she had been able to avoid the ranks of the old maids. 
‘*But that young fellow she is going to marry had com- 
petition,’’ said one wise old lady; ‘‘two other men 
wanted her.’’ ‘*Who?’’ asked everyone in surprise. 
‘‘Why, Barnum & Bailey’’ was her reply. 

In closing Mr. Putman detailed a campaign of corre- 
spondence that he had had several months ago with the 
publisher of the Saturday Evening Post, and its west- . 
ern representative, William Boyd, at Chicago, in which 
he protested the printing of an advertisement of the 
Gordon-Van Tine Company, of Davenport, Iowa. 

Mr. Putman read all the letters he wrote to the pub- 
lishing company in reference to an ‘‘ad’’ that said the 
advertiser could save the home builder 50 percent, and 
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all the letters in reply. 
that the publishing company 
Tine Company to modify statements in its ‘‘ad’’ and 


The first result, he said, was 


foreed the Gordon-Van 


to eliminate flings at the retail lumberman. But the 
ultimate result was that the mail order house had not 
advertised in the Saturday Evening Post for several 
months. He could not say positively that the discon- 
tinuance was due directly to the correspondence he 
started, but he commended the publishers for demanding 
pure copy for their advertising columns. 

The entertainment feature tonight was in the form of 
a vaudeville performance at the Orpheum theater, at- 
tended by the lumber dealers, their wives and juniors. 

The concluding session of the annual convention will 
be held tomorrow morning. There will be an address by 
Attorney L. C. Boyle, of Kansas City, moving pictures— 
‘*Pacifie Coast Stock From Tree to Car’’—reports of 
committees and annual election of officers. 


EXHIBITS IN CONVENTION HALL. 


Kansas City, Mo., Jan. 28.—The lumber, silo and 
building material exhibits in Convention Hall at this 
year’s meeting of the ‘‘Southwestern’’ were perhaps 


the most comprehensive in the history of the association. 
In no previous year have so many species been taken 
nor so many varieties of lines shown. 

If interest centered in any one subject, so far as 
exhibits went, it was in silos. About a dozen different 
patterns were represented, among them being those of 
the Weyerhaeuser Lumber Company, Crown Lumber & 
Silo Company, a model originated by the Southern Cy- 
press Manufacturers’ Association and exhibited by the 
Dibert, Stark & Brown Cypress Company, the Tung-Lok 
Silo, H. & H. Silo Frame Company, Central Warehouse 
Company, the Deal-Rice Company, the Tulsa Silo and 
several others. The Weyerhaeuser people presented their 
arguments in pamphiet form at a booth in the extreme 
eastern aisle of the hall. Sales Manager A. Thorne 
Swift, of the Kansas City sales office, was ‘‘on the job’’ 
to talk to those interested. At the Crown Lumber & 
Silo exhibit Manager J. F. Gresley, who came down 
from the home office at Omaha, took all doubters and 
others in hand, in which he was assisted by his famous 
corps of silo salesmen. The Tung-Lok people, of Kansas 
City, showed a cross-section of their silo, illustrating 
in detail their method of construction and style of stock 


a 
used. Their space was shared by the S. H. Chatten 
Lumber Company, Mr. Chatten being also interes 
the Tung-Lok Company. T. I. Bennett, the well | ,owy 
Kansas City representative of the Dibert, Stik ¢ 
Brown Cypress Company, explained the advantay.s of 
the ‘‘even temperature silo’? which was describ. | jy 
these columns last week. The Central Warehouse cop. 
cern whose headquarters are at the Minnesota Tra sfey 
Minn., exhibited a miniature model of this common  enge 
stave silo and a full sized sample of the patented door 
used in its product. At the booth of the Crescent |i. 
ber Company, N. J. Schlachter, of Gettysburg, >. p, 
who designed what he terms the hoopless stave cril: silo 
was busily engaged in describing his method to a rge 
number of dealers. The Crescent Lumber Compan ., of 
Kansas City, is the selling agent for this silo. The Dea} 
Rice Company, of Des Moines, showed what is k \own 
as the ‘‘Drico Expansion Door,’’ which is applica ie to 
a certain form of silo construction that provides ©) air 
space between the inner and outer walls of the cha ber, 
The company showed a plan for erecting this tye of 
ensilage container. The manufacturers of the ‘ulsg 

(Concluded on Page 58.) 
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RODNEY E. BROWNE, KANSAS CITY, MO.; 
New President Southwestern Associated Lumber Salesmen. 


Kansas City, Mo., Jan. 27.—The first annual busi- 
ness and social session of the Southwestern Associated 
Lumber Salesmen was held yesterday afternoon and last 
night at the Kansas City Athletic Club. The 41 active 
members were present and the meeting was the most en- 
thusiastic yet held by the organization, which was formed 
about a year ago. 

Rodney E. Browne, a widely known commission man, 
was elected president of the association to succeed A. 
E. Cummings, of the W. I. McKee Lumber Company, 
who had the honor of being the first head of the club. 
Mr. Browne has taken a very active part in the club 
work ever since it was formed and is considered the 
logical man to lead it not only because of the work he 
has done but because of the popularity he enjoys among 
the lumbermen of the Southwest. 

The other officers elected were: Vice president—Ed 
Leech, of the Dibert, Stark & Brown Lumber Company; 
secretary and treasurer—E. G. McLean, of the William 
Buchanan Lumber Company. Both have worked hard to 
organize the association and its success owes much to 
their efforts. 

The election of officers was held at the afternoon ses- 
sion and was followed by a dinner. The evening ses- 
sion was turned over to entertaining and instructive 
features along the line that the club is working for, 


namely, the development of a more intimate relation 
among salesmen generally and the elevation of the ethics 
ot the lumber trade, not that they are in need of eleva- 
tion, but that it should be the aim of the lumber trade 
to take the lead in promoting the best there is in the 
business always. 

A. E. Cummings, in his speech turning over the presi- 
dency to President Browne, traced the development of 
the club the last year. It began, he said, with only 
ten- members and has developed now to 41, all the cream 
of the lumber world so far as this section is concerned. 
He expressed the belief, however, that there were many 
more salesmen of the caliber required for membership 
and — the hope that the growth would be as 
rapid and as successful the coming year as it has been 
the last. He told of the diffidence of some of the mem- 
bers when the club was first started and was glad to be 
able to say that enthusiasm was more general now. He 
urged harder work on the part of the members and pre- 
dicted that President Browne would be able to bring 
about that result as he has shown himself an adept 
at arousing interest_in the project. 

Mr. Browne’s speech was characteristically witty, 
In outlining his policy he said that it would be his pur- 
pose to make the most of the instructive feature of the 
club’s work. He believed the greatest good could be 
accomplished by helping salesmen into the right path 
and to that end, he said, he would arrange to have at 
least one outsider, and whenever possible more than one, 
to address the club at its regular social gatherings. He 
laid special stress on the necessity of going about the 
improvement of the ethics of lumber salesmanship in an 
open and impartial way and suggested that cases of 
unethical conduct reported should be freely discussed in 
the club meetings before judgment was passed. He 
spoke in favor of planning smokers in the winter and 
outings in the summer for members of the elub. 

Ed Leech, the new vice president, dwelt upon the 
good to be accomplished through showing new members 
the way to successful salesmanship. He strongly favored 
a campaign of education for the new salesmen and told 
of the success of a local furniture firm which installed 
a school for its salesmen. Those who attended the 
school, he said, showed much more ability than those 
who had not when it came to landing business. Mr. 
Leech’s idea is that the organization take up the mat- 
ter of schools of salesmanship as an association. 

N. H. Huey, of the Oregon Lumber Company, retir- 
ing secretary and treasurer, announced the financial 
status of the club to be first class in turning over his 
books to the new secretary and treasurer, Mr. McLean. 
The new secretary said it had been his observation 
that the main trouble with clubs in general was that 
nobody worked except the officers. He wanted it un- 
derstood that there could be no lasting success unless 
all the members got behind and pushed. A bit of ad- 





ED LEECH, KANSAS CITY, MO.; 
Vice President Southwesiern Associated Lumber 


Salesmen. 


vice he dropped was that salesmen would do well not 
to try to set the policy for their firms, but to be on 
the square with each other. He also called attention to 
the harm arising from the tendency of some salesmen 
to give false impressions of the market by making in- 
accurate reports to their offices. He believed that re- 
form along that line would be a good thing to the lum- 
ber business as a whole. 

Claude Thornton, city salesman for the Long-Bell 
Lumber Company, devoted his address to recounting the 
good he had got out of the club, which, he said, had 
made his work all the more pleasant and had put him 
into more enjoyable companionship with his brothers in 
the lumber world. 

There was discussion of the proposal to affiliate with 
the Associated Lumber Salesmen of Texas, but no defi- 
nite action was taken. A committee consisting of H. F. 
3eckley, Ed Leech and Robert G. Affleck was appointed 
to formulate some plan for the affiliation and to report 
at the next semi-monthly meeting of the association. 

R. H. Woodman, of the Glen Lumber Company, read a 
very interesting paper on the necessity of the traveling 
salesman. He criticised the practice of some mills in 
sending their lists direct to the retailers instead of 
working through salesmen and said that the system re- 
sulted in confusion and bad feeling in many cases. 




















MEMBERS AND INVITED GUESTS IN ATTENDANCE AT THE ELEVENTH ANNUAL CONVENTION OF THE COLORADO & WYOMING LUMBER DEA!.ER8’ 
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NATIONAL BOARD OF GOVERNORS MEET. 


Satisfaction Expressed in Regard to Stand Taken in Fiber Box Case—Work of Yale Forest School Commended — 
Parent Body Makes Appropriation for Forest Products Exposition. 


ye regular January meeting of the board of gover 
nors of the National Lumber Manufacturers’ Associa- 
tion was held at the La Salle hotel in Chicago Wednes- 
day, January 28, with President R. H. Downman pre- 
gidit: ’. ; : 
t associations holding membership in the National 
assov ition were well represented at this meeting and 
some of the most important matters the board of gover- 
nors ous ever had to deal with were given consideration. 

Seretary J. E. Rhodes presented a report covering an 
audi’ of the accounts of the association by a certified 


publi: accountant showing the expenditures of the secre- 
tar) {lice to be well within the budget of estimated 
expel as prepared during the year. It was shown 
by this report that if all the associations affiliated with 
the ‘ional Lumber Manufacturers’ Association pay 
their «nual dues there will be a substantial balance in 
the tre:sury at the close of the present fiscal year April 
30. : 
. The affairs of the National Lumber Manufacturers’ 
Credit Corporation were reviewed and it was found that 
about one-half of the indebtedness of the corporation 
due to ‘he original bond issue had been liquidated during 
the year, and a substantial gain in the circulation of 
the Blue Book was reported. 
The Fiber Box Case. 

Secretary Rhodes, who has acted as secretary-treasurer 

of the National Classification Committee of Lumber, 


Wooden Box and Allied Interests, reported that all the 
expenses incurred in the fiber box case had been paid 
and that contributions to this fund had been made 
equally by manufacturers of lumber and manufacturers 
of boxes. It was the sentiment of the governors that 
whether or not the decision of the Interstate Commerce 
Commission, soon to be rendered in this case, is favor- 
able to wooden boxes, the prosecution of the case has 
been well worth all that it has cost in time and money 
because of the closer affiliation that has resulted between 
the manufacturers of lumber and the manufacturers of 
boxes, as well as the education of the railroad and the 
public generally as to the merits of the wooden box. 
After a general discussion of the matter, it was the 
decision of the board of governors that the monthly re- 
port of cut and shipments issued by the association be 
continued, expressions to that effect having been made 
by a large number of manufacturers in response to an 
inquiry for a statement of their views on the question. 






National Chamber of Commerce. 


The question of continued affiliation of the National 
Lumber Manufacturers’ Association with the Chamber 
of Commerce of the United States was presented and it 
was detided to refer final disposition of the matter to 
the annual meeting of the association. In this connec- 
tion it was announced that the association is entitled to 
six delegates to the annual meeting of the National 
Chamber of Commerce to be held in Washington, D. C., 
February 11, 12 and 13, and that the following had 
agreed to attend this meeting: President R. H. Down- 
man; J. N. Teal, of Portland, Ore., vice president of the 
National Chamber of Commerce; W. B. Townsend, of 
Townsend, Tenn.; Horton Corwin, jr., of Edenton, N. C. 


Forestry Matters Discussed. 


Forestry matters, one of the most important subjects 
before the board of governors, were discussed freely, 
Secretary Rhodes stating that the American Forestry 
Association, of which he is a director, had requested the 
most complete codperation of the lumbermen. The work 
done by the American Forestry Association in financing 
and preparing the reports on forestry subjects presented 
at the National Conservation Congress was heartily com- 
mended. It was stated that the American Forestry As- 
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sociation desires to print these reports in a single vol- 
ume, with the discussions on each subject, for general 
distribution throughout the country, and requested the 
aid of the lumbermen in carrying out this plan. 

Prof. R. C. Bryant, of the chair of forestry of the 
Yale Forest School, New Haven, Conn., has published 
a work dealing with the methods of logging all species 
of timber in this country and has dedicated his volume 
to the members of the National Lumber Manufacturers’ 
Association. A resolution was adopted by the board of 
governors recognizing this courtesy and recommending 
the practical character of Professor Bryant’s work. 

The secretary was authorized to visit the Yale Forest 
School in order that the National Lumber Manufac- 
turers’ Association may continue to manifest its interest 
in the work of this institution. 


The Steel Car Question. 


The status of the steel car question was presented to 
the board of governors, the secretary reporting that he 
had sent to the Interstate Commerce Commission a set 
of thirty-five mounted photos of wrecks of passenger 
trains involving steel and wood cars and had requested 
the committee on interstate traffic of the House of 
Representatives at Washington, which is now considering 
the Stevens bill, fully to investigate the relative merits 
of the two types of cars. 

The Interstate Commerce Commission has asked Con- 
gress to grant authority to that body to compel the in- 
stallation by the railroads of all-steel cars and of wooden 
cars with steel underframes. 

Dr. Hermann von Schrenck, of St. Louis, who was 
engaged as the consulting engineer of the National 
Lumber Manufacturers’ Association, presented some very 
interesting facts concerning the misuse of wood for 
structural purposes and the wrong impression being cir- 
culated regarding it. He described fully the plans he 
has undertaken for standardizing methods for testing 
the fireproofing of wood in conjunction with the mechani- 
cal and chemical experts of other organizations. Dr. 
von Schrenck is in close touch with the organizations of 
architects and builders and the fire prevention associa- 
tion. 

Railroad Rate Increase. 


The demand of the railroads for a 5 percent increase 
in freight rates in Official Classification territory was 
presented to the board of governors with a statement 
that the Interstate Commerce Commission will hear pro- 
testants against advances on lumber and forest products 
on February 20 and 21 in Washington. It was the 
sentiment of the board of governors that while the rail- 
roads of the country may be entitled to increased reve- 
nues, the fact remains that the existing rates on lumber 
are higher than those on other commodities. This is 
believed to be true throughout the country generally. 
All statements that have been compiled comparing rates 
on lumber with the rates on other commodities verify 
this impression, it was reported, and the disparity is 
even greater when the relative value and transportation 
hazard of lumber are compared with that of other articles. 

The board of governors authorized the secretary to 
compile comparative statements of lumber rates with 
rates on other commodities and be ready to submit this 
statement to the Interstate Commerce Commission for 
the purpose of showing the present position of these 
rates, should it become necessary. The board of gover- 
nors made it clear that they are not in favor of pro- 
testing against an advance in rates on other articles. 

It is not known whether the commission will authorize 
or refuse the request of the railroads for a general ad- 
vance in rates, or whether it will permit advances only 
upon specific commodities, for which reason the board of 
governors felt it wise for the lumber industry to be ready 
to safeguard its interests in case there should be any 





disposition shown to increase lumber rates simply be 
cause no protest ‘is filed by lumber shippers. 


Mutual Insurance Question. 


The resolution adopted at the annual meeting in Kan 
sas City proposing that the National Lumber Manufae 
turers’ Association should organize an Inter- or Mutual 
Insurance Department was discussed and ‘it developed 
that there is a widespread demand on the part of the 
lumber manufacturers for such a department. Corre- 
spondence with members of the committee appointed to 
consider the matter was presented and in order to secure 
the views of those lumbermen now directly in touch with 
existing interinsurance associations, it was proposed to 
call a conference of the manufacturers who are members 
of the advisory boards of the present insurance associa- 
tions. 

Forest Products Exposition. 


The plans for the Forest Products Exposition were re 
viewed and the board qualified as directors of the Forest 
Products Exposition Company, pursuant to the action 
taken by the stockholders of that company at a recent 
meeting, and in turn the officers of the National Lumber 
Manufacturers’ Association were elected officers of the 
Forest Products Exposition Company. 

The secretary reported the sale of over 400 shares of 
the issue of 500 shares of stock of the exposition com- 
pany to affiliated associations and individual members, 
and also-reported that contracts had already been closed 
for three-fourths of the space in the Coliseum in Chicago 
and the Grand Central Palace in New York. 

The board of governors adopted a resolution expressing 
the thanks of the lumber manufacturers to the manu- 
facturers of forest products of various kinds who plan 
to participate in the exposition, emphasizing the fact 
that the exposition is being promoted in the interest of 
wood in all forms and not solely in behalf of lumber, and 
expressing a desire that the entire wood using industry 
would look upon this exposition as its own. Likewise, a 
general invitation to attend the exposition is to be ex- 
tended to dealers in all classes of wood products. 

The secretary was authorized to prepare a number of 
exhibits to show by models the relation of the lumber 
business to the industries of the country, with particular 
reference to the number of men employed, value of rail- 
road tonnage produced, value of the lumber output and 
a striking exhibit showing the extent to which the con- 
sumer can codperate in the saving of waste by utilizing 
lumber of grades, widths and lengths now not generally 
used for specific. purposes. 

It is felt by the board of governors that although most 
of the affiliated associations are preparing exhibits of 
their own individual products, the National association 
should prepare exhibits showing the relative importance 
of the entire industry. An appropriation of $4,000 was 
made for this purpose. 


Dates for Annual Meeting. 


May 5 and 6 were fixed as the dates for holding the 
twelfth annual meeting of the National Lumber Manu- 
facturers’ Association, the meeting to be held in connec- 
tion with the. Forest Products Exposition in Chicago, 
and the president and secretary were authorized to pre- 
pare a program to deal largely with the question of the 
improved merchandising of lumber and will arrange for 
addresses to be delivered by leading architects, build- 
ers and wood preservers as well as by representatives of 
the fire prevention and insurance interests. It is hoped 
that these addresses may deal with lumber from the 
standpoint of men who use it and that the producer may 
become more familiar with the demands of the actual 
consumer. 

After disposing of other merely routine matters, the 
board of governors adjourned. 








ASSOCIATION HELD AT DENVER, JANUARY 20, 21 AND 22—ATTENDANCE AT THIS CONVENTION WAS THE LARGEST IN HISTORY OF ORGANIZATION. 
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HARDWOOD COMPANY TENDERS AN EXCURSION. | 


e ad 
A graceful compliment to its competitors and friends, 
and an example of mutual helpfulness and codperation 


between manufacturers characteristic of present day 
business methods, was the excursion to its big hard- 
wood plant at Charleston, Miss., tendered by the Lamb- 
Fish Lumber Company to manufacturers and newspaper 
men whe attended the annual meeting of the Hard- 
wood Manufacturers’ Association of the United States 
at Memphis last week. The excursion was arranged 
by President Garrett E. Lamb and Manager Burke, the 
trip being made on a special train of Pullmans. 

The best of feeling prevailed, and that every dele- 
gate was determined to make the most of this delight- 
ful vacation trip was shown in the fact that while the 
train was boarded at midnight, breakfast time was 
near before all had retired to their berths, but all were 
anxious to disembark when the train reached Charles- 
ton, and so anxious were some of the party to see the 
big plant that they made a tour of the operations 
betore breakfast was served. 

The visitors soon discovered the commodious club 
house maintained by the Lamb-Fish company, and here 
breakfast was served with less confusion and trouble 
than is seen at the ordinary hotel serving forty people. 

After breakfast officials of the company took charge 
of the visitors and in parties they were shown over 
the various operations of this model hardwood plant. 
The big sawmill was an object of especial interest, 
being equipped with double band and two resaws—one 
a horizontal resaw. Standing on the log deck the 
visitors saw as fine a lot of gum logs as could be found 
anywhere, which were being cut into 2-inch cants and 
split on the resaws, being delivered to the resaws by a 
Burke patent feeder, one of the numerous economies 
which make possible at this plant a maximum output 
with a minimum number of employees. The logs being 
eut during the visit of the excursionists were of an 
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average run, being about the same size apparently as 
those in the 6,000,000 feet of timber stored on the roll- 
ways for cutting in the spring when logging is impos- 


sible. The daily production of the plant is 175,000 
feet. The edger crew taking care of this output was 


doing good work, and the trimmer was operated by 
three men, one operating the various trimmer saws by 
compressed air. From the trimmer the lumber goes to 
a large assorting platform and is assorted by grade, 
width and length and carried to the yards by wagon. 
The lumber yard is high and dry, admirably located 
for seasoning the stock of 17,000,000 to 20,000,000 feet 
of hardwoods constantly on hand. 

The newest thing in drying processes was witnessed 
in operation and the amount of juice drawn from the 
gum boards would indicate that it is a quick drying 
process. The whole plant is admirably arranged, every- 
thing moving forward from the time the logs are 
banked on the log tracks to the rollway, on through the 
mill and out through the yard to the loading platforms 
and to the cars. The only part of the plant not in 
operation was the bending works and specialty plant. 
The Lamb-Fish company’s plant operates the full sea- 
son, with an annual production of 40,000,000 feet. The 
entire plant, mills and yards, is lighted by electricity 
and part of the time is operated on day and night 
shifts. 

The timber holdings of the company comprise about 
50 percent gum, 44 percent oak and 6 percent elm, ash 
ete., and will permit it to operate for fourteen years. 
The timber is largely located along the Yazoo & Missis- 
sippi Valley and the Illinois Central railroads, and the 
company has about 100 miles of track of its own, con- 
sisting of spurs to the main line of tht Yazoo & Missis- 
sippi Valley, the logging trains operating over the 
company’s own lines and the trunk line tracks, most of 
the timber being hauled about 15 miles. 











by Harry E. Northrup Company, Inc., Memphis, Tenn. 
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The sawmill town adjoins the old town of Char 
and the manager’s home and the club house, 
accommodations are provided for 18 or 20 visit 
a time, are located on a hill on the opposite side 
track from the plant. Other white employees ar 
housed in ‘‘Lambville,’’? while the colored popu! 
occupies good houses in another section of the toy 

The big plant, from one end to the other, ind 
scientific management practically worked out. 
handling of logs by cranes and travelers, the 
number of men on each operation, the minimum 
going to the burners, the excellently manufac 
lumber, indicating care and attention to the wa: 
the customers, all exemplified that the managem 
ot the highest order and is a compliment to the ot! 
and to the general manager, who seem to hay 
absolute confidence of the 400 employees, thus ins 
the maximum amount of revenue from the log. 

Everything about the plant was shown to the 
ors by the Lamb-Fish people, personal attention 
given to every visitor by Messrs. Garrett Lamb, \ 
Burke, L. P. DuBose, Clyde E. Jones, M. H. Tripp, | 
Burke, George B. Osgood, of Chicago, and oth 
workers in the organization, and the day was spent 
pleasure and profit to all. 

While an inspection of the operations was 
prominent, entertainment features were by no n 
lacking, the dinner served during the day lasting 
hours and the menu including everything that is 
except the wildeat, and good cheer prevailed al 
while. An old-time negro, driving an ox team, brin 
a handful of cotton to town, was an object of inti 
and was sent away happy, with more money tha 
had ever seen before in his life. Some artistie bo 
was staged by country negroes and enthusiasti 
applauded by the visitors. 


At the dinner William G. Wilmot, of the Lidgerw 
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company, of Chicago, was designated by the hosts to 
‘reside as toastmaster and shone in this capacity with 
. luster that would dim the laurels of the most finished 
and practiced bon vivant or after dinner speaker, 
The entire day was one long to be remembered. 
‘here was a continual series of stories, good, bad and 
\different, and there were tango artists in the party 
ho added grace to the occasion and taught a few 
eps never seen before. _ When eleven men are organ- 
ed under a real captain, with an associate just as 
ood and nine others to see that the remaining thirty 
e properly eared for and entertained, if any visitor 
ssed anything he wanted it must have been because 
had wandered off into the swamp and lost himself. 
it was a tired but happy lot of men who boarded the 
‘in at 11:30 o’clock at night for the return trip to 
mphis, but filled with enthusiasm that was not half 
{id in a resolution, passed and signed by the visitors, 
to be presented to the Lamb-Fish company as a me- 
:onto of the most pleasant outing ever tendered by a 
i, uber organization to its competitors and friends, and 
wi ich should be a suggestion for the enlargement of 
th. idea in the lumber trade that an exchange of infor- 
mation about the various plants in operation would 
inure & more economical production of lumber, getting 
er together on grades for particular uses and thus 
showing the consuming trade the desire of the whole 
lumber industry to codperate to get the most out of the 


log and to encourage the consumer to use the greatest 
possible amount of lumber. The resolution adopted by 
the excursionists was as follows: 


WHEREAS, The Lamb-Fish Lumber Company, through its 
resident, Garrett I. Lamb, and its manager, Walter B. 
surke, have by inviting us to participate in an excursion 
to the company’s business home at Charleston, Miss., to 


see its wonders, to consume its bread and wine, to live 


without work for the space of ninety hours—something that 
has not before occurred to each or any of us in our sepa- 
rate or collective years of a busy life—therefore, on account 
of these miracles happening in this practical age, be it 

Resolved, That we present to Garrett E. Lamb and his 
associates the hope that al! their remaining days be bright; 
their nights dreamless; that their trees grow faster than 
their saws can cut, and their saws never stop; and that 
their steps never falter, or their eyes never dim until they 
have the time and inclination to do it again; be it further 

Resolved, 'That we set apart this one day as the period of 
our greatest joy, forever taking away from Friday and 
the number 25 their previously universal stigma; be it 
further 

Resolved, 'That while this day will never pass from our 
memories, that we crystalize these thoughts on engrossed 
parchment eand append hereto our names in grateful re- 
membrance. 


Among those who figured in this delightful excursion 
were: 


*, R. Gadd, Wisconsin Lumber Co., Chicago, Il. 

Phillip E. Gilbert, Wisconsin Lumber Co., Chicago, Ill. 
K. A. Lang, Paepcke-Leicht Lumber Co., Chicago, Il. 
George B. Osgood, Osgood & Richardson, Chicago, Ill. 


W. _E. Delaney, Kentucky Lumber Co., Cincinnati, Ohio. 


B. B. Burns, C. L. Ritter Lumber Co., Huntington, W Va. 

R. M. Carrier, Carrier Lumber & Mfg. Co., Sardis, Miss. 

J. A. Riechman, Riechman-Crosby Co., Memphis, Tenn. 

B. KF. Dulweber, John Dulweber Co., Cincinnati, Ohio. 

Shelby I. Saunders, A. Couspeire, New Orleans, La. 

= ki. Thomas, Thomas & Proetz Lumber Co., St. Louis, 
Mo. 

a Ackley, Heywood Brothers & Wakefield Co., Chicago, 
ll 


E. B. Norman, Norman Lumber Co., Louisville, Ky. 

Join W. Welsh, Welsh Lumber Co., Memphis, ‘Tenn 

Max Sondheimer, E. Sondheimer Co., Memphis, Tenn. 

W. G. Wilmot, Lidgerwood Mfg. Co., Chicago, Ill. 

Lewis Doster, Joshua Oldham & Sons, Brooklyn, N. Y. 

J. P. Schuh, Schuh-Mason Lumber Co., Cairo, Il. 

Garrett E. Lamb, Lamb-Fish Lumber Co., Clinton, Iowa. 

L. P. DuBose. sales manager, Lamb-Fish Lumber Co., Charles 
ton, Miss. 

W. B. Burke, general manager Lamb-Fish Lumber Co 
Charleston, Miss. 

Tom: W. Pry, C. ¥. 
Louis, Mo. 

Weaver Haas, Issaquena Lumber Co., Issaquena, Miss. 

W. H. Kinder, Grand Rapids Show Case Co., Grand Rapids, 
Mich. 

J. W. McCurdy, James D. Lacey & Co., Chicago, Ill. 

E. W. Bartley, Racine Lumber & Mfg. Co., Racine, Wis. 

A. E. MeDonald, Wenatchie Valley & Northern Ry., Leaven 
worth, Wash. 

Clyde E. Jones, Lamb-Fish Lumber Co., Charleston, Miss. 

W. I. Meath, com. agt., I. C. R. R., Memphis, Tenn. 

fk. R. Boatner, train master I. C. R. R., Memphis, Tenn. 

John Raine, Meadow River Lumber Co., Rainell, W. Va. 

C. H. Poland, Memphis, Tenn. 

M. H. Tripp, supt. mills, Lamb-Fish Lumber Co 
Miss. 


Luehrmann Hardwood Lumber C 
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STATISTICS OF PRODUCTION AND SHIPMENTS. 


WESTERN PINE CUT AND SHIPMENTS. 


{he comparative report of cut and shipments for De- 
cember, 1918, issued by the Western Pine Manufactur- 
ers’ Association, shows shipments for December, 1912, 
to have been 17,000,000 feet in excess of those for De- 
cember, 1913, and the cut for December, 1912, to have 
been 13,000,000 feet in excess of December, 1913, two 
more mills having reperted the cut last month than in 
the corresponding month of the previous year. In De 
ecember, 1912, four mills reported no sales, while in De 
cember, 19138, no such reports were received. 

The following table gives a comparison of the two 
pr iods, showing the points to which shipments were 
made, the number of cars and quantities to each of these 
districts: 













1912 1913 
ro— Cars. Feet. Cars. Feet. 

H4QNO: ~~ .26<0:0% as ISG 164 3.716.166 
SOE MEE, «4 0:0 3410) i < 60 > > ol4 Heep 
OTOROD «20 .8.00.4 5 , 25 16 
Washington pack soca 271 ow 
North Dakota......... 211 109 
South Dakota..... sen ee 125 
Minnesota ve 199 
Wisconsin 162 
TOW bees co ae ne 23 
TULIMGRS: 4% a 6 6 85-4 a1 
MGWARG 25 pce ects evens ’ 08,4 
Nebraska ) 90 1.978.769 
Missouri .240 24 601,773 
Colorado 1,696,108 52 ie 736 
Wyoming 3. 5 a2 
PMY (oakw saws ars os 1,{ o4 1 2) 
Michigan : : 2h 2 
“OU PS ee cet ee are a 17 114 
Oe ne CEr me aa E R it 25,907 
Atlantic Coast ....... 149 3,560,673 175 4,086.217 
Bastern States ....... 69 1,703,011 a4 1,429,304 
IRI. Nie oe es Aiea oe ocece 13 3,119,853 64 1,571,616 
BIXPOTE ccc weccecsscee 26 589,532 3 tere ee 
Oklahoma ....-cccece eee Sk 4 60,580 

Totals ..........3,083 72,769,969 2,316 55,577,919 
Cut for month, 1912, 21 mills ...........++--. 52,615.672 
Cut for month, 1918, 23 mills...........-2-+--- 41,303,901 
Shipped more than cut... .....-2 eee eee eens 14,274,018 
Number of mills not operating.........+.++-0-+5 18 





UNITED STATES PRODUCTION STATISTICS. 


WASHINGTON, D. C., Jan. 26.—Final statistics of the 
produetion of lumber, lath, and shingles in the United 
States for 1912 are presented in detail in a bulletin 
issued by Director Harris, of the bureau of the census, 
Department of Commerce. It was prepared under the 
supervision of W. M. Steuart, chief statistician for 
manufactures, ; 

The report shows that a total of 29,648 mills were 
reported as having been in active operation in_ the 
United States during 1912, as compared with 28,107 
for 1911, and 31,934 for 1910. 

The total amount of lumber produced in 1912 by these 
mills was 39,158,414,000 feet board measure, as com- 
pared with 37,003,207,000 in 1911, and 40,018,282,000 
in 1910, 

The showing for 1912 indicates generally improved 
conditions in the lumber industry. Although the total 
reported cut was slightly less than in 1910, the average 
yield per mill was 5.3 percent greater than in that year, 
while the total production over 1911 was 2,155,207,000 
feet board measure, or nearly 6 percent. The degree 
of activity in the lumber industry during 1912 as re- 
flected by the figures is especially noteworthy, the output 
exceeding that of four years earlier—1908—by nearly 
6,000,000,000 feet board measure, or 17.9 percent. 

Increases among the individual States were general, 
slight exceptions appearing in certain of the eastern 
States and a few of the western mountain States. The 
usual decrease in the output of the Lake States that has 
characterized the showing for several years was due 
directly to the rapidly decreasing supply of lumber 
material in that region. While both the principal lum- 
ber-producing centers; namely, the southern States and 
the Pacifie coast States, reported larger cuts in 1912 
‘han in the preceding year, the increased production 
in the first-named group was substantially greater than 
for the United States as a whole. The development of 
the lumber industry in the southern States during recent 
years has been rapid. At the census of 1900, 38.7 per- 








cent of the total production in the United States was 
reported from that region, while in 1907 it contributed 
45.7 percent of the output, and in 1912, 51.4 percent, 
or more than one-half of the total. 

The production reported from Washington in 1912 
was the largest recorded since 1906. Although for 
nearly a decade this State has led all others in the 
production of lumber and shingles, in 1912 it contrib- 
uted more than one-tenth of all the lumber and nearly 
two-thirds of the shingles manufactured in the United 
States. Louisiana ranked second; Mississippi, third; 
North Carolina, fourth; and Oregon, fifth. 

Of the reported total lumber production softwoods 
contributed 30,526,416,000 feet board measure in 1912, 
as against 28,902,338,000 feet in 1911, and 31,160,856,000 
feet in 1910. The reported cut from yellow pine timber 
in the territory comprising the Atlantic and Gulf Coast 
States from Virginia to Texas, inclusive, together with 
Missouri, Arkansas, and Oklahoma, during the year 
amounted to 14,737,052,000 feet board measure, or about 
98 percent of the total output from this species in the 
United States. Douglas fir, the special which ranked 
next to yellow pine among the conifers or softwoods, 
supplied material for 5,175,123,000 feet board measure. 
The production from both of these species was greater 
in 1912 than in the preceding year. White pine ranked 
third among the softwoods in 1912, though the cut from 
this wood was smaller than in the preceding year and 
has been declining steadily for several years. 

The reported cut of hardwood lumber in 1912 was 
8,631,998,000 feet board measure, as against 8,100,819,- 
000 feet in 1911, and 8,857,426,000 feet in 1910. To this 
total, oak, the leading hardwood species, contributed 
3,318,952,000 feet, or 38.4 percent, and showed an in- 
crease over the output for the preceding year of 220,508,- 
060 feet, or 7.1 percent. Maple, red gum, tulip poplar, 
chestnut, beech, and birch followed oak in the order 
named, 

The production of lath and shingles in 1912 did not 
differ materially from the output of these products 
during the preceding calendar year, although each was 
reported in slightly smaller quantities than in 1910. 





NORTHERN PINE CUT AND SHIPMENTS. 

MINNEAPOLIS, MINN., Jan. 28.—The completed sta- 
tistics of production and shipments of northern pine 
mills for 1913 show production almost identical with 
that for 1912, while shipments decreased 11.8 percent, 
but still were about 100,000,000 feet in excess of produc- 
tion. 

Forty-two mills reported for December, showing pro- 
duction of 13,771,071 feet, compared with production 
Lath production was 3,420,450 compared with 11,988,- 
025. Production for the year was 1,317,215,924 feet, 
compared with 1,337,231,367 feet for 1912, a decrease 
of 20,015,443 feet or 1.5 percent. Lath production for 
the year was 345,296,142, compared with 391,427,082 for 
1912. 

The same mills reported shipments for December of 
57,877,432 feet of lumber, compared with 88,144,117 
feet for December, 1912, and lath shipments of 13,372,- 
025, compared with 15,055,450. Lumber shipments for 


the year were 1,420,884,169, compared with 1,610,731, 
819 feet for 1912, a decrease of 189,847,650 feet or 11.8 
percent. Lath shipments for 1913 were 383,079,185, 
compared with 378,730,079 for 1912. 





HEMLOCK AND HARDWOOD CONDITIONS. 


Conditions that generally have prevailed in the mar 
kets for northern hemlock and hardwoods, which have 
been excellent in comparison with those in some other 
markets, are in a large measure explained by the situa 
tion at mills and yards. 

The annual report of Secretary Kellogg of the North 
ern Hemlock & Hardwood Manufacturers’ Association 
shows that for the entire year 1913 hemlock shipments 
have exceeded the eut about 3 percent. The cut of 
hardwoods during the same period exceeded shipments 
about 12 percent. As most of the 70 mills included in 
the report cut both hardwoods and hemlock their cuts of 
both woods have been averaged. They thus show that 
the entire cut of these mills exceeded shipments only 
7 percent. 

Fifty firms reporting January 1, 1914, held on hand 
and unsold 212,067,000 feet of hemlock, as compared 
with 173,053,000 feet at the beginning of 1913, an in 
crease of 25 percent. The amounts on hand and sold, 
held by these same mills January 1, 1914, were 16,530,000 
feet, and January 1, 1913, 27,311,000 feet, a decrease 
for the latter year of 40 per cent. Of hardwoods, 51,221, 
000 feet were unsold at the beginning of the present 
year, an increase of 20 per cent over the January pre 
ceding. But the amount on hand sold was, on January 
1, 1914, nearly 50,000,000 feet, about 24 percent more 
than on January 1, 1913. 

The following hardwood items remained unsold Jan 
uary 1, 1914: Ash, 778,000 feet; basswood, 12,361,000 
feet; birch, 23,982,000 feet; rock elm, 1,239,000 feet; 
soft elm, 2,607,000 feet; hard maple, 18,748,000 feet; 
soft maple, 1,433,000, and oak, 43,335,000 feet. 

Accompanying tables show cuts and shipments of the 
various woods month by month in comparison and dur 
ing 1912, 1913 and 1914 in comparison: 

Cut and Shipments—January 1 to December 31, 
1913 and 1912. 

The following comparison of cut and shipments from 
January 1 to December 31, 1913 and 1912, is based upon 
reports from the same firms in the corresponding months : 

HEMLOCK HARDWOCD 
Cut ee Cut Shipped 


M ft. t. M ft. M ft, 
1913 1912 1913 1912 191 1912 1913 1912 
= ») QO . - 

























Jan, .. 19,049 18,435 26,678 22,822 26,253 16.540 17,920 14,924 
Feb. ... 14,189 22 is 725 30,021 16,130 2¢ 3 
Marech.. 17,974 2 i14 17,680 17,920 
April... 29,675 26,4 13.360 17,880 
May ... 41,107 39,7 18,480 20,545 
June.... 42,580 46 29 °20,0386 20,150 
July... 24,066 22,805 
Aug. 21.923 29,883 
Sept. 23,095 20,748 
Oct. , 10,526 27,647 27,754 
Nov. Po. * 29,430 15,009 21,994 28,111 
Dee. .. 18,565 21,498 14,887 17.567 17,477 

Totals.362,716 361,263 363,899 458,551 259,420 223,950 240,168 258,688 


Increase in hemlock cut, none: decrease in hemlock ship- 
ments, 20 percent; increase in hardwood cut, 16 percent; 
decrease in hardwood shipments, 7 percent; increase in 
total cut, 6 percent; decrease in total shipments, 15 per 
cent. 






























































Hemlock Ash Basswood Birch Elm Maple __Oak [Mixed Hdwds.} All Hardwoods 

“Cut | Shipped | Cut |Ship'd] ¢ i ut [Shi ut | Sbi « |Ship'd| Cut | Shi Cot | Shi 
MONTH Mireet IM FeetM Feet M Feet M Feet Meet| Meet M Feet SM rect M Feet " eet Footlia Feet M Feet i eet] M Feet M Peet 
January _..|72 32 sod 882 802 6 434| 3 514 9 7971 6 967] 3 293] 2 126 7 506 7 954) 370, 36d 6 779 2 109 38 O61| 23 835 
February |7 30 646 751) 455 4 715) 2 864] 8 909, 5 948] 3 072| 2 291) 7 248, 6 236 331) 123) 8 375 1 427] 33 401) 19 344 
March... 7 29 459] 926] 399) 5 055] 3 90710 194| 6 035] 3 165) 1 668) 7 358) 5 363, 19211 752) 3 443} 38 763| 21 329 
April ...--- 32 763) 773] 18ul 4 622} 2 246] 9 736, 5 000 2 727| 1 846 6 828 6 86H 372} I8I[12 516 2 314] 37 574| 17 631 
aw.. ..--: 49 138] 759} 603{ & 067] 3 608) 8 670, 7 305] 3 139) 2 363] 8 235] 7 165] 648) 32612 046, 2 613} 38 554) 23 983 
June ____-- 39 960] 986] 690] 5 445] 5 705] 9 215] 8 535] 2 225) 2 S14] $ 923| 6 699 420 247] 8 BLO 4 470 35 594) 29 160 
aly... 42 501} 415} 891] 3 282) 6 094 6 349] 10 434] 1 659) 2 887] 7 O84) 9 OSH 237] 153] 6 796 3 980 25 822) 33 527 
August .__.|72 39 849 483, 113) 3 355) 4 82G 6 110) 10 442 1 582) 2 66E 7 969, 6 O85, 195, 333} 4 $13) 3 158) 24 607] 28 617 
September.|7 39 674 3051 677] 2 888, 4 687] 4 390, 10 730} 1 592 3 39H 6 008 6 95S G1] 431] 4 049) 2 23i} 19 293) 29 112 
October ...]7 38 904} 270) 762] 2 472| 5 644 3 978) 10 894] 1 O41] 2 ABE 6 287) 9 1724 93/581) 8 151) 2 281} 16 292) 31 790 
November |7 | 35732 210; 499 3 016) 4 023] 3 878} 8 O84] 1 379) 2 201] 5 659 6 85| 345] 2 667) 2 184] 16 894) 24 150 
December | 70] 20 440) 24 986) 403] 907] 3 049 4 022] 5 838 6 344] 1 455) 1 933) 6 086 6 : 89 262} 2 800] 1 799.19 720) 21 617 
Total 1 204436 489 1637 978H8 40051 ose? 014| 96 71826 329128 74 ae 264\3 53483 124/32 wsho 4751304 095 
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Best Quality 
Prompt Service 
Large Capacity 
Excellent Packages 
Car Loads only. Standard Brands. 


We solicit your inquiries and orders. 


Johnston Brokerage Co. 


—Manufacturers— 
(Incorporated) Pittsburgh, First National 
Capital and Surplus 
$50,000 Pa. Bank Bidg. 


BRANCH OFFICES: 
E. H. FLOOD, Franklin Bank Bldg., Philadelphia. 
HENRY A. COLE, Manhattan Bidg., Chicago. 
S. BRYAN KNEASS, 393 Canal St., New York, N. Y. 
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Another Ax-iom 


A Handmade Insert-bitt Axe 
will save its whole cost in less 
grinding and accident. 


The WHITE Axe is in its 77th Year. 


The G. White Axe Company 


HONESDALE, PA. 











Sele Manufacturers of the Famous 


Warren Axe & Tool Co. 


Sager Patent Axes 


and Highest Quality 
Bull Dog Line Lumbermen’s Tools 
Right Quality—Right Prices 


Write Us, WARREN, PA., U.S.A, 


Retail Lumbermen 


Grow Richer 


as they increase the number of their friends. 1 
ng friends and make 
aintancesas to be able 
irn a possible customer 
a favor;and there’s noone 
ng around a yard will 
give you a better chance 
to do this thana 


Monarch 
Meal and 
Feed Mill 


With one of these in your 
yard you can grind corn meal, buckwheat, rye and graham flour for 
ir farmer fr and make a goc profit. Likely some of them 
will want lumber too, Let us tell you how to make friends and grow 
r 











Catolog free on request. 


Sprout, Waldron & Co., MUNCY, PA. 
BE AN AGENT for the Monarc’ and sell these 


mills to the farmers who can affoid them. 














Now 


Ready Th e Woods 


A New Book by Douglas Malloch. 


Wholly admirable.-—Buffalo News. 
In the front rank.—Nashville Banner. 
Real poctry.—San Francisco Argonaut. 
Each is a heart song.—Portland Telegram. 

Will live in the years to come.—Boston Globe. 
Speaks truth direct to your heart.—Houston Post. 
Hard sense and cheerful philosophy.—New York Herald. 
A fresh note and a dauntless optimism.—Current Opinion. 





One Dollar, postpaid. Published by the 


American Lumberman CHICAGO” 





431 S. Dearborn St. 





Protect Forests from Fire. 


‘*Keep the Right Trail.’’ 


the Wolverine State. 


ponents of reforestation. 


warden and field supervisor. 


The work of the forest scouts in Michigan has been so suecessful and 
valuable that a brief narrative of their work will be found interesting. 
The movement has proven so popular that school boys and girls in all 
parts of the State have joined its ranks until now there are 3,000 mem- 
Naturally most of the members are boys, but as the organization 


bers. 


MICHIGAN FOREST SCOUTS. 


Working with “Keep the Right Trail’’ as a Slogan They 


That is the motto of the Michigan Forest 
Scouts, an auxiliary of the State forestry warden’s department in Michigan, 
which is doing much to increase the efficiency of forest protection in 
The Michigan Forest Scouts are school boys and 
girls between the age of 7 and 19 years who have willingly enlisted 
as protectors of forests and property and become close students and ex- 
The idea of marshalling the school children 
into such an organization was carried out sucecessfully under the direc- 
tion of William R. Oates, of Lansing, head of the State game, fish and 
forestry department, and J. H. McGillivray, of Oscoda, deputy forestry 

















is also for the school girls, there are several instances where the girls 


have been found as eager to become property protectors and fire-fighters 


as are the boys. 

Not only has the organization proved a great aid in 
the protection of forests and property but it has re- 
sulted in a good moral effect on the members, bettering 
their health by giving them training out-of-doors, de- 
veloping chivalry and increasing their appreciation of 
citizenship. In a general way knowledge of the im- 
portance of prevention of forest fires is assimilated not 
only by the boys and girls of the State but through them 
their parents have a greater appreciation of the value of 
forest protection. 

A boy or girl to join the organization must pass a 
creditable examination on simple fire fighting and ‘‘ first 
aid’’ methods. A few of the things that candidates 
must know are how properly to use a knife, hatchet, ax, 
shovel, mattock; flails of brush, sacks or blankets; how 
to determine direction by a watch; hight of a tree, and 
how to tie a death-grip, square, fisherman’s, halter, and 
lumber jacks’ single and double timber hitch. 

Candidates must also be able to swim 20 yards, walk 
one mile in 12 minutes, row an ordinary boat or paddle 
a canoe one mile in acceptable time, according to con- 
ditions. They must know the general State open season 
for the hunting of game or taking of fish, and their 
own county game law exceptions, if there are any. 

Candidates must also be able to distinguish and name 
three indigenous forest trees, three indigenous water 
plants, three indigenous ground plants, three domestic 
game birds, three migratory game birds that pass over 
Michigan, three game fishes and six fur-bearing animals. 
Otber minor things about forestry, game or fish condi- 
tions must also be answered satisfactorily by the lad 
who desires to join the movement. 

Honor medals are conferred on active scouts who have 
performed meritorious service in fighting forest fires, 
saving of life or property, reforestation, or the ad- 
vancement of original and acceptable plans for the pre- 
vention of forest fires. Where exceptional cases of brav- 
ery or good judgment are shown, hero medals are granted. 
Other medals are awarded to boys and girls who in 
competition compose the best stories on subjects desig- 
nated by the Game, Fish and Forestry Department of 
the State. 

The general control of the Michigan Forest Scouts 
rests with the board of control, the superintendent of 
Public Instruction and secretary of the Public Domain 
Commission being at the head of the department of 
which they are auxiliaries. The field control rests with 
the field supervisor and immediate control of the scouts 
is with the State deputy fire or forestry warden of the 
accompanying district. 

A booklet that has been issued by the Game, Fish 
and Forestry Department of the State for guidance to 
the scouts is filled with general information regarding 
forest fire prevention, fire fighting methods and ‘‘ first 
aid’’ requirements. The sccut is impressed that his first 
duty is the prevention of ‘‘big’’ forest fires and the 
best method of prevention, he is told, is to educate his 
brothers, sisters and parents and all other persons with 
whom he may come in contact not to set fires carelessly. 

Perhaps the most valuable feature of the movement is 
that all the scouts are urged to use their own initiative 
in any condition that may arise for their attention and 
in this way many original ideas have been formulated 
in the minds of the youth of Michigan that have heen 
a great aid to the department under which they are 
auxiliary fire wardens. 

The annual loss by forest fires in Michigan, which 
for the last 50 vears has been a million dollars and 
upward on merchantable timber alone, dropped from 
$3,500,000 in 1911 to $87,000 in 1912 with 1,500 scouts 
enrolled and to less than $23,000 with more than 3,000 
scouts enrolled. It is the educational work of the boys 
rather than the field work which has brought about such 
splendid results. In 1912 the scouts extinguished 509 
fires in Michigan, besides reporting large fires to State 
wardens. 

The scout movement has been taken up in New 
Jersey, Massachusetts and Washington, and it is more 
than likely that its popularity will spread, such grati- 
fying results having been obtained. As an example 
of reforestation, the scouts so far this season have 
planted forests of pine seedlings in units of 1,000 trees 
in parks or school grounds in practically all the towns 
of the forest district. The seedlings include western 


FOREST SCOUT AUTHORITY BADG! 
pine and Scotch, white, norway and lodge pole pines 
and all the spruces, ; 

Not only are the boys and girls permitted to becone 
property protectors, but the movement affords them bene 
fits in a healthful way as well as giving them a highe: 
appreciation of citizenship. 





MICHIGAN SHOWS PROFIT IN REFORESTATION. 


Figures compiled by Secretary A. C. Carton, of the 
public domain commission, Lansing, Mich., covering a 
period of thirteen years, indicate that since the work ot 
treating forest reserves was started, Michigan is just 
$156,409 ahead in this department. The total cost of 
the work on the three big reserves to the end of the 
fiscal year, July 1, was $165,135.86. Since that time the 
land has increased in value so rapidly and such large 
amounts have been collected in dead and down timber, 
seedlings, trespass fees etc., that the total value now 
represents $321,545.68. These figures represent the three 
big forest reserves at Higgins Lake, Houston Lake and 
Fife Lake. The value of the land in these reserves alone 
represents a total of $270,885.75. 

Mr. Carton expects that the State work of reforesta- 
tion will be the means of saving many woodworking in 
dustries in Michigan. He says: ‘‘We will be able to 
cut timber within a few years and concerns which might 
otherwise find themselves without material, will be sup 
plied.’’ 

Ten thousand white pine seedlings at the Michigan 
Agricultural College forestry reserve have just been sold 
and shipped to Henry Waller, of Charlevoix. The call 
for white pine and other trees has been exceptional this 
fall, as trees are used as wind breaks and land anchors 
literally, the trees protecting fields with shifting soils 
from winds so that vetch, alfalfa, and other crops can 
be grown. 

The farmers are growing their own fence posts in 
many places and many inquiries are being made for seed 
lings of black locust and cedar, both of which woods 
make durable fence posts when treated with a tar solu 
tion. 

All trees from the Michigan Agricultural College for- 
estry reserve are being sold at cost and the demand is 
large especially among farmers with wood lots and in 
some cases five acre tracts are being set out and looked 
after by C. A. Tyler, the college field expert, who is con- 
nected with the extension department work. 





OLD DOC YAK TAKES TO ‘‘THE WOODS.’’ 
Sidney Smith, the well known cartoonist, creator of 
the comic character ‘‘Old Doe Yak,’’ sends a unique 


testimonial concerning ‘‘ The Woods,’’ a book of verse’ 


published by the AMERICAN LUMBERMAN, and it is repro- 


duced herewith: 
The Chicago Tribune. 
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a NATIONAL BUILDING EXCHANGES. 


Standard Form of Specifications Desired by Contractors 
in the National Building Trades. 





LOUISVILLE, Ky., Jan, 24.—The eyes of the building 
nid have been on Louisville this week, as the National 
tiuilding Trades Employers’ Association has been hold- 
» its annual convention at the Seelbach Hotel with 
yer 500 in attendance. The association is made up of 
ilders’ exchanges in all parts of the country and is 
he big organization of the subcontractors, although 
me general contractors are in the membership. But 
juimbermen, brick builders, heating contractors ete. make 

1») the backbone of the membership. 

It was decided, among other things, to change the 
name of the association to the National Association of 
Building Exchanges, this being regarded as a_ better 
tle for the organization, the present name being re 
sarded as too involved and not sufficiently explicit. 

The chief subject before the convention has been the 
discussion of the relations between the contractors and 
the architects. It has been claimed that the latter have 
sed forms of specifications and contracts that are in- 
equitable and work a hardship on the general and the 

beontractors, The contracting and building interests 
have attempted to secure an arrangement wheraby their 
rights will be considered in devising the forms to be 
sed, and much progress has been made along that line. 
Hlerbert J. West, of Baltimore, president of the associa- 
vion, stid on this subject in his opening address yester- 
day atternoon: 

Phe American Institute of Architects has promulgated 

ndard forms of contract and generai conditions that ar 

» take the place of all other forms now being used. It is 

to be understood that this association is not in favor 

a just and equitable form of contract; it is hoped that 

wh oa form may be made national. and it will be 
the work of this association to bring about the general 
adoption of a form fair to the owner, architect, general 
contractor and kindred interests. The earnest desire of 
this association is that it may agree with the American 
institute of Architects regarding a change in the character 

their documents, so as to put them on a basis of jus- 
tice, law and equity acceptable to all concerned. 


“ 


H. I. Lewman, president of the Falls City Construe- 
tion Company, of Louisville, delivered the leading ad- 
dress at Wednesday’s session, his topic also being 
‘Standardization and Equitable Conditions of Specifica- 
tions,’’? in which he took up the alleged inequalities of 
the specifications as prepared exclusively from the stand- 
point of the architects. 

In denouncing the present system, Mr. Lewman said: 

rhe present system employed in the preparation of con- 
tracts and specifications is a relic of antiquity, when the 
builder was merely a mechanic. It brings about a subser- 
viency on the part of contractors highly detrimental to the 
interests of the building business, but more important still 
it greatly restricts and stifles competition. The consequences 
of a system of such uncertain provisions are bound to be 
harmful to the owner, the contractor and all allied interests. 
Under this system, or rather, lack of system, employed in 
construction, a specification lacking in definite description 
is prepared and upon this the contractor is asked to make 
a bid. He is immediately faced with the proposition that 
his interests will be wholly dependent on the manner in 
which the authority is exercised and what ought to be a 
close, careful and accurate estimate, based on known facts, 
becomes a question of his estimate of the personal character 
and disposition of the supervising officer. In this age which 
has produced such effective buginegs, machines, working 
with marvelous precision, is it nOt té be regretted that we 
ure still struggling with such primitive methods? 

The secretaries’ meeting took up most of Tuesday, 
J. M. Vollmer, secretary of the Louisville Builders’ Ex- 
‘hange, presiding. Among the subjects considered were 
methods of securing members, educating the public, the 
necessity of exchange work, enlargement of its scope, 
subeontractors’ organizations, how to arrange for bet- 
ter codperation, conservation of competent labor through 
the apprentice system, workman’s compensation laws, 
ethical business practices, social fellowship, and the use 
of bulletin boards. The discussions were in the form 
of a round table. 

A dinner was given Tuesday night by the secretaries, 
the notables attending the meeting being guests of 
honor. <A talk was made by G, Alexander Wright, 
founder of the American Institute of Quantity Survey- 
ors, a new branch of the building business, in which he 
detailed the character of the work done by them and 





HARRY L. LEWMAN, LOUISVILLE, KY.; 


President. 





I. HERBERT SCATES, BALTIMORE, MD.; 
General Commissioner. 


emphasized the importance of having mistakes made in 
figuring quantities eliminated. 


NATIONAL BUILDING ELECTION. 


LOUISVILLE, Ky., Jan. 28.—The final session of the 
National Association of Building Exchanges, held in 
Louisville last week, resulted in the election of Harry 
L. Lewman, president of the Falls City Construction 
Company, of Louisville, to the presidency, and J. M. 
Vollmer, secretary of the Louisville Builders’ Exchange, 
as secretary. Columbus, Ohio, was chosen as the next 
place of meeting. 

Other officers elected were as follows: John Trainor, 
3altimore, vice president; George C. Schroeder, Grand 
Rapids, treasurer; I. Herbert Scates, Baltimore, general 
eommissioner. In addition, commissioners were named 
for the various States represented in the association. 


LUMBERMEN’S CLUBS 


MEMPHIS MEETING POSTPONED. 

MEMPHIS, TENN., Jan. 26.—The semimonthly meeting 
of the Lumbermen’s Club of Memphis, which was to 
have been held at the Hotel Gayoso Saturday, January 
24, was postponed two weeks, owing to the annual meet- 
ing of the Hardwood Manufacturers’ Association of the 
United States, held here January 21 and 22. A num- 
ber of members of the club participated in the annual 
meeting of this association and some of them likewise 
made the trip of inspection to the plant of the Lamb- 
Fish Lumber Company at Charleston, Miss., immediately 
following the adjournment of this body. 

















INDIANA RETAILERS OFFERED ENTERTAIN- 
MENT. 


Sr. Louis, Mo., Jan. 27.—The St. Louis Lumbermen’s 
Club has issued an invitation to the Indiana retailers 
who are touring the South, offering to entertain them 
here on their return home from Kansas City. 

Doubtless the invitation will be accepted, in which 
ease the club will be prepared to show the visitors the 
city by an automobile tour, if the weather is propitious 
and in any event, will make their stay in St. Louis a 
pleasant event. 





ST. LOUIS EXCHANGE COMMITTEE APPOINT- 
MENTS. 


Str. Louis, Mo., Jan. 28.—President F. H. Smith, of 
the Lumbermen’s Exchange, has announced the following 
committees to serve during the vear: 

Trattic—-Charles E. 
Josepa A. Hafner. 

Membership—Thomas E. Powe, chairman; Leo C. Buder, 
F. C. Liebke. 

Publie affairs—-W. R. Anderson, chairman; William Loth- 
man, E. H. Luehrmann, O. H. Sample. e 

Fire insurance—George E. W. Luehrmann, chairman; 
Franz Waldstein, G. H. Cottvill. 


Re-inspection—Frank C. Moore, chairman; T. J. Noser, J. 
L. Benas. 


Thomas, chairman; H. A. Boeckeler, 





aa 


CLEVELAND BOARD ELECTION. 


CLEVELAND, OHIO, Jan. 26.—The annual meeting of the 
Cleveland Board of Lumber Dealers, Monday evening, 
January 19, was perhaps the best attended of any of 
the meetings of this organization. Practically every im- 
portant lumber organization in Cleveland was repre- 
sented. 

The election of directors resulted in the following 
being named: W. H. Prescott, T. C. Williamson, A. L. 
Stone, E. E. Teare, George S. Gynn, George T. Barner 
and A. C. Klumph. After the election many of the 
members made short talks, which showed that local busi- 
ness for last year was encouraging and that the outlook 
is good. 

Wednesday the newly elected directors met at the 
clubhouse and elected the following officers: W. H. 
Prescott, president; T. C. Williamson, vice-president, and 
J. V. O’Brien, secretary and treasurer. 
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HE above clump of trees 
taken haphazardly on our 
timber holdings in North 
Carolina shows trees ranging 
in diameter from 16” to 24”. 
This is virgin growth, sound 
and straight, enabling us to 
produce a good proportion of 
the higher grades so desirable 
for interior work and finish. 
Throughout our operations 
quality and low cost of pro- 
duction has been given care- 
ful consideration and as a 
result we are able to fill or- 
ders satisfactorily year in and 
year out. 








If you are interested in get- 
ting better quality and ser- 
vice for your money, drop us 
a postal telling us your needs. 


Telecode used. 


Johnson & Wimsatt 


Washington, D. C. 
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[ FINANCIAL | 
TIMBER LOANS 


Here is a business- 
record of significance 


For the past ten years this organization has devoted its entire time and 
attention to the making of loans on timber lands, being the originators and 
acknowledged authorities in this highly specialized field of finance. Follow- 
ing is a brief record covering these ten years: 

Number of loans made - - - - - - = 
Number of issues matured and paid or called 
in prior to maturity ata premium - - - - - 13 
Capital and surplus of companies bonded - $180,738,495.36 
Tota! amount of bonds issued - - - - 76,930,500.00 
Amounts of bonds retired - - - - -  21.062.500. 
Acreage of timber lands bonded - - - - 4,629,758.26 acres 
Total timber security - - - - - - 67,457,924,523 feet 

There has not occurred a single instance of loss or default in the payment 
of principal or interest on any of these bonds—an evidence of our thorough 
understanding of this highly specialized field of finance. 

We should be glad to advise with you if you are considering the matter of 
bonding your timber or if you are desirous of informing yourself regarding the 
opportunities for safe investment in this field of steadily increasing security. 


Crark L. Poote & Co. 


Bank Floor, Westminster Bldg., 755-756 Mills Building, 
CHICAGO, ILLINOIS SAN FRANCISCO, CAL. 
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This House Engages Exclusively in 


FINANCING LUMBERMEN 


Our booklet, ‘‘The F. A. 
Brewer & Company Plan 
of Financing Lumber and 
Timber Companies’’, will 
be furnished upon request. 


F. A. BREWER & CO. 
TIMBER LAND BONDS 
Commercial Nat’! Bank Bldg. 
CHICAGO 


PORTLAND OFFICE, HI 
10th Floor, Lewis Bldg. | 


WELLS GILBERT, Representative. 


Oregon and California. | 


SEATTLE OFFICE, 
1107 American Bank Bldg. 


E. T. CLARK, Representative, 
Washington and British Columbiz. 





























oans on limber 


We are in a position to make loans 
of $200,000 or over secured by first 
mortgages on high grade standing 
timber of accessibility and owned 
by lumber companies that are well 
established. We would be glad to 
get into touch with your needs. 


W.G. Souders & Co. 


BANKERS 
809 - 812 Westminster Building, 
CHICAGO 











Monroe and Dearborn Sts., 

















Investigations 
Systems 


By a corps of experienced 
lumber accountants. Ac- 
curate, intelligent work at 
reasonable cost. For par- 
ticulars address, 


The Michigan Trust Company 


Public Accounting Department 
GRAND RAPIDS, MICHIGAN. 
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DECREASE IN MICHIGAN FOREST FIRE LOSSES IN 1913. 


LANSING, MicH., Jan, 26.—Forest fire losses, which for 
years have totaled more than $1,000,000 annually in 
Michigan, decreased to $67,000 in 1918, according to 
the annuai report of the State forest warden, William R. 
Oates, which was received by Governor W. N. Ferris 
toduy. The losses in 1912 amounted to $38,400,000. 

Last season was unfavorable for the prevention of 
forest fires because of the unprecedented drouth, accord 
ing to Warden Oates. He says that the remarkable 
reduction in annual loss must be assigned to working 
ageucies rather than conditions. 

‘*Our department can not in fairness claim 
than a nominal credit in the diminution of forest fires, 
says Mr. Oates. ‘‘It submits that the curbing, sup- 
pression and prevention of forest fires and the resultant 
reduction of loss is due to a systematic and thorough 
organization of the township supervisors of the forest 
district as local fire wardens and the educational posters 
and literature on the suppression of forest fires, placed 
through them before the township communities. 

‘*The improvement and standardization of locomo- 
tives and rights-of-way inspection helped materially, 
While the moral enlistment of 3,000 school boys of the 
forest district as Michigan Forest Scouts, with the prime 
purpose of prevention of forest fires and reforestation, 
was an important factor. 

‘*Among the other important factors in preventing 
fires was the protective service instituted by the public 
domain commission on its reserves of State lands; the 
practical and energetic field work of the several inde- 
pendert lumbermen’s protective associations; the splen- 
did publicity given by the city and country press of 
Michigan on all matters pertaining to forestry and 
the prevention and suppression of forest fires.’ 

Although there was a great reduction in loss by forest 
fires it is a fact, nevertheless, that many more were 
reported to the department in 1913 than in 1911 when the 
merchantable timber loss was unusually great. In 1912 
after the disastrous fires of the preceding year, which 
included the destruction of the towns of AuSable and 
Oscoda, Mr. Oates began the organization in the forest 
districts of the school boys for forest fire service which 
aided in keeping down the loss. 

‘*On the 300,000 acres of timberlands controlled by 
the public domain commission steady and appreciable 
progress has been made in the eare of the forests,’’ 
said Warden Oates. ‘‘In the separate reserves of Luce, 
Roscommon, Houghton and Grand Traverse counties 
the best methods ot the Federal Forest Service in re- 
forestation, fire prevention and encouragement of sap- 
ling and older growths are in use. Watch towers and 
fire lines guard the danger points of heavy ground 
litter, which is under constant surveillance during the 
dry season. 

**Tt is conservative to assert that the net results of 
forest fires in Michigan in 1912 has proved, for the 
first time in sixty years, a benefit rather than a loss. 
This conclusion does not warrant any feeling of real 


more 


” 


security in the control of forest fires in the future, 
for it is evident to all familiar with the situation that 
without the aid of supplementary agencies the provisions 
made by the State would be grossly inadequate. The 
independent patrol by the lumbermen has no positive 
guarantee of continuance and the scout work of the 
school boys is the result of patriotism which this de 
partment can ask for but not command, In the coun 
ties of Ontonagon, Marquette, Dickinson, Delta and 
Luce, there are more square miles of fire trap slashings 
guarded by a State fire fund of $10,000 than in the 
entire State of Minnesota where the annual fire fighting 
fund is more than $100,000. 

‘*In the lower peninsula, Cheboygan, Charlevoix, 
Presque Isle, Montmorency, Crawford, Kalkaska, Mis- 
saukee and Wexford counties contain large areas of 
dangerous slashings that are a continual menace to life 
and property. Bisecting the farm lands of Alcona and 


Tosco counties is another large area of intermittent 
slashings. 


‘*This department concedes it as possible that con- 
ditions might obtain, following prolonged summer 
drouth, when numerous fires originating in Cheboygan, 
Charlevoix and Presque Isle counties, fanned hy con 
tinuous high winds, might join in a lake to lake wave of 
flame antl sweep southward, leaving a wake of devasta- 
tion and death surpassing in horror previous holocausts. 
Conditions cited might bring a similar conflagration in 
the upper peninsula, originating in Marquette, Ontona- 
gon or Luce counties. 

“It is the opinion of this department that a continu 
ous and systematic field patrol of the nine separate areas 
of dangerous slashings should supplement the work of 
ithe regular deputies and township supervisors. Further 
it believes that failure to provide for such patrols should 
be termed an inexcusable negligence.’’ 

The following recommendations to the legislature are 
contained in the forest warden’s report: 

Law providing that the department may arbitrarily name 
the number of patrolmen which will be assigned to logging 
and other railways, wherever their lines do not conform to 
legal regulations of cleared right of way, such patrolmen to 
be employed by railroads at their expense; law providing 
penalty for nonposting of fire warning placards by railroad 
companies ; provisions for the legal standardization of front 
end mesh; that all locomotives in service in the forest dis- 
trict of the State, during the dry season, shall be equipped 
with wire mesh of not Jess than number ten steel wire and 
not more than 3-16 inch square, or with perforated 
oblong steel plates, not more than 3-16 by 1 1-6 inches in 
length, and that such equipment shall be installed on strong 
angle irons, fitted to the interior of front end in a manner 
to pass the department inspection: provision is especially 
urged exempting from taxation for a limited time any 
private lands which may be set aside for reforestation ; 
provision that no person shall set or cause to be set any 
fires for the purpose of clearing any lands in the State of 
Michigan of any combustible material, except with the 
consent of the forestry warden, one of his deputies, or the 
supervisor of the township in which the clearing is to be 
accomplished; that in the unorganized townships consent 
may be obtained from the supervisor of any adjoining town- 
ship or the State forest warden or one of his deputies. 





MONTHLY MEETING OF NORTH CAROLINA PINE MEN. 


NorFOoLK, VA., Jan. 22.—The North Carolina Pine 
Association, comprising manufacturers of long- and 
shortleaf pine lumber in Virginia, North Carolina and 
South Carolina, held its monthly meeting in this city 
today in the main parlor of the Monticello Hotel. At- 
tendance was much larger than has been usually the case. 

A balance of the year’s business with many of the 
mills showed that while business was not so good as 
could be hoped for, still there was no great cause to 
complain. The efforts of the president of the associa- 
tion to inspire the members with a true spirit of codpera- 
tion seem to be bearing fruit. 

The meeting was called to order by President Horton 
Corwin, jr. 

It was decided to dispense with the reading of the 
minutes of the last meeting. 

The president then called for the report of the 
chairman of the membership committee, A. R. Turnbull. 
The chairman reported favorably on the applications for 
membership of A. McEachern, Red Springs, N. C., and 
the MacNeal-McKnight Company, Sumter, 8S. C. The 
applicants were duly elected to membership in the asso- 
ciation. 

The next report called for was from the chairman 
of the exhibit committee, A. R. Turnbull. This com- 
mittee was originated to prepare a suitable exhibit of 
North Carolina pine at the Forest Products Exposition. 
Mr. Turnbull stated that in view of the fact that Secre- 
tary Roper had done nearly all the work so far accom- 
plished in this connection, it would be best for Mr. 
Roper to explain the matter to the meeting. The secre- 
tary presented a blue-print of the exhibit to be made, 
which would take up about one-half the space allotted 
at the Chicago exposition and slightly more space at 
the New York exposition, the cost of putting up the 
exhibit being estimated at from $3,000 to $3,500. The 
idea in mind is to have an entrance hall with one room 
on each side finished in North Carolina pine panels, 
beamed ceilings etc., showing that pine can be used 
in the best interior work. A recommendation was also 
made by the secretary that a special assessment be made 
on the members for a period of three months from Feb- 
ruary 1 to help defray the expense of the exhibit, the 
balance to come from the treasury. The report and 
recommendation were adopted by the meeting and the 
work of completing the exhibit will go ahead rapidly. 

The secretary then read a communication from the 
Chamber of Commerce of the United States of America, 
requesting a delegate to be appointed by the pine asso 
ciation to attend the next annual meeting of the cham- 
ber to be held in Washington February 11, 12 and 13. 


President Horton Corwin, jr., was unanimously elected 
delegate and J. T. Deal was elected alternate. 

A communication was next read from the National 
Wholesale Lumber Dealers’ Association extending an in- 
vitation to send delegates to its annual meeting to be held 
in Buffalo, N. Y., Mareh 4 and 5. John M. Gibbs, 
Norfolk, Va., and George E. Major, Hertford, N. C., 
were elected delegates. 

A discussion took place as to whether the association 
should take a stand for or against allowing the rail- 
roads the 5 percent increase recently applied for before 
the Interstate Commerce Commission. Several were 
directly opposed to giving the carriers the advance 
and put forth good reasons for their attitude. Most of 
those present seemed to be in favor of granting the 
roads this small increase, which resulted in the adop- 
tion of resolutions to that effect. Immediately follow- 
ing the adoption of the resolutions, a motion was 
adopted that the president appoint a committee of five 
to go before the Interstate Commerce Commission on 
February 21 and 22, when the matter shall come up 
for a hearing of the lumber interests. The following 
gentlemen were appointed on that committee: Nathan 
O’Berry, Goldsboro, N. C., chairman; John M. Gibbs, 
Norfolk, Va.; David O, Anderson, Marion, 8S. C.; J. L. 
Camp, Franklin, Va.; C. I. Millard, Norfolk, Va. 

Following this business, President Corwin stated that 
some consideration should be given the annual meeting. 
In order to make it the banner one of the association 
and get up an interesting and instructive program, the 
officers would like to have plenty of time and wanted 
to get the opinion of the members on several subjects 
in connection therewith. The advisability of holding a 
meeting in February further to complete the details for 
the annual meeting in March was discussed and it was 
decided to have a February meeting, the date to be 
fixed by the president and secretary. The question of 
having a two days’ session, the first day one of business 
with a banquet at night, and the second day mostly of 
a social and sight-seeing character, was also discussed 
and this was also left to the president and secretary. 

At 1:30 p. m. the members and their guests sat down 
to a delightful luncheon which was served in the private 
dining room of the hotel on the sixth floor. Immedi- 
ately following the coffee and cigars, and while the 
members were in good mood, President Corwin called 
attention to the fact that there were two guests present 
of long association with the North Carolina pine manu- 
facturers, who were held in the highest esteem by those 
coming in contact with them both personally and 
from a business standpoint, the latter by reason of 
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their high integrity. The gentlemen referred to were 
i). H. Barnes, of New York, and Frank Rogers, of Nor- 
folk, Va., both of the Kk. H. Barnes Company, this city. 

The president next introduced A. T, Gerrans, well 
known by reason of his connection with the advertising 
committee of the National association and also of the 
‘vpress association, stating he wanted all the members 
present to get well acquainted with him. Mr. Gerrans 
is now associated with the John L. Roper Lumber Com. 
pany of this city. Mr. Gerrans in responding gave a 
brief outline of the value of advertising to lumbermen, 
the results obtained by the cypress people, and other 
interesting data. 





SASH AND DOOR MANUFACTURERS MEET. 


The annual meeting of the Wholesale Sash, Door & 
Blind Manufacturers’ Association was held at the 


Congress Hotel in Chicago on Wednesday, January 28, 
with twenty present out of the total of twenty- three 
concerns holding membership in the association. Out- 
side of the regular routine business, which was quickly 
disposed of, the principal matter of interest before 
the association was the report of a special committee 
appointed some time ago to revise the basic price list 
of the association and report at this meeting. 

A discussion of the committee report and the price 
list submitted occupied practically the entire time of 
the meeting, the report being finally adopted with a 
number of changes. 

The new basic price list adopted at this meeting 
takes the place of the old list under which the asso- 
ciation has been operating several years and was ar- 


ranged to conform more nearly with existing condi- 
tions in regard to labor, material, costs of operation, 
etc., and was finally adopted only after a lengthy dis- 
cussion. 

The election of officers resulted as follows: 

President—A. P. Smith, Queen City Sash & Door 
pany, Milwaukee. 

Vice president—J. P. Chaplin, 
Door Company, Muscatine, lowa. 

Treasurer—John Loetscher, Dubuque, Iowa. 

Executive committee—G. L. Curtis, Clinton, Iowa; J. E. 
Morgan, Oshkosh, Wis.; A. P. Smith, Milwaukee, Wis.; 
a Loetscher, Dubuque, Iowa; Nathan Paine, Oshkosh, 

is. 


Com- 


Roach & Musser Sash & 





C. E. Long, of Oshkosh, was employed as secretary of 
the association for another year. 

The membership of the association is comprised of 
sash and door manufacturers at Mississippi River points 
and in Wisconsin. 

Members in attendance at the annual meeting report 
a better outlook for the sash and door trade than has 
been apparent for some time and while business at 
present is practically at a standstill, all believe that 
1914 is going to be the best year for the sash and door 
trade that has been experienced for some time. All are 
hopeful and report a decided change for the better in 
the general feeling throughout the territory since the 
beginning of the new year. 
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AMONG the organizations that have recently taken up 
new memberships in the National Chamber of Commerce 
are the Lumbermen’s Association of Chicago and the 
Lumbermen’s Exchange of Philadelphia. 








OTHER POETS THAN OURS 








SOME HUM. 

O. Ratcliff, who is connected with | 

the sales department of the Paepcke- | 
Leicht Lumber Company, 


excels in all kinds of sports, but every | 
now and then he sits down and writes 
a poem, 
from the prosaic lumber business. 
last effort is entitled ‘‘ The 
the Old Saw Mill,’’ which is 
with given: 


THE HUM OF THE 


I have travelled 
world, 

Ileard music of all kinds, 

Have listened to the famous bands 
In this and foreign climes; 

I bave marched behind the fife and drum, 
And heard the bugles bay, 

And sat in old cathedrals 


OLD 
this 


SAW 
wide, 


MILL. 


o'er wide | 


Where the stately organs play ; 
I have heard the bells of Moscow, 


And the chimes of Trinity, 

The music of the cabaret 
As played across the sea; 

The Scottish bag-pipes at their best, 
The Alpine yodlers trill, 

But for sweet music, give to me 


The hum of the old saw mill. 
I have heard Caruso’s golden voice 


And Lauder’s round-a-lays, 
The silver tones of Schumann-Heink, 
And Scotti’s melodies 
I have listened to the Southern songs 
Of “Dixie,” “Old Black Joe,” 
“The Swanee Shore,” * ‘Kentucky Home,” 
‘The Days of Long Ago. 
I have sat spellbound while Sousa played, 
Hfeard Kubelik’s violin, 
And watched the Kilties on parade, 
With all their noise and din 
Yes. all their notes are clear "sad sweet, 
Their memories haunt me still, 
Though rich and rare, they can’t com- 


pare, 
With the hum of the old saw mill. 


And often days when I am sad, 
With naught to cheer me on, 

I wonder over to the mill 
And listen to its song. 

Its hum is like the lullaby 
That mother hummed to me, 

Long years ago when but a babe, 
A’ nestling on her knee. 

And then to show its range of voice, 
A high note strikes your ear, 

And then the lowest basso tone 
That mortal ’ere did hear. 

It whistles, sobs, it laughs, it sings, 
It makes your sad heart thrill 

And you breathe a prayer God bless the 

tune 

Hummed by the old saw mill. 


I close my eves, my thoughts go back, 
I let my fancies roam, 

And then it is the old saw sings 
The songs of “Home Sweet ‘Home. ify 
“America,’ “My Irish Rose,” 

‘The Watch Upon the Rhine,” 
“The Marseilles Hymn,” “God Save the 
King,” 

“The Davs of Auld Lang Syne,” 

And when for me life’s sun goes down 
And I am laid away, 

Don’t chant a Chopin dirge o’er me, 
Don’t have the organs play, 

Just lay me under yonder Oak, 
Where all is peace and still, 

Except that soothing lullaby, 
IHiummed by the old saw mill. 


FAITH. 


(A reply to the poem with that title 
published in the AMERICAN LUMBER- 
MAN, June 7, 1913.) 

There is no unbelief— 

Tho’ man may so insist; 
He would not plow, nor sow; 
Nor could he reap, 


Chicago, is | 
not only a good lumber salesman and| 


his inspiration being drawn| 
His | 
Hum of | 
here- | 


There 
The 
loft 
| The 
Except for 


is no unbelief— 

mind of man would never dream 
flying wheel, or pulsing wing, 
charted course, or lighted reef, 
his belief. 

There is no unbelief— 
Or who would dare his couch to seek, 


Content to lock each sense in sleep, 
Except for his belief? 
| 3 a © ae 0 


| 


San Francisco, Cal. 


| SAP AND SLANG. 
| The lumber and newspaper trade 
| in Tacoma has a philosopher, W. W. 
Woodbridge. Like Josh Billings, 
Woodbridge is a disciple of simplified 
spelling. One of his efforts has to 
do with slang and lumber: 

Our naber on the uther side, Mr. Rid- 
path, is in the Lumber bizness. He et 
supper with us last nite, as his wife 


wuz assisting the ladies of her churtch, 
who wuz giving a bizness men’s dinner 


to raze munny for the edjukashun of 
littel kullerd childern in Allybamer. 
Miss Munyun ast Mr. Ridpath if he 


thought Slang wuz as grate a Sin as 
Miss Caper had just tride to makt it out 
to be, and Mr. Ridpath anserd No, he 
woodent say that, but as far as he wuz 
| kon-sernd, he had alwaze_ kon-sidered 
Slang to be like Sap in Lumber, not kon- 
sidered a defeck exsept in sum of the 
verry pertickerler upper grades. “‘Al- 
though,” he added, “I aint nevver herd 
of no-boddy evver paying a premy-um 
for there being Sap in a stick.” 

He sed that he mite still further add 
that where there wuz sap in enny part 
of a stick and you wanted to get rid 
of it, the only thing to do wuz to cut it 
out, whitch hurt the stick to just that 
ex-tent, while when you cut out slang, 
it dont hurt nuthing, and adds about 40 
persent to the jennyrel grade. 


CANDIDATE FOR CANINE 
HALL OF FAME. 


Robert F. Whitmer, the genial 
president of William W hitmer & Sons, 
of Philadelphia, takes great pride 
in his farm and stock. Just now 
he has a hunting dog, the prowess 
of which he speaks in glowing terms. 
The other day he told a Philadelphia 
wholesaler a story so exceptional that 
it inspired the composition of the 
following: 
sob Whitmer has a “pointer,” 

As you perhaps have heard. 


And from the stories that he 
It really is a “bird.” 


tells, 


For if, when “pointing” a “Bobwhite,” 
You turn it from the quail, 

It casts one backward glance, and then 
It “points it” with its tail! 


Like the compass, both ends of this 
dog point for useful service. 


HERE’S HOW. 


To the book of life, good Father 
has turned for us a leaf, 


Time 


And pasted “tuff” old ‘15 down, which 
sure is some relief, 
For now we have twelve good full 


months to write our titles clear, 

To health, and wealth, and happiness, 
untouched by hoodoo fear; 

So take a “brace.” ye sons of men and 
all ye daughters, too, 

A Happy New Year comes to 
most of all to YOU. 

“THR CAPTAIN.” 


all, and 





Except for his belief. 


(Hal Denison.) 


WHICH WOOD YOU PREFER? 

E. A. Southwick, of Libby, Mont., 
suggests the following as the favor- 
ite timber of various persons. Other 
suggestions are in order: 

The bass singer—Basswood. 

The drunkard—Hickory. 


The cloth manufacturer—Cotton- 
wood. 

The baseball player—Balsam. 

The trapper—Fir. 


The 
The 
The 
The 
The 
The 
The 
The 


locksmith—Hemlock. 
confectioner—Sugar pine. 
socialist—Redwood. 
musician—Cordwood. 
shoemaker—Shumac. 

dog fancier—Dogwood. 
shantyboater—Driftwood. 
profane Indian—Locust. 


A LETTER TO ‘‘JIM.’’ 

A large number of people are well 
acquainted with L. P. Coonrod, west- 
ern manager of the Edwards & Brad- 
ford Lumber Company. Many of them 
did not know that he is poetic; but 
a friend of his has forwarded a letter 
that he recently wrote to James B. 
Hall, of the Noll-Welty Lumber Com- 
pany, of Seattle. Here is the letter 
just as it was written by Mr. Coon- 
rod and received by Mr. Hall: 

SEATTLE, WASH., Christmas, 
Dear Jim :— 

I want to send a Carol Call to Jim; 

To Jim I’ve known in town and on 

the road. 


19138. 


Exceeding proud of fellowship with 
im, 
He helps pack in and out the other 
fellow’s load. 


Jim knows the mills on Harbor, Sound 

or Bay 

_ a largely to the Cargo 

And send their Products off to Man- 
alay 


Or other heathen ports, where wooden 
gods are made. 


he = within the 

ect, 

In Aberdeen 
Who want to 
rect— 

Who yearn 

requiem. 


Agency he can de- 


and also 


Hoquiam, 
sell the 


retail yard di- 


to sing our wholesale 


Jim also _ the mills that are in- 
an 
From Coastline to the Watershed, 
Who greet a buyer with extended hand 
At seven-fifty off and half the spread. 
Jim — _the mills that Cedar Siding 
Both Clears and Stars in six and five 
What mille” will Hemlock orders take, 


And furthermore, he’ll tell it all to 
you. 


The renmes time of all the trains he 
The best ‘hotels in towns like Marys- 


My information bureau—there he goes: 

His loss to me would be a bitter pill. 
So when my a order comes, and I 
Above the timber line—above its lofty 
And “laid “el treasures” angels vainly 


ow 
Tl plead with Peter, “Give me Jim— 





just Jim 





FINANCIAL 





TIMBER LOANS 


ON 


High grade accessible stand- 
ing timber owned by estab- 
lished, going lumber com- 
panies in any amount from 


$200,000 up. 


Correspondence and Personal 
Interviews Invited. 


Devitt, Tremble & Co. 


INVESTMENT BONDS 








First National Bank Bldg., CHICAGO 











George H. Burr & Co. 
-—— Bankers <—~ 
Bonds 


Commercial Paper 


We finance lumber companies by the 
outright purchase of timber bond is- 
sues and of straight six months notes. 


We are 


you 


always glad to advise with 
as to the 
method of borrowing. 


best and cheapest 


The Rookery, Chicago. 
14 Wall St., New York. 
. Third Nat. Bank Bldg., St. Louis. 
Kohl Bldg., San Francisco. 


a —_ 











TIMBERLANDS 











(7 ) 


Buy Trees and Get Rich 
2 2 


W. I. EWART 


TIMBER LAND 
INVESTMENT BROKER 


\ Henry Building, 
British Columbia Timber Lands 


Exclusively 


SEATTLE, WASH. 











a, 











All properties offered have first been examined 
by my own men. Will act as agent for purchasers. 
Correspondence solicited from bonafide investors only. 


W. L. KEATE 
Crowe and Wilson Bldg. , 441 Seymour St., VANCOUVER, B.C. 




















Wsa.W. THOMPSON & Co. 
Oertified Public Accoumtants 
Suite 929-931 Chicago Stock Exchange Bldg. 
Established 1894 CHICAGO Phone Franklin 1013 
PERIODICAL AUDITS A SPECIALTY 








. 
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Loans on 


Timber Lands 


For Long Periods of Time in 
Amounts from $100,000 up. 


We have been in the lumber business for 
over thirty years. 

We now control and operateanumberof mills. 
We have been loaning money to lumbermen 
for many years. 

These facts make us especially fitted to know 
the wants of lumbermen, and to meet them. 


LYON, GARY & CO. 


140 South Dearborn Street 
CHICAGO 
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TIMBER ESTIMATORS 

















Progressive 
Lumbering 


demands accurate knowledge of quantity, 
quality and accessibility of timber supply. 


This knowledge when obtained by our 


ST, Timber Estimates 


is reliable. 





It appeals to 


Timber Investors 
Bonding Houses 
Mill Operators. 


We invite correspondence. 


MUNSON-WHITAKER CO. 


CONSULTING FOREST ENGINEERS 


CHICAGO, 512 Commercial Bank Bldg. NEW YORK, 470 Fourth Ave. 
BOSTON, 622 Tremont Bldg. PITTSBURGH, 900 Arrott Bldg. 












































JASPER LEMIEUX FREDERICK LEMIEUX F. H. DAY 


Lemieux Brothers & Co. 
TIMBER ESTIMATORS 


1319-20 Whitney Bank Bldg. NEW ORLEANS 


Phone Main 2479 
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wee see 
\ JAMES Ww. SEWALL 


For eleven years my business has been growing. Since 19101 have 
made detailed timber estimates and ae of over 700,000 acres of 


land. In 1913 on one contract alone ! planted 200,000 trees. 
ience and system aid correctness and effici ency. 


Exper- 
Let meserve you. 
Timber Estimates 

Topographical Maps 


Boundary Surveys 
Planting 


ia Centre St., 
a 


OLD TOWN, 


SLT A 
(ad C C Log lod 
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Northern Timber Estimates 
D. E. LAUDERBURN 


56 Worth Street, NEW YORK, N. Y. 











= Timber Estimates 


Reports include topographi- 
cal map, detailed estimates 
and written report. 









GARDNER & HOWE 


Engineers 


Clarence W. Griffith, Dept. Mgr. 
Porter Bldg., MEMPHIS, TENN. 


“JUNIOR” PROGRAM MAKES HISTORY. 


(Concluded from Page 50.) 


silo, handled in Kansas City by the Dickason, Goodman 
people, exhibited a full sized silo, which loomed up in 
the center of the big hall in a most imposing manner. 


This concern features its product as the ‘*$100 Silo.’’ 


T. I. Bennett, in addition to explaining silo construc- 
tion, found plenty of opportunity to talk cypress lum- 


ber. Mr. Bennett recently added to his line of retail 
yards by purchasing the stock and buildings of the 
former Leach & Schley Lumber Company, of this city. 
The yard is in charge of O. P. Leach. 

The M. R. Smith Shingle Company, and Caddo River 
people had their usual booth at the left of the_main 
entrance. Messrs. Cooper, Wilson, Smith and others 
ot the company, who were in town in connection with 
the concern’s annual meeting, were on hand to welcome 
the dealers. 

The W. R. Pickering Lumber Company had _ its 
familiar location opposite the main entrance to the hall. 
In addition to a soft carpet of pine needles and several 
comfortable chairs, it served its callers with refreshing 
cider, fresh drawn from a ‘‘keg in the corner.’ 

The sash and door interests, among whom the 
ican and Western companies, of this city, the Paine 
Lumber Company, of Oshkosh, Wis., and others, were 
exhibitors, all showed comprehensive displays of indoor 
trim, doors and other specialties. 

The Chicago Lumber & Coal Company entertained in 
two spaces over on the east side of the hall. Next door 
to its booth was the familiar sign of the T. Wilee Com- 
pany, the Chicago hardwood flooring concern. 

Frank N. Snell and C. A. Pratt extended the glad 
hand at the big space of the Louisiana Red Cypress Com- 


Amer- 





pany, of New Orleans. This concern has for many years 
held open house at the north end of the hall and has 
become a fixture at the Kansas City exhibit. Its booth 
was enclosed by a substantial wooden railing painted 
white and the back wall of the space was effectively 
treated with a latticed design, all material being cypress. 

The Kansas City Hardwood Flooring Company, of 
Little Rock, Ark., had a full line of its product on 
exhibition in charge of the Armourdale Lumber & Sup- 
ply Company, of this city. 

A familiar face to the visitors was that of W. I. 
McKee, of Quiney, Il., who occupied his customary two 
boxes at the left of the main entrance. Mr. McKee is 
still looking for the man who can explain the real cause 
of the 1907 panic. Ask him about the reward. 

Carnations graced the center table of the Central Coal 
& Coke Company’s box and invited the leg weary visitor 
to stop in and rest a moment. 


Harris Hulen had a group of interested spectators 


while giving his lectures on the H. & H. silo frame. His 
office is still 508 Riche Building, Kansas City. 
Telephone service and cigars were features of the 


hospitality extended by 
Exchange Company, 
of the hall. 

\ big double space served as a rest room where the 
visitors could enjoy seats as guests of the Glen Lumber 
Company, 

Juicy red apples were dispensed at the booth of the 
Fourche River Lumber Company, of Bigelow, Ark. 

Many dealers were much interested in the various 
exhibits of woodworking machinery. 


the Missouri Lumber & Land 
at its double space in the center 





ANNUAL MEETINGS OF THE FORESTRY ASSOCIATIONS. 


NEW YORK FORESTRY ASSOCIATION. 

WATERTOWN, N. Y., Jan. 27.—Frank L. Moore, presi- 
dent of the Faas State Forest Products’ Association, 
was elected one of the vice presidents of the New York 
State Forestry Association at its annual meeting held 
at the auditorium of the State education building at 
Albany Thursday, January 22. 

Papers on a state-wide fire law for New York, forest 
taxation and a ‘revision of the State constitution in 
1915, the policy of increasing the forest holdings of the 
State and the desirability of general reforestation of 
idle lands in New York were read and discussed. 

Vice President Moore in his address at the ensuing 
banquet indorsed the plan of sending forestry instructors 
into every county in the State for the purpose of open- 
ing up a campaign of education regarding the necessi- 
ties of the State so far as the forests are concerned. 
Mr. Moore said that the people should have it impressed 
upon them that it is important that the State forests 
should be properly managed by competent officials ap- 
pointed to office because of their honesty and ability and 
not because they had served some political party well. 
He made it plain that the State forests, like a vegetable 
garden, would be much better if they were properly 
thinned out, the dead and down timber, which is now 
permitted to decay and waste, being removed and turned 


into money for the benefit of the State and the mature 
trees being taken down and also turned into revenue. 


He took the position that the forests should not be 
slaughtered, but that trees after they had reached ma- 
ture size should be taken out when they were of most 
value and not left to blow down, decay and fail to bring 
returns to anyone. 

Vice President Moore is a strong advocate of reforesta 
tion and voiced the opinion that there should be more 
and much larger nurseries for the raising of seedlings 
and that a hundred times as much reforestation should 
be done as is now done in New York State. 

3y having instructors from the State college of for- 
estry out among the counties of the State, lecture 
to the people, illustrating their lectures with pictures, 
showing conditions as they are and what they might 
be under proper management, and visit the high schools 
explaining to the school children the necessity of becom- 
ing familiar with trees, their needs and proper care, 
Mr. Moore expressed the belief that it would be but a 
few years before the forests of New York would be 
restored. 


FIRE PATROL ASSOCIATION REPORTS. 


MARSHFIELD, ORE., Jan, 26.—The fourth annual re- 
port of the Coos County Fire Patrol Association, an 
organization of timber owners with holdings in Coos 
County, was recently made. With the aid of twenty-one 
wardens, two supervising wardens from the State board 
of forestry and a patrolman from the Forest Service, the 
association last year saved the timber owners easily an 
actual loss of timber in countless instances. There 
were only six fires in the county in 1913 and they were 
in the vicinity of logging camps. These were attrib- 
utable to the careless handling of donkey engines and 
negligence on the part of employees. None of the fires 
spread to standing timber. A. E. Krouch, the chief 
warden, personally superintended the burning of private 
slashings by thirty-five owners during 1913, keeping 
the fires in check. 

The work of the association was made effective by a 
series of trails and a system of telephone lines in many 
sections of the isolated county. The association has 90 
miles of telephone lines but the report says this amount 
is inadequate and recommends additions every year until 
all sections are reached. There are 1,000 miles of trails, 
giving easy access to standing timber in all parts of the 
county ; fifty miles additional will be built before the 
system is completed. 

For the benefit of the wardens, it is the intention of 


go 





the association to build cabins in various sections of the 
timber for their use while engaged in this work. Here- 
tofore homesteaders’ cabins and those built by owners 
of timber have been used. These have been found in- 
sufficient to accommodate the force of men employed. A 
number of lookout stations will be built this year, all 
to be placed on high points where views may be had for 
several miles surrounding them. The officers of the asso 


ciation are: 
l President—A. E. Adelsperger, of the C. A. Smith Tim- 
ver Co 

Vice "preside nt—Herbert Armstrong, of the Menasha Wood- 


enware Company. 


Secretary—W. J. Conrad. 


The financial report shows the expenses of the asso- 
ciation for 1913 to have been $6,498.32 for salaries, of 
fice equipment, field expenses, publicity, advertising and 
general expenses. The pane A om has a balance of $1,- 
169.53 on hand, which will be used this year for the 
extension of trails and telephone lines. , 





AIR-DRYING OF LUMBER. 


IN THE November ‘‘Bulletin’’ of the 
way Engineering Association William H 
Forest Products Laboratory, Madison, Wis., discusses 
the air-seasoning of timber. Much of the information 
given is already familiar to lumbermen but some results 
of experimental tests are of interest. They show that 
while larger pieces season more slowly this influence is 
not so great as might have been expected. Shortleaf 
pine in 5x8-inch beams after fifteen months’ seasoning 
contain only 3 percent less moisture than those 8x12; 
7x9 redwood timbers after three years, 3 percent less 
than those 8x16 inches; and 3x14, 3 percent less than 
Hemlock ties piled solidly with the bark on 


American Rail- 
. Kepfer of the 


those 7x9. 
weighed 40 pounds to the cubie foot at the end of a 
year, while the average of peeled hemlock ties in sep- 
arate piles range from 36 to 38 pounds to the cubic 
foot. As to woods which sometimes decay before they 
will season, such as soft pines, gums, beech and maple, 
it is believed this can usually be prevented by piling 
the timber so as to dry rapidly; particularly if the bark 
is removed as soon as the tree is felled, which also pre- 
vents insect injury. The rate of drying is greatly re- 
tarded and proceeds very slowly as the air-dry condition 
is approached. The effect of the seasoning process is 
entirely upon the amount of moisture contained in the 
cell spaces until the moisture is reduced to about 30 
percent; only after that do the cell walls themselves be- 
gin to dry out and shrink. The shrinking of lumber, 
therefore, is confined almost entirely to the latter part 
of the seasoning process, and particularly to the kiln- 
drying operation, even though the lumber may already 
have been thoroughly air-seasoned. 
AAO 

THE MANUFACTURE of excelsior, which originated in 
the United States, is now being taken up in Switzerland, 
a fine excelsior or wood wool being made which is used 
in upholstering. Certain grades are also being used 
for surgical bandages and as waste for cleaning ma- 
chinery. The government has been experimenting with 
excelsior made from fir and pine as a mattress material 
for military use. The machines used are chiefly imported 
from Germany and produce 350 to 1,200 pounds daily. 
They differ from American machinery in being adapted 
to the utilization of very small pieces of wood, so that 
small waste pieces from’ woodworking machinery estab- 
lishments may be utilized in this way. 

——— ere 

In melting babbit metal, put in a piece of resin the 
size of a walnut and stir thoroughly; then skim the 
surface and the metal will then pour more freely at a 
lower temperature, or about hot enough to light a soft 
pine stick. 


= 
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THE NEW YELLOW PINE HANDBOOK. 


The new edition of engineers’ handbook for yellow 
pine construction, issued under the main title ‘A 
Manual of Standard Wood Construction,’’ does great 
credit to the Yellow Pine Manufacturers’ Association, 
the publisher, and to Arthur T. North, consulting engi- 
nerr, the author and compiler. The present is the 
fourth edition which has been issued, a small book 
having first been published in 1904 which was sue- 
ceeded in 1906 and 1911 by successively larger editions. 
Of the 1911 edition 10,000 copies were printed and the 
present edition will, undoubtedly, as an authoritative 
reference manual, command an even wider circulation. 

The main tables on the properties of yellow pine give 
strength coefficient figures based upon various fiber 
stresses of 1,200 to 1,600 pounds and also 1,800 pounds, 
per square inch, the last being the figure recommended 
by the Yellow Pine Manufacturers’ Association. The 
inclusion of the other figures is necessary, however, be- 
cause of the arbitrary and unnecessary variation in the 
requirements of the building departments of various 
cities. As Mr. North has forcibly stated both in this 
book and on previous occasions, the fiber stress of 1,200 
pounds was.first adopted for railway bridge and trestle 
construction and its adoption by the various building 
departments was purely an ignorant blunder. The 
Association of Railway Superintendents of Bridges & 
Buildings (page 92), now the American Railway Bridge 
& Building Association, in 1895 recommended a work- 
ing stress of 1,200 pounds for longleaf for bridge con- 
struction, but the American Civil Engineers’ Pocket 
300k recommends the increase of this stress by 30 
percent for protected timbers in a building, which 
would produce a working stress of 1,560 pounds. The 
American Railway Engineering Association (page 93) 
in March, 1909, adopted for longleaf structural timber 
a working fiber stress of 1,300 pounds with a note that 
this might be increased 50 percent for buildings and 
similar structures in which timber is prote¢ted from 
the weather and practically free from impact. This 
would produce a working stress of 1,950 pounds or 
greater than that claimed for the wood by its manu- 
facturers, 

The handbook includes the following tables: 

1—A complete table of properties of 60 standard sections 
of timber based upon the actual commercial sizes ranging 
from 2 x 4 up to 20 x 20 in size. 

2—Table of properties of mill or heavy plank floors 15% 
to 55 inches thick. 


3—A_ similar table of the properties of laminated floors 
made of planks laid on edge close together, from 55 to 11% 
inches deep. 

4—Tables for the strength of beams for spans varying 
by 1 foot in length. These tables include a column for de- 
flection in inches caused by a 1,000-pound load uniformly 
distributing, a feature which has never before been in- 
cluded in such tables for either wood or steel. 

5—Table of safe loads with various fiber stresses limited 
by resistance to horizontal shear. 

6—Table of maximum bending moments with various fiber 


7—Table of safe spans for mill floors with various live 
loads and various stresses. This table also gives figures 
limited by the deflection of 1/30 of an inch, per foot of 
length. 

8—Table for mill floors giving deflection in inches with 
uniformly distributed load of 1,000 pounds giving all usual 
spans. 

9—A table similar to table 7 for laminated floors. 

10—A table corresponding to table 8 for laminated floors. 
_11—A table of safe loads in tons for columns of various 
sizes and lengths based upon curved line formula recom- 
mended by the Forest Service. 

12—Table similar to 11 but based upon straight line 
formula incorporated in Chicago building ordinance. 

13—Methods for determining bending moments for various 
conditions of loading. 

14—Notation and formula for safe strengths, deflections, 
maximum —— and horizontal shear. 


a and tables for single and double strut truss 





beams. 

16—Weights per square foot of various types of roof, 
floor and wall construction. 

17—Table of percentage additions to compensate for scant 
widths in different kinds of boards and flooring. 

18-—Table of weight and board measure of joist construc- 
tion for different size joists with different center distances. 


_ 19—Very useful graphic tables for finding the size of 
joist required for various spans and loads per square foot. 
These are drawn for both 12- and 16-inch center spacing. 


20—Table of weight and strength of stud partitions ex- 
clusive of plaster or ceiling. 


21—Formula for approximating weight of combination 
wood and steel roof trusses as proposed by Prof. N. 
Ricker. 

22—Strength of nailed and spiked joints, holding power 
of screws etc. 


25-—Miscellaneous reports on the physical properties of 
yellow pine. 

24—-Recommended working unit stress. 

25—Miscellaneous tables of shipping weight, green and 
dry, board measure ete., applying to yellow pine products. 

26-—Standard manufacturing and grading rules. 
27—Complete alphabetical index. 

A four-page leaflet accompanies the book giving the 
building strength requirements of yellow pine for vari- 
ous cities as of date of July 13. Inasmuch as this 
information changes constantly it obviously could not 
be included in the main text of the book. 

With the exception of tables 13, 14 and 16 all of the 
information above listed in items 1 to 20 is original 
with this work, which thus occupies a distinct and 
unique field. In the revision of the book suggestions 
were invited from every architect and engineer who 
possessed previous editions and over 3,000 replies were 
received containing many useful suggestions which 
were utilized in the revision. While no statement 
appears in the book itself it is understood that this 
useful manual, for which probably at least $3 would be 
charged if it were prepared for sale in the ordinary 
way, is printed for free distribution to engineers, 
architects, builders and others directly interested in 
the use of yellow pine for construction purposes. 
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We Can Ship 
Mixed Orders 


without unnecessary delay as we 
own and operate our own mills, and 
by carrying well assorted stocks 
can ship in addition to 


White Pine Lumber 


Dimension, Shingles, Worked Mouldings, 
Maple Flooring, K. D. Frames, Box Shooks 




















PRICES ON REQUEST. 


E. B. FOSS & COMPANY 


Manufacturers 


Established 1877 : — 
aus Bay City, Michigan. 


Telecode Used. 








Any Items 
Here You Need? 








5-4 No. 2 Com. & Better Beech 
6-4 No. 2 Com. & Better Beech 
5-4 Ist & 2nds Basswood 
12,000 ft. 10-4 No. 1 Com. & Btr. Basswood 
60,000 ft. 4-4 No. 3 Common Maple 
50,000 ft. 6-4 No. 3 Common Elm 


100,000 ft. 
150,000 ft. 
50,000 ft. 


We can fill orders for any of 
the above stock promptly. 


The Kneeland-Bigelow Co. 


BAY CITY, MICHIGAN 











Open for Experiences, 
Ideas, Questions 
and Opinions 


QUERY AN 





What Would You Know? 
What Do You Know? 
Write Us About It. 


OMMENT 








Grading of Yellow Pine Pole Stock. 

Will you kindly inform us the definition of strictly No. 1 
longleaf yellow pine pole stock, the grain etc.? 

[The only reference to that matter which can be 
found in the standard yellow pine rules is in section 32 
under ‘‘ Miscellaneous’’? as follows: 

Lumber and timber sawed for specific purposes must be 
inspected with a view to its adaptability for the use intended. 
Material not conforming to standard sizes for agricultural 
implement companies, wagon companies, car manufacturing 
companies, railway companies ete. shall be governed by 
special contract and inspection. 

It appears from the above that the standard inspection 
grades would not apply to this stock. Inasmuch, how- 
ever, as such stock may be adapted to its purpose 
it is evident that a high grade pole stock must be of 
straight grain.—EDITor. | 





Marketing Information Wanted. 

We will appreciate the information if you can advise us 
where we can find a market for walnut logs or short walnut 
lumber up to 6 feet in iength. Also, do you know of a mar- 
ket for flag sticks mace of gum or cottonwood stock? 


| Walnut logs are a standard lumber item and the in- 
quirer is referred to advertisers of that lumber in the 
eolumns of the AMERICAN LUMBERMAN. ‘‘ Flag sticks’’ 
is a rather comprehensive term, as it might include any- 
thing from the size of a meat skewer up to such an im- 
mense pole as was recently erected at Vancouver, B. C., 
from a single stick of fir. The inquirer has, however, 
been furnished with the names of a number of flag 
manufacturers, who of course use flag sticks of varying 

sizes.— Editor. | 
w 


Direction of Piling Lumber. 


There seems to be a great deal of discussion among peo- 
ple who are well informed in the handling and curing of lum- 
ber with respect to direction in which lumber should be piled. 

We hear the argument that lumber piled from north to 
south checks less in the sun’s rays than if piled east to 
west; also it weathers better. In discussing this matter we 
have in mind lumber that remains in the yard for a period 
of from twelve to eighteen months for air drying. If you 
can quote us any authority on this matter we shall be glad 
to hear from you. 





[The above raises a point that as far as recollection 
serves at this time has never been mentioned in any of 
the literature thus far published dealing with the sea- 
soning of wood. The direct exposure of the ends of 
lumber toward the south creates a tendency toward end 
splitting, if the sun has direct access. We never before 


heard the proposition advanced that end splitting is 
more apt to occur if the ends of the lumber are exposed 
to the rising or the setting sun. 

There is, however, little need to refer to printed au- 
thority on this matter, as the publication of the inquiry 
here will at once reach a large multitude of men who 
have had much experience on this subject, even though 
their experiences may never have been embodied in print. 
This subject is a good one for discussion and discussion 
will be weleomed.—Editor. | 





Market for Paving Block Material. 


We desire to make some paving block stock and not be- 
ing familiar with any purchasers using this class of stock 
we write to ask if you know of anyone who uses a quantity 
of this iaaterial. If so we would be pleased to have you 
advise us so we can take same up with him and secure an 
order. We expect to get out about 2,000,000 feet within 
the next ninety days.—Inquiry No. 14. 


[The inquirer has been furnished a list of the princi- 


pal creosoting works specializing in street paving mate- 
rial.— EDITOR. | 





Practical Experience in Briquetting Sawdust. 

I have seen an item in your issue of January 17 concern- 
ing a machine for making sawdust briquettes and think that 
perhaps my experience in their manufacture may be useful 
to some of your readers. I found that the dry sawdust con- 
tained sufficient resinous matter to bind the particles _to- 
gether, when warmed and powerfully compressed, but unfor- 
tunately there was not sufficient resinous matter in the 
sawdust completely to exclude moisture, and the hygroscopic 
nature of the dry sawdust soon caused absorption of mois- 
ture and the briquettes swelled and crumbled. This might 
not be the case with briquettes made from sawdust very rich 
in resinous matter. 

[The writer does not state in what wood his experi- 
ence was secured, but it was evidently from some conifer- 
ous tree. It can be seen, however, that this difficulty 
would be persistent unless a very resinous wood were 
employed, or unless an additional quantity of resin or 
other binder were added to the sawdust. It is, of course, 
impossible to melt the resin in sawdust itself without 
heating it to such an extent as to drive off the greater 
part of the moisture and when this is reabsorbed swelling 
occurs, changing the relation of particles to each other 
and causing disintegration of the briquet. Fuel of other 
sorts is so cheap in sections where sawdust is available 
for briquetting that the commercial possibilities of this 
process as far as the United States is concerned prob- 
ably lie some distance in the future.—EDITor. ] 
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Bradley, Miller & Company 


BAY CITY, MICH. (Station A) 
We Solicit your Inquiries fo 
Mouldings 

White Pine Lumber 
Kiln Dried Maple Flooring 
K. D. Window and Door Frames 


Dimension Shingles and Box Shooks 
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Forest Products 


Here is a nice car for yard stock 
at a bargain price, all White Pine:— 


1500 ft. » No. 2 Com. White Pine 
1500 * = 

4500 66 a 66 ‘6 6 “6 
5500 6 8” 66 ‘6 “6 66 
2000 66 10°” 66 “6 66 sé 
1500 “e 1 Yah e ‘6 66 66 
5000 ‘* 4’ & Wdr No. 3 Com. * 


A Complete Assortment of 1 and 2’’ Hemlock, 


No trouble to answer inquiries. 


A. C. WILCOX 
\ Winer Blidg., GREEN BAY, WIS. ff 














handle your nigger easier, in- 
crease your output, by using 
our improved 

Liigger Lever Floor-Plate 
Works easy, keeps clean, dur- 
able,cheap. Address, 


\ J. B. Green Co. ,Harbor Springs, Mich. 








(Made to fit any lever) 
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50,000,000 Feet 
Thoroughly Air Dried 
Louisiana Cypress 


constantly on hand for im- 
mediate shipment from our 
yard at St. Louis. 
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Something New 





Our New Catalogue gives 
the NET PRICE F.O.B. 


St. Louis, on all mill work 





items. 
A Gigantic Saver of TIME, 
LABOR and MONEY for 


mill work buyers. 


Hafner Mfg. Co. 


ST. LOUIS, MO. 














THE COAL TRADE 



























Hummelsheim Lumber Co. 
ST. LOUIS, MO. 


Lumber, Lath, Shingles 


We carry a large and well assorted stock of every- 
thing used in the Retail Yard and can ship straight 
or mixed cars the day order is received. 








7 Send us your inquiries. 































W. T. FERGUSON 
LUMBER COMPANY 


ST. LOUIS 








Unless the closing days of January prove extremely 
cold the month must take its place with most of the 
1913 months as unnaturally high in temperatures. All 
Europe is said to be congealed almost beyond prece- 
dent, but the edicts of the dynasties there have been 
powerless to keep the cold wave moving, nor has 
science yet devised means of expelling the excessive 
cold reported. No doubt the coal business throughout 
southern France and elsewhere on the old Continent is 
brisk, but not the faintest ripple of that activity has 
crossed the ‘‘briny deep’’ to this side. What Europe 
has gained in low records has been fully lost through- 
out the broad Mississippi Valley, and what Europe has 
lost in comfort and in coal bills has been saved here. 

Other factors to the fuel trade are inconspicuous. 
The statements of car conditions, as they successively 
appear, continue to show a growing supply; now con- 
siderably in excess of 200,000 cars. Quite evidently 
that phase of danger no longer needs watching. 
Industry is not forging ahead with that degree of 
vigor that would present to the coal shipper an ade- 
quate market in lieu of the householder’s needs. Not 
that the industries of the country are to be spoken of 
disparagingly at present. In fact, they are said to be 
improving somewhat in point of activity. Some of the 
steel mills at South Chicago and Gary, Ind., have 
started their fires anew within the last few days and 
train loads of fuel are again headed toward those 
metal industries. Considered solely by itself, there is 
possibly no complaint to be made by the coal man at 
the tonnage being consumed in steam production to 
move the wheels of the shops and factories, but even 
for the maximum e¢apacities of the various industries 
there are ample fuel resources in midwinter, when the 
weather is so bland as the present season has been. 
Railroad facilities for transportation are correspond- 
ingly ample, consequently the occasional signs of im- 
provement, encouragingly noted here and there in the 
world of industry, are not especially significant as 
influences upon the present coal market. 

The coal trade that goes to the dealer for household 
consumption, and for distribution also to the smaller 
industries throughout the country, must look to itself 
and not to external conditions for its proper status. 
And when it is so considered there is an absence of 
interest, almost a stagnation. The retail distributer of 
coal is holding back. He is not advancing to meet the 
shipper half way, and even when the latter makes all 
the advances and presses his business propositions with 
vigor the buyer is hostile, not receptive. He wants to 


be let alone. He is not in a mood to buy, and he may 
not be in a condition to buy. To a certain extent every 
coal merchant prepares for the winter by providing 
himself with a certain stock, and to a certain extent 
as the warm season approaches he disposes of that 
accumulated reserve so as not to carry over any stock, 
Just when he begins to draw freely upon his reserves 
is not the same, comparing one year with another. 
It may be January 15 or it may be March 15. It all 
depends upon the state of trade. The merchant of a 
statistical turn of mind can figure out with a fair 
degree of accuracy when to let go of his stocks, but 
perhaps that careful discrimination does not always 
prevail. The dealer may act impulsively, and the 
prices at which he can buy coal weigh strongly with 
him. If convinced that the market is going lower, he 
will invade his storage pile and take chances about the 
weather. Of late it has seemed the portals of spring 
were opening; though January has not quite passed, the 
whims of February are in the foreground. 

Because the merchant is averse to additional buying, 
the coal trade is as near stagnant as it can be in 
January. There is the further consideration that the 
business of each individual merchant—uuless he has 
encroached upon the tonnage of his neighbor, or unless 
he lives in a rapidly growing community—has been 
disappointingly scant. The householders have not been 
using so much coal as they do ordinarily in winter. 
Replenishing orders have not come so often nor so 
quickly. The householder likewise has been thinking 
about spring and has been allowing his coal bins to 
become depleted. 

Prices for most if not all grades of coal are heavy. 
The same excessive tonnage of coal that has been 
shipped under similar circumstances in years past is 
not on sidetracks drawing demurrage—in fact, it has 
not been mined. As a rule the producers and shippers 
are under self-restraint. They are more generally 
closing down their mines, or running on short time, 
than they usually do in January. In the event of pro- 
longed cold weather scarcity would soon develop, but 
the adjustment of supply to demand is not perfect and 
there is a moderate disposition on the part of a few 
shippers to keep busy; hence the market heaviness. 
Human nature is human nature, and those shippers of 
standard coal, who have to a considerable degree been 
faithful to their circulars, ignoring the price cutters, 
have found that to be an irksome attitude which if 
long continued makes for a sagging market. There is 
increasing irregularity of price. 








SASH, DOORS AND MILLWORK 








The increased volume expected by sash and door 
manufacturers is not visible to date, but it is alto- 
gether too early in the season for an estimate of what 
the year may bring forth in the way of orders. Pros- 
pects are, however, for a good year, as much building 
construction is contemplated which should make the 
demand compare favorably with that of other years. 
The weather of the last few weeks has favored con- 
struction work and has resulted in advancing buildings 
in the larger cities and towns sufficiently to develop 
eall for doors and other millwork; and while prices 
are not high and are unsettled to some extent they are 
not altogether discouraging. The manufacturers of 
the Wisconsin and Mississippi Valley met this week 
in executive session, and while a report of proceedings 
was not given out, it is opined that they worked as 
a unit for better conditions. Manufacturers report a 
fairly steady market for regular stock products and a 
steady call for special work. The volume of carload 
inquiry is not as heavy as some weeks ago, but some 
carload orders are being shipped. The preponderance 
of orders, however, is for mixed cars. 

While Chicago jobbers say that they could handle 
more business, they are fairly well satisfied with the 
volume being done at this time and which is considered. 
seasonable. Local factories are doing an excellent 
business in odd work, and the wholesale trade in small 
lots of regular sizes is also reported fair. Prices are 
expected to advance this week in this territory. 

Many retailers were in Minneapolis last week from 
all points of the Northwest for their annual convention 
and there was much inquiry into the sash and door 
situation, but not a great deal of buying. Dealers pre- 
fer to learn more about the prospective wants of their 
communities before stocking up. Most of them re- 
ported prospects for spring building activity very good. 
Prices are firm and with the opening of active trade 
are likely to advance somewhat. 

The sash, door and blind trade is in fairly good con- 
dition in Baltimore; in fact, it may be said to have 
shown larger proportions in recent weeks than might 
have been supposed. The mild weather has aided 
builders in going on with construction work and their 
requirements have been unexpectedly large. Naturally 
this has tended to ease up the situation, lessening the 
competition and enabling the manufacturers of sash, 
doors and blinds to realize better prices. 

A fair amount of business for the season is being 
done by the door mills at Buffalo, N. Y., with less 
activity prevailing than a few weeks ago. A good deal 
of the work ahead has been cleaned up and new busi- 
ness is not expected to be very good until the spring 


trade opens. From the number of plans and permits 
registered there is a good prospect of activity during 
the spring. 

There has been such a remarkable run of fine weather 
that the planing mills have been kept busy at Cincin- 
nati. Much building is going on, most of it the finish- 
ing of many buildings started late with the idea of 
finishing winter work for mechanics as well as having 
houses ready for early spring buyers. Real estate men 
look for a good season and many plans for surburban 
development are being worked out. Spring will find 
the builders busy without doubt.. Millwork prices are 
none too good but the millmen have had a break in 
their favor, being able to purchase rough lumber for 
their plants on a lower basis than for many months, 
thus enabling them to produce at a lower cost and get 
the benefit, as prices are not likely to decline corre- 
spondingly on the manufactured article. Many of the 
local mills are putting in spare time in making up stock 
sizes as is usual during the winter months and, as 
they have been well cleaned on stock sizes, they will 
need large supplies when spring building opens up and 
will likely buy liberally of the out-of-town manufac- 
turers of stock sizes. 

Owing to quietness in building St. Louis sash and 
door factories are not overburdened with work. There 
is some demand, however, all the time and the mills 
that depend on local trade for their output while run- 
ning full time are not rushed with orders. The facto- 
ries, however, having outside as well as local trade are 
going right along and are stocking up with a good 
assortment of everything in anticipation of a brisk 
demand later on, as it is generally conceded that there 
will be a decided improvement in trade in this section, 
just as soon as construction work begins. 

The market at Kansas City is very slow. Factory 
men complain that it is even slower than usual for 
the last of January. The very low level of prices pre- 
vailing has failed to attract any considerable volume 
of trade, although there is every prospect for improved 
conditions and advanced prices, which are at bedrock 
now. Retailers are not disposed to begin stocking up. 
The fact, however, that the yards have begun in 
earnest to buy lumber makes it seem probable that 
there will be an early improvement in the sash and 
door demand, 

The sash and door trade for January has been better 
in volume than December, according to Tacoma 
(Wash.) manufacturers. Prices are not where they 
ought to be and recent selling organization changes 
are likely to further increase competition for volume 
of business and affect door prices correspondingly. 
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‘here is no brisk demand but trade shows some im- 
provement and the door men seem to feel a little more 
optimistic. 

At Columbus, Ohio, the market is quiet for sash, doors 
and millwork. Prices are somewhat weak, but about 
- usual for the time of year. The tone of the trade 
enerally is improving. Indications are bright for an 

tive building season in 1914 and architects and con 
actors are busy preparing plans and specifications. 


The general tone of the window glass market is more 
optimistic than it has been for several weeks. Orders 
were freely placed last week, although there is still an 
absence of large orders. Prospects for spring trade 
are very encouraging; in fact, there should be a healthy 
demand for glass during March and April. Buyers now 
holding back will suddenly realize that the present sea- 
son’s product can easily be taken care of and if they 
intend to meet their requirements they will have to 
lay in a supply shortly. 





AMERICAN LUMBERMAN BUILDING PLANS. 


House Plan No. 34 Shows a Commodious House with a Living Room that 
Should Appeal to Lovers of Comfort—Details of Interior Arrangement. 


he house shown in this week’s plan presents its 
broadest side to the front, although of almost exactly 
juare form if the area of the front porch or veranda 
s included. It will be noted that the large living room 
runs all the way through to the back of the house, af- 
fording a view of the back garden as well as of the 
front lawn. The dining room is also in the front of 
the house, being lighted by the triple windows in front 
and by a series of small high windows over the buffet 
and china closet. The fact that no front hall or vesti- 
bule is provided in this plan, the front door opening 
lirectly into the living room, will not appeal to many 
accustomed to the more conventional arrangement, but 
many houses of the craftsman or mission type are being 
construeted in this manner, The stairway to the sec- 
ond floor ascends somewhat unobtrusively from a cor- 
ner of the living room, the opening to the staircase be- 
ing so treated as to add interest to the interior. On 
the second floor are three bedrooms, bath, and large, 
well-lighted storeroom. The bedroom closets are espe- 
cially ample, all 10 feet long, and 4, 5 or 6 feet wide. 

The kitchen has no pantry, ample cupboard space 
heing instead provided, including a commodious chest 
of drawers under the work table. It is probable that a 
kitchen arranged in this way is more convenient than 
one where continuous trips must be made to an adjacent 
pantry for work utensils and materials. The only dis- 
advantage, if it be one, is the lack of provision for re- 
frigerator, but in this particular instance a dumb waiter 
is provided, running to the basement, which is, of course, 
a convenient connection with the laundry room, but also 
enables the location of the refrigerator in the base- 
ment, if desired. All the materials required from the 
refrigerator may be put on the dumb waiter and brought 
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FIRST FLOOR PLAN. 


up or sent down at one load, thus necessitating but one 
trip. It would be easily possible to go a step further 
and provide a large built-in ice room in the basement, 
which would provide larger refrigerating space and 
could be more effectively insulated than the ordinary 
box which by courtesy is called a refrigerator. The 
basement plan, by the way, in addition to providing 
laundry trays has a separate fruit room partitioned off, 
which will be appreciated by the housewife. 

It is estimated that under ordinary circumstances 
this house can be readily built complete, exclusive of 
heating apparatus, for about $2,500. The plans are 
in four sheets, including four elevations, three floor 
plans, the usual structural details, and working details 
for fireplace and seat, bookcases, buffet and china closets, 
medicine case for bathroom, linen case for bedroom 
closet and kitchen cupboard, work table and drawers. 
Complete blue prints, specifications and bill of materials 
will be furnished for $1.50 and electrotypes of the cuts 
herewith will be supplied for $2. Many retailers are 
coming to appreciate the effectiveness of advertising in 
the local paper, which instead of the commonplace kind 
of copy presents an illustration of a specific house and 
quotes a specific price for the lumber bill which will 
build it. Attention is also called to the fact that the 
halftone illustration giving a perspective of the exterior 
is in a coarser screen than those ordinarily printed in 
the AMERICAN LUMBERMAN, and this is purposely se- 
lected, so that it will work to good advantage in the 
ordinary well-printed newspaper. 
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SECOND FLOOR PLAN. 
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HOUSE PLAN NO. 34 DESIGNED FOR AMERICAN 


LUMBERMAN BY BALLARD. PLANNERY COMPANY. 





For Prompt Shipment— 


Sash, Doors, 
Blinds, Mouldings, 
Columns, Etc., 


In same car with— 


Cypress Lumber, 
Lath, Shingles, 
Pickets. 

Yellow Pine, Spruce, 
Oak, Poplar, Birch, 
Red Cedar, Gum, 
Calif. White Pine. 


Weare offering some very special prices. 
It will pay you well to defer placing your 
orders until you receive our quotation. 


Huttig Sash & Door Co. 


ST. LOUIS, MO. 











Service 

















ST. LOUIS, MO. 


Long and Shortleaf 


Yellow Pine 


OAK FLOORING 





MILLS LOCATED AT 
Little Rock, Ark. Short Leaf, Ala. Fort Towson, Okla. 
Glenmora, La. Bryceland, La. 
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HENDERSON LUMBER CO. 


Manufacturers of 


Yellow Pine Lumber 


CAR SILLS and BRIDGE TIMBERS a Specialty. 


4"" FLOORING. 
6" 8" 10° SHIPLAP. SANFORD, ALA. 
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Central Lumber Co. 


Manufactvrers of 


YELLOW PINE 


Long Leaf Timbers and Rift Flooring 


MIXED CARS—Yard and Shed Stock—Short Leaf 
Finish, Mouldings, Casing, Base—Lath. 


BROOKHAVEN, MISSISSIPPI 
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Alabama-Florida Lumber Co. 


INTERIOR AND EXPORT LUMBER 
SPECIALIZING IN 


Dimension, Car Material 
Ceiling, Flooring 


NOMA - - FLORIDA 








Red Cypress 


SHIPMENTS BY RAIL OR WATER. 
ORDERS FILLED ON SHORT NOTICE, 


Cummer Lumber Company, 
JACKSONVILLE, FLA. 
Northern Sales Office:—1 Madison Ave., New York City, 
and 1402 North American Bidg., Philadelphia. 















+ te UPL CMTE Ete Sy artsy 
. cies : oS ak Bee te aay SS A. . 
CYPRESS LUMBER, SHINGLES ano LATH. 


PALATKA, Fia.:; 





East Coast Lumber Co. 


ROUGH AND DRESSED 


CYPRESS 


Mills and Office: 


q WATERTOWN, - - - FLORIDA. 








Union Cypress Company 


MANUFACTURERS ' OF 


RED CYPRESS 


Lumber, Lath, Shingles, Railroad Timber, Piling and Ties. 


MELBOURNE, FLORIDA. 


FOREIGN BROKERS 


(ittred H. Clement & Co.) 


1109 Hennen Bidg.,. NEW ORLEANS, LA. 


Freight Brokers and 
Forwarding Agents 























Through rates quoted and through Bills of Lading to all parts of 











\_ the world. Special facilities for handling export shipments. 


LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents Marine Insurance 
NEW YORK, Produce Exchange. 12 Great St., Helens, LONDON, ENG. 


Unexcelled facilities for negotiating ocean freight contracts and effecting 
quickest dispatch from seaboard. We handle all classes of cargo and 
have Special Department handling Export Lumber Shipments. 




















PAGE & JONES 
Ship Brokers and Steamship Agents 


Cable Address “PAJONES”, MOBILE 
MOBILE, - - 


ALABAMA 
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CARELESSNESS AND FRIGHT. 


**Carelessness and fright are the two big factors 
in most bad skidding accidents,’’ said a motor truck 
company oificial recently. ‘‘When the streets are slip- 
pery the best of drivers will have their troubles unless 
they use care. And the first rule of caution, | would say, 
is to drive so that the sudden application of brakes will 
not be necessary at any time. When the brakes go on 
hard and suddenly there is going to be an automobile 
doing the tango immediately. 

**i warn all beginners—and some older drivers, too- 
to approach all street crossings with the car under con- 
trol without the brakes being used. Let the engine do 
the braking to slow up for a crossing. Then put on 
the brakes easily. If the car shows a tendency to swing 
around release the brakes immediately. 

‘*And then here is the one big vital thing to do: 
Turn the front wheels in the direction to which the rear 
of the machine is skidding. It is instinct to turn the 
Wheels in the opposite direction. The result is that the 
skid is accentuated. 

‘*When driving slong the road and there is trouble 
on the right side it is instinct to turn the wheels away 
from it. That is the reason the beginner will invariably 
make a skid worse.’’ 





ELECTRIC TRACTOR FOR MILL YARDS. 

An electrically driven tractor for lumber trams, that 
will dispense with the use of mules, reduce the cost ot 
trucking lumber and that is easily adapted to any 
ordinary mill yard, has been designed by R. L. Boyd, 
consulting engineer for the Meridian Lumber Company, 
under whose direction the big plant of that company 
at Meridian, La., is being constructed. This new 
tractor, equipped with couple-gear transmission, front 
wheel steer and drive, is only 49 inches wide over all 
with 6-foot wheel base, and as it ¢an be turned within 
its own length its adoption at the ordinary mill plant 
will not necessitate any widening of tramways or 
changes of any kind. The total weight of the tractor 
is less than 2,500 pounds and as it is equipped with 
rubber tires will dispense with all wear on trams from 
tractive force. This tractor is equipped with Edison 
storage batteries and is claimed by the designer to be 
absolutely ‘‘fool proot,’’ having an automatic control 
through which any accident to driver or to machine will 
instantly cut off the current and apply the brakes. One 
of these tractors will easily pull from 3,000 to 5,000 
feet ot lumber, considerably more than is piled on the 
ordinary lumber buggy, and Mr. Boyd claims that with 
two of the tractors he can handle the entire output of 
lumber from the sawmill to the yard and from yard 
and kilns to the planing mill at a plant of from 100,000 
to 125,000 feet daily capacity, thus doing with each 
machine the work of from four to six mules and their 
drivers. 

The tractor is designed to handle any type of lum- 
ber truck or wagon used on trams or roadways. Where 
a sawmill operates its own electric plant, as most of 
the modern mills do, there is no extra cost for power 
for the tractors, as the batteries are charged from the 
mill power plant, thus not only effecting economy in 
handling the lumber, but assisting in disposing to 
advantage of the sawdust for fuel for the power plant. 

The tractors may be operated at a minimum cost, 
as any ordinary laborer can handle them, and the cost 
for lwbrication will not exceed 5 to 10 cents a week 
for each machine. Three of the new tractors are being 
manufactured at the plant of the Couple Gear Freight 
Wheel Company, Grand Rapids, Mich., two of which 
will be placed in service at the new plant of the Merid- 
ian Lumber Company at Meridian, La., the third to 
be used by Mr. Boyd as a demonstrating machine. 
Mr. Boyd is a practical mechanic, understands the 
needs of the sawmill man in effecting economy in 
manufacturing and handling of his product and is cer- 
tain that this tractor will find immediate favor where- 
ever it is placed in service. 
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ECONOMY IN USE OF A TRACTOR. 

In the work of hauling undressed lumber out of the 
woods to the mill, Ellis & Eaton, of Stafford Springs, 
Conn., find that a Knox-Martin tractor is doing the work 
of fourteen horses at an average daily expense of $12.50. 
This figure includes not only maintenance of the machine 
but the wages of a driver, two other men and a boy. 
The haul is from the woods about 21%4 miles from Staf- 
ford Springs to the sawmill of the Levi P. Bridges 
Company at Hazardville, about 12 miles distant. The 
daily mileage of the tractor is about 50 miles. The road 
leading from the sawmill for the first quarter of a mile 
is composed almost entirely of sawdust and slab; then 
follows about 114 miles of dirt road varying from poor to 
very good. This leads into the State road, which is 
followed all the way into Hazardville. There is a long 
hill that is steep in places and offers a grade for nearly 
3 miles. The tractor takes this hill on the down grade 
when loaded. 

The trailer used by Ellis & Eaton is of special con- 
struction, due to the kind of road that it is operated 
over a part of the hauling distance. The rear springs 
and axles of this special trailer were built to carry heavy 
loads of lumber. The extreme rear wheels are of double 
construction with two heavy steel tires and two sets of 
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steel spokes radiating from a common steel hub. In 
making this trip the tractor is called upon to carry from 
11,000 to 15,000 pounds a load. Two trips are made 
daily, so that the loaded mileage is approximately 24 
miles. The tractor uses about 15 gallons of gasoline « 
day and about a gallon of lubricant a week. The items 
in the expense account of the daily charge of $12.50 
include besides the gasoline and oil the wages of a 
driver, $2.25 a day; two men, $1.75 a day; and a boy, 
$1.25 a day. Ellis & Eaton report that there has been 
no expense for repairs as yet, but that the total is held 
to include an allowance for depreciation and interest. 
The two men employed in loading the lumber have time 
to do other work in the interim, which indicates that it is 
not entirely fair to charge all their wages to the opera 
tion cost ot the tractor. The boy accompanies the driver 
on the tractor and assists in unloading at the sawmill. 
Ellis & Eaton express themselves as entirely satisfied 
with the results obtained from their Knox-Martin tractor. 





A NONSKID TIRE PROTECTOR. 
A gripper nonskid tire protector made by the Huff 
man Manufacturing Company, of Youngstown, Ohio, is 


designed for use 
on the rear tires of 
motor trucks to 


prevent skidding in 
mud, ice, snow and 
to eliminate all 
other bad road con- 
ditions and_= also y 
to permit trucks , 

to aseend hills in }f 
a more rapid, 
and safer manner, } 
The nonskid tire | 
protector also pro- \ 
tects the 

and prolongs the} 
life of the tire, its \4 
makers say. The & 
Gripper Non-Skid 
Tire Protector has 
thoroughly demon- 
strated during the 
last fourteen 
months since its 
manufacture began 







that it can give 

full and satisfae- 

jar snita gale GRIPPER NONSKID TIRE 
all conditions PROTECTOR 


tests 


where it is designed to meet the need. Initial 
which were made developed opportunities for slight im 
provement in the original design and these have been 
made from time io time. In the course of these tests 
it was clearly demonstrated that the life of rubber tires 
was greatly prolonged, the saving to the user in that 
respect alone during a season being more than equal to 
the entire cost of a set of the tire protectors, the makers 
say. The gripper also allows for extremely heavy loads 
being placed upon trucks without injury to the tires, In 
the manufacture of the gripper only steel of a special 
analysis is used. The ‘‘ V’’ tread of the grip casting is so 
treated as to make it extremely hard and at the same 
time retain its ductility. Every piece of material that 
goes into this device is first subjected to a thorough 
mechanical and chemical test, say the manufacturers, 
who point out that their device not only saves money for 
truck tire users but permits the truck to be in use twelve 
months of the year. The makers at Youngstown will 
give complete description of the gripper upon request. 





EXPANSION OF ENTERPRISE. 


Announcement of the incorporation of the H. EF. 
Wilcox Motor Company with an added capital of $2,- 
500,000 was recently made at Minneapolis, where the 
plant of the company is located. A change in name has 
been made from the H. FE. Wilcox Motor Car Company, 
which did have a capitalization of $1,000,000, and O. P. 
Briggs, president of the old company, remains at the 
head. The company for several years has been making 
the ‘‘Wileox Trux’’ and the new incorporation simply 
means that the rapidly growing demand for commercial 
cars prompts the branching out and addition of new 
eapital. The company at its Minneapolis plant expects 
to employ in time 1,500 men and in the next six months 
will add from $500,000 to $1,000,000 to the business. 
The plant, although at present a large one, will be made 
still larger and gradually the working force will be 
increased. 

Besides Mr. Briggs as chief executive, H. E. Wilcox 
is vice president of the concern and on the board of 
directors are found such leading Minneapolis business 
men as F. E. Kenaston, president of the Minneapolis 
Threshing Machine Company; M. J. Scanlon, of the 
Brooks-Scanlon Lumber Company; C. H. Davidson, jr., 
of the Davidson-Ross Company; G. W. Lewis, of the 
Wilcox Bros. Lumber Company, and P. M. Starnes, vice 
president of the American Timber Holding Company. 
J. F. and R. D Wilcox are also interested. 

‘“We shall enlarge the factory,’’ declared Mr. Briggs 
at the time corporation papers for the new concern were 
taken out. ‘‘It was enlarged a year or two ago, but 
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we will have to make it still larger. The expansion is 
an actual result of the increased demand for motor 
trucks and the fact that Minneapolis is prominently 
identified with that industry. The motor truck business 
is only in its infancy and the possibilities are great. We 
are making the capital increase and we will make the 
output enlargement purely to meet the demand.’’ 


When the company was first organized six years ago a 
pleasure car was made, but after beginning the man- 
ufacture of the ‘‘Wilcox Trux’’ it became so popular 
that the making of the pleasure car was abandoned, The 
lumber industry has been one of the chief lines of trade 
that have adopted the ‘‘ Wilcox Trux’’ to a considerable 
extent. 








AMONG THE SALESMEN 





A ‘‘SYMPATHY’’ ORDER. 


“If I can’t sell on merit, I’d much rather not sell 
at all,’’ said a Chicago representative for a southern 
manufacturing company. ‘‘I always aim to sell on 
the merit basis and never remember of getting more than 
one ‘sympathy’ order. On that occasion there was no 
doubt in my mind as to why the dealer bought from 
me and it came about in a novel way. 

‘*When I went to school my parents were bent upon 
my becoming a linguist and as I was not averse to 
the idea I gained a smattering of several languages, 
among them being German. This knowledge has 
helped me in meeting my trade many times, as nothing 
pleases a buyer so much as to be addressed in his 
mother tongue. On the occasion when I got my one 
‘sympathy’ order I had called upon a dealer who had 
a good old German name but as he spoke very good 
English I did nét exploit my knowledge of German. 
This was the first time I had called upon him and 
he turned me down cold. Said he was well stocked 
on everything and made other excuses, which, in my 
mood at that time, I was not in a position to combat. 
I was on the point of leaving and as I turned from 
the dealer I encountered an old acquaintance who 
had just come in to buy some material to complete a 
house he was building. He looked gloomy and | asked 
the cause. 

‘¢ «Well, I’ll tell you, old man,’ he confided, ‘I’m 
feeling pretty blue. We lost our first baby last week. 
It died soon after it was born.’ 

‘**T’m sorry,’ I replied. ‘I’ve had some hard luck 
myself. My wife is in the hospital, where she under- 
went a serious operation last week, and my two boys 
were taken to the same hospital yesterday. One was 
hit by an automobile and had his leg broken and the 
other had his skull fractured in a football game.’ 

“* *Guess your cup of sorrow is as full as mine,’ he 
added. 

‘“*The dealer had overheard the conversation and 
calling me asked, ‘Have you some good yellow pine 
dimension?’ JI replied that I had and he gave me an 
order for a carload. I wrote the order and as I was 
about to bid my friend goodbye I overheard the fol- 
lowing conversation between the dealer and one of 
his men: 

‘* “Teh habe grade aus Mitleiden 
mann bestellt. 
pital.’ 

‘‘Literally translated this meant: ‘I have just 
now, out of sympathy, ordered something from this 
man. His wife and children are in the hospital.’ 

‘*There was no room for doubt in my mind that this 
was a ‘sympathy’ order atter that. He afterward be- 
came one of my best customers and the next time I 
called I let it be known that I understood the German 
tongue.’’ 


was von diesem 
Seine weib und kinder sind in die hos- 





APPOINTED MANAGER OF ORDER DEPART- 
MENT. 
NEW ORLEANS, La., Jan, 26.—Frank N. Snell, general 
manager of the Louisiana Red Cypress Company, recently 
appointment of 


announced the Fred P. Hogue to 





Photo by C, Bennett Moore, New Orleans. 
FRED P. HOGUE, OF NEW ORLEANS, LA.; 
Manager Order Department Louisiana Red Cypress Company. 


succeed F. S. Burbee in charge of the order depart- 
ment of that company, Mr. Burbee having resigned. 
Mr. Hogue began his new duties immediately. He 
comes here from the S. H. Chattan Lumber Company, 
of Kansas City, and previous to his connection with 
that company served as buyer for E. R. Darlington & 
Co., of St. Louis, a big lineyard concern. His experi- 





ence in the cypress field began at Napoleonville, where 
he served several years as yard foreman for the 
Napoleon Cypress Company. ‘This splendid schooling 
has demonstrated his ability and given him a wide 
acquaintance as well as an expert knowledge of the 
trade and of the wood which he is now to handle. For 
the first few days after his appointment Mr. Hogue 
went the rounds of the cypress mills with the Louisiana 
Red Cypress Company’s salesmen. 





SALESMAN SELLS MAMMOTH BELT. 

What is said to be, with one exception, the largest 
water-proof leather belt ever manufactured is being con- 
structed by the Chicago Belting Company for the Puget 
Sound Mills & Timber Company, for its new sawmill at 


—— 





J. W. 
Pacific 


MacKENZIE, OF PORTLAND, ORE. ; 


Coast Manager Chicago Belting Company. 


Port Angeles, Wash., in which the machinery is now be- 
ing placed and which it is expected, will be in operation 
in the early spring. This belt was sold by J. W. Mac- 
Kenzie, of Portland, Ore., western manager for the Chi- 
cago Belting Company. The belt will be 127 feet, 2 
inches long and 84 inches wide and is what is termed 
a ‘‘Sea-lion’’ water proof leather belt. It is said to 
be the third belt 84 inches wide made for the Pacific 
coast during the last few years, but this one is longer 
than either of the others. 

Mr. MacKenzie will this year celebrate his twenty-fifth 
anniversary as a belt salesman, during which time he has 
sold belts for only two concerns. <A native of Portland, 
Maine, born in 1868, he received his education in the 
schools at Mount Holly, N. J. and Toledo, Ohio, and as 
a youth began work firing a steam vessel on the Great 
Lakes. Being energetic and ambitious he later became 
a marine engineer with a chief engineer’s license. In 
1886 he went on the road as a salesman for the M. 
Wicox Company, of Toledo, handling marine supplies 
and after three years at this work spent three months 
on the Isthmus of Panama looking after some machinery 
work. He began his career as a belt salesman in 1889, 
25 years ago, going on the road for the Gratton & 
Knight Manufacturing Company, Worcester, Mass. He 
remained with that company until 1903 when he left to 
engage in business for himself in Toledo, Ohio, but re- 
turned to the Gratton & Knight payroll a year later, as 
Pacifie coast manager. In 1907 he accepted a similar 
position with the Chicago Belting Company, and is well 
known to lumbermen in Oregon, Washington, Idaho, 
Montana and British Columbia. 

Mr. MacKenzie was married thirty-one years ago and 
has one daughter 15 years of age. He is a Hoo-Hoo, 
an Elk, a Mason and a Mystic Shriner. In the early 
days of his career as a belt salesman he traveled from 
Buffalo to Minnesota and south to the Ohio River and 
had an extensive acquaintance with the lumber man- 
ufacturers of that time in that section, many of whom 
are now located on the western coast. As his name 
would indicate, he is of Scotch descent, and he possesses 
those sterling qualities which characterize that race, and 
as to belts and the people in the western country who 
buy them, he has a fund of information that is of value 
to the concern he represents. 


ro 





PERSONALS, 

S. F. Carter, jr., of Houston, Tex., only son of S. F. 
Carter, veteran lumberman and president of the Lum- 
berman’s National Bank, who has for some time been 
employed in the office of the Continental Lumber Com- 
pany, of Houston, has been promoted to the position of 
city salesman for -that concern. Mr. Carter has been 
intimately associated with the lumber business since a 
boy and his following in the footsteps of his sire is re- 
garded by his friends as a move in the right direction. 


ORGIA - FLORIDA 








IC JO 70 


Stuart Lumber 
Company 


Brinson, .Ga. 
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LONG LEAF 


YELLOW PINE 


LUMBER 





Our 
Speciaity— 


RIFT FLOORING 
CAR DECKING 


We use 
American Lumberman 


JBC 


GEO, J. POPE, President. 
J. A. McINTOSH, V.- Pres. & Gen. Mer. 
P. S. FLETCHER, Sec’y & Treas, 


Long Leaf 


Yellow Pine 
Timber, Lumber, Lath and Shingles 


Special facilities for the production 
of large and long Timbers, Deals, 
other Export sizes and car material. 





Telecode. 
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For our high grade Flooring, Ceil- 
ing, Siding, Finish and other dressed 
stock — 


“Ask the Wholesaler” 


The Alger-Sullivan 


Lumber Co. CENTURY: 


FLORIDA. 
Codes— Motek and Telecode. 
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YELLOW PINE 


Kiln Dried Flooring and Ceiling. 
Rough and Dressed Timber and Plank. 


Shipments by Rail, Sail or Steamer. 


Cummer Lumber Company 


JACKSONVILLE, FLA. 
NORTHERN SALES OFFICES:—1 Madison Ave., New York City 
and 1402 North American Bldg., Philadelphia, Pa. 











Yellow Pine — 


F Long Leaf Timber and Lumber, Georgia Pi 
Car Sills, Decking, Bridge and Building Lum- 
ber, Kiln Dried D. & M. Flooring, Ceiling, etc. 
e . 
Southern Pine Co., of Georgia 
1406-1412 New Savannah Bank and Trust Co. Bldg., SAVANNAH, GA. 


N.Y. Correspondents, The Haviland Lbr. Co., 52 Pine St. 
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Jackson Bros. Lumber Co.) 
TALLAPOOSA, GA. 








— OUR SPECIALTY — 


2'%4”’ Face 4-4 and 5-4 


Long Leaf Yellow Pine Edge Grain Flooring 























Chicago & Alton 


q Twenty Years Experience has Taught us How. 
- 
“‘THE ONLY WAY” 


das ToST.LOUIS 


Lv. Chicago 9.00 p.m.—11.43 p.m. 
Day trains Lv. 9.00 a.m.—11.25 a.m. 
CITY TICKET OFFICES—Rector Bldg., Clark & Monroe Sts. 
Phones, Harrison 4470. Automatic 63-673. 
Union Passenger Station—Phone Main 5300. 


H. K. McEVOY, Ass’t General Passenger Agent, CHICAGO 
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250,000,000 Feet 
Constantly in Stock 
Means 








What You Want 
As You Want It 
At Right Prices 


Our unequaled shipping facilities 
insure the 





Best of Service 


Thousands of satisfied customers 
already know this. If you don’t, 


Try Us 


Shipment by Rail or Sea. 
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: Louisiana Red Cypress Co. | 
-| FRANK N. SNELL, Sec’y. & Gen’l. Manager. 

:| Hibernia Bldg. NEW ORLEANS, LA. 

:| Cable Address, ‘‘Redcypress’’. | 














Some Openings 
For Wood Workers! 


In Northern Florida there is a good supply of timber, which 
can be assembled advantageously at points on the Georgia 
Southern & Florida Railway, other conditions for pro- 
fitable manufacturing in many lines. For a number of articles 
there is a market in the immediate section, while transportation 
facilities favor shipments to a wide range of markets. 

ne city is anxious to locate 


Small Wood Working Plants, 


and will actively co-operate with manufacturers who are look- 
ing for a new and promising field. 

The Southeastern States have the best opportunities 
and advantages for all factories using timber. 

The Land and Industrial Department will aid interested 
parties in finding just the location desired. 

For information refer to File No. 47,359. 


M. V. Richards, eee 


Room 352 SOUTHERN RAILWAY Washington, D.C. 


50% Presiuns 


Since the inception of the Lumber Manu- 
facturer’s Inter- Insurance Association. 




















Average Annual 
Savings over 


For Lumber Manu- 


Fire Insurance eect asc 


On request we will send you list of over 200 Lumber Manufacturers 
using our form of protection, together with financial statement. 


Lumber Manufacturer’s Inter-Insurance Association 
WILLCOX, PECK & HUGHES, 
Main Office: 
Chicago, 
Insurance Exchange Bldg. 


Attorney. 
NEW YORK, 3 South William St. 

New Orleans, La., 
Hibernian Bank Bldg. 


Seattle 

















420-421 Bai ley Bidg. 
LOUISIANA 


oF L. CROS 9 RED CYPRESS 


812-813 Monadnock Blidgz., Chicago. A. J. Cross. 





CATCHY ADVERTISING CUTS Send for sample bul- 


tins of Advertisin 
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Suggestions for Retail Lumber Dealers. 
BERMAN, Chicago. 








FOR THE MANUFACTURER AND DEALER 








SILOS PROFITABLE FOR LUMBER DEALER. 

Each year more lumber dealers convinced that 
they should handle silos, since it is an established fact 
that the silo is & amost necessary improvement on the 
farm. <A large number of lumber dealers have awak- 
ened to the fact that there is a large profit in selling 
silos. In fact, the belief which prevailed several years 
that concerns can manufacture and sell silos ex 
clusively has fallen short of all prophesies. Therefore, 
the silo has been found a valuable adjunet to the lumber 
business and to this end the Alton Silo Fixture Works, 
ot Alton, Lowa, wholesales a silo which is sold exclusively 
through lumber dealers. 

Material for the construction of a and has 
been a much discussed problem. It is an undisputed 
tact, however, that the wooden silo has many advantages 
over other kinds. It is a nonconductor of heat; it con- 
serves the warm temperature at the beginning of fer 
mentation and largely prevents the freezing of silage. 
Silage also keeps better against wood. 

The Alton Silo Fixture Works manufactures and whole 
sales silos and fixtures complete. There are several 
points of interest concerning the doors of this make 
of silo, The doors are airtight, have double braced hang 
ers, form a complete and safe ladder at all times, lock 
in all four corners, can be thrown back to utilize the 
full area of the opening, can be operated by a small boy, 
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THE LUMBERMEN’S PERFECT SILO. 

are made of the best grade of clear fir lumber, all east 
ings being of first-class malleable iron and the doors are 
so constructed that they can not warp, stick or bind, as 
they fit the brackets perfectly and properly before leay 
ing the factory. 

Simplicity has been the watchword in the manufacture 
of the fixtures accompanying this type of silo and the 
company wishes to emphasize the fact that in buying 
the staves from the mill direct and the fixtures from the 
manufacturers the lumber dealer saves the profit that the 
‘*complete silo’’ manufacturers usually make and a mar 
gin of profit besides. The company earnestly believes 
that every user of Alton fixtures is a satisfied user. <A 
full line of all sizes is carried on hand at all times and 
customers can get prompt service. Further information 
concerning the product of the Alton Silo Fixture Works 
may be had for the asking. [ Advertisement. | 





DOUBLE LOCK PILLAR JOINT. 
would never 
that C. A. 


One 
manner 


know from his quiet, unassuming 
Nickerson, of Knoxville, Tenn., is 
an inventor of more things than he 
has fingers and toes. Mr. Nicker- 
son is an extremely modest man and 
he divulges information about him 
self about as easily as an oyster is 
induced to open its shell. Mr. Nick 
erson’s most noteworthy invention 
is a double lock pillar joint, which 
he uses in the manufacture of col- 
umns. This is the only double lock 
joint on the market, he says, and 
will hold the column together until 
the ‘‘erack of doom.’’ In this joint the staves all go 
together from one end and can not come apart. 

Mr. Nickerson claims to know a lot about porch and 
other columns. He has been making them ever since 
the days when columns were made by turning solid logs 
and boring out the center. Pillars and columns are not 
the only things that Mr. Nickerson makes in his Knox- 
ville factory. He has invented many useful household 
articles that are made of wood, such as clothes and 
towel racks, coat and hat stands, taborettes ete. It is 


NICKERSON’S 


Patent lowe) 
Double Lock Joint / % 





DOUBLE LOCK 
PILLAR JOINT. 


Mr. Nickerson’s boast that he can make anything in 
his factory there is to be made where wood is employed 
as the principal basis. The plant of the Nickerson Manu 
facturing Company is strictly a special order mill work 
house. [ Advertisement. | 





. FLEXIBLE STEEL FENCE POSTS. 
The flexible steel fence manufactured by the 
Carbo Steel Fence Post Company, of Chieago Heights, 
a END POST FLEXIBLE 


post 


STIFF 
CORNERS simPce 
SECURE 







STAPLE 
FASTENING 





FENCE CONSTRUCTED 
WITH CARBO STEEL POSTS. 









Ill., is meeting with favor among lumber deal- 
ers who have been carrying it as a specialty. 
Prominent among its points of design are the 
braces ot the base plate, which are respec 
tively perpendicular and parallel to the fence 
itself. The brace runs from the flexible up 
right to the edges of the stiff base plate, the 
latter acting as a positive anchor. The right 
angle cross section does not hold moisture in 
suspension. The dealer will like the post be 
cause it is light and convenient to handle and 
requires little storage space. The post is not 
affected by cold or frost and is elastic, tough 
and springy Carbo posts provide a good 





profit for the dealer and are an attractive 
proposition to handle in other ways. Illustra 
tions of this post are shown herewith. | Ad 
eS vertisement. | 
PATENT STEEL DOG. 
The accompanying illustration represents the well 
known McDonough dog installed in the standard ear 


riage knee with the face of the knee removed to show 
the details of the dog. This dog is so constructed that 
the company can make the necessary attachments for ap 
plying it to any standard carriage knee. Practically 


all large mills in the South and West are being equipped 
or are already equipped with these dogs, 

This dog is manufactured of a special grade of self 
one-inch 


hardening tool steel. It will hold a board to 





McDONOUGIE PATENT DROP FORGE TOOL STEEL DOG. 
the last cut and will not crowd the board or cant away 
from the knee or raise the timber from the head block. 

The McDonough Manufacturing Company, of Eau 
Claire, Wis., manufacturer of the dog referred to above, 
has recently gotten out a bulletin deseribing its hori- 
zontal cant and slab sawing resaw which is made with 
62-inch wheels for S- or 9-inch saws, 72-inch wheels for 
9- or 10-inch saws, 84-inch wheels for 10-inch saws and 
8-foot wheels for 12-inch saws. 

Full information on the horizontal cant and slab saw- 
ing resaw as well as the dog will be furnished by the 
manufacturer upon request. [Advertisement. | 
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NEWS FROM THE HARDWOOD FIELD 








WITH THE MEMPHIS TRADE. 


MreMPHIs, TENN., Jan, 27.—The following lumbermen 
mid others connected with woodworking enterprises here 
have been elected directors of local banks for the eur- 
rent year: W. R. Barksdale, a prominent hardwood man- 
facturer, Operating under his own name, National City 
ind First National; George R. James, president of the 
james & Graham Wagon Company, Central-State Na- 
ional; R. G. Morrow, president of the Memphis Furni- 
ture Company; W. C. Dewey, of the Chapman-Dewey 
lLuumber Company, and William Pritchard, of J. W. 
Wheeler & Co., Memphis and Madison, Ark., Commercial 
lrust & Savings; J. T. Willingham, president of the 
\lemphis Coffin Company, and C, T. Whitman, a promi- 
ent lumber manufacturer of Earle, Ark., National City. 
Not more than half of the banks have elected officers and 
iirectors for the year and it is expected that a number 
if lumbermen will be shown on the directorates of other 
ustitutions. 

The weather has continued favorable for work in the 


voods in this territory during the last week. There has 


heen comparatively little rain since the first of the year 
and the amount of timber prepared for shipment has been 
irge as compared with normal for this time of year. 


Receipts of timber from points in Arkansas have been large 


recently but arrivals of logs from the Delta have been 
rither light for the reason that the supply of available 
or prompt delivery is small. This latter condition is the 


direct result) of 


the big receipts that came in 
1 to December 1, 


The movement of timber by 
rhe stage is too low for rafting, and towing is conducted 
inder slow and expensive cenditions. However, there have 
een fair amounts of logs received from points south. These 
have been handled principally by the Patton-Tully Trans- 
portation Company, which is now being operated by the 
Anderson-Tully Company exclusively. 

The Lilly Carriage Company has recently distributed a 
handsome sum in dividends to employees. This is in 
accordance with a custom in vogue on the part of this 
ompany for a number of years. 

The Forked Lead Oak Company, Heber Springs, Ark., has 
purchased machinery for its plant for the manufacture of 
wagons and wagon stock. This is now being installed and 
will be in readiness for operation in a short time. 

J. oS. Kimbro, a prominent lumber manufacturer, has 
completed a hardwood mill in the town limits of Monticello, 
Ark., and this is running full time. Monticello also boasts 
of another new enterprise, the Stigman Stave Company, 
which is erecting a plant for the manufacture of staves at 
that point. It will give employment to between 200 and 
S00 men. 

B. K. Nusbaum, of Philadelphia, Pa., who was named field 
commissioner of the National Association of Builders’ Ex- 
changes at the annual of the latter recently held at Louis- 
ville, Ky., was in Memphis this week in the interest of his 


from August 
water is light. 


new work 
R. L. Muse, of Minturn, Ark., has reached an agreement 
with the business men of Walnut Ridge, Ark., whereby his 


hardwood mill will be removed from the former to the latter 
place, A substantial bonus furnished the principal induce- 
ment for the change of location, 

There has been a notable inerease in building operations 
here since the first of the year and the outlook is con- 
sidered good. 





THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Jan, 28.—Not in fifty years or 


more has there been so little rain during the winter 
months in the Cumberland Valley as this season. Cum 


hberland River has remained almost at low-water mark 
the entire winter. Local lumber companies are greatly 
concerned as to low water, as it is said that from 10,000,- 
O00 to 15,000,000 feet of hardwood logs is ready to be 
moved to market from the upper river company with the 
coming of high tide. 

W. R. Howard, of Hopkinsville, Ky., has bought a 
tract of 500 aeres of timberland on Crab Orchard Creek, 
near Deermont, ‘Fenn. Mr. Howard announces that he will 
have built at once a sawmill with a daily capacity of 10,000 
feet of lumber, and develop the timber. 

The Cumberland Stave & Heading Company, a large con- 
cern that has been operating at Livingston, Tenn., plans to 
remove its plant to Harriman, Tenn. The company is 
capitalized at about $75,000, and will more stock for 
expansion of business, 

The Indiana Lumbermen’s Mutual Fire Insurance Com- 
pany, which has been considering leaving Tennessee, through 
its local office announces that it will continue to do business 
in the State. The advice comes from the secretary, F. B. 
lowler. 

The Tellico River Lumber Company 
plant at Tellico, recently destroyed by 
$150,000. Plans are announced for a 
daily capacity of 150,000 feet of lumber. This company had 
one of the largest lumber plants in eastern Tennessee, and 
its employees were sufficient to make a small town. 
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rebuild its 
fire at a loss of 
new plant with a 
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IN CENTRAL ARKANSAS. 

LItTLE Rock, ArK., Jan. 24.—H. L. La Nieve, of 
Jonesboro, one of the owners of the Blytheville Cooper- 
age Company, has advised the Business Men’s Club of 
Blytheville that his company intends sto double the 
capacity of the present plant. The company has con- 
tracted to furnish a Chicago mill with timber for five 


years, 
R. L. Muse, of Minturn, will move his sawmill to 
Walnut Ridge at once. He will be given a bonus of 


$2,000 by the citizens. 

J. S. Kimbro’s new sawmill has started operation at 
Monticello, and the Sigman Stave Company is rushing 
its plant to completion. 

The Forked Leaf Oak Company is installing machinery 
for.the manufacture of wagons and implement stock of 
all kinds, 

The Sharum-Benningfield Lumber Company — has 
bought a large tract of Hoxie property, which is being 
improved for the erection of a number of cottages. 

Deputy Forest Supervisor W. T. Hill, of the Ozark 
National Farest, with headquarters at Harrison, has 
been transferred to the Florida National Forest with head- 
quarters at DPensacola. 

The Doniphan Lumber Company has sold all the stave 
timber onLits lands within 2 miles of the Missouri & North 
Arkansas Railroad, from Edgemort to Vangburn, to the 


National Cooperage & Woodenware Company, which recent- 
ly established a large factory 4 miles from Heber Springs. 


The buyers will manufacture all the suitable timber into 
staves. 

The Beebe Stave Company has sued the Iron Mountain 
Railroad Company at Little Rock for $2,537.90 damages, 


alleged to have been sustained by reason of an embankment 
built by the company causing water to inundate the stave 
company’s yards. 

The Northwest Arkansas Lumber Company, of Fayette- 
ville, has reélected its old officers as follows: J. P. Deaver, 
president; W. H. Johnson, vice president; L. R. Putnam, 
secretury-treasurer and general manager. 

Sealed bids will be received until February 4 by the 
forest supervisor at Harrisor for 200,000 feet b. m., more 
or less,’ of white oak stave timber on another tract. No 
bids for less than $2.50 a thousand for the first tract will 
be considered, and none less than $3 for the second. 





FROM EASTERN WEST VIRGINIA. 

ELKINS, W. Va., Jan. 27.—The end of January finds 
the lumber trade in West Virginia responding to better 
business conditions. Although the improvement is slow, 
yet none the less is there an apparent betterment of 
business. For a while, following the close of the year, 
orders were scarce, but within the last ten days orders 
have been becoming more frequent, giving impetus to 
business in general, as an earnest of what is generally 
looked for as being a year that will bring a large volume 
of business at satisfactory prices. The mills in gen- 
eral have been operating on their usual schedule, there 
having been no cessation of operations on account of a 
dearth of orders. Wholesalers and manufacturers find 
that upon the whole 1913 was a good year and they 
expect 1914 business to exceed it. 

The King Lumber Company, of Charlottesville, Va., 
has been awarded the contract for building the Elkins 
school building, the contract price being $75,000. 

‘The Laurel Manufacturing Company, of Fenwick, has shut 


down for a few weeks, pending the extension of the com- 
pany’s railroad to a new source of log supply. 
The Pocahontas Lumber Company will soon have finished 


cutting on its traets near Burner. 





KENTUCKY HARDWOOD NOTES. 

LOUISVILLE, Ky., Jan. 26,—Attention has been called 
to the fact that weather the last four months has been 
unfavorable to drying lumber, and that hardwood stock 
eut during that period has not advanced toward a ship- 
ping stage to any great extent. For that reason the 
supply of dry hardwood lumber, ready to ship, is below 
normal. This factor is expected to have a considerable 
effect on the market, especially when the demand shows 
improvement over what has been noted heretofore. 

Fred G. Jones, of the Fred G. Jones Lumber Company, 
of Louisville, has been elected president of the Morrison 
Lumber Company, of Elizabethtown, recently incorporated. 
T. J. Morrison is secretary and treasurer. The concern is 
erecting a large building to be used for the storage of 
finished material. 

T. H. Benton, of Hartford, road engineer of Ohio County, 
will open bids February 16 on bridge lumber to be used 
during 1914. Oak and chestnut will be used. 

The board of public works of Louisville will 


let a large 
number of street construction contracts shortly, 


and creo- 





soted block has been specified for a considerable part of 
the work. ‘The streets on which this material is to be 
used include Main, from Brook to Thirteenth; Market, 
from First to Third and from Fifth to Sixth, and Jeffer- 
son, from Second to Sixth. The board has been using 
wood blocks almest exclusively in the down-town district. 
IN SOUTHWESTERN INDIANA. 
EVANSVILLE, IND., Jan. 26.—Trade has shown some 


improvement during the last week or ten days and the 
large mills continue to run full time. Orders and in- 
quiries are coming in more freely than two weeks ago. 
Collections are better and manufacturers assert that Old 
Man Pessimism has taken a back seat and that Gen- 
eral Optimism is directing the trade in southern Indiana 
and Western Kentucky. 

Manufacturers have returned from several of the 
large conventions enthused over the outlook and are 
convinced more than ever that 1914 is going to be a fine 
year. Logs are coming in well and manufacturers report 
that in most instances they are forced to pay a higher price 
for logs than they did a year ago. Prices are holding firm 
and no reductions are looked for in the near future. 

The city building inspector predicts that Evansville will 
enjoy the greatest building boom in its history during 1914. 
Permits for Jannary already have exceeded the number for 
the corresponding period last year and many large contracts 
for building have been let. Architects and contractors are 
enthusiastic over the outlook and planing mill men say they 
are busy. Building material dealers are rushed and look 
for great things during 1914. : ; 

Elmer DD. Luhring, of the Wolflin-Luhring Lumber Com- 
pany, is making a tour of Louisiana, Texas, Mississippi and 
Arkansas and will be gone several weeks. 

Furniture factories in Evansville have been running full 
time since the first of the year and manufacturers report 
that the outlook for trade all during the year is encourag- 
ing. 





FROM AN INDIANA HARDWOOD CENTER. 

SoutH BEND, INp., Jan. 27.—The Dodge Manufactur- 
ing Company, of Mishawaka, recently shipped a trans- 
mission equipment to a woodworking concern in Singa- 
pore, which weighed 40,000 pounds. The equipment in- 
eluded a complete Dodge American system rope drive. 
One of the wheels to be used with this drive weighed 
20,000 pounds. 

The branch managers and executives of the sales de- 
partment of the Dodge Manufacturing Company, of 
Mishawaka, held their annual conference in that city last 
week. The meeting opened with a dinner at the Mishawaka 
Hotel. Thursday evening the men were the guests of the 
company at the Ad-Sell League dinner at the Oliver Hotel 
in this city. The branch managers who attended were: 
J. T. Dickinson, Boston, Mass.; Burke Richards, Minne- 
apolis, Minn.; S. L. Dickey, Atlanta, Ga.; T. L. Rose, Pitts- 
burgh, Pa.; W. E. Galway, Cincinnati, Ohio; S. A. Emery. 
New York city; C. F. O'Brien, St. Louis, Mo.; E. S. Grant, 
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Quick Shipments Yara’ Stock 


Comprising everything from 
Dimension to Case and Base, 
manufactured from Calcasieu 
Parish Virgin Longleaf Yellow 
Pine Timber. 


Tell us your needs. 


Pawnee Land & Lumber Co. 








\ PAWNEE, LA. 








LONG LEAF 
Yellow Pine Lumber 


CASE, BASE AND YARD STOCK 
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Our Saw Mill Runs the Year ’round 


WE CAN SHIP PROMPTLY FINISH 
AND RAILROAD TIES AND TIMBERS 


Alexandria Lumber Co., Ltd. 


ALEXANDRIA, LA. 
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The Best of the Log 


for 


The Best of Dimension. 








See why in the front adver- 
t'sing section of next week’s 
American Lumberman. 


W. M. CADY LUMBER CO., Ltd. 


Selling Agent 
McNARY LUMBER CO., Ltd., Manufacturers. 


McNARY (Rapides Parish), LOUISIANA 
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Rough or Dressed 


Long Timbers fii.ccrcnt 


YELLOW PINE FINISH, MOULDINGS, CASING AND BASE 


wewPReD Great Southern Lhr. C0. fovistane 


LATH. LOUISIANA 
John Chaumont, Pres. Walton McCain. Vice-Pres. W.B.Williams, Sec.-Treas. & Gen’! Mgr. 
BAYOU BLUE LUMBER CO. 


MANUFACTURERS OF 


Calcasieu Long Leaf Yellow Pine Lumber 
HUTCHINSON, LA. 
Shipping Point: Rhinehart Spur. Telegraph & Express Office: Elton, Louisia 
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Surry Lumber Co. 


Baltimore, Md. 


Manufacturers of 


North Carolina 
Pine 
LUMBER and BOX SHOOKS 


MILLS AT 
KY Norfolk and Dendron, Va., and Wallace, N.C. 


NY 
ix ESSE SEES 


Spruce—N. C. Pine—White Pine 
Cypress 


We charge only what is necessary 
to bring the best to you at a proper 
business profit—no more. Wewant 
your future business just as much 
as we would like the first order. 


STONE & HERSHEY 


1221-1222 Essex Bidg., 
NEWARK, N. J. 


NEW YORK OFFICE:— 18 Broadway. 
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LEWIS DILL & CO..,Baltimore, Md. 


— WHOLESALE 


"<iaimt " YELLOW PINE 
HOUSTON, TEXAS 





























South Texas Lumber Company 


Union Lumber Company 
AND 


West Lumber Company 


Manufacturers of 


Yellow Pine 


Lumber, Timber and Lath 








Annual Production, 150,000,000 Feet 














Carter Bldg., HOUSTON, TEX. 

















Bright Shortleaf Finish 
Long Leaf Dimension 


Prompt Shipments— Uniform Grades. 





_J.S. & W. M. Rice Lumber Co. 








a Manufacturers, HOUSTON, TEXAS. J 











Philadelphia, Pa., and E. M. Kenyon, Chicago, Charles A. 
Barnhard, of Portland, being the only absentee, 





QUEEN CITY TRADE FEATURES. 

CINCINNATI, OHIO, Jan. 26.—There is a decidedly opti- 

mistic feeling among merchants in every branch of 
trade and lumber manufacturers and dealers are no 
exception. It is believed that the attitude toward big 
business by the Wilson administration is bound to 
bring good returns. The new currency law has been 
a factor in making collections better. Bankers claim 
they will be able to assist more than for many years. 
Business should go ahead in all lines. 
_ The list of unemployed in this vicinity is not grow- 
ing; the reverse is true and many plants that have 
been closed or running only part time show signs of re- 
sumption. fhe furniture factories are a little slower in 
sxetling thoroughly started thar was expected, accounted for 
by Jumbermen by the recent furniture exhibits, which, for 
the time they were running, were as usual nonproductive 
ct business at the factory but were expected to be the means 
of securing orders. ‘The exhibits did not produce the amount 
of business that they usvally do, but much good is bound 
to result, Many of the buyers preferring to take lists and 
catalogs home and after due consideration order a_ little 
alter, 

Furniture dealers were a little disappointed at the lack 
of business done, but are sure that it will come as above 
stated. This will make the furniture trade a little late 
in getting started, but the prospects are good for a nice busi- 
ness during the year. The implement plants are said to be 
in good shape for an early start this year and lumbermen 
expect much frem this source. Sox factories are keeping 
busy and are fair buyers of stock suitable for their purpose, 
but when other lines of trade get to going better a little 
later on they expect to do a capacity business. 

Wholesalers of yellow pine are urging retailers to buy, 
claiming that prices go no lower and that mills have already 
shown a tendency to stiffen up on one or two items. Retail 
ers have only average stocks and the demand is likely to be 
very good. They will find it to their interest to buy now 
while prices are at rock-bottom. 


- 


FROM THE BUCKEYE STATE CAPITAL. 

COLUMBUS, OHIO, Jan. 26.—As the season advances 
ihere are signs of renewed activity in the lumber trade 
in central Ohio territory. Demand for yellow pine ap 
pears to be inereasing slightly and hardwoods are 
steady. Cypress is holding up well and taking it all in 
all market conditions are satisfactory for the time of 
year. 

One of the best features is a tendency to stiffen in 
certain items of yellow pine. Prices are still low in 
vellow pine stock, however, and it will require some time for 
2 complete recovery to former levels. One of the tendencies 
is a better demand for dimension and some inquiries are 
being received for car stocks. Retail stocks in yellow pine 
are light but yardmen are buying only what they need for 
present wants. 

Mills are holding up firmly on hardwood stocks and there 
is no tendency to weaken. There appears to be a_ slight 
accumulation of stocks of hardwoods but not sufficient to 
shade quotatiens. Shipments of both hardwoods and yellow 
pine are coming out promptly. Transit cars on the local 
market are numerous. 

R. W. Horton, sales manager for the W. M. Ritter Lum- 
ber Company, says the herdwood trade is holding up well 
and the volume of business is about as usual for the time 
of year. f 

The Bueyres Lumber Company, of Bucyrus, has taken 
over the Vollrath mills. 

The Wayne Lumber & Manufacturing Company, of Woos- 
ter, Ohio, has not been sold, according to Generali Manager 
Bryant. 

John ¥. Bassell, manager of the Columbus Conventions & 
Publicity Association, succeeded in getting the 1915 conven- 
tion of the National Building Trades’ & Employers’ Asso- 
ciation. 








A HARDWOOD CENTER OF MICHIGAN. 


CADILLAC, MicH., Jan. 26.—At the annual meeting of 
the St. Johns Table Company reports were read showing 
the past year to have been the best ever and the outlook 
for the coming year is of a very encouraging character. The 
stockholders elected the following directors: D. B. Kelly, 
George M. Petrie, John Wilcox, E. J. Haynes, Henry Knowl- 
ton, Fred A. Diggins, Frank J. Cobbs, Fred L. Reed and 
Joseph Murphy. ‘The directors reélected the following offi- 
cers: President, D. B. Kelly; vice president, E. J. Haynes; 
secretary, George M. Petrie; treasurer, Henry Knowlton. 

The Cadillac Veneer Company held its annual meeting 
last week and elected the following officers: President, H. 
W. Ingersoll; vice president, F. H. Foster; secretary-treas- 
urer, E. W. Benjamin; assistant secretary-treasurer, C. H. 
Foster. Charles Thompson, fer many years superintendent 
of the company, on account of ill health has disposed of 
his stock and abeut March 1 will move to Detroit to engage 
in the business of selling veneers and panels. J. W. Bieger, 
ot Mishawaka, Ind., hes been engaged to fill Mr. Thomp- 
son’s place. 

George F. Williams, president of Williams Bros. Company, 
who earlier in the season predicted a slow business during 
the winter, has been forced to admit that the shoe last and 
lumber business has been getting better and is improving 
right along. On account of favorable conditions the com- 
pany’s jobbers in Wexford County have delivered so many 
logs at the mills here that they have temporarily discon- 
tinued the shipping of logs from the Elmira tract. 

After many tribulations the plant of the American 
Woodenware Company at Manistee has been taken over by 
Coleman Du Pont, of Wilmington, Del. The city of Manistex 
will deed the plant to him and he will expend $50,000 in 
making improvements and putting the company on its feet. 

The Ionia Lumber Company, of Ionia, has just been 
formed. Those interested are: George W. Webber, of Ionia; 
Ross & Wentworth, Bay City; W. D. Kellogg, Ypsilanti, and 
John Himmelein, of Saginaw. The company will be capi- 
talized at $20,009 and yards will be established at once. 








BARREL STAVES IN GERMANY. 

According to a recent consular report the prices for 
oak stave bolts in Germany have remained steady for, a 
long period at $37 to $38 for rough jointed bolts 34 by 
41% by %4 inches, other sizes in proportion. Red gum 
staves are not in demand. During the first nine months 
of 1913 there were importations of 18,534 tons from 
Russia, 12,183 from the United States and 5,508 from 
Austria-Hungary. Russia also sent 3,171 tons of staves 
of other woods, no imports for the United States being 
given. The duty on stave bolts is about 2.2 cents per 
100 pounds and on casks and planed staves it is about 
32.4 cents. This business is not handled through brokers, 
American exporters selling to Hamburg agents or im- 
porters who deal direct with German manufacturers. 





OBITUARY 


John C. Stimson. 


GLOUCESTER, N. J. Jan. 26.—John C. Stimson. 79 years 
old, one of the most prominent public men in Camden County 
and a member of the old lumber concern Stimson & Dicken 
sheets, this city, died today at his home, 324 Monmouth 
Street. Mr. Stimson has been in failing health for about 
two years but had been confined to his bed but two weeks 
Death was due to heart failure. He is survived by two 
daughters, one of whom was with him in his last illness 
Che other is traveling in Switzerland. Before his health 
failed he held several public offices and many educational 
and civie reforms were directly due to his efforts. For 
twenty-five years he served as superintendent of schools 
Without compensation and was a member of the board 0} 
education from 1868S until 1904. He was a member of city 
councils for nine terms, resigning in 1904. He also served 
for many years on the Camden County Board of Freeholders 
was a member of the board of health, a fire commissione: 
and held many other public offices. He was also a director of 
the Security Trust Company of Camden and Gloucester. When 
au young man he came to Gloucester and secured employment 
with McAllister & Co. at their lumber yard. Shortly after 
he, with Mr. Dickensheets, bought out the MeAlisters and 
formed the firm that has come to be one of the best known 
in southern New Jersey. 














William F. Stillwell. 


INDIANAPOLIS, IND., Jan. 27.—<An_ illness of two years 
terminated January 20 in the death here of William IF 
Stillwell, of Lafayette, for years a prominent lumber dealer 
and general contractor. The body was taken to Lafayette 
where funeral services and burial were held. In 1885 Mr 
Stillwell became general manager of the Henry Taylor Lum 
ber Company, Lafayette, which had been founded in 1852 
by his father-in-law. In addition to managing this com 
pany Mr. Stillwell had a large general contracting business 
He built many railway stations for the Monon; the French 
Lick Springs Hotel at French Lick; the courthouse at Kan 
kakee, Ill.; the memorial building at the National Soldiers’ 
Ilome, Dayton, Ohio; the Monon railway shops at Lafayette 
and the courthouse at Michigan City. The lumber company 
went into the hands of a receiver and shortly after Mr. 
Stillwell was stricken with the illness from which he never 
recovered, He was prominent in fraternal circles and was 
formerly a member of the Lafayette police board. He is 
survived by a daughter, Miss Isabel Stillwell. 





Robert K. Mann. 


MtskrEGoN, Mici., Jan. 20.-—-Robert K. Mann, head of thi 
Robert K. Mann Lumber Company, this city, passed away 
January 27 at the Ilackley Hospital. Mr. Mann was born 
near Philadelphia, Pa... November 12, 1857. He came to 
Muskegon in 1874 and his first employment here was as 
tallyman for A. V. Mann & Co. Later he became collection 
clerk in the National Lumberman’s Bank, working up to the 
position of bookkeeper.  Aiter leaving the bank he returned 
to A. V. Mann & Co., and when that company sold out in 
1890, he organized the firm of R. K. and W. H. Mann. In 
the spring of 1893, Paul S. Moon was taken into the firm, 
which was then known as Mann, Moon & Co. Later he was 
identified with the Muskegon Lumber Company and opened 
headquarters for the company in Little Rock, Ark., although 
still active in the aifairs of Mann, Moon & Co. In 1899 the 
R. K. Mann Lumber Company was formed. Mr. Mann mar 
ried Miss Lou Rice, of Muskegon, in 1892, and besides 
Mrs. Mann, two children, Louis Mann and Miss Roberta 
Mann, survive him. 











Louis B. Kissell. 


LovutsvilLe, Ky., Jan. 28.—-Louis B. Kissell, president and 
manager of the Roth Lumber Company, died at his home 
at St. Matthews, a suburb of Louisville, last week, after a 
long illness of tuberculosis. In spite of declining health he 
had held on to his work until a week before his death. He 
had intended going South in the hope of recovery, but he 
sank rapidiy after leaving his business duties. He was 383 
years old and a native of Illinois. He entered the employ 
of the lumber company as clerk at the age of 16. sesides 
Mrs. Kissell, he is survived by a brother and a sister. 





J. Warren Crowell. 


BALTIMonrE, Mp, Jan. 26.—J. Warren Crowell, for many 
rears engaged in the shipbuilding and lumber business at 
Cambridge. Md., first as a member of the firm of J. W 
Crowell & Co. and afterward with the Cambridge Manufac- 
turing Company, died recently. Mr. Crowell, who attained 
the ripe old age of 82 years, was a native of Rahway, N. J., 
and early in life went around Cape Horn to California in a 
elipper ship. On the gold coast he worked at shipbuilding. 
When the Civil War broke ouc he entered the navy. Later, 
with his cousin, Ellwood Birdsall, he established the firm at 
Cambridge. He was twice married. 








Martin Burton. 


Barrib, ONT... Jan. 28.—-Martin Burton, 64 years old, died 
at his home here January 20. During his entire life he 
was engaged in the lumber business. Death resulted from 
weakness of the heart, which troubled him for the last year, 
Mr. Burton was born in Millbrook, Ont., but spent most of 
his life in Barrie. With his brother, the late James L. 
Burton, he was for many years engaged extensively in the 
lumber business, first in Simeoe County, Ontario, afterward 
throughout the Province of Ontario and later in Wisconsin 
and Michigan. 





R. C. Anderson. 


ARMSTRONG CREEK, Wis., Jan. 27.—-Trying to adjust ma- 
chinery while it was being operated cost R. C. Anderson, 
sawmill owner here, his life. He was associated with Elmer 
Grimmer, of Chicago, in the lumber business. Mr. Ander- 
son was widely known among lumbermen. The Brown Lum- 
ber Company, of Rhinelander, will take over his sawmill and 
continue operation. Besides his widow he is survived by six 
children. 





William C. McHenry. 


INDIANAPOLIS, IND., Jan. 27.—Word has been received 
here of the death at Aurora of William C. McHenry, for 
many years a prominent eastern Indiana lumberman. Death 
was due to paralysis from which he had suffered for some 
time. He was 79 years old and is survived by a widow and 
two sons, William and Charles McHenry. 








Edwin Scott Stevens. 


GRAND Rapips, MINN., Jan. 26.—Edwin Scott Stevens, a 
Minnesota pioneer lumberman, died at his home here Janu- 
ary 23. He was one of the early Minneapolis lumbermen 
and was widely known in the lumber and timber business 
in the Northwest. * 


James Thompscn. 


CARROLL, IowA, Jan. 27.—James Thompson, 67 years old, 
who for more than twenty years was manager of the Joyce 
Lumber Company, died suddenly of heart disease January 
16. The funeral was conducted vy the Masonic order. 
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DISTRIBUTER ADMIRABLY LOCATED. 


There is hardly a lumberman in business who does not 
know about the existence of the Minnesota Transfer 
which lies between Minneapolis and St. Paul) and its 
idmirable location as a lumber distribution point. The 
same might be said of the Central Warehouse Lumber 
“ompany, which is almost as well known as the Transfer 
itself. It is needless to say that the Central Warehouse 
Lumber Company is located at the Transfer on account 
of the wonderful shipping advantages and ability to fill 
orders quickly. Another advantage that is gained is 
hat the company is able to keep in stock many items 











QUICK LOADING PERMITTED INTO FREIGHT CARS. 


that the retail lumber dealer would be unable to get 
from a single mill. By bringing together all these stocks 
at this advantageous shipping point the Central Ware- 
house Lumber Company has a plant facility that hardly 
can be equaled. 

As the cut of northern lumber each year naturally 
hecomes less the existence of a distributing point at the 
Minnesota Transfer becomes all the more of a benefit 
to retail lumber dealers. Time was when retail lumber 
dealers in laying in their supply of material had to do 
considerable shopping to secure a complete stock of yard 
ueeds. They went to the North for certain items, the 
West for other items and the South for still other items, 
and in buying in this manner they also had to contend 
with uncertain labor conditions at the mills. Besides 
they were subject to the ever-changing transportation 
situation. 

It is perhaps this condition of affairs more than any 
other that led C. P. Bratnober and J. M. Junge to hit 
upon a plan of assembling these stocks at some central 
point and of redistributing them in mixed carlots to 
various yards they had at their control at the time in 
Towa. A natural point for establishing such an as- 
sembling yard was Minnesota Transfer, where eleven 
trunk line railroads of the Northwest met and could 
interchange freight. These conditions led in 1905 to the 
organization of the Central Warehouse Lumber Com- 
pany. After organization the company proceeded to buy 
various sorts of stock in large quantities and assemble 
them at its yards and, with scientific and economical 
handling, could offer the product on a basis of immediate 
shipment to retail lumbermen at a cost about the same 
as if they had bought each item in large quantities direct 
from the mill. 

Only the best and most efficient methods of handling 
lumber have ever been used in the yards of the Central 
Warehouse Company, and from time to time these meth- 
ods have been improved and are as near perfect as can 
be. Rehandling of lumber is practically eliminated at 
the yards of the Central Warehouse Lumber Company. 
It employs its own switch engines and in this way 
eliminates switching charges, which would amount to a 
large sum. Another advantage in having its own switch 
engines is that the company can move its cars about 
the yards from point to point at a moment’s notice 
and in this way a great saving is made and delays pre- 
vented. The Central Warehouse Lumber Company’s 
service affords the retail dealer the advantage of imme- 
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diate shipment of stock from a southern mill, a western 
mill, an Inland Empire or a northern mill, Quick de- 
liveries are a big asset of the Central Warehouse Lum- 
ber Company. 

The Silo Department. 

One department of the business of the Central Ware- 
house Lumber Company that has been developed to a 
remarkable degree is the manufacture and sale of the 
‘Common Sense’’ stave silo. In the construction of 
this silo the manufacturer has undertaken to retain 
all of the many advantages of the wood stave silo 
at the same time that it obviates the objections some- 
times raised. Ag the collapse of silos when it occurs, 
is due to a shifting or creeping of the structure from 
the foundation, the Central Warehouse Lumber Com- 
pany has designed a form of anchorage that is eal- 
culated to prevent creeping. This form of anchor- 
age, which is shown in the accompanying illustration, 
consists primarily of a ‘‘U’’ bolt which passes around 
the inside and outside hoop near the top of the silo 
and is secured on the outside by a clevis. From this 
clevis anchor rods with turnbuckles run to concrete 
anchors in the earth. In addition to the top anchor 
already described one of the lower hoops is clipped, 
and serewed to each stave all the way around and is 
then anchored by hooks and turnbuckles to concrete 
anchors in the earth. By these two devices nine 
distinct anchors are provided for each silo. The hoops 
of the silo are of %-inch mild steel and the lugs of 
heavy, malleable steel. The anchor rods are %-inch. 

The staves of the ‘‘Common Sense’’ silo when not 
full length, are joined at the end by splining, heavy 
galvanized iron splines a trifle wider than the faces of 
the staves being used. This makes a rigid, strong 
joint that is air-tight. The company has found by ex- 











THESE DEVICES AFFORD NINE DISTINCT ANCHORS. 








perience that this method of splicing is in every way 
satisfactory and reduces somewhat the cost of the 
silo. Oregon fir, tamarack and California redwood 
enter into the construction of the ‘‘Common Sense’’ 
silo. 

As the door of a silo is an important feature of its 
construction, the Central Warehouse Lumber Company 
has given that matter very careful attention. The ac 
companying illustration gives a good general idea of 
the construction of the door. The doors are of the 
same thickress as the staves with the grain of the 
wood running up and down, each section being thirty 
inches in length. The door sections meet in the center 
of the cross braces and are beveled to fit closely against 
the door frame. A wide, heavy felt gasket is tacked on 
the cross bars and a narrower gasket on the door jams 
where the sides of the door rest against the 
This makes air-tight joints. 

The ladder on the door front is formed by a heavy, 
flat, iron bar held in place by the bolts which secure 
the latches of the door itself. The ladder is reinforced 
by a heavy wood bar across the door. An additional 
iron ladder step is provided even with the top of the 
cross bar, being constructed on the order of a common 
box ear ladder. 

The hinges of the door are constructed in one piece 
of Bessemer steel and are fastened to the door by two 
wrought iron boxes on the door frame, the hinge 
working in steel sockets. The doors open inward and 
require a clearance of only twelve inches and may be 
readily detached when desired without the use of tools 
of any kind. 

The company believes that with this improved hinge 
and perfect double anchorage, the ‘‘Common Sense’’ 
stave silo possesses all the good features known to silo 
construction. 

C. P. Bratnober, president of this company, is a prac- 
tical lumberman and has had extensive retail yard ex- 
perience. It was due largely to his energies and rare 
business instinct that the business was established at 
Minnesota Transfer. J. M. Junge, secretary and gen- 


frame. 





SILO, SHOWING CON 


DOOR OF “COMMON SENSE” 
LATCHES AND LADDER. 


STRUCTION OF HINGES, 


eral manager of the Central Warehouse Lumber Com- 
pany, is also a practical lumberman and was a potent 
factor in the establishment of the concern and has con- 
tinued a potent factor ever since. I. N. Tate is sales 
manager and it is due to his business capacity and tact 
that the business of the Central Warehouse Lumber Com- 
pany has grown daily in importance. He was formerly 
engaged in the retail yard business and knows the needs 
of the retail lumbermen from every angle. He knows 
what the retail trade is and knows the value of getting 
stock to the retailer with dispatch. The Central Ware- 
house Lumber Company and the men back of it are 
favorably known everywhere in the lumber trade. [Ad- 
vertisement. | 
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BIRD’S-EYE VIEW OF THE WELL EQUIPPED PLANT OF THE CENTRAL WAREHOUSE LUMBER COMPANY, MINNESOTA TRANSFER, MINN. 
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—I} can be relied upon to meet the de- pe 


mands of those who know good qual- 


ity when they see it. Always uniform | 

in grade and size. | 

| 

We make a Specialty of 

{ I} 
Ge eg | } 
t | 


Dressed and Rough Cedar Shingles, 
| Boat Boards, Tank Plank, Pattern 
Lumber, and Cross Arms for Tele- || 
{ graph and Telephone Poles, _ | 


and constantly carry a large stock on 
hand. Our daily output is 500,000 


feet and we ship by either rail or water. 


John L. Roper Lumber Co. 


C. I. MILLARD, President. 
1865 NORFOLK, VA. 1913 


| Branch Offices: 


Franklin Bank Bldg., - - PHILADELPHIA, PA. i} 
18 Broadway, . - - NEW YORK. 

| Prudential Building, - - . BUFFALO, N. Y. 
| 170 Summer Street, - - - BOSTON, MASS. 


i= Cable Address, “ROLUMCO’- NORFOLK 
| A. B. C. Code and American Lumberman Teleeode, 































Guy I. Buell, Pres. G. B. Montgomery, Treas. 
M. S. Tremaine, Vice-Pres. G. L. Hume, Sec. 
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Montgomery Lumber Co. 


Manufacturers and Wholesalers 


KILN DRIED 
North Carolina Pine 


LONG LEAF YELLOW 
PINE AND CYPRESS 
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General Sales Offices : Mills: { 
200 FIFTH AVENUE, SUFFOLK, VA. \j 
NEW YORK. SPRING HOPE, N.C. 
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N.C. Pine 


In Car or Cargo Shipments. 


Our equipment enables us 
to carry a good stock of 
kiln dried, rough and dressed 
lumber, and we have ship- 
ping facilities that guarantee 
prompt service. 


FOSBURGH LUMBER Co. 


MANUFACTURERS 
NORFOLK, VIRGINIA. 
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NEW ENGLAND TRADE NOTES. 














Reforestation Advocated—Radical Changes Urged in 
Building Code—Real Estate Men Tell of Toll Due to 
Poorly Constructed Buildings. 

Boston, MAss., Jan. 26.—Gradual purchase of forest 
lands and an annual appropriation to buy land not de- 
voted at present to the growing of timber were two 
recommendations made in the report filed today by the 
special commission created by the last legislature to in- 
vestigate the taxation of wild and forest lands. The 
commissioners declared that the State should turn its at- 
tention to a larger and more far-reaching method of de- 
veloping forest resources and urged that at least $10,- 
000 annually be expended exclusively for planting and 
maintaining trees. The report said that for the ex- 
penditure of a moderate amount annually for the least 
valuable land in the commonwealth State forests could 
be established that not only would be self-supporting 
but would be of the highest educational value. It is 
estimated that nearly 1,000,000 acres now covered by 
bushes or scrub growth would thus eventually become 
commercially valuable. 

Radical changes in the Boston building laws were 
urged today at a hearing before the legislative com- 
mittee on metropolitan affairs. Real estate men declared 
that over $50,000,000 in money and fifty lives have been 
the cost of poor building regulations in the last six years. 
The petitioners favoring certain bills now before the legis- 
lature seek to have the use of wood largely limited in the 
downtown districts. 

Dealers in western iumber are interested in the decision 
by the Interstate Commerce Commission permitting the 
Missouri Pacific and other railroads to put into effect new 
lumber rates through the Ohio River crossings. It is not 
yet definitely understood whether or not through rate to 
Boston will be effected, but the general opinion is that 
there will be increased freight bills to pay. 

A sentiment prevails among Boston spruce men that the 
Oregon fir-Panama Canal proposition will result in a radical 
reduction of stumpage rates by the large estate that own 
most of the extensive tracts of eastern spruce timber. E. 
D. Sawyer, of the E. D. Sawyer Lumber Company and 
president of the Lumber Trade Club, said today his in- 
vestigations indicate that the lowest price at which fir 
frames can be laid down in Boston by water freight can 
be met by the spruce manufacturers. The timber owners, 
he declared, can make the reduction necessary in the cost 
of logs to the millmen and still make a good profit. 

The schooner Lydia M. Deering has just arrived from 
Jacksonville with lumber for the $3,000,000 drydock the 
State is to construct at South Boston. The vessel sprang a 
leak in the rough weather and arrived here in tow of a 
tug after more than a month on the voyage from Florida. 
The cargo of 869,000 feet of yellow pine will be used for 
bulkheads on the piling already driven. 

“Jack” Olmstead was a champion skater in Canada before 
he came to Boston to join the Davenport, Peters Company. 
One day last week he went out to show his boys how 
hockey ought to be piayed. Result was that the night of 
the Massachusetts Wholesale Lumber Association banquet 
he confided to his friends that he was more interested 
in the various brands of liniment than in wood and its 
products. 





THE PENOBSCOT RIVER DISTRICT. 

Bancor, Me., Jan. 26.—Temperatures ranging trom 
0 to 30 below, with occasional snowstorms, continue to 
remind old settlers of the winters of fifty years ago, 
and there is profound silence in the camps of those 
who have been shouting for an old-fashioned winter 
and those who predicted a mild season. The ice in the 
rivers and lakes is 16 to 20 inches thick, and there is 
enough snow to make good hauling everywhere. Log- 
ging operations are progressing satisfactorily all over 
Maine, the fact that no complaint is heard being in 
itself enough to show that conditions must be excep- 
tionally good, for the Maine lumberman is the greatest 
grumbler in the business, and if there existed a fault 
anywhere he would be certain to find it. 

An accident that occurred within a few miles of 
Bangor last week demonstrated that exceptionally thick 
ice is required to bear the weight of log haulers. On Tues- 
day the big 15-ton steam hauler at work on Brewer Lake 
hauling spruce logs and pulpwood broke through the ice, 
carrying its engineer with it, the man’s clothing becoming 
so entangled in the machinery that he was unable to escape. 
The ice in the lake is 16 inches thick, and the hauler had 
been at work there for some days. It appears, however, 
that the hauler had worn the ice somewhat in its track, and 
that is the only explanation of the accident. 

The great northeast gale of January 12 swept from the 
sea seven of the eastern coasting fleet, among them the five- 
masted schooners Grace A. Martin, Fuller Palmer and Pres- 
cott Palmer, all fine vessels of the modern type of sailing 
collier. 





j THE EMPIRE STATE 








FROM THE METROPOLITAN DISTRICT. 





Business Outlook Good—Inventories Show Depleted 
Stocks and Substantial Inquiries Are Being Received 
—Building Code Hearing to Be Given. 

NEW York, Jan, 27.—The outlook is considerably more 
cheerful than at any other time in the last two months. 
Wholesalers find that their customers are in a better 
buying mood, although they are still very conservative 
about actually placing business. Inventories have been 
pretty well completed and show a worse assortment than 
was generally believed to have existed and as result more 
substantial inquiries are in the market for early ship- 
ment. It is true that many of these are ‘‘feelers,’’ 
but whatever the intention the effect is toward optimism 
and the market is more satisfied with itself. 

A talk with many yardmen indicates that while they 
are doing considerable less business than a year ago 
they are getting a fairly good volume of small orders which 
they admit they have had to work for very hard. Com- 
petition is decidedly keen in all lines and the margin of 





profit is about as low as can be stood. A nice volume of 
lumber is moving, however, and the general impression js 
that the bottom has been reached and that the tendency 
upward. No further price concessions are reported and 
retailers are go'ng into the market with inquiries becaus 
they feel that it any advantage is to be taken of low 
prices now is the time to act. 

The building code introduced in the board of aldermen 
and referred to the building committee to examine and 
report has been submitted to the superintendent of build 
ings of the five boroughs for criticism and recommendation 
Chairman Hamilton has called a meeting of the committ 
for January 30, at which time it is expected the reports 
of the superintendents will all have been received. Publi: 
hearings will be called later. 

Kkx-Alderman A, W. Herbst, who was in the main respon 
sible for the building code which has given so mue! 
anxiety to the local miliwork trade, is instrumental in 
founding an organization, the American Society for Fir 
Prevention, which was incorporated under New York law 
and has opened offices at 51 Chambers Street. The societ 
will urge the enactment and adoption of laws, codes, regi 
lations and rulings in order to provide proper public safe 
guards against fire hazard. 

Retailers in Brooklyn and Long Island vicinities cal! 
attention to the continually increasing all-year traflie 6) 
the Long Island Railroad and that this is justifying thi 
wisdom of the management in building an immense union 
station at Jamaica and elevating the tracks from Ric! 
mond Hill to Hillside. There is a continued growth o 
villages on the western end and the consequent increased 
commutation business has necessitated transportation 
changes. While many of these sections have been active] 
built up the last few years there is still plenty of territory 
which must be opened. 

The agzregate ot building permits since January 1 to 
date shows a better situation than prevailed for th 
first few weeks of 1913. Since January 1 twenty-six 
permits have been filed in Manhattan costing $3,104,100 
as compared with thirty-four permits and $38,073,950 
in Bronx, thirty-seven permits were tiled. costing 49.600 
as compared with thirty-four permits and = $3,0 0) 
in Brookivyn 200) permits were tiled costing § ; 
525 as compared with 180 permits and $1,479,860; in 
Queens 163 permits were tiled costing $621,915 as compared 
with 159 permits and $478,262; in Richmond sixteen per 
mits were filed costing $58,015 as compared with eighteen 
permits and $42,175. 

From a financial standpoint the market shows consider 
ably more ease when compared with a few months ago 
It is still difficult to arrange building loans on what build 
ers consider to be a satisfactory basis, and the fact that 
the recent State bond issue of $51,000,000 was so heavily 
oversubscribed gives more cause for encouragement. The 
financial community feels assured that when it comes to 
good investments there is plenty of money to be had at 
udequate rates of interest. 

The annuai meeting of the Lumber Underwriters was 
held at 66 Broadway last Thursday. The year’s work was 
fully gone over and the reports showed the organization 
to be in excellent shape. Those present were: F. R. Bab 
cock, G. F. Craig, Lewis Dill, R. W. Higbie, W. C. Laidlaw 
H. S. Lee, R. C. Lippincott, G. B. Montgomery, E. F, Perry, 
Cc. H. Prescott, F.C. Rice, H. F. Taylor. Mr. Laidlaw, who 
attended this meeting, left on Friday for a trip to the 
Mediterranean and Congo State. 













PUSHING A HIGH CLASS PRODUCT. 

New York, Jan. 27.—Red gum is being pushed in 
this market as a desirable wood for doors and trim. 
Already a large number of New York’s most recently 
constructed apartment houses are fitted with gum, 
and the Gum Lumber Manufacturers’ Association is 
actively at work proclaiming the rich, warm color of 
gum as compared with Circassian walnut and the 
relatively slight cost. Among local factories that have 
had favorable experiences with red gum are those ot 
Ff. Eekrenroth & Son, Empire City-Gerald Company, 
David Gilmour Door Company, Harlem River Lumber 
& Woodworking Company, H. Herrmann Lumber Com 
pany, Kertscher & Co., C. R. Macualay, Murray & Hill 
Company. 


THE KEYSTONE STATE | 


QUAKER CITY NEWS. 

PHILADELPHIA, Pa., Jan. 26.—A general, if slight, im- 
provement in the lumber business was evident last week. 
Most concerns report a decided improvement in the num 
ber of inquiries received, and some report having closed 
a satisfactory volume of business. One encouraging 
sign is that more of the inquiries are for time ship- 
ments, showing that there is a feeling that the time is 
ripe to begin buying for stock, which has not been in 
style for some time. The greatest increase in activity 
seems to have been in the building line and in standard 
yard stocks. The confidence that is surely but slowly 
creeping over the country is being felt here, but this 
staid old Quaker town will probably again assert its ex- 
treme conservativeness by being among the last to act 
on it—and it’s going to cost some of its citizens a lot 
of good dollars for being too conservative. 

Last week made a much better showing than its 
predecessor in building operations, 150 permits having 
been issued for 230 operations, at an estimated cost of 
$454,465. Of this over $100,000 was for dwellings. 

Reports of mercantile agencies showed some improve 
ment in general trade conditions last week, the most 
noticeable being in the textile lines. Iron and steel also 
show good indications. The financial market is about as 
it was last week. 

Isaac N. Troth, of the Henry H. Sheip Manufacturing 
Company, is having a lot of trouble with his broken arm. 
which still refuses to mend properly. It is now feared 
that he will be @ompelled to undergo an operation in order 
to get it back to condition again. 

Upward of twenty lumbermen have formed a lumbermen’s 
class in salesmenship as a result of the excellent talk Mr. 
Deschant gave before the Lumbermen’s Exchange. 

J. Craig Huff, who has been associated with Hallowell 
& Souder for a long time, and who is well acquainted with 
the local trade, has connected himself with the McFarland 
Lumber Company, for which he will sell. 

David H. Bloom, of Dimeting & Bloom, of Bond, Md., 
called on the local trade last’ week. 


AT THE HEAD OF THE OHIO RIVER. 
PITTSBURGH, PA., Jan. 27.—Industrial markets have 
been figuring more promirjently in the lumber buying 
the last week than for some time. The mills are taking 
on stocks for some time ahead and this fact is causing 
no little comment. Incidentally, prices are firmer. Prices 
in iron and steel products in some instances have ad- 
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vanced. The sheet trade went up a dollar a ton over 
the week and semifinished steel has gained 50 cents a 
Lot. J 

O. H. Babcock, of the Babcock Lumber Company, will 
vo to the Northwest this week after white pine stock. 
The company reports trade picking up in a_ satisfactory 
manner, 

J. J. Jennelle, jr., manager of the Lumber Manufacturers’ 
Agency, of Centralia, Wash., called on the Pittsburgh 
trade last week. 

J. L. Kendall, president of the Kendall Lumber Company, 
is back from Florida. S. A. Kendall visited the general 
offices of the company last week, coming in from Washing- 
ton, D. C. The officers of this company look for a banner 
year in the trade in 1914, 

The Nicola Lumber Company reports a steady flow of 
new business, but still below normal. Mr. Knapp expresses 
the belief that with the early spring trade will be bound 
to revive generally, as stocks of lumber are small and the 
needs of the country are big. 

The sentiment throughout the business world is gaining 
steadily in contidence, and optimism is growing. 





LAKE ERIE PORTS 











FROM WESTERN NEW YORK. 

BurFaLo, N. Y., Jan. 28.—Interest of the local lum 
ber trade centers largely in Albany this week, the 
chiet event being the annual convention of the Retail 
Dealers’ Association of the State of New York, which 
will be held on Friday and Saturday. There is likely 
to be a good attendance of western New York lumber- 
men and their sales representatives, and some will 
improve the opportunity to take a trip to New York 
over Sunday. The convention has a number of new 
and interesting features this year, which should pro- 
mote a large attendance, 

Another event at Albany which is of interest to 
Buffalo citizens is the hearing on commission vovern- 
ment before the senate committee on cities. The cham- 
ber of commerce and a number of other local business 
organizations will be represented. Among lumbermen 
who will attend are Shirley G. Taylor and A. J. Elias. 

There is a movement to pick up existing stocks of 
hemlock, with a prospect of its becoming scarce before 
the end otf another season. One lumberman reports 
that a lot of 700,000 feet has lately been sold. Full 
prices are being paid for it, and it is said that the 
Pennsylvania sawmill men are very firm in their quo- 
tations. Another dealer, who is interested in yellow 
pine, acknowledges that it has done a great deal of 
harm in the trade lately, but thinks its days of weak- 
ness are about over for the present. Mill representa- 
tives say that in some grades stocks have been over- 
sold, as shown by inquiry at a good many different 
mills. 

Smallman & Spencer, who are operating in the Ad- 
irondacks, have a cut of about 400,000 feet of hard- 
wood logs to be hauled to Malone this season. About 
a quarter of the cut has already been delivered, with 
yood prospects for the remainder reaching market 
soon. 

The Jerseyfield Lumber Company, in which the Good- 
years are chief stockholders, is cutting ties for a new 
6-mile railroad on the tract near Dolgeville, which 
covers about 25,000 acres, mostly of maple and other 
hardwoods. It is expected that the railroad will be 
completed early the coming summer, although later it 
will be extended. 





TRADE AT TOLEDO. 

TOLEDO, OHI0, Jan, 26.—The local lumber market is 
brisk. Things in the building line are about up to the 
average. Work that began in the fall was stopped 
early in December but has been started again on account 
of the moderate weather and is being rushed so as to 
be completed by spring. 

The usual retinue of real estate investors, who make 
a business of building and selling for profit, have been 
busy preparing for the spring openings, and a record 
year is expected. The number of permits at present 
being issued for new operations does not compare favor- 
ably with those of a year ago, but this is conceded to 
be but a temporary dullness and has no effect on the 
market. 





FOREST CITY TRADE NOTES. 

CLEVELAND, OHIO, Jan. 26.—The weather nas been 
unsettled in a way to have a somewhat fluctuating effect 
upon the market. So far winter has been fairly open, 
but dealers are not eager to place stock in their yards 
until it shall have been determined that mild weather is 
in store. 

There is a growing feeling among lumbermen that a 
small concession to the railroads in rates will benefit 
business generally. 

Local dealers plan to organize a party to attend the 
annual meeting of the Ohio Association of Retail Lum- 
ber Dealers at Cincinnati, February 3, 4 and 5. 

LAB BBB" 

SOME experiments were recently conducted by the 
Yale Forest School to determine the effect of kiln-dry- 
ing upon the capacity of wood to take up atmospheric 
moisture. Air-dried red oak blocks subsequently kiln- 
dried at 145 degrees and then exposed to the atmos- 
phere for one year absorbed 7.6 percent of moisture 
as compared with a check specimen which had been air- 
dried only and which contained 12.4 pereent. This 
was a better result than was accomplished under higher 
dry kiln temperature of 170, 212 and 274 degrees re- 
spectively. The kiln drying operation in order to pro- 
duce this result must be carried far enough to reduce 
the moisture content as low as possible, and in such 
cases the lumber must be exposed to the air before 
use for a sufficient length of time to approach approxi 
mate normal moisture content. 





CANADIAN TRADE NEWS 


IN SOUTHWESTERN BRITISH COLUMBIA. 

VANCOUVER, B. C., Jan. 26.—The Shingle Agency 
of British Columbia, which was organized in 1911 and 
which has its offices in Vancouver, with J. M. Allen as 
secretary, is being reorganized. Its name will be 
changed. The association will take an active interest in 
assisting the manufacturer to dispose of his output. 

Shingle mills are not active, and production will not 
be normal for a month or more. The price though is 
reported to have stiffened. For some time sales have been 
made at varying figures, as low as $1.65, but a strengthen- 
ing to $1.90 is said to have taken place, following a better- 
ment in the Seattle and Tacoma markets. 

Conditions as a whole in the industry can not be said 
to have improved since the first of the year, and while 
better times are looked for, these can hardly be expected 
to begin to show until at least about March 1, 

Two companies have completed arrangements for the dis- 
posal of their output through retail yards in the prairie 
section. For some years past mills have been securing 
their own yards east of the mountains. The Canadian Pa- 
cific Lumber Company, which operates mills on Burrard 
Inlet and the west coast of Vancouver Island, are in with a 
syndicate of dealers in the disposal of this year’s output, 
while the Western Canada Lumber Company, of Gerrard and 
Summit Lake, in West Kootenay, has planned to have its 
product handled by nearly a score of yards at various points. 

teturns of the crown timber office at New Westminster 
for 1913 were $57,430, as against $63,885 in 1912, but in 
December the amount was greater than in the corresponding 
month a year ago. The figures were $5,930 and $5,013 re- 
spectively. 

It is noteworthy by the statement of public accounts for 
the last fiscal year ended March 31 last, just issued by the 
Provincial Government, the revenue from timber royalties 
and licenses was greater than from any other provincial 
source. It amounted to $2,457,129, the next highest item 
that ran over a million being land sales, $2,544,596. 

J. E. Doherty, general manager of the British American 
Mills & Timber Company, Vancouver, has acquired the assets 
of the Walsh Sash & Door Company, New Westminster. The 
factory has been reopened with seventy-five employees. 

Robert McNair, of Vancouver, contemplates opening up 
his limit near Coquitlam Lake. To facilitate the removal of 
Lees timber a railway will likely be constructed to Burrard 
niet. 

The German steamer Harpagus took on 2,000,000 feet of 
lumber at the mill of the Canadian Western Lumber Com- 
pany on the Fraser River, and completed its cargo of 4,500,- 
000 feet at Chemainus, at the mills of the Victoria Lumber 
& Manufacturing Company. The lumber is consigned to 
South Africa. The Blue Funnel liner Ajaw took on 700,000 
feet of lumber from the Canadian Puget Sound Lumber 
Company’s mill at Victoria for the Orient. 

A feature of the cargo of the Blue Funnel liner Protesilaus 
on its trip outward to the Orient was sixty-two big timbers. 
measuring from 60 to 78 inches through for the new harbor 
works at Singapore. 

og Merrill, of Merrill & Ring, lumbermen of Seattle, 
was in Vancouver last week on a business trip. While here 
he gave his opinion of future conditions, especially as 
affected by the American tariff. He pointed out that shin- 
gle manufacturers of this Province were already taking ad- 
vantage of the new condition to ship their product into the 
United States, and the amount of the shipments would in- 
crease as time went on. He said further that Vancouver 
and British Columbia will benefit more than Seattle and 
Washington, in regard to the lumber business, by the open- 
ing of the Panama Canal. 3ecause of this benefit the lum- 
ber industry in this Province will go forward, shingle manu- 
facturers will come in and more mills will be started in 
British Columbia so as to supply the wider market which 
the canal will make available for British Columbia. 














FROM THE CANADIAN CAPITAL. 

Ortawa, Ont., Jan. 27.—R. H. Campbell, superin- 
tendent of the forestry branch of the Interior Depart- 
ment, gave evidence before the Cost of Living Commis- 
sion in Ottawa last week. This commission, as an- 
nounced, was recently appointed by the government in 
response to a countrywide demand to have an investiga- 
tion into high prices. 

Mr. Campbell told the commission how timber was cut 
and manufactured in Canada and how it was finally re- 
tailed to the man who wished to build a house or put 
up a fence. He gave statistics as to the supply of tim- 
ber left in the Dominion, which showed that this was 
not nearly so large as generally estimated, and also 
went into the question of waste in timber manufacture 
and production. It is understood the commission will 
incorporate some recommendation in regard to the tim- 
ber industry in its report to the government. 

A slight decrease in the exportation of timber to the 
United States from the Ottawa Valley is shown by figures 
compiled by J. G. Foster, United States consul in Ottawa. 
This decrease is attributed to uncertainty over the Under- 
wood tariff, which paralyzed the export trade during the 
summer and the 1914 figures are expected to be much 
larger. The total export in 1913 was $2,508,695.19 in value 
as compared with $2,494,120.97 in 1912. , 

More snow and continued cold weather—the coldest, in 
fact, experienced in the Ottawa Valley for a score of years— 
have removed any fear that there would not be enough ice 
and snow in the woods for the continuance of lumbering 
operations, already delayed by the mildness of early winter, 
and they are proceeding busily, labor being very plentiful. 

(ARR 


AT ONTARIO’S METROPOLIS. 

ToroNtTO, ONT., Jan. 26.—Trade, which has been quiet 
for some time, is improving. There is more demand 
for the better grades of white pine, but the lower and 
medium qualities are still most in requisition. Spruce 
is stiffening owing to increased exportations to the Am- 
erican market, and it is not likely to be so prominent a 
factor in this market during the coming season as form- 
erly. Michigan hemlock continues to come in freely and 
some large contracts have been made for spring ship- 
ments of this material for use in the construction of 
publie works. 

Recent cold weather accompanied by snow has consid- 
erably improved logging conditions in the Georgian Bay 
region, and with a continuance of favorable weather it is 
expected that the season’s cut will be got out of the woods 
without difficulty. Reports from the Fort William district 
are not so satisfactory, as at last accounts there had not 
been sufficient snow to make good roads and some of the 
larger operators were getting out their logs on wheels. 
Labor is everywhere plentiful at considerably lower wages 
than were obtainable last season and the men are more 
disposed to work steadily. 


























Mill at Marion, S. C. 


N. ¢~ 
e | 
Camp’s is a standard 
for quality and _ ser- 


vice. A trial will con- 
vince you. 


CAMP 


MANUFACTURING CO. 


FRANKLIN, - - VIRGINIA. 





Or Address our 
Eastern Sales Offices, as follows: 
NEW YORK: 1 Madison Avenue, 
GEO. W. JONES, Mer., Telephone 982 Gramercy. 


PHILADELPHIA : Real Estate Trust Bldg,, 
E. D. WOOD, Manager. 


PITTSBURGH : Oliver Bldg., GEORGE L. CAMP, Manager 





DAILY CAPACITY 


Saw Mills - 600,000 feet 
Planing Mills - 400,000 feet 





MILLS: 


Arringdale, Va. 
Wilmington, N. C. 


Franklin, Va. 
Butterworth, Va. 





Selling also the output of the Marion County Lumber 
Company, Marion, S. C. 


Interior of Rough Shed at Marion, S. C. 
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HARDWOODS 





WISCONSIN 
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i We Offer for Shipment during 


The Next 6 Months 


at the rate of a car or two per week, 


25 to 50 cars 


4 Common Gum =: 





We are also in position to furnish for prompt ship- 
ment Ist and 2d and No. 1 


Common Red Gum 4-4 to 8-4. 


Your Inquiries Solicited. 


Miller LumberCompany 
Hardwood Lumber and Box Shooks 
MARIANNA, ARK. 


a 


y 








For Quick Shipment:— 


2 cars 8-4 1s and 2s Poplar. 

2 cars 8-4 Select Poplar. 

3 cars 4-4 No. 1 Common Poplar. 

S cars 4-4 No. 2 Common Poplar. 

3 cars 4-4 lsand 2s Chestnut. 

2 cars 4-4 lsand 2s Red Gum. 

3 cars 4-4 No. 1 Common Red Cum. 


Also nice stock Soft, Plain White Oak— 
Poplar and Southern Hardwoods. 


Kentucky Lumber Company 
CINCINNATI, OHIO. 








Our stock of Gum in shipping 


Red 


Gum 
Southern Hardwoods of all kinds 


Tell us your needs — Prices by return mail. 


The Lansing Co., 


condition insures the quick 
filling of all orders with qual 
ity uniform and bang up. 


Parkin, Ark. 











{ Mrs. Nora E, Miller J. H. Lovelace T. S. Sturdivant 
MILLER, LOVELACE & STURDIVANT 
MANUFACTURERS OF 
LONG LEAF YELLOW HEART PINE AND 





HARDWOOD LUMBER 


DADEVILLE, - - - - ALABAMA. 








se 


eech< 
Flooring 


Soft Yellow Poplar (rough and dressed) Hard- 
wood flooring and lumber; plain and quarter 
sawed white and red Oak. Our prices are right. 


~ 


We make it 
a specialty 





The New Glasgow PI. Mill Co. Inc., Glasgow, Ky. at 





HUPereereTe ere 


DUT eC 


FULTON, Clark Co., ALA. 
The HOME of 





Long Leaf Yellow Pine 
COMB GRAIN 


FLOORING 


Capacity 150,000 feet daily. 
We also manufacture 


- Poplar, Gum and Oak 
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CREAM CITY TRADE NOTES. 


Logging Operations Take a Spurt Following Recent 
Cold Weather, But a Slump Is Expected if Present 
Conditions Prevail. 

MILWAUKEE, WIs., Jan. 27.—The recent snowfall and 
the short period of cold weather resulted in consider 
able activity in the northern lumber country, but fear 
is entertained that the present warm weather will cause 
another slump in logging operations. It has heen an 
uphill game for loggers thus far and the timber taken 
out of the woods has cost considerable money. Several 
lumber companies and logging concerns placed their 
sprinklers in operation and constructed ice roads, but 
in some localities it has been almost impossible to main 
tain these because of the mild weather. It was expected 
that the log output this season would show an increase 
of at least 25 percent, but the present indications are 
that there will be a decrease. 

Records for last week in the office of W. D. Harper, 
building inspector of Milwaukee, show only a slight 
increase in the number of permits issued. The comparison 
for the month to date, however, is considerably above that 
of the corresponding period last year. Last week there 
were twenty-one permits issued for buildings to cost $158,- 
400, compared with an investment of $136,215 for the 
corresponding period in 1913. For the month to date 
cighty-two permits were issued for structures costing $340,- 
SoS. as against an investment of $266,446 for the same 
period a year ago. The largest permit granted last week 
was issued to M. Carpenter, who will erect a bakery build- 


ing at 104-106 Sixth Street at a cost of about $73,000. 
While the lumber business in Milwaukee shows no phe- 
nomenal gain, steady improvement is experienced. Buyers 
have a tendency to place orders to meet their present 
wants, but very little speculative buying is being done. 
Stocks in most lines are light, however, and the prospects 
are that future business will be entirely satisfactory. Deal- 


ers are beginning to make active inquiries regarding prices 


and stocks, proof that they will soon be buying for their 
spring trade. The factory consuming interests are  pro- 
ceeding carefully and are buying only enough to satisfy 


their immediate needs. 


Prices of maple, common birch and 
basswood are holding strong, while demand for plain red 


oak and quarter-sawed white oak is holding up fairly well. 
A little more activity in the hemlock trade is reported. 
Stocks are said to be small and manufacturers are holding 
up prices. Trade in northern pine is quiet, but prices are 
holding up well and a better business is expected. 


The recent monthly report of the Wisconsin Industrial 
Commission, covering the State free employment bureaus, 


says the outlook is bright. The report says the demand for 
lumber precludes any cut in the wages. Orders were re- 
ceived at the Milwaukee office last week for fifteen lumber- 


men for Baltimore, Mich.; five for Girard Junction, Wis., 
and five for Johnson City, Mich. General business con- 
ditions are reported to be improving. 

The Wisconsin State Forestry Board will plant nearly 
1,000,000 trees on the State reserve next spring. The Trout 
Lake nursery will furnish 1,200,000 trees, but 100,000 of 
these will be planted in State parks, and private owners 
will purchase about 100,000. Last year about 100,000 
trees were planted on the State reserve. This year, the 


planting will be mainly in Vilas and Oneida Counties and 
will cover practically 1,200 acres. The new Tomahawk 
Lake nursery will be opened next spring. 

News from the University of Wisconsin at Madison says 
that students from four States are taking the forest rangers’ 
course given codperatively by the State board of forestry 
and the college of agriculture of the university. All the 
men enrolled in the course expect to engage in some prac- 
tical line of forestry, timber or nursery work. <A. M. Cook, 
for several years the supervisor of one of the western na- 
tional forests, is in charge of the course. 

Considerable criticism is heard in Milwaukee business 
circles because of the undue publicity which has been given 
by some of fhe newspapers to the amount paid by local con- 
cerns under the State income tax law. Two hundred and 
three Milwaukee corporatiens pay more than one-half of the 
total income tax of the State, including the income tax 
paid by copartnerships, individuals and corporations. The 
total paid by these 205 corporations amounts to $898,926.48, 


leaving $177,569.38 paid by the remaining Milwaukee cor- 
porations. Among the leading tax payers are the John 
Schroeder Lumber Company, with a tax of $4,046.20; 
August C. Beck Company, box manufacturer, $1,460.06; 
Kieckhefer Box Company, $1,221.32; Matthews Bros. Manu- 
a Company, interior woodwork, $2,450; Carl Miller 
sumber : 





ho 


Company, $1,2 8; A. George Schulz Company, 
box manufacturer, $1,569.92; Steinman Lumber Company, 
$1,060.10; Wilbur Lumber Company, $1,612.50. 

The Western Parlor Frame Company, of Plymouth, which 
recently changed its name to the Maxwell Company, is now 
making bodies for automobile hearses exclusively. It is said 
to be one of the few plants of its kind in the country. E 
Maxwell, of Plymouth, has been elected president 
Edgar Roth, of Cedarburg, secretary and treasurer. 
company has a capital stock of $25,000. 





and 
The 


Ee. KE. Warner, of Wauwatosa, has established a yard at 
Burleigh and Thirty-second Streets, under the management 
of A. L. Annes. \ large shed is under construction and 
much lumber is on the ground. <A general assortment of 
lumber fer retail purposes will be carried. Deliveries will 
be by motor truck otf 4-ton capacity, which is already in 


commission. 





IN AND AROUND WAUSAU. 


WAUSAU, WIs., Jan. 27.—Within the last two weeks 
business has picked up considerably in northern hem- 
lock and hardwoods. Manufacturers report that inquiries 
are coming in in large numbers, and much stock is being 
shipped. While the prices are about the same as they 
have been for the last two or three months, the general 
feeling is that they are bound to go up within a short 
time, as little dry stock is in the yards, and country 
yard stocks are also low. Few contracts for 1914 cuts 
of hardwood have been made, and it is believed that 
stock will bring as much money this year as last. 

The snowfall of last week has given impetus to the 
lumber business, and from indications local mills will be 
kept busy at their full capacity for the balance of the 
season. The lumber companies had a large number of logs 
eut and piled on skids, waiting for snow so they could be 
drawn to the railroads. All but one of the local com- 
panies were entirely dependent on the coming of snow, or 
at least, on very cold weather, and the recent long spell 
of mild weather was keenly felt. 

The Wisconsin-Arkansas Lumber Company's stockholders 
met at the office of the Alexander-Stewart Lumber Com- 
pany a week ago, for the annual transaction of business 
and the re-election of ofiicers, all of whom were retained. 
The Arkansas Land & Lumber Company stockholders met 





at the same time and place. H. H. Foster was re-elected 
president. At the close of the meeting, C. C. Yawkey in- 
vited the participating members of the company and friends 
to a dinner at his residence, to which adjournment was 
taken. Those who were present were H. Foster, ot 
Little Rock, Ark.; George Foster, Mellen, and L. N. Anson, 
of Merrill, Walter Alexander, W. H. Bissell, J. S. Alex- 
ander, M. B. Rosenberry, H. E. Smith, Dr. R. Lyon, D. J. 
Murray and A. P. Woodson, all of this city, who found 
Mr. Yawkey a hospitable entertainer. 

Tne Wausau Southern Lumber Company, Laurel, Miss., 
with headquarters in this city, also held its annual meeting 
in Wausau a short time ago in the office of W. H. Bissell, 
re-electing its board of directors. W. HU. Bissell is presi 
dent. 

The Forster-Mueller Lumber Company, of Hiles, is erect 
ing a flooring plant which it expects to have running about 


March 15. The main floor space is 90x110 and the dry 
kiln 220 feet long by 20 feet wide. The plant will be 
driven by electricity. 

The Keith & Hiles Lumber Company, of Crandon, has 


built an addition to the mill, and extended the 


MICHIGAN 


THE SAGINAW VALLEY. 


transfer, 














Logging Operations in Full Swing—Government Timber 
Purchased—Alpena’s Activity Last Year—Disposal 
of Cut-Over Lands. 

Bay City AND SAGINAw, Jan. 27.—Lumbering opera 
tions at Alpena narrowed somewhat last year. The Gil- 
christ sawmill, which went out of commission early in 
the spring, was leased to White Bros., of Boyne City, 
but not operated. The Whites began lumbering, how 
ever, south of Hillman last week, and the logs will be 
hauled to Alpena in the spring. About eighty men will 
be employed putting in logs in the Hillman eamps, and 
all the logs will be cut that it is possible. The three 
sawmills at Alpena manufactured 26,525,000 feet of 
mixed lumber last vear as follows: Churchill Lumber 
Company, 2,000,000 feet of hemlock and 4,000,000 feet 
of hardwood lumber; Richardson Lumber Company, 4,- 


300 feet of hemlock and 5,850,000 feet of hardwood 
lumber. Island Mill Lumber Company, 45,000 feet of 
pine, 5,350,000 feet of hemlock and 4,900,000 feet of 


hardwood lumber; also 1,070,000 lath. 

The Watson & Richardson Lumber Company, operating 
a small yard on the Middle Ground, Bay City, January 
15 bought of the government Lighthouse Board Reservation 


on Big Charity Island in Saginaw Bay 1,000,000 feet of 
white pine and norway standing timber and will cut the 


logs this winter, put them into the water in the spring and 
raft them to Bay City, where they will be manufactured 
at the Knapp & Scott mill. 

Ross & Wentworth are operating their 
with a full crew, business being very good 

The annual meeting of the Johannesburg Lumber Com- 
pany, of which F. L. Michelson is manager, was held last 
week. The plant experienced a very successful season. At 
this meeting N. Michelson and R. Hanson, of Grayling, 
purebased from the Johannesburg company sections cf 
and 28, Chariton township, a portion of which area has 
been lumbered, and the buyers will devote the tract to 
agricultural purposes. They expect to clear one entire 
section this coming spring. 

J. T. Wylie, of Saginaw, concerned in the Bliss & Van 
Auken Lumber Company, the Strable Lumber Company and 
the J. T. Wylie & Co., of Saginaw, predicts a good busi- 
ness for the ensuing year. 

2. C. Mershon, manager of the W. B. Mershon Company, 
manufacturer of band resaws, says his firm is three months 


mill and yard 
for the season. 


26, 2% 


behind with alge orders, although new ones are not 
coming with the briskness of some former years. He looks 
for a good average year’s business. 

In Moltke township, Presque Isle County, Bruce Loud is 
putting 3,000,000 feet of logs on the railroad. 





NORTHERN MICHIGAN NOTES. 

MANISTIQUE, MicnH., Jan. 27.—John Friberg is log- 
ging at Devil’s Creek. The Krause company will cut 
about 1,000,000 feet of timber and 40,000 cords of box- 
wood near Handsaw Creek, Wis., this winter. John Ma- 
Gee, of Gillett, Wis., is busily logging this winter at 
Lakewood, Wis., and has over 500,000 feet banked. Dur- 
ing 1913 a total of 32,850,000 feet of lumber was shipped 
from Menominee by vessels. About 17,000,000 feet was 
shipped in from Canada or the north shore of «Lake 
Michigan to be sawed there. A total of 326 steamers 
and forty-nine schooners came into the port of Menom- 
inee during the year. 

Logs are rolling into Menominee and Marinette since 
the recent snowfall as has not been recorded before this 
winter. foth the Northwestern and St. Paul roads are 
hauling in large consignments. The jobbers are taking 
every man they can find as they fear they will not be able 
to complete their contracts unless they get larger crews. 

A. Elwing, of Milwaukee, has bought a tract of timber- 
land near Koss. 

The B. Heinemann Lumber Company has started its mill 
at Wausau, Wis., for the season. Logs have been coming 
in by train in small lots but snow is booming the wood's 
work. 


The Diekmann Manufacturing Company, of Green Bay, 
Wis., will erect another large warehouse as there is de- 
mand for more room to store lumber and materials. The 
company reports a satisfactory year in 1913. The old 
officers have been re-elected. F. KE. Diekmann is president 
and general manager. 

The Hamilton Manufacturing Company, of Two Rivers, 
Wis., is planning to tear down the old sash and blind 


factory and erect a building 200 by 60 feet, four stories. It 
is estimated that 200 men will be added to the crew when 
the addition is completed. 





MENOMINEE RIVER NOTES. 

MENOMINEE, MicH., Jan. 26.—Practically every part 
of the Upper Peninsula is covered with snow, so that 
hauling is not difficult and logging is going ahead the 
heaviest so far this season. The temperature is low 
enough for ice roads to be maintained and operators hope 
in the next six weeks to make up, at least in part, for 
what has been lost in the long delay caused by the 
weather. No car shortage has developed and it is likely 


_ that not much trouble will be experienced on that score. 


In some of the northern Wisconsin camps it is said 
the cutters have been let go, as already more timber 
has been cut than there is hope of getting out this winter. 
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This is not true in many camps, however, and cutting will 
<0 on in most of the upper Michigan logging district for a 
ynonth or more, 

Wholesale trade remains slow, but not unseasonably so. 
here are inquiries in nearly all grades and some sales, but 
not much business is looked for within the next few weeks. 
Prices are stationary. 

The new sawmill plant at Dollar Bay will begin opera- 
tion just as soon as timber arrives, which will probably be 
this week. The company has started camps and plans to 
operate all through the winter and next summer. 

Kimer Klise and 8S. W. Giroux, of the Klise Lumber Com- 
pany, of Petoskey, contemplate removal to Iron River. The 
company has a pay roll of $10,000 monthly. 

Napoleon Robare, who is operating near Ishpeming this 
winter, is one of the pioneer loggers of this district. He 
began operation on Thunder River and lake in Marinette 
County in Wisconsin when that country was covered with 
virgin timber. He has cut 4,000 cords of box bolts, 4,000 
cords of spruce pulp and 500,000 feet of logs so far this 
season from his own timberlands. 





FROM THE FURNITURE CITY. 

GRAND Rapips, MIcH., Jan. 27.—Trade continues dull, 
but the salesmen for most firms have been exceptionally 
busy the last month disposing of stock to be shipped for 
the spring trade. Local lumbermen are very optimistic 
over the prospects of the spring opening this year. Grand 
Rapids retailers’ stocks are unusually low, and it is also 
reported that the stocks in the mills are also low, conse- 
quently prices during the year are expected to be high. 
Building activities in this city promise to exceed any 
former year. Already lumbermen are beginning to hear 
from prospective building parties, who at this time 
last year were ready to build, but held off pending the 
outcome of the currency, tariff and general administra- 
tion issues. An opening, they think, is bound to come 
in this respect, and will probably be felt to a consider- 
able extent in the spring rush. 

Several local concerns have issued notices of an ad- 
vance of from 50 cents to $1 in both hemlock and yellow 
pine. 


Point mill. The Scott-Graff mill is busy, as is one of the 
Mullery-McDonald mills. It is uncertain whether any of 
the three idle mills will operate further this winter. 

Winter was a long time arriving. Zero weather the lat- 
ter part of last week was followed Monday by a heavy 
fall of snow, and it was followed by more cold weather. 
There is not too much snow to interfere with logging opera- 
tions, and yet there is a great abundance. Generally spcak- 
ing. the conditions are excellent. 

xeorge Godfrey, of Walker, Minn., has bought the sawmill 
and an 80-acre tract of land near Dumas Siding. 

The heading factory at Blackduck, Minn., which had been 

closed down for several months following the destruction 
of the dry kiln by fire, has resumed operation with full 
crew. 
The Virginia & Rainy Lake Company has decided to in- 
stall an electric fire alarm system at its great lumber plant 
and yards at Virginia, Minn. ‘The electric system is de- 
signed to be a further precaution to the present very good 
system to protect the property from fire. 





GOOD LOGGING WEATHER. 
[Special telegram to AMERICAN LUMBERMAN. | 
DuLuTH, MINN., Jan. 29.—Rain fell here last night 
but the weather turned cold before morning and was 
3° above zero at 7 o’clock. Logging conditions are again 
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A MINNESOTA LUMBER CENTER. 

MINNEAPOLIS, MINN., Jan. 26.—At last an ample fall 
of snow has visited the woods of Minnesota and Wis 
consin, Lumbermen are improving the opportunity to 
get their log-hauling operations under way with all 
the teams and men that can be put on the job, as prac- 
tically all the hauling is yet to be done and but a few 
weeks of the season remain. They are hoping now for 
cold weather and without it they will be in a bad way. 

Wholesalers here report that the ‘visiting retail lum 
bermen last week left an unusually large number of 
orders for stock. In late years the convention season has 
not been much of a time for orders, but many of the smaller 
retail concerns have reached a point where they have to re 
jlenish stocks. Buying is still conservative, but stocks are 
ow, and if a fair spring retail trade develops there will be 
no need to worry. 

S. H. Bowman, well known line-yard operator, has bought 
a tract of land 484 by 415 feet in the Midway district, be- 
tween Minneapolis and St. Paul. It is reported that a 
large retail yard wili be installed there. 

Robb 8S. Smith, who has been with C. M. McCoy for the 
last five years, selling west coast lumber products, has been 
made eastern representative of the Lumber Manufacturers’ 
Agency of Centralia, Wash. He will go west in a few 
days to look over the mill situation, and on his return will 
open a Minneapolis office. Fred Bosworth, an old Minne- 
apolis boy who has been on the west coast several years, 
sueceeds Mr. Smith in the C. M. McCoy office. 

BE. O. Hawksett, eastern representative of the McGoldrick 
Lumber Company, is back from a visit’ to the company’s 
headquarters at Spokane. 

Norman Lind, of the Pacific Timber Company, of Everett, 
Wash., who has been visiting with the “home folks.” will 
leave tonight with his sister, Miss Jennie Lind, for Vera 
Cruz, Mexico. There they will join their father, John Lind, 
President Wilson’s representative in Mexico. It is likely 
that Norman Lind will remain with his father several 
weeks. 

J. P. Lansing, formerly of Minneapolis, but now with the 
Polleys Lumber Company, of Missoula, Mont., is in Minne- 
aupolis this week in the course of a visit to various market 
centers of the middle West. 








IN AND AROUND CLOQUET. 


CLOQUET, MINN., Jan. 27.—The number of orders re- 
ceived during the first two weeks of the year was com- 
paratively small and shipments for the month so far 
have not been large. The trade is evidently gaining 
headway, however, and inquiries during the last ten days 
indicate a noticeably increased movement for the near 
future. 

Prices in general are firm. Surplus items are few 
and a comparison of inventories of the present with 
those of a year ago shows stocks in much more even assort- 
ment, . 

Logging operations are being carried forward under much 
more favorable conditions than existed during the first part 
of the season. Snow has fallen plentifully throughout the 
tributary region. 

The Minnesota distance tariff law that went into effect 
the first of the year makes some radical changes in intra- 
state rates on lumber and is occasioning considerable con- 
fusion in the trade within the State. Precisely what ad- 
justments as to delivered prices will be necessitated by 
the new law are not yet understood. The balance that has 
heretofore existed between the various producing points as 
regards freight rates to points south of the Twin Cities 
is seriously disturbed by the new rates and realignment 
of delivered lists will probably be necessary. 





AT THE HEAD OF THE LAKES. 


DuLutH, MINN., Jan. 28.—Lumber manufacturers and 
brokers report more inquiry for stock, which is considered 
encouraging, if not significant that improvement in the 
trade may be early looked for. It is learned that the 
Scott-Graff Lumber Company of Duluth has sold all of 
its 4, 5 and 6’s to be manufactured this year. This 
company has also sold all the spruce lumber that it ex- 
pects to manufacture. 

Three of the six Duluth lumber mills are operating this 
winter. Alger, Smith & Co, are operating their Rice’s 





Foster-Waters. 


TACOMA, WaASH., Jan. 27.—E. Walker Foster, president 
of the Foster Lumber Company and one of Tacoma’s promi- 
nent young business men, and Mrs. Caroline Waters, of 
Seattle, were united in marriage January 22. The ceremony 








k. WALKER FOSTER, OF TACOMA, WASH. 


took place at the residence of Mr. and Mrs. Thomas Watson 
in the presence of a few friends, including Mr. and Mrs. 
Harrison G. Foster, the groom's cousin and wife. Mr. and 
Mrs. Foster will make their home at the St. Helens, in Ta- 
coma, after a short wedding trip. 





Harvey-Wickes. 


SaGinaw, MicH., Jan. 28.—Miss Elizabeth Wickes, daugh- 
ter of Harry ‘T. Wickes. of the well known sawmill machin- 
ery and foundry firm of Wickes Bros., this city, and Albert 
8S. Harvey, of Saginaw, were married January 24 at St 
Paul's Episcopal Church, by Rev. Thomas E. Swan. The 
bridesmaids were the Misses Helen Ewin, Elizabeth Ewen, 
Jessie Fish, all of Saginaw; Henrietta Bishop, of Bridge- 
port, Conn.; Martha McCulloch, of New York, and Helen 
Louise Wickes; and the maid-of-honor was Miss Frances 
Wickes, sister of the bride. The ushers were Allen Reed, 
of Chicago; Horton Keiser, of Grand Rapids; Henry Grin- 
nell, Grand Rapids; George Thomson, of Cadillac; Robert 
Randall, and John Symons, jr. Randall Wickes acted as 
best man. A reception foliowed the ceremony at the home 
of the bride’s parents on North Jefferson avenue. Mr. and 
Mrs. Harvey left for New York, from where they will sail 
for Europe. They wil! reside in Saginaw on their return 
two montis hence. 





Towell-Bonebrake. 

INDIANAPOLIS, IND.. Jan. 28.—In the presence of a few 
relatives Miss Veda Bonebrake and Harry T. Towell, both 
of Kingman, were married in the parlors of the English 
Hotel in this city January 20. The Rev. G. S. Reedy of 
the Kingman M. E. Church performed the ceremony. The 
bride is the daughter of J. W. Bonebrake. a retail lumber- 





man of Kingman. Mr. and Mrs. Towell, after a_ short 
wedding trip, will reside in Kingman. 
Bayne-Motie. 


SPOKANE, WASH., Jan. 24.—The engagement of R. Lewis 
Bayne, sales manager of the Lindsley Bros. Company, to 
Miss Emily Motic, of this city, was announced this week by 
her parents. The marriage will take place early in the 
spring. Miss Motie has been teaching school here for a 
number ‘of years. She is prominent in society circles. Mr. 
Bayne came here’ from Chicago about three years ago. 





Glenn-Bowman. 


HARRISONBURG, VA., Jan. 27.—Announcement has been 
made of the marriage of William C. Glenn, of Waynesboro. 
and Miss Constance Bowman, of Bridgewater, Va., daughter 
of the late Dr. Bowman. Mr. Glenn is associated with his 
father in the J. A. Glenn Lumber Company here. 


GYPSY MOTH PROBLEM. 


Boston, Mass., Jan. 26.—The inroads of the gypsy 
and browntail moths are becoming a serious problem in 
the forests of New England. An experiment is now be- 
ing tried at Arlington which is watched with interest 
by foresters. Trees attacked by the pests are being cut 
down for lumber and young pines planted in their place. 
More than 3,000 white pines have been set out to date, 
in the town of Arlington, and are thriving. The park 
commissioners have interested school children and boys 
and girls are organizing clubs to set out trees, 





HARDWOODS 








Interior Finish 
Moulding and 


Flooring 


Also a complete stock 
of well manufactured 


Hemlock 
Lumber 








Let us know your needs 
and we'll quote on eith- 
er regular or specially 
cut stock. 


We can ship promptly 
and insure satisfaction. 


North Western 
Lumber Co. 
STANLEY : WISCONSIN 








Choicé 





Maple 
fo 


Je are now starting to put in pile 
five or six million feet of this stock and 
will entertain contract proposition for a, 


block of 
ee 
+] b] 
We feel sure an investigation of our facilities 


and timber will prove this an opportune time to 
arrange for at least a part of your supply. 


Gill- Dawley Lumber Co. 


WAUSAU, WIS. 


” Dimension 
or any size wanted 














Basswood 


Lumber and Millwork 
We want to reach retail yards and sell them Kiln Dried 
BASSWOOD Trim, Mouldings, Siding, Ceiling or 
anything in Basswood, from our own Basswood Mill. 
Your orders will be filled promptly and faithfully. Let's hear from you. 


Sanford & Treadway 









Menominee 
ichigan 
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ARDWOODS 





Are Your Shipments 
Always Satisfactory — 


We manufacture only one thing, 
58" Poplar. 

Don’t you think we should make 
it better than the mill that cuts 
this stock only now and then? 


We do; and we want to convince 
you. It will take only a sample 
car. 


Write today for our price list. It 
costs nothing. 


Case-Fowler Lumber Co. 
MACON, GA. 
















We 


You 


We 


THICK YELLOW POPLAR (All Grades) 


We make this our specialty and carry a large stock of 


772" and 


also have on hand a good supply of Red and 
White Quartered Oak. 


Faust Bros. Lumber Company, 


Have Thick Poplar, 


can always get from us a choice supply of 


3° POPLAR 


Write us for quotations. 


PADUCAH, KENTUCKY 

















e—=We Run Our Own Mills——_ 


Poplar, Quartered White Oak 
Plain Oak, Walnut, Etc. 


Vestal Lumber & Mfg. Co., Tennessee’ 


MANUFACTURING 


WRITE US BEFORE BUYING 











THIN POPLAR 


G. H. Evans Lumber Co., Chattanooga, Tenn. 





writ HEH 


3 . yy" ; 34", %" 
Double Dressed. 


Write for Prices. 








Bur ers of White and Red Oak logs 
y and Hickory logs for 
PER aT eve NT LIE 


Pump Stock; White and Red Oak 
Cross Ties, Switch Ties and Piling 


L. A.GOODRICH, Cash, Ark. 


will profit by sending your inquiries to 


Full Stock Always on Hand. 











CENTRAL SOUTH SITUATION 

















A. G. Meiklejohn L. A. Meiklejohn 


MEIKLEJOHN LUMBER CO., Cheraw, S.C. 


Manufacturers of and Dealers in 


N.C. PINE, RED GUM, CYPRESS, 
POPLAR, OAK. 














Robert J. 


postpaid, 





WRITTEN FOR THE BUSINESS MAN 


“Science of Organization and Business Development,” by 


Frank, of the Chicago Bar. The Law and Pro- 


cedure of Organization. Financing and Development of Busi- 
ness Corporation in ONE BOOK. 
copy for your desk or library. 


Write today and get a 
Morocco binding, $2.75, sent 
AMERICAN LUMBERMAN, Chicago, i, 


CRESCENT CITY NEWS. 





Encouraged by Business Prospects Lumber Trade Places 
Orders More Freely—Indiana Retailers in Town; 
Creosoters Also. 


New OrtEANsS, La., Jan, 26.—Improvement of call 
continues on a gradual secalé. The trade is making no 
mad rush to load up with stocks for spring consump 
tion, but evidently is encouraged by the business pros 
pect and is placing orders more freely, on the whole, 
than it has for several months. It does not appear that 
buying so far has worked any material changes in the 
prices of any of the woods hi undled out of this territory. 

Cypress bookings show a gain from week to week, 
with the mixed car orders still predominant. There is 
said to be somewhat improved call for yellow pine yard 
and shed stock, with occasional buying of car material. 
Domestic call for the staple hardwoods is picking up a 
little. 

Sixty-odd members of the Indiana retailers’ association 
arrived in New Orleans last Friday night from Bogalusa, 
where they spent Friday as guests of the Great Southern 
Lumber Company. ; >. Farnan, sales manager of the 
company, met them at Jackson and accompanied them to 
sogalusa, where they inspected the mills and were dined at 
the inn by General Manager W. H. Sullivan. In New 
Orleans the tourists were guests of the Louisiana Red 
Cypress Company, Manager Frank N. Snell serving as 
host-in-chief, assisted by the members of his office staff. 
Saturday forenoon they enjoyed an automobile ride through 
the city. In the afternoon they boarded the port tug 
Samson for a voyage about the harbor. Yesterday the visit 
ors split into parties and visited various points about the 
city, usually under the guidance of some obliging member 
of the ‘‘Louisiana Red's” staff. Today they have been 
touring the Teche country. breakfasting at Morgan City, 
journeying via the steamer Sewanee to Patterson, going 
thence to Garden City, from Garden City to Franklin, and 
from Franklin, late this afternoon, over the Southern Pa- 
cifie to Houston, Tex. Forty-six of the Indianians com- 
posed the expedition to the Teche, while seventeen sailed 
from New Orleans for Colon to have a look at the Panama 
Canal. 

The members of the American Wood Preservers’ Associa- 
tion, which closed its annual convention here last Thurs- 
day, also made the pilgrimage to Bogalusa last Friday, 
stopping off at Slidell for an hour to inspect the Southern 
Creosoting Company’s plant. At Bogalusa they were met 
by General Manager Suilivan of the Great Southern Lumber 
Company and a party of employees, and escorted to the 
Pine Tree Inn, where dinner was served. The afternoon 
Was given over to inspection of the Great Southern plant 
and Bogalusa’s other industries. including the Colonial 
Creosoting Company. At 4 o'clock the return to New 
Orleans was begun. On Saturday, about thirty of the 
wood preservers went to Gulfport to participate in an 
inspection of treated timbers. sunk in Mississippi Sound 
several years ago by representatives of the Forest Products 
Laboratory. This trip was made on the invitation of Mr. 
Teesdale and other members of the laboratory staff who 
attended the New Orleans convention and arranged for 
the examination of the test timbers at Gulfport. <A. E. 
Fant, manager of the Gulfport Creosoting Company, enter 
tained the visitors with a luncheon at the Great Southern 
Hotel. 

The tug Jda Patton, of the Whiteman Bros. fleet, brought 
into New Orleans last Saturday what is claimed to be a 
record tow of hardwoods to this city on three barges, there 
being 214,000 feet of logs in the tow—67,000 feet of ash, 
47,000 of gum and 190,000 feet of hickory. The hardwood 
was loaded in the Ouachita River and consigned to Schut 
& Kiehn. 

Alexandria, La., announces the purchase by the Creston 
Iloop Manufacturing Company, of a suburban site on which 
it will establish a woodworking factory to employ SO to 
100 operatives. 

The Dudley Lumber Company, of Memphis. has requested 
the Public Belt Railroad Commission to construct a spur 
from the belt to a square bounded by Dauphine, Royal 
Convent Avenue and Sisters Streets. The company explains 
that it will put the property to use as soon as the spur 
track is provided. 

The Houma Cypress Company. which purchased the plant 
of the St. Louis Cypress Company, at Houma, La., last fall 
and has since been overhauling the mill and completing its 
logging arrangements, began operations last Monday morn 


The Riggs Cypress Company's mill at Patterson, which 
has been “down” the last thirty days for repairs, will re 
sume this week, it is announced. 

Both the Genesee and the Brooks-Scanlon lumber com 
panies —— sht down parties of northern homescekers and 
investors gain last week to inspect their respective 
cut-over inecks in Tangipahoa. The Genesee company’s 
party numbered 62, one of the largest expeditions of the 
kind so far mustered, 





A CYPRESS CALL FROM HOKKAIDO. 


NEW ORLEANS, La., Jan. 26.—From far-away Hok- 
kaido, in Japan, the Southern Cypress Manufactures’ 
Association this morning received the following: 

Please send me copy the Barn Book. I read your free 
delivery of the barn book. In Hokkaido (I am living now) 
modern style of barn is built at several places. Dairy farm- 
ing and manufacturing is improved gradually after Ameri- 
ean style. So, if you are kind to provide the today farm 
system, send me your other free books. As you see (pet 
haps you read about) Mr. Utamiva Sen, who built modern 
dairy farm. Yours sincerely, 

Mr. K. Icnikawa, 
Hokkaido, Japan. 





SOUTHWESTERN LOUISIANA LUMBER NEWS. 


LAKE CHARLES, La., Jan, 26.—While some of the lo 

ral sales agents say the yellow pine situation has improved, 
ue say that the market is still off. An indication, 
however, that conditions are better is that railroads are 
heing asked to supply more cars and that western deal 
ers are taking large lots where a few weeks ago they 
were buying only mixed cars. 

Lake Charles mills are operating full time and all 
of them seem to be getting their share of business. ‘‘It 
is this way,”’ said the sales agent of a big local mill. “We 
are all erying our heads off about the market being low 
and the demand slack, yet when we look over our sales 
slips at the end of the month we can not help seeing that 
we have done a fair business.’ 

Export agents from Galveston, Port Arthur, New Orleans 
and Beaumont who were in the city: during the last ten 
days say that there has been a noticeable improvement in 
foreign demand and that the market for that character of 
material is lively. In fact, it is believed by some of the 


export men that January will witness larger exports of 
lumber than almost any month during 1913. 

Mexican business, which has always been a big asset to 
Lake Charles mills, is still far from what manufacturers 
would like to see it, yet some of the mills are still shipping 
to Vera Cruz. No effort is being made to buy material for 
either of the Mexican railways. 

The cypress men report that business is good. Cypress 
mills in southern Louisiana have been fortunate this year 
in getting all of the raw material needed for the uninter- 
rupted operation of their mills 

Captain and Mrs. George Lock will leave this week for 
Hot Springs, Ark., where Captain Lock is going for the 
benefit of his health. 

Moving pictures of the big plants of the Long-Bell Lum 
ber Company were made here last week, showing the lumber 
industry from one end to the other. These pictures will 
be used for 2dvertising purposes. 





IN NORTHWESTERN LOUISIANA. 

SHREVEPORT, LA., Jan. 26.—With dimension stock 
badly broken and yard stock generally developing some 
demand, and with prices steadily stiffening, the yellow 
pine men of this territory are encouraged over the mar 
ket outlook. There is more business now than at any 
other time during six or seven months. Some of the 
mills are being offered more orders than they can take 
care of, and therefore are not accepting all the business. 

In addition to the demand for dimension and other 
stock, which has shown improvement during the week, 
inquiry still continues brisk This has caused lumber 
operators to feel that the price will stiffen soon. Inch 
common stock is also in demand, and little of No. 2 inch 
fencing is to be bought in straight cars. 

The railways, though not buying to any substantial 
extent, are making some heavy requisition for cars, and it 
is expected that they will be placing orders within the 
next few months. 

The consensus seems to be that prices will gradually in 
crease throughout the year, due to the growing demand. 
One of the sales managers reports having declined 50° per 
cent of the orders offered latelys Enough business is on 
hand to operate six- weeks, and before that period passes 
better prices are considered certain. The weather is excellent 
and logging operations could not be under more favorable 
conditions. Some mills are hauling logs now from sections 
that have not been reached since September. 

One company especially encouraged over the situation is 
the Alexandria Lumber Company, whose sales manager, 
Fk. J. Horting, reports receiving splendid orders lately; also 
that a quarter extra time is being run at the mill. An 
increase of from 50 cents to $1 for dimension is reported 
by the Powell Lumber Company, of Lake Charles; also that 
dimension No. 1 is being badly broken. 

At its annual meeting, which was held at Mansfield, La., 
the Peavy-byrnes Lumber Company, whose mill is at Kinder 
la., and general offices at Shreveport. elected officers and 
directors, as follows: <A. J. Peavy, Shreveport, president ; 
R. J. Wilson, Kinder, vice president; S. G. Sample, Shreve 
p secretary-treasurer; John S. Welsh, Shreveport, 
assistant secretary-treasurer; the first three officers and the 
following forming the directorate: R. Krause, Lake Charles, 
and W. A. Managan, West Lake, La. Vice president Wilson, 
who is manager of the mill, was assistant to the president 
last year, Secretary-Treasurer Sample was vice president 
last year, He succeeds G. HH, Byrnes, who has disposed ot 
his holdings in the lumber business and located at Mercedes, 
Tex., in the farming line. Dr. J. P. Scott, president of the 
Red River Valley Bank & Trust Company of Shreveport, is 
n new stockholder, having bought the holdings of W. A. 
McKennon, who disposed of all his lumber interests recently, 
including the Louisiana Yellow Pine Lumber Company, to 
engage in the life insurance business here. 

The Lodwick Lumber Company, with general headquarters 
in Shreveport, and operating six mills in Louisiana and 
Texas, held its annual meeting a few days ago, resulting 
in the election of the following officers, who also comprise 
the board of directors Ss. B. Hicks, president; J. , 
Wurtsbaugh, vice preside nt; F. H. Ford, secretary-treasurer, 
All three reside in Shreveport, and were reé@lected. 
notice has been issued by J. L. Baker, president, that 
the stockholders of the Leidigh-Dalton Lumber Company 
will meet at Gibsland, La., next Saturday, to consider mat- 
ters pertaining to the corporation, and, if deemed advisable, 
to elect a liquidator. 

The S. Hl. Bolinger Lumber Company held its annual eiec- 
tion during the week at Bolinger, La.. where its yellow 
ie? mill is located. The following officers were chosen: 

Hf. Bolinger, president; M. S. Bolinger, vice president ; 
rh If. Bolinger, treasurer and assistant manager; State 
Senator W. B. Boggs, of Bossier Parish, seeretary. J. HL. 
Goodme in and the officers form the directory. 

Vice President J. F. Hoiden, of the Kansas City Southern 
Railroad. which traverses the great timber section of Western 
Louisiana, has recently completed a tour of the various 
lumber mills along the line. He found practically all the 
mills running, although night shifts have been suspended. 

The Shreveport city council is gathering data with a view 
of soliciting bids at early date for the general repairing 
of paved streets. The new city budget includes $7,500 with 
which to install a municipal paving plant, to start a system 
of repairing and maintaining paved streets. 

A contract that will mean the use of a large quantity of 
timber and lumber was awarded recently by the Caddo 
Levee Board to the Miller Mngineer Company, for revet- 
ment work on Red River levees in this parish. The work 
will cost around $150,000. Much of the money will be 
used for timber mattresses below water level, at a rate 
of 90 cents per cubie yard. This contract is separate from 
work of the same nature being done by Doulloutt & Williams 
of New Orleans on a commission basis for the Caddo board. 








- 





—— 


SOUTHEASTERN MISSISSIPPI NEWS. 

HATTIESBURG, MIss., Jan. 26.—Demand for interior 
stock is improving, inquiry being plentiful for most of 
the shed and yards stocks. No. flooring has shown a 
slight advance in price, but other items are wanted at 
prices of thirty days ago. There has been considerable more 
business offered than has been taken by the mills, as they 
are still taking only enough orders to keep them going. In 
terior timbers are in better demand though not plentiful 
enevugh to give the timber mills easy running. Orders for 
railroad and car material are still scarce. The export mar 
ket for sawn timber is still quict. There is a little demand 
for special timbers, but prices are weak. 

Many of the export mills have closed or expect to do so 
soon, and some of the medium-sized interior mills are talk- 
ing of closing as the general average price is so low they 
are unable to make a reasonable profit. 

Plans have been made and work will begin at once on the 
new mill of Jordan River Lumber Company, Kiln, Miss., 
which wili replace the one destroyed by fire several months 
ago. The new mill will be built of steel and conerete and 
equipped with modern machinery. 

T. L. O'Donnell, manager of the Ship Island Lumber Com- 
pany, Sanford, Miss., has just returned from Orville, Ala., 
where he has been for several days looking after his interest 
in the Pine Belt Lumber Company, which will begin the 
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operation of its new mill in a few days. The Pine Belt 
Lumber Company recently moved its machinery from Brax- 
ion to Orville, Ala., where it owns a fine body of virgin 
timber. 





A MISSISSIPPI LUMBER CENTER. 

MERIDIAN, Miss., Jan. 26.—A better feeling is evident. 
Some concerns report having booked more orders during 
January than in four months previous. Some mills are 
reported to have orders to run them thirty days or more. 
Nearly all the mills that suspended operation during the 
holiday period have resumed and this is taken to indi- 
ate that the bottom has been reached and that a slow, 
steady improvement will take place. 

Priees have undergone little change during the week. 
Oifers from Chicago show some decline. Offers for 
No. 1x6 make concessions of $1.25, or $15.25. No. 2 fene- 
ng 1x6, service two sides, selling at $18 brings offers of 
$15.50; long joist is steady at a slight decline: 2x10—20 
No. 2 is 25 cents lower and 2x10-——20 No. 1 is 50 cents off. 
lang joist flooring is 75 cents to $1.50 off. 

The Usher Lumber & Manufacturing Company has _ prac- 
tically completed its plant. Machinery has been installed 
ind the concern is ready to begin a general dressing-in- 
transit business and will carry a large stock in the new 
yards. 

Hi. M. Wheeler & Co., of Memphis, Tenn., has bought a 
site at Jonesville, La., and will erect a modern plant for a 
veneral saw and planing mill and the manufacture of slack 
uurrels, hoops and finished material to be used in the con- 
struction of buggies and wagons. Jonesville is 25 miles 
north of Natchez. 





MATTERS AT MOBILE. 

MosILE, ALA., Jan, 26.—There has been no change in 
the market conditions in the export and interior lumber 
trade of this port and district during the last week; 
vet a hopeful feeling has taken the place of the pessi- 
mism that has existed for so many months, and both ex- 
porters and interior jobbers are hoping for a more 
marked improvement in the near future. 

Lumber mills on the lines of the Alabama, Tennessee 
& Northern and New Orleans, Mobile & Chicago rail- 
roads which shut down before Christmas, are preparing 
to reopen in expectation of a greater demand for dressed 
lumber. Reports have reached the office of Russell Houston, 
veneral freight and passenger agent of the Alabama, Ten- 
nessee & Northern, that a number of mills on the line of 
his road have already resumed operation and others are 
getting ready to do so. Similar reports have been received 
by W. L. O'Dwyer, general freight and passenger agent of 
the New Orleans, Mobile & Chicago Railroad. The mills on 
the Mobile & Ohio. Southern Railway and the Louisville 
& Nashville Railroad are also active. 

On the other hand news has reached here from Gulfport, 
Miss., that many large mills in that territory are closing. 
This is attributed to the continued depression in the lum- 
ber trade. 

H. A. Smith, lumber agent of the Mobile & Ohio Railroad, 
has compiled figures of the lumber shipped not only over 
his own, but over a number of other roads in this and the 
Meridian (Miss.) district, showing that notwithstanding the 
dullness of the lumber trade for the last four or five months, 
there has been an increase on every road in lumber ship- 
ments last year over 1912. 

Kk. L. Estes, timber inspector for the Pennsylvania Rail- 
road, was in the city last week from his headquarters in 
Jacksonville, and it is probable that growing out of this 
visit the Pennsylvania will purchase a large quantity of 
oak timber here to be used in the construction of freight 
cars at its shops. 


SOUTH ATLANTIC COAST 


FROM THE GEORGIA CAPITAL. 

ATLANTA, GA., Jan. 26.—Special Examiner Disque, of 
the Interstate Commerce Commission, has begun at Chat- 
tanooga, Tenn., on complaints made by lumber dealers 
there against rates on lumber shipped to and from 
Chattanooga, hearings that involve nearly all railroads 
in the South. 

Announcement was made last week of the new com- 
mittee in charge of the industrial bureau of the Atlanta 
Chamber of Commerce, and at the same time it was an- 
nounced that a campaign will be continued through this 
year to bring new industries to Atlanta. The chamber 
will endeavor to offer special inducements in the way 
of cheap sites. Among the items in the appropriation 
sheet of Atlanta for this year are large expenditures 
for street improvements, and these streets to be improved 
are many on which wood blocks will be laid. 

The United States court here continues to hold money 
paid in by the Government for the purchase of timber- 
lands in north Georgia for use as part of the Appala- 
chian Forest Reserve. But the court is unable to pay 
out this money to the timber owners because of disputes 
as to the title of a large part of the land that has been 
selected for purchase. Claimants to this land are con- 
testing in the United States court. 

Some pessimistic reports of the condition of the mar- 
ket were received last week. Many mills find that few 
orders of any size are being received, except from the 
railroads. The lack of orders from eastern and northern 
yards is attributed to the bad weather, which has less- 
ened building operations in those sections. 




















SOUTHEASTERN COASTWISE TRADE. 


SAVANNAH, GA., Jan. 26.—There has been a noticeable 
increase in the volume of lumber handled through the 
port. The boost seems to be general all along the line, 
the entire trade profiting thereby. The increased volume 
of business bears out the expectation that there would 
be a pick-up in the demand for lumber with the begin- 
ning of the new year, The volume of business is en- 
larging gradually, but surely. 

Dealers are more enthusiastic than at any time within 
the last twelve months. This is largely due to the con- 
clusion of troublesome transportation litigation, which had 
been hampering the movement of business during prior 
periods. The purchase by the city of certain wharfage 
property which rom | be utilized for lumber terminals is 
also helping materially to brighten the outlook. The wharf- 
age property in question has been taken over by the city 


and paid for in cash. Vessels seeking lumber cargoes will 
not now be forced to tie up at the steamship companies’ 
wharves, taking their cargoes only when the steamship 
companies allow deliveries to be made. 

There is also a noticeable increase in the movement of 
lumber from the interior. This is no doubt due largely to 
the break in the winter weather, allowing more facility 
and freedom of movement out of doors. The mills are 
gradually increasing their output over the district, and will 
probably soon be working at full time. 





IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, Fua., Jan. 26.—There has been some 
slight increase in the amount of business offered during 
the week, with little improvement in prices, but with 
the prospects of renewed activity in building operations 
it 1s the general opinion among those interested that 
conditions will radically change for the better in the near 
future. 

The Atlantic Coast Line Railroad Company expects 
to start operation at once in the rebuilding of its ter- 
minals recently destroyed by fire. This will require 
about 1,000,000 feet of lumber besides a large quantity 
of piling. 

The United States Engineer’s office has announced 
that a public hearing will be given to consider the plan 
of the Carpenter-O’Brien Company and the Burton-Schwartz 
Company to put a dam across the mouth of Cedar Creek. 
Chis is in connection with their plans to erect a large saw- 
mill at that point, in order to ensure a constant supply of 
fresh water for their boilers. There is expected to be con- 
siderable opposition to their projéct, as this creek has been 
used for years by loggers in that section to raft timber and 
float it to market. The proposition of the Atlantic Coast 
Line Railroad to put a bridge across Trout Creek in con- 
nection with the same plant will very likely come up at 
the sume time. ‘These hearings will be held in the office of 
the United States engineers beginning at 10 a. m. Saturday, 
February 21. 

A. G, Cummer, president of the Cummer Lumber Com- 
pany, is away on a business trip to Michigan. He is largely 
interested in the holdings of the Cummer-Diggins Company, 
the headquarters of which is at Cadillac. 





FROM THE MARYLAND METROPOLIS. 


BALTIMORE, Mb., Jan. 27.—The Maryland Lumber 
Company, of Hagerstown, which carries on extensive 
lumbering operations at Denmar, W. Va., where the 
company owns 17,500 acres of timberland, with mills, a 
standard gauge railroad and other property, held its 
annual meeting at Hagerstown recently. Officers and 
directors were elected as follows: President and gen- 
eral manager, John A. Denison; vice president and at- 
torney, Abraham C, Strite; secretary and treasurer, 
Samuel W. Sowers; directors, besides those named, FE. 
M. Huyett, W. H. Wyand, Ira K. Gruver, H. W. Shafer, 
Samuel 8. Stouffer, Damniel A. Stickell, and John G. 
Kernst. The company, according to the reports sub- 
mitted at the meeting, manufactured last year not less 
than 12,514,556 feet of lumber. 

A permit has been obtained by the Morgan Millwork 
Company, of which Charles A. Hanscom is president, and 
which has a large storage warehouse, offices and sales rooms 
at Howard and West streets, for the erection of a five- 
story structure at 113 West North Avenue, in the north- 
ern section of the city and convenient to about four rail- 
roads. The projected edifice is to cover a lot 124 by 160 
feet and the cost is put at not less than $75,000. 

From Hot Springs, Va., comes a report that R. S. Tark, 
of Staunton, Va., has sold to J. E. Moore and Edwin Moore 
about 12,000 acres of timberland in the Alleghany Moun- 
tains, the consideration named being $105,000. The prop- 
erty is in Bath County. The intention of the purchasers, 
who are from Danville, Va., has not been announced. 





OLD DOMINION LUMBER NEWS. 

NORFOLK, VA., Jan. 24.—During the week a large 
number of the most prominent manufacturers of North 
Carolina pine lumber were in this city to attend the 
first monthly meeting of the Pine association. Naturally 
trade conditions were discussed in the hotel lobby and 
at the luncheon of the association, from which the fol- 
lowing facts were obtained: 

Stocks on hand, while larger than they were a year 
ago, are not proving cumbersome. Some of the mills are 
operating full time where possible and others are still cur- 
taiiing production until a betterment shall have taken place 
in coaditions. Many of them are having trouble with their 
jabor in getting out logs, notwithstanding high wages. The 
opinion was pretty general that further general curtailment 
would have to be put into effect unless there was a mate- 
rial increase in the demand. ‘The market looks much better 
since the first of the year although there has not been a 
decided increase in sales. here have been plenty of in- 
quiries but the prices offered by buyers show no improve- 


ment. Many of the mills claim that, after quoting, buyers 
state the business was lost because their prices were too 
high. In many instances, judging from the business being 


done, these rumors of price-cutting by standard mills have 
not been verified. There is and has been some shading of 
prices on dressed items of pine but the rough items have 
been firmly maintained. One disturbing feature in the mar- 
ket brought out was the “transit’’ cars shipped by small 
mills. It was conceded, however, that the wholesalers and 
yards could not depend on this class of stock to take care 
of their requirements. 
No line of action could be taken to eliminate this method 
of doing business other than an educational one. The small 
mills would have to learn from hard experience. The prices 
at present are unsatisfactory to the mills, which is quite 
natural, and even under present conditions many state they 
should be higher. With conditions as they are, the only 
prospect of the operator getting by is to pay more attention 
to cost of production. Many of the mills have been offered 
contracts for their rough lumber covering long periods but 
have refused on account of the price. This is not strange 
after hearing the arguments advanced. All conceded that 
the country generally was in a healthy condition with every 
sign of prosperity to come. Business generally had_ been 
little affected by the drastic change in national legislation 
recently enacted. The manufacturers believe the improve- 
ment will be gradual with a stiffening of prices and for 
that reason have set their contract prices above the present 
market and will not accept less. Buyers are still buying 
only for current requirements and try to get as low a price 
as possible. They do not take such hopeful view of the fu- 
ture it seems as the manufacturer. The yards generally are 
not overcrowded with lumber and an increase in the demand 
would cause a scurry for stock. EBox-makers are buying on 
the same plan although no complaint is heard from them 
as to business. Inch edge box was active during the week, 
although few individual sales were made for more than 
400,000 feet. Demand for dressed stock still continues 
light with a greater difference in quotations noticeable. 
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BRYCE, WHITE & CoO. 


SHIPPERS AGENTS FOR THE SALE OF 
ALL KINDS OF 


American Lumber 











57 Basinghall Street LONDON 
Established in London for over a quarter of a century. 
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Edward Chaloner & Co. 
WOOD BROKERS 


And Agents for the sale of American 
Hardwood, Etc.,in Logs and Lumber 


96 Derby Rd. Sandhills, LIVERPOOL. 
Cable Address, *"CHATONER.”’ Codes used, ABC, 
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IN AN EAST TEXAS LUMBER CENTER. 


Market Takes a Brace—Railroad Rate Advance Would 
Mean More Business for Lumbermen—Saw-mill Cur- 
tailment. 


Houston, Tex., Jan. 24.—Conditions in the local lum 
ber market are more encouraging than they have been in 
many weeks. It was stated on good authority yesterday 
that southern Texas will ship this month at least 2,000, 
000 more feet of lumber than is usual at this period of 
the year. The market took a sudden brace a few days 
since, and is slowly growing stronger, with offerings 
plentiful and buying free. People who declined to buy 
stock ten days ago have reconsidered and this has, in 
a measure, served to stimulate the market. Dimension is 
selling around $10 off September list. 

January buying has been late this year, a condition 
variously ascribed to the money market, the recent heavy 
floods, and other causes. Orders usually received between 
the middle of December and the first of January are only 
now coming in and it is expected that buying from now 
until the middle of February will show a comfortable in- 
crease. 

Big Railroad Business Expected. 

“If the railroads get the advance in rates they have 
asked for,’’ a prominent sales agent said today, “it will mean 
more orders than the mills can turn out in a long time. 
I believe I am correct in stating that there is hardly a 
lumberman anywhere who weuld not welcome the rate in- 
crease. It will stimulate trade along various lines, as well 
as give the lumber industry a much-needed stimulus.” 

The buying agent of one of the big Texas trunk lines 
said today that he has plenty of orders on file for timbers 
and other material needed by the road, and is only waiting 
for instructions from higher up to release them. It is under- 
stood that other roads are holding back many large ofders. 
and it is believed the rate increase would be the means of 
turning these loose on the lumber companies within a short 
time after it went into effect. 

A Heavy Curtailment. 


A lumberman said today that the sawmill curtailment in 
Southwestern territory has been the largest in two years. 
Market conditions as well as the bad logging conditions, 
which have prevailed through the winter, have forced most 
of the smaller mills to close down indefinitely. These mills 
generally have found considerable difficulty in running 
through a descending market. Add to this the holiday cur- 
tailment among the larger mills, and a reason is shown for 
the above statement. The slight change for the better, with 
that which is in prospect, will be a life line to the small 
millman, and most of the smaller mills will soon be 
operating full time again. 

Logging during 1913 in this section was the most costly 
in many years. It has been a wet, year and the milling dis- 
tricts of Texas, Louisiana and Arkansas have suffered equally. 
This condition has served to raise the cost of production 
and reduced the mill profits accordingly. Though some 
dry, pretty weather has prevailed, the condition of many of 
the logging districts is still wet and boggy, and several 
mills have shut down for a short time owing to the inability 
of their logging crews to deliver the necessary timber. Log- 
ging conditions will not be normal in eastern and southeast- 
ern Texas for several weeks. 

Bankers Are Optimistic. 


In spite of this there is a general feeling of optimism that 
was conspicuously absent a few weeks since. Houston bank- 
ers are more optimistic than they have been for months. 
They state that money conditions show a wonderful im- 
provement—that the country will rapidly adjust itself to 
the new currency legislation, that President Wilson's message 
on the trust problem was a comforting document, and that 
1914 promises to be a splendid business vear. 

It will take some time for this condition to spread gen- 
erally over this territory. Especially in the smaller towns 
is the retailer buying only for his immediate needs. He is 
awaiting developments. Crop prospects at this season were 
never better. While putting the lumberman out of busi- 
ness, as it were, the rains have soaked the ground for the 
farmers, and spring holds out many promises to the tiller 
of the soil. 

General and Personal. 


Street paving is still a much-discussed question in Hous- 
ton. Contracts for street paving awarded by the previous 
city administration will be ratified by the present city com 
mission at a meeting Monday, January 26. These contracts 
have not been ratified before owing to the fact that the 
streets in question had no drainage. This has since been 
remedied, and the pavement is now ready to be laid and the 
contractors will be notified to preceed forthwith. As previ- 
ously mentioned, creosoted wood blocks are an important 
factor in this campaign. When it is remembered that this 
material is more expensive than several others under con- 
sideration, and that blocks are still being chosen in many 
parts of the city, it is looked upon as an encouraging factor 
in the future of this material in Houston. 

Connell is a new Texas lumber town, having sprung up 
when the plant of the Reese-Corriher Lumber Company was 
located there. The mill is cutting 45,000 to 50,000 feet of 
lumber a day and employing a total of 120 men. The lum- 
ber company has a commissary at the new town and a post- 
office has been opened. 

R. G. Brown, of Longview, who was a recent visitor in 
Houston, states that owing to wet woods and hard logging 
conditions practically every sawmill in that vicinity is shut 
down. He states that his own mill has been down a month 
and will not soon resume. 

The big plant of the Alexander Gilmer Lumber Company 
at Remlig is still shut down and will not start before Febru- 
ary 1. This also applies to the plant of the Temple Lumber 
Company at Pineland. 

J. C. Haring, sales manager for the Thurman Door Com- 
pany, of Madera, Cal., has been in Houston and vicinity 
the last week seeking to establish a distributing point for 
his company’s products. 

L. L. Woods, sales representative of the South Texas 
Lumber Company in Kansas and neighboring States, is in 
Houston for a few days’ conference with the officers of that 
company. Mr. Woods brings good reports from his section. 
Winter wheat, he says, has never been in better condition. 
The farmers have had an open winter and have been able 
to pasture their cattle on winter wheat. While buying is 
also late there, Mr. Woods states that the prospects for 
Texas yellow pine are good and improving rapidly. 





A BIG EAST TEXAS MILL POINT. 


BEAUMONT, TEX., Jan. 26.—Not only local lumbermen 
but all the dealers who have visited Beaumont within 
the week feel that February 1 will see a marked im- 
provement of conditions in general through Texas, and 
this feeling of optimism has probably been responsible, 
in a large measure, for the firmness of the market dur- 
ing the last few days, 


Prices are steadily advancing and sales are coming 
in regularly, showing that it is not a boom, but merely 
a gradual change for the better. No unusual advance his 
been reported on any item but the market in general show 
a better tone 

Retailers and wholesalers report a very satisfactory busi 
ness and export sales records show a greater volume of 
business the last six days than in any similar period fo: 
several months. ‘The smaller mills are still closed and 
probably will remain inactive until the middle of February, 
but the larger mills are operating full time. i 

The Unadillo Silo Company reports an excellent business. 
sufficient orders having been received to keep the plant run 
ning full time for several months. 

With still another week in January, the building permits 
issued by the city inspector total $18,000, against about 
$4,000 last January. 

W. A. Priddie, president of the Beaumont Lumber Com 
pany, returned home yesterday after a three weeks’ tri; 
in the North, during which he visited Chicago, Detroit 
Montreal, Buffalo and other cities. He found lumber condi 
tions much improved. 

Lee W. King, formerly in the lumber business in Beau 
mont, but who has recentiy been engaged in the retail busi 
ness at Carlsbad, returned to this city Saturday and ac 
cepted a position as city salesman for the George W. Smyth 
Lumber Company. His yard at Carlsbad was left in charg: 
of his son, Clyde King. 

The Texas Company has closed a contract to purchas: 
75,000,000 feet of lumber to be delivered to Port Arthu: 
by barges from Morgan City. The company will assemb! 
and store the lumber, which is to be used in making boxe: 
for case oil shipments. 





FROM THE SABINE RIVER MILLS. 

ORANGE, TEX., Jan. 26.—Prices are anything but sat 
isfactory for the lumber manufacturers, who admit that 
there has been on an average of 50 cents advance on th 
thousand within the last two weeks. Where the manufac 
turers have been able to secure money loans since the 
recent loosening up of the money market, they have 
made it a point to curtail their production and sales, 
preferring to hold their stumpage for an advance that 
will come when the money market has thoroughly ad 
justed itself. For the first time in many months the ex 
port shippers report a considerable lull as a result of the 
rush to the market by the manufacturers who turned 
away from the interior market on account of prices. 
Railroad inquiries are coming in more rapidly than two 
weeks ago. 

The lumber manufacturers of Orange are equally as 
much interested in oil field development as in the man 
ufacture and sale of lumber, especially since the bringing 
in of a 7,000-barrel well at the Vinton field, 8 miles east 
of town, on a lease held by W. H. Stark and Dr. E. W. 
Brown, of the Lutcher & Moore Lumber Company. 

A lIccal sawmill operator gave out a statement today in 
which it was said that had it not been for the hope of re- 
muneration by holding on to oil lands and cutting derrick 
materials he would have closed his plant two months ago. 


~~ 


IN THE MISSOURI-KANSAS DISTRICT. 

KANSAS City, Mo., Jan. 27.—It has been another rosy 
week in the lumber market at Kansas City. The coun 
try yards still are buying in good volume. Also the 
wholesalers to the east are stocking up and the rail 
roads are getting into the market with some real orders. 
Within the last few days orders for 500,000 feet of 
southern pine ties have been placed here, it is reported, 
and a lot of big inquiries is out. Railway inquiries for 
fir especially are heavy and are going a long way to 
ward bracing up the west coast market. The weather 
continues open, a most remarkable thing for the last 
part of January, for almost without exception conven 
tion week here has been cold and blustery. There is a 
fair volume of buying at country yards and that is some 
thing retailers had not figured on. Roads are in excel- 
lent condition and farmers are able to haul lumber and 
to build in the dead of winter. Take it all in all lum- 
bermen ‘say conditions are better to them than they 
have looked at any other time for a year and that ap- 
plies to dealers in and manufacturers of all woods. The 
only lumbermen that are uncomfortable now are the 
commission men, some of whom are having trouble get 
ting to cover with their orders because of the stiffening 
of prices. 

J. W. Deal, assistant general manager of the retail 
department of the Long-Bell Lumber Company, who is 
just back from a‘trip among retail yards of southern Kan- 
sas, Oklahoma and northern Texas, is enthusiastic over the 
outlook in that territory. He says farms have not been 
in such good shape at this time of the year in a long time. 
The fields are thoroughly soaked, the creeks are full and 
live stock is doing well because of the open, light winter. 
There is a general feeling among the farmers and retailers 
that the coming year will be a good one and lumbermen 
are preparing to handle a good business. That accounts 
for the big increase in orders that have been noticed the 
last few weeks at the big markets in the South and West. 

The big new plant of the W. R. Pickering Lumber Com- 
pany at Haslam, Tex., shipped its first car of lumber yes- 
terday. The mill has beea in operation since the latter part 
of last January, but had not marketed any of its product 
until now. J. H. Austin, jr., sales agent, says that orders 
have been booked to take care of all the stock on hand at 
the mill. Mr. Austin, and Harry Montgomery, who has 
joined the Pickering force as city salesman in St. Louis, 
are going for a trip to the mills of the company the first 
part of next week. Walter Robison, who resigned the first 
of this year as sales agent for the Pickering company to 
go into the retail business at Mart, Tex., writes friends 
here that he is getting right into the thick of it already. 
He says he is working twenty hours a day, but that he 
likes the game. Nearly everyone in the wholesale or manu- 
facturing game in the Southwest knows Mr. Robison. 

F. M. Belden, representing the Old Oregon Lumber Com- 
pany, of Portland, Ore., called on the dealers here the 
first of this week. Mr. Belden recently has established 
headquarters at Omaha, Neb., for his company. 

Cc. B. Sweet, vice president of the Long-Bell Lumber 
Company, has gone on a 3-weeks’ tour of inspection to the 
Long-Bell mills in the South. 

N. H. Huey, representing the Oregon Lumber Company, 
is back from Chicago and vicinity where he says he found 
business much improved so far as west coast stock is con- 
cerned. Western pine, he reports, is especially firm while 
the big railway inquiries for fir are having a good effect 
on that market also. 
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y. A, Davidson, formerly owner of a yard at Grant City, 
Mo.. has returned to the lumber business after an absence 
of seven years. Mr. Davidson has bought the yard at 
\iount Ayr, Iowa, near Grant City. He was in Kansas 
city last week buying stock for his new business. 


Elmer L. Evans, manager of the western pine depart- 
ment of the Chicago Lumber & Coal Company, has been 
at Albuquerque and other points in New Treckte the last 
two weeks. He ventured as far as Juarez, old Mexico, 
but did not care to get far across the line. 
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IN THE MIDDLE MISSISSIPPI VALLEY. 


Improvement in Yellow Pine Trade Scarcely Notice- 
able—Better Conditions Expected About February 15 
—Low Stocks Need Replenishment. 


Sr. Louis, Mo., Jan. 27.—While no very great im- 
jrovement is noticeable in the yellow pine trade there 

some and manufacturers and wholesalers look for 

good demand in the near future. Although this may 
not develop in two or three weeks, there is no doubt but 
that by February 15 it will come and there is no reason 

belittle this assertion; every indication points that 
way. The disturbing factors that have kept the yellow 
pine trade at a standstill for the last few weeks have 
heen removed so there is no reason why the activity in 
the lumber market should not come. Stocks are low 
and need replenishing for the late winter and early 
spring building activity. 

Frank J. Riefling, of the George W. Miles Timber & 
lumber Company, says the demand for yellow pine is 
improving and he believes it is a forerunner of a good 
active business. Inquiries are more numerous than for 
some time, indicating that buyers are in the market or 
soon will be and will shortly start to do their buying for 
spring. 

R. B. Bearden, local manager of the Long-Bell Lumber 
Company, reports trade quiet, although from the number of 
inquiries coming in he believes there will be considerable 
business soon. 

J. KE. Crawford, vice president of the Consolidated Saw 
Mills Company, has moved his headquarters from Alex- 
andria, La.. where one of the mills is located, to the local 
offices in St. Louis and will spend most of his time in St. 
Louis in the future. 

A. G. Mucke, sales manager of the Grayson-McLeod Lum- 
ber Company, is well pleased with the volume of business 
his company is doing. He is optimistic over the outlook 
and believes there will be a marked improvement in business 
soon, 

J. C. MeLachlin, president of the Big Four Lumber Com- 
pany, says business is a little uncertain. Last week it was 
good and a large number of orders arrived. This week it 
is quiet. He believes, however, it will only be a question 
of a short time when there will be a good active demand. 

Ss. W. Morten, of the S. W. Morten Lumber Company, 
states he is having a nice run of business for a comparatively 
new concern, A large number of orders are coming in right 
along and future conditions are favorable for some nice 
business before long. 

G. P. Sheehan, sales manager of the Berthold-Jennings 
Lumber Company, says that while business is quiet it might 
be worse, Inquiries, however, are increasing in number and 
prospects are encouraging. 

John A. Reheis, president of the St. Louis Lumber Com- 
pany, and also president of the Lumbermen’s Club, has been 
ill for the last few days but has so far recovered that he 
is able to resume his business. 

Thomas C. Whitmarsh, former president of the Lumber- 
men’s Club, has been presented with the gavel he used 
during his administration and broke, during one of the 
strenuous sessions of the club, while trying to preserve 
order. A new gavel has been made and presented to the 
club by the Huttig Sash & Door Company, to take the 
place of the old one. 

The Fred Heim Lumber Company, of St. Louis, has the 
distinction of having two women as. stockholders, officers 
and active members. At the annual meeting of the stock- 
holders of the company held January 19, Mrs. Pauline 
Ganahl and Mrs. Katie M. Strassberger, step-daughters of 
the late Fred Heim, founder of the company, were elected 
president, and secretary and second vice president, re- 
spectively. Leo Ganahl was elected treasurer and Adolph 
Ganahl, first vice president. The latter are sons of Mrs. 
Pauline Ganahl. 

An inventory of the estate of Peter E. Wilson, a well 
known lumber dealer, who died December 29, at Menominee, 
Wis., and who left his estate to his widow, was filed re- 
cently. It lists a personal estate of $372,085.21, consist- 
ing of stocks worth $247,525; certificate of participation 
in the Southern Traction Company, $62,847.04; notes $61,- 
328.21 and cash $384.96. Mr. Wilson owned $219,200 stock 


> “s St. Louis Lumber Company, of which he was presi- 
dent. 





VALLEY METROPOLIS HARDWOOD NOTES. 


Hardwood Trade Quiet, Although Nearly All Items 
Enjoy Some Call—Activity Expected, Now That In- 
ventories Have Been Taken. 


Sr. Louis, Mo., Jan. 27.—Hardwood trade has been 
quiet for several weeks although there has always been 
a small and steady call for nearly every item on the 
list. Now that the first of the year has passed and the 
retail yards and factories have finished their invoicing 
and know just where they stand, it is the general opinion 
that business will revive and a general activity in buying 
begin. Red and white oak as well as gum and poplar are 
moving in a small way and the demand is constantly in- 
creasing. It is believed there soon will be a satisfactory 
demand for these items as stocks are in poor condition in 
nearly every yard in this territory. Cypress is in a promis- 
ing condition. While trade at the present time is rather 
quiet, it is satisfactory. With stocks reduced in nearly 
every section of the territory, it is absolutely necessary 
that buying be done. The salesmen of the various distrib- 
uting yards, who have gone out on the road, are beginning 
to_send in some orders and these will increase soon. 

W. W. Dings, of the Garetson-Greason Lumber Company, 
returned from the Memphis convention the latter part of 
the week and left Monday night for Texas on a ten-days’ 
selling trip. He says orders and inquiries are plentiful and 
the outlook is good. 

Frank Liebke, of the C. F. Liebke Hardwood Mill & Lum- 
ber Company, says business is a little quiet but the com- 
pany is busy getting out several big orders, so it has about 
all it can do. ‘The number of inquiries are increasing all 
the time and this indicates a lively trade later in the win- 


The Lothman Cypress Company reports a_ satisfactory 
trade in cypress, enough to mg 4 it fairly busy until the 
season opens, which if believes is not far distant. E. W. 
Blumer, the sales manager of the company, is out on the 
road in the interest of the Oshkosh (Wis.) sash and door 
factory and is sending in his usual volume of business. 

E. W. Luehrmann of the Charles F. Luehrmann Hard- 
wood Lumber Company, reports doing a fair business, fully 
as much as one could look for until the buying season 


opens. Mr. Luehrmann expects an active trade before long. 

F. H. Smith, president of the Smith-Sueme Lumber Com- 
pany, says business, while a little quiet just at present, 
is sbowing an improvement over that done a few weeks 
ago. He believes trade will grow better. 





RECENT ACQUISITION INCREASES OUTPUT. 


Sr. Louis, Mo., Jan. 26.—By the recent acquisition 
of the W. G. Mitchell Lumber Company’s plant at 
Short Leaf, Ala., the Consolidated Saw Mills Company, 
of St. Louis, increased its monthly output by 75 to 
100 cars a month, and thereby added one more modern 
sawmill to its battery of lumber manufacturing estab- 
lishments. Other mills whose output is handled ex- 
clusively by the Consolidated Saw Mills Company are 
the Bryceland Lumber Company, at Bryceland, La., 
cutting over 75 cars a month; the Pine Belt Lumber 
Company, at Fort Towson, Okla., cutting 125 cars a 
month; the Louisiana Saw Mill Company, at Glenmore, 
La., a brand new mill cutting 150 cars a month, ship- 
ping both to interior and export territory, and the 
A. J. Neimeyer Lumber Company, at Little Rock, Ark., 
cutting 125 cars a month. Thus the Consolidated Saw 
Mills Company handles the output of five large sawmills, 
cutting at least 550 cars of lumber a month. The 
Louisiana Saw Mill Company cuts longleaf and the 
other plants shortleaf yellow pine. Each mill kiln 
dries its entire output. 

The Consolidated Saw Mills Company first obtained 
wide fame in the yellow pine trade October 1, 1910, 
when it took over the A. J. Neimeyer Lumber Company’s 
plant at Little Rock, and the plant of the Saginaw 





J. A. MEYER, ST. LOUIS, MO., 
Secretary and Sales Manager Consolidated Saw Mills‘ 
Company. 


Lumber Company, just recently cut out. The Con- 
solidated Saw Mills Company was organized as a selling 
company by F. A. Goodrich, who is president and 
treasurer of the concern. J. E. Crawford is vice 
president and J. A. Meyer is secretary and sales man- 
ager. Mr. Meyer is the acting head of the sales depart- 
ment, a position which he won through fidelity, persever- 
ance and a natural ability. He began his business career 
as stenographer in the office of the Charles F. Liebke 
Lumber Company, a position which he held for five 
years, during which time he aquired a keen insight 
into the technicalities of the business. He then went to 
the Monarch Lumber Company, which was then selling 
the output of the A. J. Neimeyer Lumber Company. He 
won his way steadily from a modest office position to 
assistant sales manager. When the Monarch Lumber 
Company went out of existence he became sales manager 
of the Consolidated Saw Mills Company, thence to his 
present position. 





A TIE-PRESERVING RECORD. 


St. Louris, Mo., Jan. 28.—The Kettle River Company, 
a concern that has a zine-chloride wood preserving plant 
at Madison, Ill., broke records Tuesday when it treated 
11,473 red oak ties. The best previous record was 10,527 
ties. The ties treated were 7,609 for the Chicago & 
North Western Railway, 3,166 for the Chicago, Milwau- 
kee & St. Paul, and 698 for the Baltimore & Ohio. All 
the ties except a few hundred were cut in Missouri along 
the lines of the Frisco. 





MEMBERS’ CONFERENCE GROUP. 


Sr. Louis, Mo., Jan. 28.—The following have been 
elected as members of the lumbermen’s group of the 
members’ conference group of the Business Men’s 
League of St. Louis: 

H. A. Boeckeler, chairman; Boeckeler Lumber Co. 

Thomas E. Powe, vice chairman; Thomas E. Powe Lumber 


0. 

W. H. Dulany, jr., St. Louis Lumber Co. 
William Lothman, jr., Lothman Cypress Co. 
J. W. Ferguson, Sabine Lumber Co. 


PACIFIC COAST 


CALIFORNIA 
White & Sugar Pine 


FIR, SPRUCE AND CEDAR 
REDWOOD, WESTERN PINE 
IDAHO WHITE PINE 
FACTORY PLANK 


Pacific Coast Lumber 
















w-tMCKEE LUMBER CO. 


ANVFACTURERS 
AND WHOLESALERS 






Quincy, Illinois 


Western Office: 
SEATTLE, WASH. 














Send us your inquiries for 


White and Western Pine, Larch and Cedar Lumber 
Jelegrest Adie, DOVER LUMBER CO., Idaho: 
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MIXED... RED CEDAR SIDING and SHINGLES 
; FIR LUMBER 


Eastern {G. A. Jones, Lumber Exchange Bldg., Minneapoiis, Minn. 
Representatives ! Gronen & Cowan, Waterloo, Iowa. 


Good Grades and Prompt Shipments. Three Lakes, Wash. 


Long Fir Timbers | 


FIVE MILLION FEET 


in our storage yard for quick shipment 
by lakes or rail. Timbers up to 20x20-84, 


Band Resaws and Large Surfacers. 








——} 
































Rogers-Ruger Lumber Co. 


SUPERIOR, WISCONSIN 
Telecode 


Flooring, 
Fi Ceiling, 
Bevel 


Siding and Finish, 
Long Timbers, Joists, 
Dimension, etc. 





Long Distance | 


CEDAR 


Bevel Siding, 
Finish and 
Shingles. 
































We have the following stock on hand:— 


1,000,000 feet—Western Pine 1” Selects and better 

1,000,000 feet 6-4 Shop No.3 and better 
250,000 feet 5-4 Shop No.3 and better 
250,000 feet 8-4 Shop No. 3 and better 


Mixed Cars a Specialty. 


Wallace - Ballord Lumber Co. 


609-614 Lumber Exchange, MINNEAPOLIS, MINN. 











Washington Fir California Redwood 
Cedar and Spruce Red Cedar Shingles 


— 
H. B. Waite Lumber Co. 


MINNEAPOLIS, MINN. 





Complete Stock of above for Coast Shipment 
or from our Minnesota Transfer Warehouse 
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FLOORING 


DIMENSION 
SHIPLAP 
TOWER 
STOCK 
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FINISH 
SIDING 
CEILING 

MOULDINGS 


TIMBERS 
SHINGLES 


CEDAR BEVEL SIDING fF 


We are fully equipped for handling 
mixed orders. 


Wagner & Wilson 


(Incorporated) 
MONROE, WASHINGTON = 


LL, os 
OREGON 





























































































































WILLAMETTE VALLEY 
LUMBER COMPANY 


OREGON FIR 


HIGH GRADES 


Large Timbers 
Car Material, Yard Stock 
Special Bills 


TELECODE 


DALLAS, OREGON 


ae 














Timbers—Ties and Car Material. 


Duncan Lumber Co., Portland, Ore. 








Northwestern Lumber Company 
Oregon Fir 
Cedar Lumber and Shingles 
Oregon White Pine 


Send us your inquiries. 


O. R. Menefee, Pres. PORTLAND, ORE. 








Wind River Lumber Company 


CASCADE LOCKS, OREGON 


Soft Yellow Fir in 








Idaho White Pine | S™2isht 
Western Hemlock Mixed 
and Red Cedar Cars. 














For Factory Lumber 
Sitiet PINE AND FIR 


LYSTUL - STUVLAND LBR. CO., Glendale, Ore. 

















FROM THE PACIFIC NORTHWEST | 





PUGET SOUND NOTES. 





Appreciable Increase in Volume of Inquiries—Status 
of the Shingle Industry—Milwaukee Takes Over 
Idaho & Washington. 


SEATTLE, WASH., Jan, 24—A little improvement. is 
evident in the volume of orders placed during the last 
week, with prices the same as previously. A perceptible 
increase in the volume of inquiries would seem to indi- 
cate an improvement in business in the near future as 
the time approaches when yard stocks must be replen- 
ished for spring trade. In the opinion of lumbermen 
generally buyers who delay in placing orders now will 
probably find a stiffer market and badly broken stocks 
a little later. The railroads must come into the market 
for more or less material next month or early in March, 
and will undoubtedly be heavy buyers in case the eastern 
rate increase is allowed by the Interstate Commerce Com- 
mission, and the aggregate business will stimulate the 
market. 

Dry dimension lumber is short at the mills, which in 
the opinion of many will cause an advance in price in 
the next tvo weeks of probably 50 cents, and probably more 
later, The shingle situation remains about the same as last 
week, with a tendency to a stiffening in the price of clears. 
As long as the mills remain closed the scarcity of cedar 
siding will continue. Reports indicate a tendency to start 
np eariy in February some of the shingle mills that are 
now down, but with the scarcity of cedar logs and present 





price cf approximately $13 many of them refuse present 
prices for shingles in stock or to accept orders for next 
month, and unless there is an improvement in the price 


probably the number that will resume will be limited. 
A reported inquiry for 100,000,000 feet of car material 
from the Harriman lines seems to have been based on the 


previous inquiry in which the railroads were trying to 
secure data to compare the cost of wooden and steel cars 
which would require 30,000,000 feet in case the wood car 


was adopted. This inquiry at Portland, Tacoma and Seattle 
so nearly aggregated 100,000,000 feet this figure was quoted 
Ly the lecal press as a prospect of improving business. 


Railroad Announcement. 


rhe announcement is made by the Chicago, Milwaukee & 
St. Paul that it has taken over the Idaho & Washington 
Northern, which will be run as a complement to the main 
line of the system, with general offices removed from Spokane 
to the Milwaukee offices in Seattle. Its officers are the 
sume now as the officers of the Milwaukee’s western end, 
which means that H. B. Earling is president, R. M. Calkins 
sveneral trattic manager, George W. Hibbard general passen- 
ver agent, F. D. Burroughs general freight agent, and J. M. 
Allen general claim agent. ‘This road was built by F. A. 
Blackwell, president of the Blackwell Lumber Company. of 
Coeur d'Alene, Ida., and of the Panhandle Lumber Company, 
with mills at Spirit Lake, Ida., and Ione, Wash., and ex- 
tends from a point near Spokane to Metaline Falls on the 
Pend d Oreille River in northern Washington. Primarily 
buikt fur the pucpose of traversing the Panhandle Lumber 
Company's timber and reaching its mills at Spirit Lake and 
lone, it is a finely built and well equipped railroad and will 
be a valuable feeder for the Milwaukee system. 

O. R. Menefee, president of the Northwestern Lumber 
Company, a wholesale lumber and shingle concern, announces 
that “the business of his company has been taken over by 
the L. B. Menefee Lumber Company, of which O. R. Menefee 
is vies president. The L. B. Menefee Lumber Company is 
one of the largest manufacturers of shingles on the Pacific 
coast and it is the intention now to do more in lumber. 
O. R. Menefee will have charge of the lumber department. 
The officers of the L. B. Menefee Lumber Company, as well 
as the Westport Lumber Company, an allied concern that 
has occupied one floor of the Journal Building, have been 
moved to the Northwestern National Bank Building, where 
many Portland lumber concerns are making their headquar- 
ters. ‘This is a magnificent new building directly across the 
street from the Portland Hotcl. 

The steamer Aroline sailed for Balboa, Panama, January 
18, with 1,700,000 feet of creosoted piling for the Colon 
breakwater, and may possibly be the first vessel to pass 
through the canal, as it will cost several thousand dol- 
lars more to transship the piling on the Panama railroad. 
The charter was made by the D. L. Gillespie Company, of 
Pittsburgh, Pa., and the same company has the Norwegian 
steamship Thor under contract to convey piling to Panama, 

R. D. Merrill, of the Merrill-Ring Lumber Company, left 
this week for a vacation trip to Calffornia. He will spend 
a few days in San Francisco and gofto Los Angeles later. 

Among the eastern lumbermen in Seattle and vicinity, as 
a buyer desiring to extend the business of his firm in Pa- 
cific coast lumber, was H. W. Booth, of J. C. Simpson & Co., 
calesburg, Ill. He will return by way of California. 

Thomas M. Robertson, special agent of the bureau of 
corporations of the Department of Commerce, is in Seattle 
interviewing shingle manufacturers. Mr. Robertson, who is 
accompanied by two assistants, does not expect to remain 
in this section long. He*is winding up the investigation of 
the lumber industry started five years ago by the Govern- 
ment and is also looking into conditions of the shingle in- 
dustry with regard to the closing of many of the mills. It 
was pointed out to Secretary Redfield by Congressman W. EF. 
Humphrey of this State that the removal of the tariff from 
shingles had crippled that industry and forced many of the 
mills to close. 

Charles E. Blackwell, a former well known Minneapolis 
line-yard operator and now engaged in the retail lumber 
business in Cooperstown, N. D., is in Seattle accompanied 
by Mrs. Blackwell. They will spend a month or more with 
their son, who is engaged in business here. Mr. Blackwell 
was manager of the Gull River Lumber Company, with head- 
quarters at Minneapolis. Although having been in_ ill 
health all last summer, he is much improved and expects to 
be benefited by this mild climate. ‘ 

The last of the week M. H. Grover, manager of the Fruit 

Growers’ Supply Company’s lumber department, of Hilt, 
Cal., spent a day in Seattle on business. He reports a 
heavy fall of snow in northern California in the Mount 
Shasta region at Weed and vicinity, but at Hilt, near the 
Oregon line, there is little snow. The plant at Hilt is in 
shape for a good season’s operation and the outlook is excel- 
Jent, especially for box shooks, owing to the citrous crop 
now being harvested in southern California. Mr. Grover 
was in the lumber business in Seattle and while here vis- 
ited many friends. : ; 
” A Canadian visitor in Seattle this week was W. B. Tom- 
linson, of Tomlinson & Mitchell, wholesale lumber dealers 
at Winnipeg, Man. They maintain an_ office in Vancouver 
and are extensive handlers of British Columbia lumber and 
shingles, selling largely in the prairie Provinces. Mr. Tom- 
linson, who was formerly one of the old-time lumber sales- 
men out of the Minneapolis market, says an office is being 
established in eastern Canada. He reports business having 
been quiet but with prospects of increased demand in the 
spring. 

Henry J. Pierce, who a year or so ago endeavored to con- 
solidate as the Pacific Coast Lumber Company a majority of 
the tidewater mills of Oregon and Washington, but with- 


out success, has moved his headquarters from Spokane 
Seattle, where he is now located in the Joshua Green Bui! 
ing. Mr. Pierce has heavy interests in the West, partic 
larly in mining. 





THE LABOR SITUATION. 

SEATTLE, WASH., Jan, 24.—An effort will be made | 
organized labor in Washington to secure an eight how 
day, especially in sawmills and logging camps, and 
minimum wage of $2.25 a day. This was the dema: 
made by the International Union of Shingle Weave 
Saw Mill Workers & Woodsmen at its recent meetin 
at Aberdeen. The efforts of this organization will | 
backed by other organized labor without doubt. Ma 
1 is the time set for the beginning of the eight-ho: 
day in sawmills and camps and if not granted by tl 
employers it is said there will be a general strike. A 
effort is also being made by the initiative process of e: 
acting a law in Washington requiring an eight-hour ds 
in all work. It will be some time, however, before t! 
outcome of this movement will be known. 

While in Seattle this week J. J. Donovan, of Belling 


ham, vice president of the Bloedel Donovan Lumbe: 
Mills, came out in a strong statement as to why lum: 
manufacturers of the Pacific coast can not operate eigh 
hours a day, one of the principal reasons being that thei 
Canadian competitors operate on a longer schedule, This 


the 

Donevan 
the lumber 
pletion of the Panama 
inarket for special sizes and lengths of Douglas fir may 
be created in the middle East. He blames Canadian con 
petition for the condition of the shingle industry in Was) 
ington and called attention to the large percentage ot 
cedar in British Columbia as compared to Washington 
making logs cheaper. He also called attention to th: 
oriental labor in the Canadian shingle mills. Then, too 
he believes the fact that the Government owns the timbe) 
in Canada, charging an annual rental and a royalty tax 
of 50 cents a thousand only when cut, enables timber to 
be carried much cheaper than in this country where it  i- 
owned outright and the loss from fire and other causes has 
to be borne by the owner. 
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South. Mr. 


vation for 


manufacturers of 
is of the opinion 
industry in Washington 
Canal and the 


yellow 
that 


pine in th: 
the only sx 
is the con 
possibility that a 





COMMENCEMENT BAY LUMBER NEWS. 





Status of the Fir Door Market—Big Lumber Company 
Elects Officers—Signs of Improvement in Lumber 
Situation. 

TAcoMA, WASH., Jan. 26.—The Pacifie Mutual Doo: 
Company is well satisfied with conditions since the first 
of the year according to Manager J. A. Gable. It has 
been getting its Pamudo doors into new markets as the 
result of its advertising campaign and finds a good 
demand from this souree, but the usual fir door mar 
kets are as inactive as they were the latter part of last 
year. Mr. Gable states that prospects are not discourag 
ing but promise some improvement in demand, due to 
stocks having been well reduced. 

Some changes have lately been made in the organiza 
tion of the Pacific Mutual whereby the Chehalis Fir 


Door Company and the Tacoma Fir ‘Door Company have 
withdrawn and will conduct their own independent’ selling 
organizations. ‘rhe factories now allied with the Pacific 
Mutual Agency inelude the Robinson Manufacturing Com- 


pany, the Nicolai Door Manufacturing Company, Columbia 
River Door Company, North Bend Manufacturing Company, 
Clatsop Mill Company and the Hoquiam Sash & Door Com- 
pany, an organization of six large plants that afford faclili- 
ties for a variety of finished products-in straight and mixed 
car lots. 

The Willapa Lumber Company, of Raymond, the largest 
manufacturing plant on Willapa Harbor, at its annual meet- 
ing last week named the following officers: W. E. Bliven, 
of Muscatine. president: Ralph H. Burnside, of Raymond, 
vice-president; Howard Jayne, of Raymond, secretary; W. 
IL. McCormick, of Tacoma, treasurer, and S. M. Bomber, of 





Raymond, ssistant secretary-treasurer. The trustees in- 
clude Messrs. Bliven, Burnside, McCormick, Bomber, and 
J. S. Mckee, of Muscatine; J. A. Kendig, of Muscatine, and 


T. H. Donovan, of Raymond. The only change in personnel 
is the election of Mr. Jayne, formerly superintendent of the 
mil]. to the office of secretary, made vacant by the recent 
death of Frank C. Schoemaker. 


The Tacoma & Eastern Lumber Company’s big mill at 
Eatonville has resumed operation after the holiday shut- 
down for repairs and overhauling and to permit cleaning 


cut the big log pond. This agency's Pacific National mill 
is also running steadily with its shingle mill. art of the 
output is going by water, the agency having important 
cargo orders to dispatch in the near future. 

The Manley-Moore Lumber Company finds signs of 
provement in the lumber market, according to Secretary 
John KE. Manley. The company is getting business, with 
prices having a tendency to improve, and holds an optimistic 
view of spring and early summer trade, although expecting 
nothing abnormal. 

IF. D'Arcy of the M. F. D'Arcy & Sons Company, of 
Boston, large lumber retailer, has been on the Coast, placing 
spring orders for doors and fir factory products. Mr. 
D'Arcy finds the lumber market in the East showing signs 
of improvement. He is looking for a normally good busi- 
ness year. ee 

Thomas C. Fields, who has been representing the Charles 
Nelson Company, of San Francisco, in Tacoma for the last 
year at the Danaher Lumber Company's mill, which had 
been cutting under contract to the Nelson company, is_ to 
be general superintendent of the Puget Sound Mills & Tim- 
ber Companv’s plant that is nearing completion at Port 
Angeles on The lower Sound. Mr. Fields has a wide circle 
of friends in Tacoma. Prior to assuming his duties at Port 
Angeles he will enjoy a trip to California. 

The Lister Manufacturing Company, of which Governor 
Ernest Lister is president, has issued a handsome little 
catalog describing its Columbia colonial columns, and porch 
rails, posts, newels and gutters, which comprise the princi- 
pal output of the plant. The company is making straight 
or mixed car shipments and has increased its daily output 
from 400 columns in 1911, when the company began opera- 
tion, to 1,500. 

Keen competition in the box trade has brought _a price 
of 13% cents a crate to the berry growers of the Puyallu 
Valley as against 16 cents, the gg that has prevailed. 
There is an open war among valley box men and a Ray- 
mond manufacturer for the business of the berry growers 
association, which business totals about $40,000 a year for 
berry boxes. The association ‘has placed an order for 50,- 


im- 


000° crates with the Pacific Fruit Package Company, of 
Raymond. About 300,000 crates will be needed for the 1914 
season. 
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The newly organized Pacific [ron & Steel Company has 
begun the work of preparing the site for its plant on the 
tidelands tract leased from the city this month, ‘The com 
pany is incorporated for $50,000, Lucian W. Tleath, of 
this city, is one of the Jeading promoters, and plans a 
vood-sized smelter with cleectrical furnace. Lumber for the 
plant is being brought in from British Columbia. 

The Brew Manufacturing Company began part operation 
at its plant in Puyallup last week. It had been idle five 
months. The company has a sawmill, planing mill, shingle 
mill and box factory, the sawmill cutting 35,000 to 40,000 
feet. ‘The shingle mill and box factory will start late in 
February. ‘T. HE. Brew, president of this company, has re 
turned from a business trip into castern Washington. 

The county commissioners of Lewis County have let a 
contract for 500,000 feet of S-inch fir road plank to be de 
livered on the main county road between Chehalis and Mossy 
rock, ‘The suceesstul bidders were Jorgenson & Son, their 
price being $5.94 a thousand, an exceptionally low price. 





EIGHT-HOUR DAY DEMANDED. 

Tacoma, WaAsuH., Jan, 26.—The State Federation of 
Labor at its annual convention in Raymond last week 
adopted a resolution, among others, demanding an eight 
hour day for loggers and mill employees, While mill 
men are in sympathy with the movement for a shorter 
workday, they assert that to grant the demand of the 
State federation would mean the complete ruination of 
the industry under present conditions, With Canada on 
ihe north working woodsmen and mill employees eleven 
and twelve hours and the south working its men eleven 
hours, lumber manufacturers state that even the ten- 
hour day now existing has held back the industry in this 
State and that they can go no further at this time, much 
as they would like to. With the damage done to the 
shingle industry by the new tariff, manufacturers assert 
the completion of the Panama Canal and the opening 
of new markets is the only salvation for them even under 
the present workday. 





COMPARATIVE HAZARD OF EMPLOYMENT. 

TACOMA, WASH., Jan, 26.—Figures compiled by the 
State industrial insurance commission show that the 
lumber and timber industry of this State pays annual 
wages tocaling $30,000,000 and that 47,000 men are 
employed in branches of the work listed as hazardous. 
The comparative hazard is indicated by the fact that 
one out of every 350 men given employment in logging 
or mill industry is killed annually. During the second 
year of the commission, ending Jast October, 268 em 
ployees were killed in these branches of industry, there 
eing 47,550 men employed. The statistics show that 
of all the workmen employed in the State 29.17 percent 
are in the logging and lumber industry; that of all 
payments for compensation and pension 47.17 percent 
is in this line; that of all fatalities 48.46 percent are 
in this industry and that of the contributions from 
industries to the accident fund 41.49 percent have been 
paid by logging and milling. There are 1,841 employers 
in logging and Jumber listed under the act. During 
the two vears operation of the act more than $1,000,000 
has been paid out in benefits. 





ON POSSESSION SOUND. 


EVERETT, WASH., Jan, 26.—AIl the lumber plants of 
Everett, with the exception of the Eclipse Lumber Com 
pany’s mill, which will probably resume operation Feb- 
ruary 1, are again in operation. The Weyerhaeuser 
Lumber Company’s mill resumed Monday of last week, 
following a shutdown from December 19. The Ferry- 
Baker, Canyon, Clark-Nickerson and Walton mills here 
and the Crown mill at Mukilteo are operating steadily. 
Manufacturers of lumber report the order business 
good, although the price is by no means as satisfactory 
from the viewpoint of the producer as it is from that 
of the consumer, That the products have reached bed- 
rock is the general opinion held. All shingle mills are 
again in operation and there is some encouragement over 
a recent stiffening of prices. 

Logging operators are in no rush about opening up 
camps, inasmuch as they are by no means satisfied with 
the peevailing prices. It is claimed that, contrary to what 
has been the general opinion, there is by no means a heavy 
surplias. 

Considerable interest is taken in the recent action of the 
State Federation of Labor in declaring tor an eight-hour day 
for loggers, to go in effect May 1. That the decrease in 
hours will not become effective is treely expected. With a 
surplus of labor in nearly every section of the country, it 
is held that this year would be hardly a good one to seek 
to cut down hours. 

Local people who own some timber in British Columbia 
were interested in a report that reached here last week that 
the Canadian Government contemplated placing an export 
tax of 15 cents a thousand on all cedar shingles. Such a 
tax would help the local industry and discourage American 
manufacturers who might contemplate starting plants over 
the berder with a view of shipping shingles back to Uncle 
Sam's domain. 

Abnormally high tides caused inconvenience early last 
week. Only one other tide in twenty-five years was as high 
at Mukilteo. 

A timber contract and additional sale were recorded here 
last week by the Skewis Lumber Company to T. N. Williams 
& ©o., involving timber on a section in Pierce County, the 
consideration being $61,400, 

Roland H. Hartley, of the Clough-Hartley Mill Company, 
according to his friends, will be a candidate for the Re- 
publican nomination for congressman in this district. He 
is one of the best known lumbermen in this section and has 
a wide following. Ile served satisfactorily as mayor of 
Everett a Tew years ago. 

The steamer Strathdon arrived Monday to load 1,000,000 
feet of lumber at the Canyon and Weyerhaeuser mills. The 
schooner A. M. Baxter is loading 1,000,000 feet of lumber at 
the Crown plant at Mukilteo for Tilo, Hawaiian Islands. 
The schooner Prosper is loading 1,000,000 feet of lumber at 
the Crown plant for Papite, South Sea Islands. The barken- 
tine James Tuft sailed for China with a cargo of about a 
million feet of lumber, loaded at the Crown mill. The 
steamer Falcon cleared from the Crown plant with 500,000 
feet of tumber for Wilmington, Cal. The steamer Tallac 
cleared for San Francisco with a cargo of poles from the 
J. UH. Baxter Company. 

BPP LDL LILI IIIS 

ON THE Pocatello Forest, Idaho, 230,000 trees were 
planted during the last year, and almost half a million 
in the last three years, fully three-fourths of which are 
alive and doing well. 





HOLDS ITS ANNUAL MEETING, 


RAYMOND, WASH., Jan. 24.—Last week the Willapa 
Lumber Company, which operates the largest lumber 
manufacturing plant here, held its annual meeting at 
Which a number of out-of-town stockholders attended. The 
trustees elected were: W. KE. Bliven, New York, N. Y.; 
J.S. MeKee, Muscatine, lowa; J. H. Kendig, Muscatine, 
lowa; W. L. McCormick, Tacoma, Wash.; R. H. Burn- 
side, Raymond, Wash.; 8. M. Bomber, Raymond, Wash. ; 
T. H. Donovan, Raymond, Wash. This board is com- 
posed of the same members as last year with the excep- 
tion that Mr. Donovan succeeds the late I. C. Schoe 
maker in its membership. 

The officers elected were: W. EK. Bliven, president ; 
RK. 11. Burnside, vice president; W. L. McCormick, treas- 
urer; Iloward Jayne, secretary, and S. M. Bomber, 
assistant secretary and assistant treasurer. The only 
changes among the officers is the election of Howard 
Jayne to succeed the late F. C. Schoemaker as secretary 
of the company. 

Mr. Burnside, vice president of the company will have 
general supervision of its entire activities. Mr, Jayne, 
the new secretary of the company, will have charge of 
its sales. 

The Willapa Lumber Company is one of the largest, if 
not the largest, manufacturers of high-grade spruce lum- 
ber on the Pacifie coast. Its plant has been greatly im- 
proved and its capacity increased during the last year. 





R. 1. BURNSIDE, RAYMOND, WASH. ; 
Vice President Willapa Lumber Company. 


Among the new equipment recently added to this plant 
is one thing that is a novelty on the Coast as it has been 
installed in only two or three other plants in this section 
of the country, namely, a 3-band gang. The company 
manufactures both fir and spruce, specializing in shop 
lumber, particularly spruce shop. 

J. H. Kendig, Muscatine, Iowa, one of the trustees 
of the Willapa Lumber Company, is spending several 
weeks on Willapa harbor. 





IMPROVEMENT ON GRAYS HARBOR. 


ABERDEEN, WASH., Jan. 24.—There is a better feeling 
among millmen on Grays Harbor and while demand has 
improved little inquiries are much more numerous than 
a few weeks ago, with orders coming along in better 
shape. 

Speaking of the situation, W. B. Mack, manager of 
the S. E. Slade Lumber Company, of Aberdeen, likened 
the lumber situation to a person sitting on springs, with 
every additional order received causing an upward tend- 
ency of the market. Mr. Mack says ties have advanced 
50 cents all along the line. 

The logging situation on Grays Harbor is firm, prices 
holding stiffly at $6, $9 and $12. The supply is light 
and mills are cutting 2,000,000 feet of logs a day more than 
is being put in. In other words, with all the mills on the 
Harbor running, with the exception of the Federal mill and 
two running night. and day—those of the Grays Harbor Lum- 
ber Company, and the Hoquiam Lumber & Shingle Company— 
the capacity is about 3,000,000 feet a day, while the log 
input is abeut a million feet a day, as few of the camps are 
running. The Saginaw Timber Company is running one and 
expects to start two more between now and the first of the 
month. The Coates-Fordney Logging Company started one 
camp the first of this week and will put in two more. The 
Polson Logging Company is running about half capacity. 
The Slade-Wells Logging Company will start going about 
February 1. By March 1 there is likely to be a great 
searcity of logs with mills continuing to operate on their 
present basis. 

The Pacific Lumber Agency, which handles the output of 
the Donovan Lumber Company, Wilson Bros. Lumber Com- 
pany, A. J. West Lumber Company, S. E. Slade Lumber 
Company and American Mill Company, of Aberdeen, the 
National Lumber & Box Company, of Hoquiam, the Colum- 
bia Box & Lumber Company, of South Bend, and the Cram 
Lumber Company, Quinault Lumber Company and the Wil- 
lapa Lumber Company, at Raymond, Wash., is getting its 
organization in shape for an active year’s business under 
the management of A. L. Davenport. Sales are under the 
supervision of Felix Lamar, Changes have recently been 
made in the sales force, including the engaging of S. B. 
Cogshall. With the large output that the Pacific Lumber 
Agency has to market and its facilities for handling the 
trade, it promises to have an excellent year. 

There is probably no busier plant in the western country 
than that of the Hoquiam Lumber & Shingle Company, of 
which R. F. Lytle, now a resident of Portland, is president. 
Here is to be found an up-to-date mill organization, under 
the supervision of George B. Maxwell, who knows how 
to manufacture economically lumber, and the sales are looked 
after by Wales Bryden, formerly in the wholesale business 
in Seattle and a young man who is in touch with eastern 
market conditions. The Hoquiam Lumber & Shingle Com- 
pany is represented by .salesmen in the middle West and is 
this year catering strongly to this trade. 

Frank J. Shields, manager of the North Western Lumber 
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Extra “A* Red Cedar Shingles 
Made b 
THE JOHN McMASTER SHINGLE CO. 
Sold only by 


CARSTENS & EARLES, Inc., - Seattle, Wash. 

















: WaoRTH READING 


MANY retailers have despaired of 
ever finding a place to buy abso- 
lutely uniform 





Vertical Grain Flooring. 


They often have little jags left 
over that don’t match up with the 
last purchase. 


If they would give 


Atlas Quality Flooring 


a trial, however, they would find 
an ideal product. 


For It’s Guaranteed Uniform. 
At LUMBER COMPANS 
: SEATTLE, WASH. ee 


Hook up Now 
with Better 


/ SERVICE 


on that West Coast stuff you’ve been 
buying and let us show you why we 




















hold our customers on 


Long Fir Timbers, Ties, Railway, 
Mine and Car Material, Special 
Bills and Yard Stock; Cedar Sid- 
ing and Shingles. 


Straight or Mixed Cars. 


A.W. Miller Saw Mill Co. 


SEATTLE, WASHINGTON 
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Delivered Prices 


— ON— 


WASHINGTON RED CEDAR 
SIDING AND SHINGLES 


(one price to all ) 

We intend to use this department regularly to go before the 
entire trade quoting delivered PRICES on Washington Red 
Cedar Siding and Shingles. 

These PRICES are REVISED WEEKLY BY WIRE and are 
good from one issue of the American Lumberman to the next 
on all orders sent in and accepted by wire. 

All orders are accepted on delivered basis only. 

PRICES F.O. B. SEATTLE: 
Extra *A* Shingles ( 160 Ibs. )$1.60 | Standard “‘A’’ Shingles(160 Ibs. )$ .65 
Extra “Clears” (180 Ibs.) 1.85 | Choice “‘A”’ Shingles (180lbs.) .75 

6 inch Red Cedar Siding 4-16 feet: 

“Clear’’ $18.50 per M. “*A’’, $17.50. “‘B’’, $11.50. 

For prices of 4.in. siding add $1.00 per M to the price of 6 in. siding. 

For PRICES DELIVERED YOUR STATION ADD to Seattle 
price amount in column opposite your rate in following table: 








Freight on Shingles and Siding. 
= : x 2 
- - : oa 
sz 6UES=Og sz E606 g 
Ss a® ow oa aoe 

$ £3 2 32/2 52 32 32 
ae 4 cto asia &% so aa 
.50 80 Ss 3.50 | .76% 1.22 1.38 5.35 
55 88 99 3.85 | .¢7@ 1.23 1.39 5.40 
-60 -96 1.08 4.20 | .774 1.24 1.40 5.45 
624 1.00 1.13 4.40 | .78 1.25 1.40 5.45 
63 1.01 1.13 4.40 | .784 1.26 1.41 5.50 
634 1.02 1.14 4.45 } .79 1.27 1.42 5.55 
-64 1.02 1.15 4.50 | .794 1.27 1.43 5.55 
644 1.03 1.16 4.50 -80 1.28 1.44 5.60 
65 1.04 1.27 4.55 | .804 1.29 1.45 5.65 
-654 1.905 1.18 4.60 81 1.30 1.46 5.65 
66 1.06 1.19 4.60 | .81} 1.30 1.47 5.70 
664 1.06 1.20 4.65 | .82 ii 1.48 5.75 
-67 1.07 1.2 4.70 -824 1.32 1.49 5.80 
674 1.08 1.22 4.75 83 1.33 1.49 5.80 
68 1.09 1.22 4.75 | .834 1.34 1.£0 5.85 
684 1.16 1.23 4.80 | .84 1.34 1.51 5.90 
69 1.10 1.24 4.85 | .844 1.35 1.52 5.90 
694 1.11 1.25 4.85 | .85 1.36 1.53 5.95 
70 1.12 1.26 4.90 | .854 1.37 1.54 6.00 
.704 1.13 1,27 4.95 | .86 1.38 1.55 6.00 
on: 1.14 1.28 4.95 | .864 1.38 1.56 6.05 
714 1.14 1.29 5.00 | .87 1.39 1.57 6.10 
By 3 1.15 1.30 5.05 | .874 1.40 1.58 6.15 
24 1.16 1.31 5.10 | .88 1.41 1.59 6.15 
73 1.17 1.3 5.10 884 1.42 1.59 6.20 
.73k 1.18 1.32 5.15 | .89 1.43 1.60 6.25 
74 1.18 1.33 5.20 | .894 1.43 1.61 6.25 
744 1.19 1.3 5.20 90 1.44 1.62 6.30 
Py £3) 1.20 1.35 5.25 .904 1.45 1.63 6.35 
.754 1.21 1.36 5. -91 1.46 1.64 6.35 
.76 1.22 L327 5.30 }| .914 1.47 1.65 6.40 





Wire your orders night lettergram to 


The L. R. Fifer Lumber Co. 


1133 Henry Bldg., SEATTLE, U.S. A. 











(- =) 
White Building 


Henry Building 
Cobb Building 


The first two of these are the headquarters 
for more than a hundred lumber, timber, 
logging and machinery concerns. Might as 
well have the same comforts and conveni- 
ences enjoyed by them when you decide to 


Open an Office in the 
Pacific Northwest. 


We own and operate the three buildings 
named above and can accommodate you 
with space to meet your requirements. 


For farther information write to the 


Metropolitan Building Co. 


White Bldg., SEATTLE, WASH. 
—) 


UPERICE 
> EMBER 


509 White Building 

















We have a nice assortment of Fir 
Dimension and Uppers ready for imme- 
diate shipment. Send us your orders 











For Yard Stock , 












Company, of Hoquiam, who took charge of the company’s 
affairs and became its vice president and manager in De- 
cember, seems to be a man who can handle lots of work 
without its troubling him much. He has been manager of 
the Northwest Lumber Agency in Tacoma since its organiza- 
tion and now devotes two or three days a week to it in 
Tacoma and spends the balance of the time at Hoquiam, 
returning to his home in Tacoma each Friday night. 

The National Lumber & Manufacturing Company’s plant 
at Hoquiam is running steadily and shipping heavily for 
this season of the year. Manager-‘Tebb reports orders much 
more numerous with a firmer feeling in the market and 
says that his company will advance dimension the first of 
the month, which owing to its scarcity is in strong demand. 
Other items also will be pushed upwards. Mr. Tebb is quite 
optimistic regarding the outlook for this year’s business. 





ON BELLINGHAM BAY. 

BELLINGHAM, WASH., Jan. 24.—There is an improve- 
ment in the tone of the lumber market if the unusual 
activity of the mills of this city is a criterion. Of the 
six large lumber and shingle mills in this city five are 
in operation, and the other, the Whatcom Falls mill, will 
be running by Wednesday of next week. The Whatcom 
Falls Mill Company’s plant cuts cedar exclusively. The 
market for cedar products has been extremely dull for 
several weeks, hence the closedown of this plant for an 
extended period. President George W. Loggie, however, 
plans to renew operation, fixing Tuesday or Wednesday as 
the time to turn the wheels and set the small army of 
employees to work. Prices on cedar siding and other cedar 
products are yet off to an unsatisfactory degree, but there 
is hope for a break for the better. During the extended 
closedown President Loggie has made extended improve- 
ments and repairs, including new machinery, etc. 

Mill B of the Bloedel Donovan Lumber Mills is in oper- 
ation at the Lake Whatcom plant, and Mill A will be 
running within a short time. The Bellingham Bay water- 
front is undergoing extensive repairs and improvements, 
including electric power. The managers plan to have the 
plant in readiness for active service by May 1, the date 
when it is expected the Panama Canal will be ready for 
ships to pass through. 

Logging camps of Whatcom and Skagit Counties are 
running to capacity. 

Shingle prices are not satisfactory, but there is a general 
belief that a marked improvement is due. 





ON THE WILLAMETTE RIVER. 

PORTLAND, ORE., Jan, 24.—Fire caused about $125,000 
worth of damage at the plant of the Portland Lumber 
Company January 21, when about 4,000,000 feet of 
lumber was burned. The destruction was confined largely 
to the docks and cut material. The loss is said to be 
fully covered by insurance and repairs will be made 
at once. The main mill was not damaged. 

The Wheeler Lumber Company expects to start its 

mill at Wheeler in March. The mill will be one of the 
most modern in the country. The company filed a trust 
deed in Clatsop County January 12 whereby title to all 
its timber holdings in Clatsop and Tillamook Counties 
are transferred to H. B. Powell, trustee, as security for 
$450,000 in 6 percent bonds. 
_ QO. M. Clark, president of the Clark & Wilson Lumber 
Company, presided at a meeting January 9 at the Ore- 
gon Hotel of the members of the Columbia River Log- 
gers’ Association and mill companies that operate log- 
ging camps in this district. The meeting was in the 
nature of a banquet and covers were laid for thirty-five. 
The various phases of the situation and the outlook for 
the future were discussed. 

The new Oregon Hotel will henceforth be known as 
the Benson Hotel, the owner, 8. Benson, having decided 
to conduct the hotel through a manager instead of leasing 
it to a corporation as in the past. Mr. Benson is a retired 
logger and lumber manufacturer of Columbia River fame and 
completed the hotel, which is one of the finest on the Pa- 
cific Coast, at a cost of about $1,000,600. A few days ago 
he purchased 220 acres embracing Gordon Falls, near Port- 
tand, with the idea of turning it into a natural playground 
for the public. He will retain title to the land but will 
have it developead by a landscape gardener with a view of 
conducting it much on the same order as the Busch Gardens 
in Pasadena, Cal. 

The Portland Public Dock Commission this week purchased 
waterfront property on the east side of the river, adjoining 
the dock of the Standard Box & Lumber Company, upon 
which will be erected at once wharves for use in handling 
freight from that district. The commission has practically 
decided to utilize the Jefferson Street levee as a lumber 
dock for Willamette Valley mills. This will give the valley 
mills a splendid opportunity to tuke advantage of the water- 
shipping facilities of Portland. 

The Portland Port Commission has decided to put a 
dredger to work in the upper harbor to deepen the channel 
to the mills south of the Hawthorne bridge, these mills be- 
ing the Portland Lumber Company’s, the Inman, Poulsen 
Lumber Company's, the West Side Lumber & Shingle Com- 
pany’s and the Multnomah Box & Lumber Company's. At 
resent the channel to these mills is 21 feet at low tide, but 
y dredging it will be given an additional depth of four or 
more feet. 

The West Oregon Lumber Company, of Linnton, has added 
two 72x18 Casey-Hedges boilers to its plant, a timber shed 
and two additional dry kilns, 22x84, with four compart- 
ments. 

H. M. Sawyer, of the logging firm of Sawyer & McRay, 
Ketchican, Alaska, was a Portland visitor recently. His 
company logs spruce. Three donkeys are used in the opera- 
tions. Mr. Sawyer was formerly operating in the Columbia 
River district. 

George C. Salt, of the George C. Salt Lumber Company 
(Ltd.), Vancouver, B. C., was in Portland last week. Mr. 
Salt said his section of the world is in fairly prosperous 
condition. i 

The keenest of interest is displayed here by the public in 
the improvement to deepen the Columbia River bar so that 
it will be open at all times and under all conditions of 
weather to the largest vessels that may visit the Pacific 
Ocean upon the completion of the Panama Canal. The 
channel now has a good depth—27 feet—but it is desired 
to obtain a depth of 40 feet at low water. The Government 
has decided to increase the capacity of the bar dredge 
Chinook and it is urged that another dredge to cost $1,500,- 
000 be built without delay by the Federal Government. 

William D. Wheelright, president of the Pacific Export 
Lumber Company, of this city, has just been presented with 
the compliments of the Japanese Government, a handsome 
and costly silver vase, in recognition of his valuable aid in 
furthering the pleasant relations existing between the 
Japanese and the American Governments. The vase was 
forwarded through Baron Nobuaki Makino, the minister for 
foreign affairs in Tokio and Japanese Consul Morizo Ida at 
this port. 

Construction of the sawmill of the Wheeler Lumber Com- 
any at Wheeler, Tilamook County, is about finished and 
fe is expected the plant will begin sawing in the spring. 
The sawmill is equipped with a 10-foot band saw and an 
84-inch edger, an 11-saw slasher a 22-saw air lift trimmer, 
one upright and one horizontal resaw, a ready sizer and 
automatic lumber stackers and unstackers. There will be 


six fireproof dry kilns and a planing mill fully equipped. 
The power house will develop 1,200 horsepower and 700 
horsepower of this will be steam and used to drive the 
heavy sawmill machinery. ‘The remaining 500 horsepower 
will be converted into electricity to drive the planing mill 
and small outlying moving parts. In addition to this there 
is a machine shop and all other equipment that goes with 
a sawmill plant. The mill will have a capacity upward 
of 150,000 feet daily and the company owns enough timber 
to keep the plant running thirty years or more. The com- 
pany is building a town with homes for employees. The 
work of construction is under the supervision of Frank 
Patchell. 

The Duncan Lumber Company, of which George M. Dun- 
ean is president, advises that it has arranged to market 
the entire rail output of the Beaver Lumber Company, 
whose plant is at Prescott, Ore., on the Columbia River, 
between Portland and Astoria. ‘This plant is up to date 
and well equipped to make excellent lumber. In addition 
the Duncan Lumber Company does a general wholesale busi- 
ness in lumber, ties, timber, railway and car material. 
In order to accommodate its increased business the Duncan 
company has moved from the Railway Exchange Building 
to suite 605-607 Northwestern Bank Building, this city. 
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IN THE WESTERN PINE COUNTRY. 


Attorneys Ask for a Rehearing in Contest Over Boom 
Rights—Better Business Conditions Expected in 
Near Future. 

SPOKANE, WASH., Jan. 24.—Beginning Monday morn- 
ing, extensive repairs will be made on the mill of the 
Blackwell Lumber Company at Coeur d’Alene, according 
to statement made by R. M. Hart, secretary. At the 
end of three weeks all will be in readiness to operate. 
Blacksmiths and machinists have returned from the com- 
pany’s tie plant at Fernwood after putting the mill in 
repair for next season’s run. Mr. Hart says that when 
the big mill at Coeur d’Alene starts, day and night 
shifts will be employed. There is about 8,000,000 feet 
of logs in the company’s boom. This supply is expecteu 
to be sufficient to keep the mill busy until shipments will 
have been made trom Fernwood camps. The com- 
pany has been shipping lumber daily during the last 
two months, putting the yard stock at low ebb. 

Attorneys for the Stack-Gibbs Lumber Company will 
ask for a rehearing in the decision handed down last 
week by the Idaho Supreme Court in which the Cameron 
Lumber Company wins over the Stack-Gibbs company in 
the contest waged over the booming rights in the Coeur 
d'Alene river. The annual run on the river at this point 
is about 50,000,000 feet of logs, and the Cameron company 
asks 45 cents per thousand for sorting. In past years the 
Stack-Gibbs Lumber Company alone has frequently sent 
down 30,000,000 feet of logs, and it has been carrying on 
the present fight in order to prevent paying a sorting rate 
on this large quantity. 

Z. E. Hayden, vice president of the F. R. Woodbury Lum- 
ber Company, which a couple of weeks ago decided to open 
a string of yards in the Okanogan country in central 
Washington, will spend much of his time in the district 
during the next few months, arranging for the establish- 
ment of the yards. 

W. L. Duffy, of the Northern Lumber Company, of this 
city is the proud father of a nine-pound daughter, born 
this week at Sacred Heart hospital. Mr. Duffy is promi- 
nent in Hoo-Hoo circles. 

M. H. Wolfe, supervisor of the Coeur d’Alene National 
Forest, is on an inspection trip gathering data on the 
cruising of timber and the work of reforestation. It is 
the policy of Mr. Wolfe in the administration of the forest 
to dispose of 50,000,000 feet of timber annually for lumber 
and mining purposes and to plant sufficient area with 
young trees to bring about an equal amount in growing 
timber. 

Looks for a Brighter Future. 

That the way is now clear for a better business in all 
lines is the belief of C P. Lindsley, vice president of the 
Craig Mountain Lumber Company, with offices in this city. 
He is of the opinion that the new currency measure will 
enable business men to provide means for legitimate carry- 
ing 6n and expansion of business in all lines of industry 
and that in the past while there has been real estate and 
other booms the future is now going to bring forth great 
development alons all industrial lines, including lumber. 
Mr. Lindsley has studied the situation carefully and_ be- 
lieves that the present year will show that his belief is 
warranted. The Craig Mountain Lumber Company’s plant 
at Winchester, Ida., is closed for the winter but will begin 
operation in the early spring, cutting its well known Craig 
Mountain cork pine. This name is applied to its lumber 
because it grows on Craig Mountain, which is not really 
a mountain but a plateau of a wide area covered with pine 
timber growing at an elevation of over 4,000 feet above 
sea level on land that is desirable for agricultural pur- 
poses when cleared. Owing to the altitude this pine is 
soft and light, hence the term, Craig Mountain Cork Pine. 

Z. E. Hayden, for the last two years city commissioner, 
is now back in the lumber business as vice president of 
the F. R. Wceodbury Lumber Company, with offices in the 
Realty Building and retail yards in eastern Washington. 
F. R. Woodbury is president. Recently they have installed 
several new yards in the Okanogan country. 

During the year just past the McGoldrick Lumber Com- 
pany, of this city, had a very fair business according to 
J. P. Reardon, secretary and treasurer, who has charge 
of sales. Although the first part of the year was excep- 
tionally good and the latter part quiet, the average was 
not so bad as the last few months would indicate. Mr. 
Reardon has devoted his life to selling lumber in the middle 
West, with headquarters in Minneapolis and later at Spo- 
kane and is as well posted on market conditions as any 
one in the Inland Empire. He is far from being pessimistic 
and believes that there will be a gradual resumption of 
old-time business conditions as the year progresses. 





IN THE KOOTENAI COUNTRY. 


SANDPOINT, IpA., Jan. 26.—The condition of the lum- 
ber market seems to be considerably more satisfactory 
than it was several weeks ago. There is slightly more 
optimistic feeling with more orders and a number of 
the mills either starting up or working longer shifts. 
Within the last few days there have been falls of snow 
which have materially helped both the rancher and the 
logger who have any hauling to do. 

M. H. Wolfe, supervisor of the Coeur d’Alene forest, 
is making a trip through the eastern part of the forest 
in the Wallace country for the purpose of gathering in- 
formation upon the probable cost of cruising and the 
reforestation of burned off and barren parts, 

Prof. H. C. Shattuck, of the University of Idaho, has 
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received word from Washington that the Idaho delega- 
tion there has introduced a bill providing for an appro- 
priation of $10,000 to assist him in his notable work in 
experimenting in the clearing of logged-over lands by 
the destructive distillation method. 
A large party of Canadians last week visited the forestry 
department of the University of Idaho to inspect the by- 
roducts laboratory preparatory to establishing a similar 
ne at Cranbrook, B. C., in the next three or four months. 
they brought with them a number of samples of wood from 
whieh Professor Shattuck distilled tar, resin, creosote, tur- 
mtine, pitch, oil and other marketable substances. Also 
yrofessor Shattuck gave them an illustrated lecture show- 
ing how 220 gallons of acid liquid had been taken from a 
low pine stump with a device costing less than $16, and 
such character that one man can operate twenty of them. 
ofessor Shattuck estimates that with this device, the 
patent of a Priest River man, land can be cleared for $7 
, acre. ‘The visitors were J. Lafon, assistant forester for 
Uritish Columbia; C. D. McNabb, of the Baker Lumber Com- 
pany, of Waldo, B. C.; A. K. Leicht, of the East Kootenai 
}umber Company, of Jaffray, B. C.; KE. L. Staples, of the 
“tis Staples Lumber Company, of Wycliff, B. C.; ea! 4h 
\ioore, of Blairmore; B. C. H. Hanson, of Cranbrook and 
tt. H. Holmes, of Coleman, Alberta. 





FLATHEAD VALLEY LUMBER NEWS. 

KALISPELL, Mont., Jan. 24.—So far this month de- 
mand has been equally as good, if not better, than it 
was during January, 1913. Most of the mills have suf- 
ficient business booked to keep their shipping depart- 
ments working full time and nearly to capacity. Prices 
ire a little stronger than they were at the beginning of 
the year and it looks as if better prices will prevail as 
the season advances. Prospects now are that the de- 
mand will be fairly good from points in the Dakotas 
and eastern Montana this year. Crops are looking good 
and a heavy influx of settlers is expected early in the 
spring. Many large irrigation projects will be started 
this year and considerable railroad building is contem- 
plated. 

With a heavy fall of snow, prospects for loggers in 
the Kalispell district have begun to brighten. The first 
fall coming Sunday caused a rushing to the camps. of all 
available men and teams and the work has begun in earnest. 
on account of the lack of snow and the fact that the ground 
was perfectly bare up to that time, woods operation was at 
a standstill and several of the camps had laid off all men. 

Kenneth Weil, a son of C. A. Weil, president of the 
Eureka Lumber Company, of Eureka, Mont., has been pro- 
moted by the lumbering concern by which he is employed 
in Alberta, and is now manager of one of its yards at 
Lethbridge. 

The Somers Lumber Company, of Somers, Mont., has a 
large force of millwrights repairing and overhauling its saw 
mill preparatory to this season’s run. 

The Chicago, Milwaukee & St. Paul Railway has decided 
to proceed with a part (113 miles) of its elaborate electrifi- 
cation project. 

The Flathead National Forest has completed a_ contract 
with John Hogan, for a timber sale near Belton, Mont. Mr. 
Hogan will begin logging at once. The logs will be sold 
to the Somers Lumber Company of Somers, Mont. 

A deal has been closed whereby the Hutchinson Lumber 


Company, of Whitefish, has bought 500 acres of choice 
timber from Baker Bros. The tract of land lies north of 


that town and adjacent to its saw and planing-mill plant. 
This is an exceptionally fine body of timber and added to 
the company’s already large holdings will give sufficient 


timber for several years’ operations. 
The total receipts from national forest activities from all 
2,391 


for the 


sources 


year ending June 30, 1913, 
of which $586.596.70 was returned to the several 
s for school and road purposes. ‘Total receipts for 
Montana amounted to $260,952.60. Of this $65,238.15 was 
available to the counties within which the national forests 
are located for school and road purposes; $26,095.26 
was available for the construction of wagon roads in the 
State of Montana. 

The Kalispell Lumber Company, which has been using 
electricity for power purposes in operating its planing mill 
and factory the last few years, is making preparations to 
use steam for power purposes. Logging operations at Athens 
are well advanced and the company expects to cut out about 
5,000,000 feet there the coming season. 
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LOS ANGELES HARBOR LUMBER NOTES. 


San PeEpRo, CAL., Jan. 26.>-Last week’s arrivals were 
light, being less than 6,000,000 feet. 

Another maritime freight-carrying service has been 
added to the many lines making this port, the West 
Coast Steamship Company announcing the creation of 
a freight department. Otis Goodman, formerly of the 
San Francisco & Portland Steamship Company, has 
been appointed as contracting freight agent here. 

The move of the West Coast company is of much in- 
terest to jobbers, as boats of this company call at a 
number of ports not visited by the vessels of other com- 


panies. This service is from Los Angeles to San Francisco 
fureka, Coos Bay, Grays Harbor, Portland, Seattle and 
Aberdeen. 


As a result of the fire in the E. K. Wood Lumber Com- 
pany’s yards last week, when 8,000,000 feet of lumber was 
destroyed with a total loss of over $200,000, the local 
chamber of commerce has requested the fire commission 
of Los Angeles to provide a tug for the proper protection 
of the harbor. The commercial organization also requested 
the installation of an automobile pumping engine in the 
harbor district and the installation of a stationary pumping 
engine to be attached to the salt water mains to provide 
plenty of pressure in the event of another fire among the 
lumber yards. 





AT THE SOUTHERN CALIFORNIA METROPOLIS. 


Los ANGELES, CAL, Jan. 23.—Despite the feeling 
among local lumbermen that beginning with the first of 
the year lumber prices would go up, prices continue to 
remain practically what they were at the end of 1913. 
Orders are now common, but prices do not respond. 

Two billion feet of timber, twice as much as there is 
in the Angeles forest of southern California, will be sold 
at auction by the Government in the Haibab National Forest 
of Arizona some time after June 15, 1914, according to 
advices received recently by R. H. Charlton, supervisor of 
the Angeles forest. The process of marketing this timber 
will entail the construction of a railroad 200 miles long. 
It will be necessary to build this line to penetrate the large 


area of pine timber involved and to remove the cut product 
to the nearest market at Richmond, Utah. According to 
Mr. Charlton, it is likely that this timber, all of which is 
western yellow pine, will yield from $2 to $2.50 a thousand 
feet on the stump, bringing more than $2,000,000 to the 
Government. 

P. KE. Hugo has been appointed the local representative of 
Wilson Bros. & Co., of San Francisco. His offices are in 
the Equitable Building at First and Spring Streets. 

The Newhall Lumber Company has been admitted to 
membership in the Southern California Retail] Lumber 
Dealers’ Association. D. M. Atkinson is the owner of the 
Newhall Company. 





FROM THE GOLDEN GATE. 

San Francisco, Jan. 24.—January 1 M. A. Leach, well- 
known in California pine circles, became sales manager 
and general superintendent of the C. D. Danaher Pine Co., 
with headquarters at Camino, Cal., succeeding Frank A. 
Boole, who retired several months ago to engages in business 
for himself. Mr. Leach was for years associated with dif- 
ferent concerns in lumber manufacturing in California and 
for two years was general manager of the Madera Com- 
pany’s lumber plants at Madera and Pearson, Mexico, at the 
head of which at that time was Hiram C. Smith, a’ former 
California lumber operator. _When Mr. Smith disposed of 
his holdings in the Madera Company he became heavily in- 
terested in the Durango Lumber Company in the State of 
Durango, Mexico. Mr. Leach contracted to handle the log- 
ging and manufacturing of that company and continued to 
do so until the revolution in Mexico made it necessary to 
close the plant. 





TROUBLE AND LITIGATION 


Incompetent Surveying Causes Litigation. 


DULUTH, MINN., Jan. 28.—Incompetent surveying of the 
lands around Cedar Island Lake on the Mesaba range has 
led to a large amount of very expensive and long litigation. 
The original survey resulted in placing Cedar Island Lake 
on the maps one mile from really where it existed. This 
is an iron ore and timberland country and much of the 
timber was cut on the basis of the surveys and now has to 
be accounted for to homesteaders who have established 
their titles after long litigation. In one case a homesteader 
has succeeded in securing a verdict for over $28,000, in- 
cluding interest, for an estimated 1,500,000 feet of pine on 
his homestead, which pine was cut in accordance with the 
old surveys. 











SHREVEPORT, La., Jan. 24.—On request of the board of 
directors William Winter has been appointed receiver by 
United States Judge Alex Boarman for the Vordenbaumen 
Lumber Company (Ltd.), of Lafayette. Judge Boarman also 
issued an order restraining Sheriff LaCoste and others of 
Lafayette Parish from proceeding further with the adver- 
tisement, sale, disposition or control of any of the property 
or assets of the company under a writ of the district court 
of Lafayette Parish in a suit entitled First National Bank, 
of Lafayette, O. B. Hopkins et al against Vordenbaumen 
Lumber Company (Ltd.). The hearing of the matter was 
fixed for January 26 at Alexandria before Judge Boarman. 
The schedule shows debts aggregating $75,765 and assets 
$105,332. 


SAVANNAH, Ga., Jan. 28.—An examination is being made 
of papers found in an old trunk in the warehouse of John 
J. Woodside, of Atlanta, with a view of clearing the title of 
Hal. H. Bacon, of Savannah, to 1,000 acres of timberland in 
north Georgia, which is included in the tract recently taken 
ever by the United States Government as a forest reserve. 
The case has been on trial in the United States court before 
Judge Newman this week and evidence has been submitted 
with a view to upholding Bacon’s title. The process of 
proof is very difficult. The land in question was first 
granteé by the State to L. F. Harris and M. B. Millen. Mr. 
Woodside happened to be a juror in the court and was lis- 
tening to the case. He suddenly recalled that about five 
years ago an old trunk had been left at his warehouse by 
Loring P. Milien. He was about to sell it for storage a 
short time ago, when an examination disclosed the old docu- 
ments, and he held it. It has now been disclosed that these 
papers may prove important in connection with Bacon’s 
claim and they have been turned over to attorneys for ex- 
amination. 





New YorK, Jan. 27.—A petition in bankruptcy has been 
filed against the Gochnour Soble Company, wholesale lum- 
ber dealer at 1 Madison Avenue. ‘The liabilities are listed 
at $5,000 and assets $500. 


CARRABELLE, FLA., Jan. 28.—The Judson Lumber Corpora- 
tion was thrown into the hands of a receiver this week; 
W. C. Cates, of White Springs, being named as permanent 
receiver. The plant is estimated to be worth $400,000. 


BuFFaLo, N. Y., Jan. 28.—E. C. Atkins & Co. and Charles 
Hebard & Sons, of the State of New York, filed in the 
United States district court here, January 24, suit in equity 
against Alfred C. Doebler, proprietor of the Charles G. 
Doebler planing mill, North Tonawanda. The claim amounts 
to $3,000. The total of his secured and unsecured indebted- 
ness is $20,000. 


OAKLAND, ME., Jan. 27.—Three Portland creditors of the 
Schmick Handle & Lumber Company have filed a petition in 
involuntary bankruptcy against the company in the federal 
court. Their claims amount to only $1,000, but they allege 
there are more than twelve creditors. 


West Rupert, VT., Jan. 26.—An involuntary bankruptcy 
petition has been filed against the West Rupert Lumber 
Company. ‘The liabilities are listed as $11,652 and assets, 
$26,600. 


SraMrorD, Conn., Jan. 28.—An involuntary petition in 
bankruptcy has been filed against the Stamford Mill Work 
Company. 


27.—An involuntary bankruptcy 


PINEVILLE, Ky., Jan. U 
filed against the Straight Creek Lumber 


petition has been 
Company. 


West HopoxkeEn, N. J., Jan. 26.—A receiver has been ap- 


pointed for the Gardner & Rendall Lumber Company. 


Morton, WASH., Jan. 


28.—F. J. Partridge has been ap- 
pointed receiver for the 


Winehart Lumber Company. 


ATLANTA, GA., Jan. 27.—The Georgia Pine Manufacturing 
Company has been petitioned into bankruptcy. 


OscroLa, ARK., Jan. 28.—A receiver has been appointed 
for the Young Commission Company. 


PITTSBURGH 





For Quick 
Sale 


od 


We will make special’ 
inducements on 


300,000 Feet <~ 


4-4 Sound Wormy 


White Oak 


Prompt attention given inquiries. 


Babcock Lumber Co. 


PITTSBURGH, PA. 














TIMBER 
TIES 


_LET us 
- QUOTE You 
“PRICES 


THE GERMAIN COMPANY 


| PITTSBURGH, PA. 




















INUULLUNAU00 ANAL 


IDAHO 
White Pine Specials 


1x12 No. 1 Common. 
1x12 No. 2 Common. 
4-4" 5-4" 6-4” 8-4’’ D Selects. 


, Good Dry Stock—Special Prices For 30 Days. 


Wm. Schuette & Co., Inc., Pittsburgh, Pa. 
LO nM Mn TT | 











SUNN AC 








FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White and Yellow Pine, Spruce, 
Hemlock and Hardwoods 


Kaw MV. PITTSBURGH, PA. 











North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and can give prompt service. 


Willson Bros. Lumber Co. 


PITTSBURGH, PA. 


Saw Mills Designed and Built 


Plans and Specifications prepared. Construction supervised. 
First class heavy millwright work. Entire plants surveyed. Ma- 
chinery for complete mills. Fire loss adjustments. Practical 


sawmill engineer. Can save you money. Highest testimonials, 


C.M. STEINMETZ °:°; Washington, D.C. 
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YOU WILL DO 
BETTER IN 


IOLED 








Tke Goodsell Mfg. Co. 


TOLEDO, OHIO. 
Wholesalers to the Trade Only. 


Doors 
Glazed Sash 
Interior Trim 


Send for 


5) 


Dealers’ Price Guide 





Prompt. Service—Our Specialty. 











F. W. Duttweiler Lumber Co. 


WHOLESALE 


Idaho White Pine 
California Redwood 
Lath and Shingles 


824-826 Spitzer Bidg.. TOLEDO, OHIO, 


Yellow Pine 
Hemlock 
Poplar 














C. A. Mauk Lumber Co. 


Manufacturers and Wholesalers 


PACIFIC COAST FOREST PRODUCiS 


Yellow Pine, Hemlock 
Red Cedar Shingles, Red Cedar Bevel Siding 





Shipped in Straight or Mixed Car Loads from Toledo Storage 


TOLEDO, OHIO. SEATTLE, WASH. 














The Gotshall Mfg. Co. 


( Main Office, TOLEDO, OHIO ) 


Oak, Ash, Hickory, Elm, Maple, Ete. 
Lumber, Timbers, Piling. 


MILLS. 
Toledo, Ohio—Band 
Elmira, Ohio 
Archbold, Ohio—Circular 
Whitmore, Ohio 


We manufacture and sell 
our own stock exclusively. 
Write us for stock list. 





e 








Mill Men Attention 





We are in the market for a large quantity of Gi in. No. 2 
S2S CM. Send quotations to us for i 
We wish to move 4-4 B and Better Finish. 
Also 1x8, 1x10 No. 1 Shiplap. 


aff tet Uh, 





POPLAR CYPRESS 
HEMLOCK & HARDWOODS 


WHOLESALE LUMBER 








youn 





The Collier - Barnett Co. 


Wholesale-Manufacturers 


HIGH GRADE 


Sash, Doors and all kinds of Millwork 
Plate, Art and Window Glass. 





We want your orders. 
Car Lots or Less. 





TOLEDO, OHIO 








eo 





LOCAL AND PERSONAL 








TO VISITORS IN CHICAGO: 


To enable your friends in the trade to reach 
you promptly advise the Information Bureau 
of the American Lumberman of your arrival, 
giving your hotel address and probable dura- 
tion of your visit. Inquirers can then obtain 
this information by telephone—Harrison 4687. 











Kk. L. French, of South Bend, Ind., was a visitor at 
Chicago lumber offices this week. 

A. C. Ebenreiter, of Kewaskum, Wis., spent several 
days in Chicago this week, calling on the trade. 

Kk. Hf. Trumpf, of St. Louis, Mo., paid Chicago 


lumber circles one of his periodical visits this week. 
Earl Bartholomew, of J. B. Ransom & Co., Nashville, 
Tenn., was in Chicago this week, looking after business 
and meeting friends. 
M. E. Thomas, 
illac, Mich., 
Wednesday 


W. C. Landon, president of the 
Lumber Company, Wausau, Wis., 
automobile show Wednesday. 


Clarence Christiansen, head of the coneern bearing 
his name, with offices in the People’s Gas Building, 
Chicago, visited the Milwaukee trade last Tuesday. 

W. J. Wagstaff of Oshkosh, Wis., was in Chicago 


this week feeling of the market. He says that he has 
had lumber 


Cad- 
and 


of the Mitchell Bros. Company, 
was in Chicago on business Tuesday 
of last week. 


Barker & Stewart 
was a visitor at the 


to sell but has not cared to offer it until 

now, 
\. R. Week, of the John Week Lumber Company, 
Stevens Point, Wis., was a Chicago visitor this week 


and said he 


was satisfied with the way trade conditions 
are shaping. 


George Ostrander, who represents the W. M. Ritter 
Lumber Company, of Columbus, Ohio, with headquar- 
ters in Chicago, is calling on the trade in the Missis 
sippi Valley this week. 

A recent visitor to Chicago was Frank N. Snell, gen- 
eral manager of the Louisiana Red Cypress Company, 
of New Orleans, La. Mr. Snell has been making his an- 
nual visit to the various lumber conventions and, as al 
ways, was spreading good cheer as he went. 


W. E. Vogelsang, sales manager of the Turtle Lake 
Lumber Company, of Grand Rapids, Mich., was in 
Chicago for a day last Wednesday. Mr. Vogelsang has 
no cause to complain, as his company, he said, has little 
stock for sale and stocks that are moving are bringing 
good prices, 


J. W. Benham, of the Naugle Pole & Tie Company, 
Railway Exchange Building, Chicago, and W. P. Bow- 
ring, secretary of C. H. Worcester & Co., Chicago, at- 


tended the annual meeting of the Northwestern Cedar 


men’s Association, held at Escanaba, Mich., Tuesday 
and Wednesday of this week. 
George H. Krudop, of Ft. Wayne, Ind., made a brief 


eall at the offices of the AMERICAN LUMBERMAN Wed 
nesday of the present week. Mr. Krudop is of the 
opinion that the various adjustments that have been 
made in the politicai and financial fields have left the 
way clear for a period of progress and prosperity. 


J. T. Phillips, vice president and general manager 
of the Diamond Lumber Company, Green Bay, Wis., 
spent a day or two in Chicago this week. Mr. Phillips 
has recently recovered from a serious illness and al- 
though looking rather peaked says he is worth ten 
dead men. He was accompanied by Mrs. Phillips. 

D. M. Wakefield, 


secretary and treasurer of the Faust 
Bros. Lumber 


Company, Paducah, Ky., was in Chicago 
Thursday. He had been calling on the trade of 
Indiana and Ohio and reported that although compe- 
tition was rather keen, he disposed of some fair quanti 
ties of oak and poplar. 


John Kaufman and Glen Kaufman of Phlox, Lang- 
levy County, Wis., were visitors in Chieago this week. 
They of the firm of John Kaufman & Co., manu- 
facturers of hemlock and hardwoods. The E, A. Thorn- 
ton Lumber Company, of Chicago, has bought its hem- 
lock stock for several years and their visit this week 
was to arrange for the cut of 1914. 


J. C. Knox, of Cadillac, 


on 


1 


are 


secretary of the Michigan 
Hardwood Manufacturers’ Association, was in Chi- 
eago last Wednesday, attending the meeting of the 
board of governors of the National Lumber Manufac- 
turers’ Association, and left in the evening for Fort 
Wayne and other points. Mr. Knox says the Michigan 
hardwood manufacturers as a whole are in good shape. 
Stocks are hardly up to normal but prices are firm. 


Fred Moller, of the Moller & Vanden Boom Lumber 
Company, Quiney, Ill., paid the AMERICAN LUMBERMAN 
a visit the latter part of last week. Mr. Moller holds 
very hopeful views regarding the immediate future of 
the lumber business, feeling that conditions are at the 
point of an up-turn that is bound to be a substantial im- 
provement over conditions that have prevailed in the 
recent past. 


John D, Mershon, of the 
Company, wholesale lumber dealer at Saginaw, Mic! 
was in Chicago for a day this week en route to t! 
Pacific coast. He expected to stop in Kansas City a 
attend the meeting of the Southwestern Lumbermen 
Association. Mr. Mershon makes a specialty at Sag 


John DPD. Mershon Lum) 


naw of Pacifie coast products, and reports a mo 
encouraging outlook for the lumber trade fort! 


current year, 

Ben S. Woodhead, vice president and general ma 
ager of the Continental Lumber Company, Housto 
Tex., was in Chicago this week calling on the lumly 
trade. Mr. Woodhead has been making one of his per 
odical tours through the North and East and fee 
very much encouraged over the outlook for busines 
He reports the yellow pine manufacturers feeling mo 
hopeful than for some time and expects 1914 to be 
prosperous year. 

C. L. Faust, president of the Faust Lumix 
Company, Paducah, Ky., was in Chicago this week, co 
ferring with J. F. Mingea, his Chicago representativ: 


Bros, 


Mrs. Faust accompanied him and devoted her time 
the big stores in State Street, while her husband wz 


talking business. Mr. 


Faust expressed a good deal o 
confidence regarding 


the outlook and stated that h 
concern had no kick on the volume and quality of bus 
ness done last year. He said the attitude of the admi: 
istration was bound to help business all along the lin 


L. T. Morlan of Pittsburgh, Pa., established himseli 
in independent business as a wholesaler in white pine, 


hemlock, yellow pine and West Virginia hardwoods 
on January 1, For eighteen years he had been con 


nected with the Babcock interests at 
though for severai he has been interested in a hard 
wood mill in West Virginia. His plans contemplate a 
possible manufacturing operation on the Atlantic 
which also would be handled, so far as sales would be 
concerned, in Pittsburgh. When asked why that point 
should 


Pittsburgh, al 


Coast 





be selected Mr. Morlan said that in the first 

place he was acquainted with the Pittsburgh territory, 

but chiefly he believed that it was the best, easiest 

and most uniform lumber market in the Uited States, 

with less fluctuation in demand or prices than any 
other. 

NEW ASSOCIATION HEAD. 
The Northern Hemlock & Hardwood Manufacturers 


Association elected a new president at its annual meet 
ing in Milwaukee last Tuesday. The gentleman elected, 
although he has been in the lumber business for only 
six years, is a student and a man of ideas. 

R. B. Goodman, the new president, is manager of 
the Goodman Lumber Company, of Goodman, Wis., and 
is a graduate of Cornell University, college of Civil 
Engineering—I1S94. His engineering work included 





Chicago. 


Photo by Root Studio, 


R. B. GOODMAN, 
Northern 


GOODMAN, WIS. : 


Hemlock & Hardwood Manufacturers’ 
Association. 


President 


the construction of the Gorge Railway at Niagara 
Falls, operation of the W hite Plaines Lighting Com 
pany and the rehabilitation of the Jacksonville Gas 
Company at Jacksonville, Fla. He constructed the 
first completely fire-proof sawmill at Goodman, Wis., 
and has built a town that is a decided advance over 
the best of the older sawmill towns. 

Mr. Goodman is secretary of the Goodman Lumber 
Company, the James B. Goodman Company and _ the 
Cliffs Chemical Company and has been an active mem- 
ber of the Northern Hardwood & Hemlock Manufac- 
turers’ Association since its organization. As chair- 
man of the committee of lumbering accounting two 
years ago he presented a uniform system of account- 
ing that attracted considerable attention, especially 
on the Pacifie coast. Mr. Goodman’s article on the 
‘‘Utilization of Hardwood Waste’’ was published in 
the trade papers and contained much interesting in- 
formation. Mr. Goodman strongly appreciates the 
growing value of association work—both sectional and 
National—and the high standard of trade journalism in 
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the lumber industry. He says: ‘‘The work of the 
lumber manufacturers’ associations, seconded by the 
trade journals, is bringing about a ‘gradual revolution 
in the lumber industry. The old day of isolated oper- 
ators using, old-fashioned methods and fighting each 
other’s interests is being superseded by “the day of 
associations, interchange of ideas, efficie ut methods of 
manufacture and active campaigns of advertising. We 
are no longer fighting each other but we are fighting 
the substitutes. ’ 





NEW SALES MANAGER. 

On the first of the year ‘‘Unele Billy’’ Catlin retired 
from the management of the sales department of the 
Humbird Lumber Company at Sandpoint, Ida., after 
a service of thirty-four years with the Humbird interests 





MITCHIELI STEWART, SANDPOINT, IDA. ; 
New Sales Manager Humbird Lumber Company. 


in Wisconsin, Minnesota and Idaho. Ile was succeeded 
by Mitchell Stewart, formerly assistant sales manager 
of the Virginia & Rainy Lake Company, Virginia, Minn., 
a young man of marked ability and wide acquaintance 
with the lumber buying trade. He is a native of Wau 
sau, Wis., and is a brother-in-law of . P. Stone, of the 
old firm Mortenson & Stone, Wausau. Jor several years 
he was with the Tower Lumber Company at Tower, Minn. 

Out at Sandpoint, on Lake Pend d’Oreilles and served 
by the Northern Pacific, Great Northern and Spokane 
International, giving Soo Line routing, the Humbird 
Lumber Company has one of the largest lumber manu- 
facturing plants in the Inland Empire, and at Kootenai, 
four miles east, it operates a second, smaller plant. These 
two miles make sufficient lumber to keep Mr, Stewart and 
his salesmen busy marketing it. 





ESTABLISHES NEW HEADQUARTERS. 

The Dunean Lumber Company, of Portland, Ore., will 
have its Portland headquarters in rooms 650-6-7 North- 
western Bank Building in the future. The company has 
recently contracted to market the entire production of 
the Beaver Lumber Company, of Portland. The latter 
company manufactures a high grade of lumber and has 
recently increased its equipment to the end that more 
stock may be turned out. The Duncan Lumber Company 
through this arrangement is placed in a position better 
to serve its trade both in quality and dispatch than here 
tofore. 





POPULATION PROSPERITY IN MARYLAND. 

BALTIMORE, Mp., Jan. 27.—If any impression re 
mained in the minds of Jumbermen in the West or any 
other section of the country that the East had become 
effete and lagged behind, it ought to be removed by the 
illustration presented herewith of the family of James 
J. Lannon, a member of the Baltimore Lumber Ex- 
change and engaged in the wholesale hardwood _ busi- 
ness in Baltimore for a number of years. The lumber 





FAMILY OF J. J. UANNON, OF BALTIMORE, MD. 


trade may be regarded by some persons as entailing 
much hard work and yielding small returns, but that it 
is not altogether without profit will be readily seen from 
the appearance of Mr, Lannon’s most interesting fam 
ily. Mr. Lannon has no patience whatever with race 
suicide talk or with abstract theorizing on eugenics 
and similar matters, and he is not at all alarmed about 
the future of the human race, 





_ 


INDICATION OF ACTIVITY. 

One of the first indications of substantial activity 
in the Northwest was the sale this week by W. G. 
Wilmot, of Chicago, sales manager of the logging 
machinery department of the Lidgerwood Manufae- 
turing Company, of a cableway tower skidder to the 
Libby Lumber Company, of Libby, Mont. Back of the 
Libby Lumber Company are the Shevlin interests of 
Minnesota and the Neils of the J. Neils Lumber 
Company, of Cass Lake, Minn., the Neils Lumber Com 
pany being affiliated with the Shevlin interests, and 
the Neils will have charge of the Libby concern. This 
sale was brought about by the successful operation of 
nine overhead machines operated by the Shevlin in 
terests in Minnesota and Canada. T. L. Shevlin is 
said to have remarked that the experience of the con- 
cerns with which he is identified had about determined 
them to operate hereafter entirely on some form of 
the airline skidder. While the Shevlins have large 
timber interests in the West the Libby Lumber Com- 
pany will be their first active logging or lumbering 
operation west of Minnesota, 





LUMBER COMPANIES ELECT OFFICERS. 
[Special telegram to AMERICAN LUMBERMAN. ] 

GRAND Rapips, MicH., Jan. 28.—Annual meetings and 
election of officers were held here today by three lum- 
ber companie s with headquarters in this city. The Elm 
Cooperage Company, of Boyne City, elected officers as 
follows: 

President, J. T. Wylie; vice president, Henry Idema; sec- 
retary, G. M. Burr; treasurer, W. L. Martin. Directors 
J. ‘i. Wylie, Saginaw; W. H. White, Boyne City; Amos 8. 
Musselman and Henry Idema, Grand Rapids; G. M. Burr, 
Manistee. 

Officers of the Boyne City Lumber Company were 
elected as follows: 

President, William HI. White, Boyne City; secretary, W. L. 
Martin, Manistee; treasurer, Henry Idema, Grand Rapids. 
Directors—-Louis IH. Withey, Claude Hamilton, Amos Mus- 
selmap, Henry Idema, Grand Rapids; G. M. Burr, Manistee ; 
William H. White and Thomas White, Boyne City. 

The following officers were reélected for another 
year by the Tillamook Yellow Fir Company: 

President, Thomas Ii. White; vice president, William II. 
White ; secretary, W. L. Martin; treasurer, George M. Burke. 
Directors--Thomas White, William Il. White, Boyne City ; 
W. L. Martin, FE. PD. Filer, Manistee; Louis Hl. Withey. 
Amos Musselman, Claude Hamilton, Grand Rapids; J. T 
Wiley, Saginaw. 





AT NEBRASKA’S METROPOLIS. 


OMAHA, NEB., Jan. 26.—The Selden-Breck Construc 
tion Company was awarded the contract by the Douglas 
Hotel Company to erect the Fontenelle Hotel at Eight 
eenth and Douglas streets. The cost of the structure 
will be $840,000, 

The market has shown a decided strengthening in 
yellow pine since the first of the year. It has manifested 
itself in the fact that salesmen are no longer ‘“‘meeting com- 
petition.” The men on the road are not so anxious to sell 


as a few weeks ago. Formerly, where they had to make 
concessions to place an order they did so. Now they are 
telling dealers the prices are set by the “office. This is a 


hopeful sign, according to local lumbermen. 

tuying in fir is practically over, while shingles failed to 
hold the advance of two weeks ago. Some cypress is 
moving and the price is holding steady. 

Many local dealers are buying Canadian red cedar siding. 
The first car to arrive since the tariff duty was removed 
came a few days ago and created considerable interest. 
The quality of the lumber was admittedly high, and the 
price about the same as siding from the north Pacific coast 
territory. : 

The McCracken-Augustine Company, of Melroy. Iowa. has 
acquired the yard of Monger & Baxter, of Benton, Iowa. 
and is operating both businesses, 
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CHICAGO LUMBERMEN’S BOWLING LEAGUE. 
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Sash and Doors... ae ? ; : . 33 18 G4T 
Chicago Mill & L umber ¢ M6 era . ie ae 19 627 
Lord & Bushnell...........- Pye . 31 20 608 
American Car & Foundry Co.. Re re 27 24 529 
Eamipermen’s Crab: «24.006 e ee . ere... 26 490 
Hoo-Hoo....... SA I Oe ee eer eee < ae 30 411 
Harawood Mills ........ceccess Sareea Ce | 32 872 
Mn volo anki cs 6 oa ale aja wie a & OA o.0<. We Sree 16 35 313 
Hoo-Hoo. Ist. 2d. L’mberm’s Club. Ist. 2d. 3d. 
Sanderson ......162 173 1 WRUGON. box 004 63 168 148 173 
Ruth Pore 1389 125 1 ROGGtEr o..05 0 os 135 136 135 
ko 126 103 1 OT Ee ee ee 147 146) «128 
LS See 161 #170 #1 oh i a ay I ea 147 120 175 
Ladenberger ....211 156 1 B25 cs alone le 125 125 125 

Motale..<...>:.0ae Tt Ts Totals 722 #670 736 


Am. Car & Fdy. Ist. 2d. 3d. Lord & Bushn’l. Ist. 2d. 3d. 








Sellers 190 Westphal.......1838 159 244 
EME acne we oes og RR CO oe see ecg bel 151 167 146 
TINO 615. 4.4.6, 0:0. 157 93 159 Brailsford ...... 167 154 174 
Thoner BOG WOO oc case ties 1538 130 171 
AMAMIMOT «6.655 4/60: RAs SOMree. 5.625555 176 «159 167 
WGtRES .50. 54.0 “827 895 “851 op 830 769 902 
Chicago Mill. Ist. 2d. 3d. Pilsen. Ist. 2d. 3d. 
Mackenzie ...... 166 147 170 Bulger ceees AO: 156 192 
PESTCHIG 2. ces BGe. S00 STe IND ic cc ccc ans 166 166 185 
eeeerty ......-184 164 186 Wilson .......... 1385 152 179 
eae Wee 54. FE WO oe. sc cies 130 158 178 
eS er 192 149 169 Koenman ...... 172 181 192 
PPMGUUNET ©. 60a Cae: eer et ses 
1 2 ea 844 763 8388 
Sash & Doors. Ist. 2d. 3d. Hard. Mills. Ist. 2d. 
Lidell . ook “ROM BOO WONBGR ocd vce 150 172 
Bock .. -177 188 137 Bennett ........ 176 «131 
EEO. 3.0005» Sic ee hem IO Nes acs:0.c:0!oree 125 125 
BEALIGON:. 50 occa 100 «6284 104 «(Utley 2... 2. 173 109 
MGOPMOD isis ees 158 166 192 Arnemann...... 1384 218 
Totals ........ 856 846 852 Totals ...... 758 755 724 





Horton Corwin, Jr., Pres, and Treas, W. D. Pruden, Sec’y, 


The Branning Manufacturing Co. 


MANUFACTURERS OF 


N. C. PINE LUMBER 


(Kiln Dried, Dressed and Rough) 


Bed Slats and Plastering Lath 


Wellington & Powellsville R. R. Co., Windsor, N. C. Edenton Planing 
Mills, Capacity, 100,000 per day. Saw Mills:—Edenton, N.C., Columbia, 
N. C., Ahoski, N. C., Capacity, 140,000 per day. 





General Office, EDENTON, N. C. 















© “The Place To Buy | 


is Where your orders are appreci 
ated and quality is equal to our 


N. C. Pine 


Flooring, Ceiling, Roofers, Long and 
Shortleaf Yellow Pine, rough or dressed 


Car and Cago Shipments. 


\ Ellington & Guy, Inc.,"tcimono, va") 








Wheel 


Press 





Much less expensive than you think. Write for catalogue. 





E. R.CALDWELL &CO., Bradford, Pa. 














Roofers Wanted 








We want good mill connections and want 
to hear from the man who wants 
good selling connections. 


No.1, No.2, No.3 and No.4 
Flooring and Edge Wanted 








The A. Sherman Lumber 
Company 


POTSDAM, N. Y. p 


1 Madison Ave., 
NEW YORK CITY. 
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White Pine 


Graves, Manbert, 
George & Company 


BUFFALO NEW vw" 
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/ Maple Flooring, Bevel Siding, Shingles and Pickets 
FOR THE MIXED CAR TRADE. 
Established 1886 
THE EASTERN LUMBER CO., Tonawanda, N. Y. 















; “TRANSFER BRAY 
The Transfer Lumber & Shingle Co. M6 : oy 
NORTH TONAWANDA, N, Y. ; 
RED CEDAR SHINGLES AND BEVEL SIDING 


TRANSFER BRAND Extra Clears 





00% clear,90% vertical grain plump 5 to 2"(10" bunches)No Sap, parallel edges 
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PHILADELPHIA 








BUSINESS CHANGES, INCORPORATIONS, ETC. 











North Carolina Pine 


Rough and Dressed 


YELLOW PINE 


BILL SrtUFF and FLOORING 
Hallowell & Souder, PHILADELPHIA PA. 


( , 





























1 Car2” x 2” —18” Oak. 
iter?” =« 2” 32” Oak. 
1 Car2%2"x 234”—30” Oak. 
1 Car8” x 8” Poplar. 


1 Car 5-8 or 6-4 Quartered Sycamore. 


Thomas E. Coale Lumber Co. 


Franklin Bank Building, PHILADELPHIA, PA. J) 








S 














S. B. DILL LUMBER COMPANY | 
Franklin Bank Building, PHILADELPHIA. 


WHOLESALE LUMBER 
N. C. Pine Spruce 
Yellow Pine Hemlock 
White Pine Cypress 

















Wholesale Dealers in 


LUMBER 


Cross Ties, Piling 
Telegraph Poles 


S. P. Bowers Co. 


FIDELITY MUTUAL 
LIFE BUILDING 


112 N. Broad St., Philadelphia. 











|W. WA. SPRUCE io HARDWOODS 








William Whitmer & Sons, 


Incorporated 
Franklin Bank Bldg,, PHILADELPHIA. 


— Manufacturers and Wholesalers — 


W. VA. SPRUCE, WHITE 
PINE AND HEMLOCK. 


LONG and SHORTLEAF PINE and HARDWOODS 





United States Spruce Lumber Co. 
SPRUCE, HEMLOCK 
AND HARDWOODS 


Office and Mills: . * 








MARION, VA. 





Laurel River Lumber Company 


SPRUCE, HEMLOCK 
AND HARDWOODS 


JENNINGSTON, - - WEST VIRGINIA 





Cherry River Boom & Lumber Co. 


Office:—SCRANTON, PA. 


SPRUCE, HEMLOCK AND 
HARDWOODS 


MILLS: — Richwood, Camden-on-Gauley and Holcomb, W. Va 


264 Page Book On 10 
Silos and Silage C 


1913 copyrighted edition now ready. 

this subject published. 

Gives the facts about Modern Silage Methods—tells just what you want to 

know, 264 pages—indexed—over 45 illustrations, a vast amount of useful in- 

formation boiled down for the practical farmer. Tells ‘How to Make Silage”’ 

—'*‘How to Feed Silage’’—"* How to Build Silos’’—' ‘Silage System and Soil Fer- 

tility’’—"Silage Crops in Semi-Arid Regions.’ All about “Summer Silos” and 

the Use of Silage in Beef Production. Ninth Edition now ready. Send for your 
Enclose 10c in coin or postage stamps and mention this paper. 


copy at once. 
Silver Manufacturing Co., - Salem, Ohio 

















BUSINESS CHANGES. 


ALABAMA. Florence—The Florence Wagon Works has 
been succeeded by the Florence Wagon Co., with an 
authorized capital of $300,000. 

ARKANSAS. Eero Ss. 
interest in the Blytheville 

Dermott—J. W. 
business of Porter 
a general lumber 





Sternberg has sold his 
Lumber Co. to E. D. Ferguson. 
Barnett of Tillar has bought the lumber 

Bros. & Kirkpatrick and will conduct 
and building material business. 

Mountain View—The Chess & Wymond Stave Co. has 
reorganized and changed its name to the Chess & Wy- 
mond Company of Arkansas. S. Mabry is general man- 
ager and C. B. Cunningham, assistant treasurer. 

CONNECTICUT. East Hartford—The W. A. 
Woodworking Co. has increased its capital 
$25,000. 

DELAWARE. Georgetown-—The 
been acquired by the Georgetown 
incorporated. 

FLORIDA. Ocala 
its headquarters to 

ILLINOIS. Bunker Hill—Theodore H. 
succeeded by the Hargrave- 

Chicago—The 

Downs—E. L. 
Stevens, Jr. 

Rockford—The Fred A. Smith Lumber Co. 
its capital stock to $400,000. 

Rushville—J. G. Nolan has been succeeded by the Fred 


Cairns 
stock to 


Thoroughgood Co. has 
Lumber Co., recently 
The Roess Lumber Co. has moved 
Tampa, 

C Prehn has been 
: Lewis Lumber Co. 

Newport Lumber Co. is closing out. 
Weaver has been succeeded by James 


has increased 


A. Smith Lumber Co., with purchasing department at 
Rockford. 
INDIANA. Evansville—The Indiana Cooperage Co. has 
been succeeded by John W. Shirrel of New York. 
Greenfield—The Greenfield Wood Turning Co. has 
moved its office to Columbus, Ind. 


Indianapolis—The 
name to the Adams-Rogers Co. 

IOWA. Beman—G. C. Pettit has been succeeded by 
Homer Richardson. 


Adams-Carr Co. has changed its 


Cedar Rapids—The W. D. Jenkins Lumber Co. has 
been succeeded by the Morse. & Lampert Co. 
Fort Dodge—The Iowa & Vancouver Lumber Co. has 


increased its capital stock from $50,000 to $75,000. 
Oelwein—The Jamison Lumber Co. has been succeeded 


by the Jamison Campbell Lumber Co. 

KANSAS. Greensburg—O. O. Graves is now the sole 
owner of the Peoples Lumber Co. 

KENTUCKY. Crestwood—Jacob Dempley & Son have 


dissolved partnership; 
the sawmill. 
Jackson—The Day Lumber & Coal Co. 
property of the Swann-Day Electric Co. 
MASSACHUSETTS. Boston—The J. H. 
has moved to Arlington. 


Mat Dempley is now proprietor of 


has bought the 


Gerlach Co. 


Fall River—The Homer A. Skinner Lumber Co. has 
been succeeded by the Pope Sisson Lumber Co. 
MICHIGAN. Pontiac—William McCallum & Co. have 


been succeeded by the 
Sturgis—The 


Patterson Lumber Co. 
has been succeeded by 


George E. 
Sturgis Lumber Co. 


the R. L. Webb Lumber Co. 
MINNESOTA. Breckenridge—The Nortz Lumber Co. 
has increased its capital stock from $200,000 to $500,000. 


Maple Lake 
the Morris 
Minneapolis. 

MISSOURI. Burlington Junction—W. F. 
been succeeded by the Lane-McKnight 
an authorized capital of $7,500. 

Forest Green—The Hayes-Jaco Lumber Co. 
succeeded by the J. H. Jaco Lumber Co. 

Newtown—J. W. Tucker & Sons have been 
by Lee S. Tucker. 

Salisbury—Hay es & Jaco have been succeded by Hayes 
& Hayes. 

Waverly—Peters & 


—Muller & Scanlon have been succeeded by 
Lumber Co., with purchasing department at 


Armstrong has 
Lumber Co., with 


has been 
succeeded 
succeeded 


Hornbostel have been 


by the Peters Lumber & Hardware Co. 

NEW MEXICO. Artesia—The Pardon Lumber Co. has 
sold out. 

NEW YORK. Buffalo—The Buffalo Mantel Manufac- 


turing Co. is closing out. 

Syracuse—The Chapman Lumber Co. has increased its 
capital stock from $60,000 to $100,000. 

Wanakena—L. H. Northrap & Co. have been succeeded 
by the Wanakena Heading Co. 

Wanakena—J. W. Ventres & Co. 
by the Wanakena Heading Co., 
of $30,000. 

NORTH CAROLINA. Charlotte—R. A. Collins has 
withdrawn from the Carolina Lumber Manufacturing Co. 

Walkertown—The Walkertown Chair Co. is closing out. 

NORTH DAKOTA. Bowman—The 3resden-Larson 
Lumber Co. has been succeeded by the Western Lumber 
& Grain Co. 

Grand Forks 
business. 

OHIO. Amherst—The Amherst Supply Co. 
lumber business to the Amherst Lumber Co., 
porated, but the former company will 
coal and grain business here. 

Canal Fulton—Mrs. C. Gilcher has bought the plant 
formerly occupied by the Fulton Pit Car & Manufac- 
turing Co. 

Rising Sun—F. 


have been succeeded 
with an authorized capital 


-The Grand Forks Lamber Co. is out of 


has sold its 
just incor- 
continue in the 


3ower is out of business. 


OKLAHOMA. Okemah—The Clem Lumber Co. has 
been succeeded by the J. J. Minton Lumber Co. 
OREGON. Pendleton—The J. A. Borie Lumber Co. has 


been succeded by B. L. Burroughs (Inc.). 


SOUTH CAROLINA. Spartanburg—W. P. Maner & Co. 
have been succeeded by the Sams-Frazier Lumber Co. 


TENNESSEE. Elizabethton—The Tennessee Bobbin & 
Spool Co. has been acquired by the Carrier Chair Co., 
recently incorporated. 

TEXAS. Carmine—Charles Bauer has sold his yard to 
A. H. Schubert. 

Dallas—The A. G. Wills Lumber Co. has been suc- 
ceeded by A. G. Wills. 

Houston—The McMurry Lumber Co. 
here to the Spencer-Sauer Lumber Co. 

Richland Springs—J. V. Wood & Bro. have been suc- 
ceeded by R. A. Gardner. 


WASHINGTON. Tolt—The name of the town has been 
changed from Tolt to Grand Rapids. 


WISCONSIN. Ixonia—E. Marlow & Son have sold 
their business to the Barker Lumber Co., of Watertown. 
Madison—The Doyon & Rayne Lumber Co. has in- 
creased its capital stock from $17,000 to $75,000. 
Mosinee—The Westfield & Fall River Lumber Co. has 
increased its capital stock from $18,000 to $150,000. 
Ripon—George I. Middleton has been succeeded by the 
Middleton Lumber Co., with an authorized capital of 


has sold its yard 


$45,000. 
WYOMING. Cowley—J. S. Hiland has been succeeded 
by W. W. Byre. 


INCORPORATIONS. 


ARKANSAS. Arkansas City—Desha jose & Timber 
Co., authorized capital $200,000; W. M. Lewis, president; 
Wallace ownsend, vice pre sident; S. S. Ford, secretary 
and J. L. Parker, treasurer. 

Arkansas City-—-Detroit-Arkansas Logging Co., 
ized capital $100,000; B. J. Terry, 





author- 
president and treasurer; 


Jack Bernhardt, vice president and secretary and Vernon 
McCammon. 
Little Rock—Sandberg Interior Finishing Co. (sash, 


doors and interior finish), authorized capital $25,000; 
Sandberg, president; Axel Williams, 
R. T. Bryan, treasurer and secretary. 
CALIFORNIA. Berkeley-—Berkeley 
orized capital $100,000. 
GEORGIA. Greenville 
authorized capital $6,000; 
R. L. Newton. 
_ILLINOIS. Chicago—Bay State 
Co., authorized capital $2,500. 
Chicago—Bethke Simon Co. (to 
wares), authorized capital $5,000; 


Algot 
vice president, and 
Lumber Co., auth- 


-Reeder Newton Furniture Co., 
W. J. Reeder, L. H. Wood and 
Lumber & Wrecking 


wooden- 
Bethke, 


manufacture 
Charles W. 


John P. Simon and William B. Jarvis. 
Chicago—Garfield Piano Co., authorized capital $2,500. 
INDIANA. Indianapolis—Tishomingo Tie & Stone Co. 


(to manufacture railroad crossties and 
rials), authorized capital $2 “000, 000; A. EB. 
Whitener, M. W. Cozert, G. T. 


building mate- 
Robinson, J. T. 
Edwards, W. M. Burns, 


Cc, L. Montroy and Rufus Jones 
KENTUCKY. Lexington—Blue Grass Lumber Co., 
authorized capital $10,000; Lee Congleton, Wilson Ham- 


mons and Clayton Congleton. 
MAINE. lLewiston—Hubbard 


Lumber Co., 
capital $50,000; F. B. Norris, 


president; I. C. 


authorized 
Hubbard, 


treasurer; Dana S. Williams, clerk; W. A. Emery and 
F. P. Haskell. 
MICHIGAN. Ionia—Ionia Lumber Co., authorized cap- 


ital $20,000; 
Hemmeleim. 

MISSISSIPPI. 
Co., authorized 
Meyer and chats. 

MONTANA. Livingston—A. W. Miles Lumber 
Co. has taken out papers of incorporation. 
will be operated entirely independent of 
Miles Co. 

NORTH CAROLINA. 
Manufacturing Co., 
Rhyme, president; 
Robinson, secretary 
manager. 

Wilmington— Atlantic 
capital $50,000; J. W. 
manager. ; 

OHIO. 


George W. Webber, W. D. Ellis and John 
ireenwood—Greenwood Hoop & Lumber 
Cc. 


capital $10,000; William Swank, H. 


& Coal 
The company 
the A. W. 


Lincoln Furniture 
capital $50,000; D. E. 

vice preside nt; m ©. 
and M. W. Shook, 


Lincolnton 
authorized 
E. C. Baker, 
and treasurer, 


Coast Veneering Co., 
Rowan, president 


authorized 
and general 


Amherst—Amherst Lumber Co., authorized 


capital $30,000; W. H. Schibley, C. W. Menz, A. K. Jenne, 
lL. P. Lersch and A. Baker. 

Columbus—Western Lumber Co., authorized capital 
$50,000; W. B. Sissons, M. C. Sissons, S. E. Robinson, 
B. E. Tanner and H. H. Robinson. 

Springfield—W. G. Souders & Co., authorized capital 
$500,000. 

OKLAHOMA. Ardmore—Western Lumber, Rig & Tank 


Co., authorized capital $12,000; C. FE. 
and J. J. McDonald. 


Sykes, C. P. Smith 


OREGON. Astoria—DuBois Lumber Co., authorized 
capital $500,000, 

Portland-—-Oregon Forests Corporation, authorized capi- 
tal $15,000,000; Albert F. Jones, president; Albert 
Richards, treasurer, and James EF. Manter, clerk. 


SOUTH CAROLINA. Greenville-—-Reeder- 
niture Co., authorized capital $6,000; W. J. 
Newton and L. H. Wood. 

TENNESSEE. gyre gh ge —Dimension 
authorized capital $5,000; J. Nunn, W. S. 
Haywood, J. W. Byrn AR ‘Currie Dixon. 

Memphis—Braxton Lumber Co., authorized capital $5,- 
000; Corbin Braxton and others. 

Memphis—Scott-Kelly Furniture Co., 
$10,000; Gwinn C. Scott, L. W. Kelly, 
Carthel and B. L. Campbell. 

Nashville—J. W. Boyd & Co. (to manufacture and 
wholesale lumber), authorized capital $25,000; J. W. Boyd, 
W. R. Hornbuckle, W. L. Pierce and others. 

Nashville—Morford Lumber Co., authorized capital $10,- 
000; Charles M. Morford, J. M. Whitson, W. N. Bryant 
and others. 

Nashville—Southern Woodenware Co., 
tal $50,000; D. W. Cantrell, 
retary and treasurer. 

Nashville—Walden 


Newton Fur- 
Reeder, R. L. 


Lumber Co., 
Elder, R. W. 


authorized capital 
'N. M. Byers, J. E. 


authorized capi- 
president; J. W. Mason, sec- 


Lumber & Manufacturing Co., 


authorized capital $50,000; James E. Walden, Charles R. 
Miller, William J. Meyer, Henry C. Davis and M. C. 
Helchum., 


Pulaski—Robinson-McGill Buggy Co., authorized capi- 


tal $15,000; O. D. Wangster, J. B. Wilkes, W. B. Romine 
and others. 

TEXAS. Gilmer—Denman-Massey Lumber Co., author- 
ized capital $20,000; T. L. Denman, W. FE. Hayden and 
M. Crump. 

Paris—House Hardwood Co., authorized capital $40,- 


000; J. D. House, J. M. Gillespie and Max Chapman. 

VERMONT. Montpelier—Mad River Lumber’ Co., 
authorized capital $50,000; Willard J. Boyce, Earl A. Boyce 
and H. B. Howe. 


VIRGINIA. Timberville—Fahrney Wheel Corporation, 
authorized capital $1,000,000. 
WASHINGTON. Appleton—Timber Valley Lumber Co., 


authorized capital $10,000. 

Edison—Edison Shingle Co., authorized capital $5,000; 
FE. A. Hinkston, Petrus Pearson and W. W. Hammons. 

Everett—Little Elk Logging Co., authorized capital $6,- 
000; Herbert J. en Chris ©. Gilson, Leonard Gilson 
and Maude RF. Gilsor 

Seattle—Seattle 
$3,000. 

Spokane— —Western Lumber Co., gerne d capital $10,- 
000; G. W. Hoag, S. B. Mitchell and other 

Wenatchee—Cannon Mill Co., iietiaat capital $3,000. 





Cabinet Works, authorized capital 





NEW VENTURES. 


ALABAMA. Decatur—The Southern Hardwood Lum- 
ber Co. has begun business. 

ARIZONA. Phoenix—E. T. McGonigle has established 
a yard at South Ninth Avenue and Buchanan Street to 
handle all kinds of lumber, as well as builders’ supplies. 

CALIFORNIA. Santa Barbara—The Boyd Lumber & 
Milling Co. recently began business. 

ILLINOIS. Chicago—The Ideal Automatic 
Co. recently began manufacturing show 
North Campbell Avenue. 
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KENTUCKY. Berry—The 
entered the trade. 

LOUISIANA. New Orleans-—C. FE. 
began the wholesale lumber business. 

MICHIGAN. Deerfield—The Deerfield Lumber Co. will 
begin business here early in the spring. 

3rand Rapids—The Barnhart Lumber 
began the commission business. 

Snover—Peter Carter has entered the lumber business. 

MINNESOTA. Deer River—The Northern Veneering 
Co., of Spring Valley, Wis., will begin operation here. 

Rochester—March 1 the T. J. Dansingburg Co. will begin 
the coal and lumber business here. 

Stillwater—The Minnesota Lumber 
organized. 

NEW JERSEY. Newark--R. V. Gibson recently began 
the wholesale lumber business. 

Ocean City—The John Marts Lumber Co. 
the trade. 

NORTH CAROLINA. Wilmington—The Atlantic Coast 
Veneering Co. has erected a plant for the manufacture 
of veneering for furniture and piano factories. It will 
also make truckers’ baskets. 

OHIO. Canton—The Reliable 
began business. 

Columbus—The Kendall 
has opened an office here. 

Tiltonsville—The Harris Lumber Co. is opening a yard 
here with headquarters at Dillonvale. 

OREGON. Portland—The Rogers Lumber Co. recently 
began the wholesale business. 

PENNSYLVANIA. Johnstown—The Central City Lum- 
ber & Supply Co. has been organized. 

Scranton-—-The Clearwood Lumber Co. 
the wholesale business. 

TEXAS. Dallas—The Kawneer Manufacturing Co. of 
Niles, Mich., will do business here. 

Plano—The Langford Lumber Co. recently began busi- 
ness here with a branch office at Sherman. 

WASHINGTON. Brewster-Okanogan-Omak-Oroville- 
Riverside-Tonasket—-The F. R. Woodbury Lumber Co. is 


Berry Lumber Co. has 


LeCrone recently 


Co. recently 


Co. has been 


has entered 


Lumber Co.. recently 


Lumber Co., of Pittsburgh, 


recently began 


opening yards at these points, with headquarters at 
Spokane. 
Seattle—The O. C. Frisbee Mill Co, recently began the 


wholesale shingle and lumber 
WEST VIRGINIA. 


business. 


Huntington—The National Interior 


Finish Co. has been organized to manufacture interior 
finish and hardwood flooring. 

Parkersburg—The Charles E. Lane Co. recently began 
the wholesale lumber business. 

WISCONSIN. Milwaukee—E. W. Warner, of Wauwatosa 


is establishing a lumber vard at the corner of Burleigh and 
Thirty-second Streets, under the management of A. L. Annes. 
A general assortment of lumber for retail purposes will be 
carried in stock. 


BRITISH NORTH AMERICA. 
ALBERTA. Calgary—The Calgary 


Woodworking Co. 
recently began manufacturing 


interior finish, ete, 


NEW MILLS AND EQUIPMENT. 


ALABAMA. Bridgeport—The 
Co. will build a handle factory. 

ARKANSAS. Monticello—The Stigman 
erected a plant to manufacture staves. 

Little Rock—S. . Seott of Eudora will establish a 
plant to manufacture boxes, baskets and furniture. 

FLORIDA. St. Andrew—The German-American 
ber Co. will build a planing mill with a daily 
of 50,000 feet of lumber. 

GEORGIA. Stillmore—The Stillmore Electric Light Co. 
contemplates erecting a planing mill; W. L. Clarke, pro- 
prietor. 

KENTUCKY. Winchester—The T. C. Seaman Co. will 
establish stave mills and develop timber recently acquired 
here. 

LOUISIANA. Jonesville—H. M. Wheeler & Co. of 
Memphis, Tenn., will erect a modern plant for a general 
saw and planing mill and to manufacture slack barrels, 
hoops and finished material to be used in the construc- 
tion of buggies and wagons. 

MICHIGAN. Iron River—Elmer Klise and S. W. Giroux 
of the Klise Lumber Co., of Petoskey, will erect a plant 
here, 

MINNESOTA. Duluth 








Benbow Manufacturing 


Stave Co. has 


Lum- 
capacity 


The planing mill of the Com- 
stock Lumber Co. is nearing completion and its daily 
capacity will be 100,000 feet of lumber. 

TENNESSEE. Elizabethton—The Brown Carriage Co. 
of Bristol will erect a plant to manufacture delivery 
wagons, passenger wagons, surreys and buggies. 

Memphis—R. J. Darnell (Inc.) will erect a sawmill and 
veneer mill. 

Tellico Plains—The Tellico River Lumber Co. will re- 
build its plant which was recently destroyed by fire at a 
loss of $150,000... The new plant will have a daily capacity 
of 150,000 feet of lumber. 

VIRGINIA. Lynchburg—The Leftwich Timber Co. will 
erect mills and build a railroad to develop timberland 
owned in Nelson County. 

Timberville—Fahrney Wheel Corporation will establish 
a plant to manufacture wheels. 

WEST VIRGINIA. Dobbin—The 
will build a sawmill. 


CASUALTIES. 


CONNECTICUT. Hartford—The factory of the Hart- 
ford Cooperage Co. was visited by fire January 20; loss 
to plant and three other buildings, $20,000. 

GEORGIA. Augusta—The Industrial Tumber_ Co.’s 
warehouse was destroyed by fire January 19; loss $50,000. 
_ MINNESOTA. Minneapolis—The factory of the Twin 
City Sash & Door Co. was destroyed by fire January 12; 
loss $15,000. 

NEW YORK. Batavia—The Johnston Harvester Co.'s 
plant was visited by fire recently; loss $10,000, which is 
partly covered by insurance. 

OHIO. West Manchester—The sawmill owned by W. R. 
Allread was visited by fire recently; loss $6,000. 

Youngstown—The boiler house of Fred Hoffman Sons 
was visited by fire January 20, causing a loss of $400. 

OREGON. Portland—January 21 fire swept the yards 
of the Portland Lumber Co., causing a loss of $100,000, 
which is covered by insurance. 

VERMONT. St. 
shop of C.:R. 
which 


Whitmer Lumber Co. 








Johnsbury—Fire in the woodworking 
; Lynch recently caused a loss of $4,000, 
is partly covered by insurance. 





H. R. Sutherland. 


TACOMA, WASH., Jan. 26.—The body of H. R. Sutherland, 
34 years old, was found on a lonely trail near Birdsview, 
Wash. He had been superintendent of the Dempsey Log- 
ging camp ten miles from Hamilton, for four years and was 
to have been married in a few weeks to Miss Laura Graham, 
of Bellingham. 





THE MARKETS 


For Editorial Review of Current Market Conditions 
See Page 26. 











Chicago yards report a seasonable business. This 
class of trade fluctuates with the weather, and inas- 
much as much new building has been started in the 
outlying districts and suburbs, there is a steady call 
for all kinds of building material. Some stocks are 
moving to country retail yards, but this call is still 
limited, being wholly confined to stocks for immediate 
needs, 

Lumber receipts at Chicago during the week ended 
January 24 aggregated 40,563,000 feet, against 48,- 
365,000 feet for the corresponding week in 1913. Total 
receipts from January 1 to January 24, 1914, amounted 
to 117,838,000 feet, a decrease of 70,566,000 feet over 
the corresponding period last year. Shipments for 
the week ended January 24 were 16,614,000 feet, an 
increase of 2,729,000 feet over the corresponding week 
in 19138. Total shipments from January 1 to January 
24, 1914, aggregated 50,923,000, 4,973,000 feet less than 
was shipped from Chicago during the same period in 
1913. Shingle receipts for the week show a decrease 
of 1,387,000 over the corresponding week in 1913, 
while total receipts from January 1 to January 24, 
1914, show a decrease of 4,958,000. ; 
shingles for the week show a decrease—1,958,000 in 
amount—over the same week last year, while total 
shipments show a decrease of 8,520,000 over the com- 
parative period from January 1, 1913. 


Shipments of 


Chicago Lumber Receipts and Shipments. 
Reported by the Board of Trade. 
RECEIPTS, WEEK ENDED JANUARY 24. 


Lumber. Shingles. 















1914 ee re ee ee 40,563,000 4,828,000 
a ee ore 48,365,000 6,215,000 
VeCrease 2... ..csccces .. 7,802,000 1,387,000 
TOTAL RECEIPTS, JANUARY 1 TO JANUARY 24. 
Lumber. Shingles. 
UC. See tee eee 117,838,000 24,527,000 
SE 2S orn e¥4 eh beeen se eenee as 188,404,000 29,485,000 
DOCEOOEG 6 cn cinisy.cdsicwmees 70,566,000 4,958,000 
SHIPMENTS, WEEK ENDED JANUARY 24. 
Lumber. Shingles. 
DOE. 00% 9 we ead RAs Bre gOS 16,614,000 3,716,000 
POD Fa Sioa hao 8a 40 08 Cae eee 3,885,000 5,674,000 
Mol) a ZTZG0OO — nw khalas 
PRI Nie s Cecevieeeedeaca  wedbe-coters 1,958,000 
rOTAL SHIPMENTS, JANUARY 1 TO JANUARY 24. 
Lumber. Shingles. 
hed: s br dea raps Meal eS¥Saae SaaS 50,923,000 17,257,006 
1913 


eer 55,896,000 25,777,000 


Decrease 4.973.000 8,520,000 
Permits issued by the Chicago building department 
for week ended January 28 were: 
CLASS— No. 


, Value. 

Under $1,000 savas wae oe re ; Sa <.ee 3,15 

$ 1,000 and under $ 5,000......... ore 145,600 
5.000 and under Os 500868 boned acea'e ya 179,800 
10,000 and under rn Ee oie Sa 355,800 
25,000 and under oo . See ee t 131.000 
50,000 and under 100,000.......... vod ee 275,000 

Totals 


Average valuation for week 





TOtRIS PTOVIOGR WEEE... occ cccccecices 104 
Average valuation previous week....... aie 
Totals corresponding week 1918..... seg ee 
Totals January 1 to January 28, 1914..... 405 
yotals corresponding period 13 4: 
Totals corresponding period 

Totals corresponding period 

Totals corresponding period 

Totals corresponding period 

Totals corresponding period 

Totals corresponding period 

Totals corresponding period 1906......... 23 
Totals corresponding period 1905.........311 





NORTHERN PINE. 


Chicago.—Little new business is coming Yn, but pros- 
pects are considered satisfactory. Wholesalers generally 
feel encouraged and believe that business conditions are 
good; that the demand a little later will be fully up to 
the average year. Prices are holding steady and stocks 
at the milis, while well rounded out in the upper grades, 
are not excessive. 


Minneapolis, Minn.—Sales managers report that re- 
tailers while in the city for their convention last week 
not only made thorough inquiries as to the market, but 
that they bought more stock than they usually do during 
convention week. Retailers generally admitted their 
stocks on hand to be light, and to put their yards in nor- 
mal condition for the spring trade considerable buying 
is necessary. The market on northern pine is not espe- 
cially weak, but has a few weak spots, and buyers gen- 
erally can see that this is a better time to buy than 
later, when the increase in trade will stimulate the mar- 
ket and bring prices closer to list. Western lumber, due 
to its weakness, has the call, but a fair amount of 
Minnesota and Wisconsin pine has been ordered. 


New York.—Inquiries were more active last week and a 
generally better situation is under way. Orders are still 
backward and yards find their supplies unusually low 
after inventory has been taken and are beginning to put 
out some business that bids fair to make February’s de- 
mand considerably more satisfactory. 


Buffalo, N. Y¥Y.—The outlook is a little more hopeful 
than it has been and salesmen are getting some fair 
orders. They note a better feeling among buyers, who 
as a rule expect that this will be a year of good busi- 
ness and probably as good as last year, if not better. 
So far trade has not been at all brisk, but it seems to be 
slowly improving. The low grades are firm, with little 
prospect of lower prices. 











W. B. CRANE AND ComPANY 


Manufacturers Established 1881 


*f Hardwood Lumber, Timber and Ties 


Cedar Posts, Yellow Pine, Fir Timber. Specialty: Oak Timber, Plank, Etc. 


General Office, Yards and Planing Mills: ~ 
22nd, Sangamon and Morgan Revets, CHICAGO 


Long Dis. Phones, Canal 3190-3191 Mills at Falcon, Miss. 














PILSEN LUMBER COMPANY 


WHITE PINE, YELLOW PINE 
HEMLOCK, LATH & SHINGLES 


STRAIGHT OR MIXED CARS. 


Quick shipments from our mills or from a 
large stock in our seven acres of yard at 


Laflin and 22nd Streets, tt CHICAGO 


513 Monadnock Block 
WHITE STAR LUMBER CO., ciickcoritt: 
Phone Harrison 4012, Mills at Mattoon, Wis. 
Manufacturers of HEMLOCK and CEDAR 
Jobbers of YELLOW PINE, FIR and RED CEDAR 
Sales Agents for Redwood Mfrs. Co. 
D. LIGHTBODY, Pres. D. McLEAN, Vice-Pres. C. E. CONKLIN, Sec’y &Treas. 




















~ 
ROBERT L. ANDRES 
Idaho White Pine and 
and Western Pine Lumber 
FACTORY LUMBER A SPECIALTY 


Office, 1404 Fisher Bldg., 
CHICAGO 
7, 


(SRIFFEN H-Deeves homes 6. 


We are heavy buyers of 
Hardwoods, Ties and Car Stock 
Yellow Pine Timbers 
Railway Exchange Building, Chicago. 
Write us for orders. 


T IMBER Railroad and 


Car Stock ¥ 


OAK, FIR, YELLOW PINE 
SWITCH AND CROSS TIES 


Marsh & Truman Lumber Company 


332 So. Michigan Ave., CHICAGO. 


Hardwood 


Lumber. 


Tel. Harrison 7393. 





~ 





























Fred. D. Smith 


Office and Yard: 
1323 to 1343 No. Branch St. 


CHICAGO. 








Builders’ Commercial Agency 


ESTABLISHED 1890 
618 Chamber of Commerce Building, CHICAGO 


A rating guide to the coniracting trade of 
Cook County for Cook County dealers, 


Telephone Main 4504 Collections and Mechanics Liens 


PLAY SAFE 


It’s dangerous to take chances. 
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Yellow Strand 


Yards More Lumber at Less 
Cost Than Any Other Rope 
You Can Use. 


VEN if Yellow Strand costs twice as 

much as any other rope it would still 
be the cheapest. It would be cheapest 
because it is the strongest and most dur- 
able wire rope ever made for logging pur- 
poses. 

You'll be glad to know, though, that 
Yellow Strand costs no more than other 
wire ropes that claim to be "just as good.”’ 

If you want “‘evidence,’’ just say the 
word. Wecan literally swamp you with 
letters from prominent lumbermen in every 
section of the country attesting to the 
superiority of Yellow Strand. 

Write us at once. Ask for copy of 
catalog No. 70. 

FREE — tite Vit cow STR aNp ee fora 


—_——— year to all rope users. Write for it. 


Agents Everywhere. 





Broderick & Bascom 


Rope Co. 


New York ST. LOUIS Seattle 


WORKS: ST. LOUIS AND SEATTLE. 















AMERICAN LUMBERMAN 
TELECODE 


Makes long messages short. 
Send for information to 


AMERICAN LUMBERMAN, 431 South Dearborn St., CHICAGO. 












North Tonawanda, N. Y.—'Trade holds about the same 
as a week ago. Buying is spasmodic and consumers are 
trying to secure supplies at prices below the list. Deal- 
ers are not disposed to sell for less than formerly, as 
they can not replenish stocks at prices below those paid 
for the lumber they have for sale, and it looks as though 
the consumers will be compelled to place orders for their 
spring supplies at the prevailing quotations. 





Pittsburgh, Pa.—Good inquiry for white pine is gener- 
ally reported in Pittsburgh territory, especially for the 
better grades. Trade is not notably active, but dealers 
expect a brisk spring call and are just now arranging for 
new stocks. In the business going a slightly firmer price 
has been quoted throughout the list. 


Philadelphia, Pa.—White pine is holding its firm posi- 
tion, if not gaining a little. The prevailing opinion is 
that it will grow in strength as the winter passes. 





EASTERN SPRUCE. 


New York.—Stocks at mill points continue low and as 
the yards find their assortments seasonably low there is 
a more active inquiry market. Prices are low enough for 
quick shipments, but the tendency is all upward and a 
more hopeful feeling prevails than has been reported for 
several weeks. Orders are not by any means as active 
as they ought to be, but they are better than a couple 
of weeks ago and the outlook is more cheerful. 


Boston, Mass.—A large vard order from Providence has 
just been placed at $24 flat, Boston rate, with a New 
Hampshire mill. A big Worcester order went at $23.75 
base. Of course, big yard orders go at a price rather 
under the regular quotation for frames, but it is a fact 
that eastern spruce prices are easing off. For frames, 
$24.50 is practically the top quotation now, unless the 
customer is extra particular. With anxious manufacturers 
urging nervous wholesalers it is likely that this price is 
being shaded in some instances. The cold snap and the 
recurrent snow storms combine to restrict sales of 
frames. 





Elkins, W. Va.—It is regarded in this section as being 
a little bit too early to feel any improvement in condi- 
tions as they affect spruce and hemlock, but a return to 
normal conditions is looked for within the next month. 
While sales of spruce are fairly regular the price has 
not yet reached a stage satisfactory to the producers of 
spruce, being from $2 to $3 off. Conditions of business in 
general favor, so spruce manufacturers say, a good year 
and operators therefore expect a large run of business. 





Pittsburgh, Pa.—Little change is reported in the spruce 
trade, but mills are getting low on stocks and are less 
anxious to dispose of what they have. The firmer tone 
in prices is believed by leading spruce men to be the fore- 
runner of some upward trend in the near future. Eastern 
spruce demand is showing some gain, but the real awak- 
ening in this line is not looked for before early spring. 





WHITE CEDAR. 


Chicago.—Demand for white cedar is light. It is be- 
lieved that the prices will stiffen in short order, for the 
reports received from the north are that the swamps are 
altogether too soft to get out logs and it has been esti- 
mated that the input this year will be fully 25 percent 
less than a year ago. Therefore, prospects are considered 
excellent for firm values. Posts and poles are not much 
in demand for immediate delivery; some orders are be- 
ing placed for future delivery. 

_—— 

Minneapolis, Minn.—There has been considerable post 
trade in the last few days. Retail yards have little post 
stock, and their buyers got busy during the gathering 
of the clans for the convention here last week to replen- 
ish supplies. Producers have put up their prices and 
this has stimulated buying. A decided shortage of pro- 
duction for this season is sure, as cutting has ceased. 
Hauling is now beginning, as a good fall of snow has 
come in the last week, but weather has been very un- 
satisfactory and road-making has been done under dif- 
ficulties. 





HARDWOODS. 


Chicago.—-Comparing the volume of business transacted 
during the first three weeks of the current year with that 
of a year ago, the figures show a balance in favor of 
1913. Although present business conditions are fairly 
satisfactory a number of dealers complain of slowness 
but express faith in the future. The factory interests are 
still buying only what they actually need, but with the 
































Possesses 
Important fea- 
tures which 

make it the 

practical motor 
vehicle for the 
Lumber Trade. 





ft HUE R A f 
NEW YORK BRANCH ° Blox rom 
1872 Broadway. 


CHICAGO BRANCH 
1458 Michigan Ave. 


BOSTON BRANCH 
885 Boylston St. 





Tractorize Your Heavy Hauling. 
With the 


KNOX AUTOMOBILE CO., Springfield, Mass. 


MARTIN TRACTOR SYSTEM 


Adopted and endorsed by success- 
full lumbermen throughout 
the country. 

Send us details of your hauling 
problem and let us suggest a 
satisfac- 
tory sys- 
tem for 
your 
needs. 


RELIANCE AUTOMOBILE CO. 
1655 Van Ness Av., SanFrancisco,Cal. 
Distributors for 
Northern California and Oregon. 














closing of the furniture shows that end of the hardwood 
business is expected to assume encouraging proportions 
as orders are said to have been numerous. Fair stocks 
are evidently on hand at the mills of the southern manu 
facturers, but in the north stocks are small. Plain oak 
is still holding its own without difficulty, with some de- 
mand for gum, cottonwood and chestnut. 


Minneapolis, Minn.—Wholesalers here took many orders 
for yard stock during the retail dealers’ convention last 
week. The tendency of the market is strongly upward, 
due to the bad conditions in the woods, which insure a 
curtailment in the output of northern hardwood. Dealers 
are hanging on and quoting higher prices, and the trade 
generally is not buying much under these conditions 
Dry stocks of birch, maple and basswood are light, espe- 
cially in the lower grades. 





Bay City and Saginaw.—-The hardwood lumber trade has 
taken on a great deal of activity of late, and the trade 
is taking everything that manufacturers have to offer 
Prices are steady and firm. There is not enough maple, 
beech, basswood and elm in stock to meet the demand. 
The call for maple flooring is also holding up well. Con- 
ditions are much more favorable than they were just 
before the holidays 





Kansas City, Mo.—Some cheap hardwoods are being 
offered on this market now by the smaller manufac 
turers and the demand is comparatively light. How- 
ever, there is a most welcome increase in the amount 
of figuring being done. Apparently the smaller mills are 
moving out some small jags of stock that they want to 
get out of the way and the low prices are not really rep- 
resentative of the market. The range of prices is wide, 
but the big mills are holding pretty close to their forme: 
prices. Demand for oak flooring is showing considerable 
improvement. Gum prices are stiffer in comparison than 
oak now. Conditions seem to warrant the expectation 
of a good deal better market soon. Mills all report only 
fair stocks of dry lumber. 


St. Louis, Mo..-Not much business is done by the local 
hardwood yards, except of a seasonable kind. The item 
most in demand is plain white oak for factory purposes 
and this trade is of seasonable proportions. Only a fair 
demand is being made on the yards for car material. The 
orders coming in for this material are somewhat of a 
disappointment, for a much better demand was looked 
for. There is only a moderate movement of the majority 
of the hardwood items, such as ash, poplar and gum, but 
there is a slight improvement nevertheless. A renewed 
activity on red and white quartered oak is noticeable and 
prices on the high grade items are becoming more steady 
all the time. 

Memphis, Tenn.—lemand continues to expand steadily 
and the volume of business is appreciably larger than at 
the first of the year. Prices, however, show little change, 
though increasing firmness is noted among holders, on 
the theory that as demand increases: urgency of buying 
will give them a distinct position of advantage. Do- 
mestic business is relatively better than that from abroad, 
and this condition is expected to continue pending re- 
adjustment of ocean rates and appreciable reduction of 
consigned stocks at foreign ports Stocks in the hands 
of distributing and consuming interests are concededly 
small and early buying for immediate needs and for re- 
plenishments is expected. High grade lumber, with the 
possible exceptions of oak, ash and sap gum, sells less 
readily than the lower. This is especially true of red 
gum, cypress and poplar. Among the best sellers in low 
grade stock are gum and cottonwood; demand for both 
is good, as box manufacturers are doing a good business 
and buy whenever they are able to secure Nos. 1 and 2 
common, 


Nashville, Tenn.—Lumber manufacturers and dealers re- 
port improvement in the demand for hardwoods, although 
there is probably not so largea volume of business as 


hoped for. Oak, poplar, ash, chestnut, hickory and 
other hardwoods are moving in moderate way, and many 
inquiries are being received. Dealers are practically 


unanimous in the opinion that hardwoods will remain 
firm in value, and oppose any concession in prices. 
Louisville, Ky.--lsusiness is reported by lumbermen 
to be materially improved. Inquiries are more numer- 
ous, and although most of the trade being handled con- 
sists of carload orders, a number of sizable contracts are 
being figured, and buyers are more inclined to arrange 
for their requirements during the next few months. The 
feeling is more hopeful, owing to the growing belief that 
the railroads will be permitted to make an advance in 
rates, which would stimulate business in all directions. 
Low-grade poplar has been moving freely. Plain oak 
is also in good demand, and quartered oak is holding up 
well. General construction work, such as sewer con- 
struction, promises to use up a large amount of low- 
grade hickory, oak and other woods suitable for the pur- 
pose. The outlook generally is regarded as satisfactory. 


New Orleans, La.—-There has been some improvement of 
domestic call for the staple woods, but the betterment 
thus far has not met expectations. Export demand is 
locally reported quiet, fluctuation of ocean rates being 
partly responsible, according to some opinions. Prices 
seem to be well held on the domestic side, a considerable 
improvement of call being expected during February. 





Elkins, W. Va.—There is a decidedly better demand for 
hardwoods in general than was the case two weeks ago. 
Prices, it is true, show little gain, but a better run of 
business is unmistakably observable. Oak and sound 
wormy chestnut are leading the other woods in sales, 
but there is general improvement all along the line. The 
better grades of chestnut are still sluggish and hardly 
marketable. Red and white oak are in good demand. 
Despite the depression in prices that has existed for some 
time it is said by lumbermen that quartered oak has 
not suffered. This is generally thought to be true as to 
some woods and for the last few months it has been 
notably so with quartered oak. 





Ashland, Ky.—There is very little activity in oak but 
millmen are hopeful and prices are firm. Inquiries are 
heavy but business is not resulting therefrom and it 
appears that consumers are playing a waiting game, 
Few of the mills are in operation, 
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Buffalo, N. Y.-Demand has shown an increase within 

« last two weeks and dealers say they have been selling 

larger variety of woods. Last month was not satisfac- 
tory at most yards, but the present one will show up 
uch better. Maple has been moving about as well as 
ivthing and there is also a fair sale for birch. As usual 

iin oak is among the leaders, and there is a_ better 
emand for chestnut. Low grades of most hardwoods are 
elling at firm prices. 





Boston, Mass.—-Vrices are well maintained. There is 
n active inquiry, but retailers still show a tendency to 
old off in the hope thar. orders may be placed more 
ivantageously. Consumers are continually reminded 
at the difficulties of transporting the lumber from the 
ills to the railroads, notably in the hilly districts, will 
robably cost them money if they wait too long, but this 
vument does not always result in an order. However, 
e hardwood wholesalers have no cause of complaint on 


ist week's transactions. Ash and poplar have fared 
specially well. Brown ash, 1l-inch, is offered at $58 
nd $60; basswood, $43 and $45; birch, red, $53 and $56; 


irch, sap, $45 and $48; cherry, $95 and $100; maple, $39 
nd $42; quartered oak, $88 and $92; plain oak, $61 and 
i6; Whitewood, $61 and $63. 


Baltimore, Md.--It would be too much to expect for the 
irdwoods to show anything like activity at this time, 
hich is usually one of pronounced quiet and of transi- 
on; but prospects of an improvement are none the less 
iscernible even now, and the prospects are altogether 
ivorable. The improvement in the general business 
ituation has not so far encouraged greater freedom in 
e placing of orders, but the requirements in the way 
of Jumber seem to be augmented. Not many of the 
ardwood men are out on the hunt for stocks, and the 
ards are conservative in the matter of entering into 
commitments. With respect to oak it is to be said that 
no further has taken place, and that the ten- 
ienecy appears to be toward greater strength in the mar- 
et. with common called for freely enough to take care 
of the output of the mills. These latter have been able 
to work most of the time at their full capacity, and the 


recession 


output this winter has been larger than usual. 
Philadelphia, Pa.—The market has continued steady 
ind fairly active, with demand strongest for plain oak, 
ollowed closely by quartered. Birch, beech and maple 
hold the relative positions of the last few weeks. Ash in 
all thicknesses is selling readily at good prices. Poplar 
is not especially active except in the low grades, but 
prices continue firm. Gum and basswood show no 


changes. Low grade chestnut is in excellent call at firm 
prices, while the better grades are more plentiful. The 
fancy woods are strong and firm. Cedar shingles are in- 


active 

Pittsburgh, Pa.--Good hardwoods are much more ac- 
tive and prices are stronger. The improvement is felt 
especially in oak, poplar and chestnut. While oak de- 


mand has been especially pressing, maple is stronger also. 
In all low grades dealers report a fairly steady demand 
and some good sales in industrial centers. Steel trade 
buying has been especially active. 


Columbus, Ohio. 
volume of trade is 
oak, both white 
especially sound 
up well. 


Quartered onk remains strong and the 
increasing. The same is true of plain 
and red. Chestnut is also in good demand, 
wormy. Ash and basswood are holding 


Cincinnati, Ohio.— Despite the general good tone to the 
market the movement in hardwoods is not large. Nu- 
merous inquiries keep the dealers hopeful, and the general 
feeling is of hopefulness. Some dealers think it is a little 
too early after the letdown of the last two months to 
expect a general revival, but there is no doubt of a fair 
movement within the next couple of months. Prices are 
firm, with some wholesalers claiming it difficult to buy 
choice stocks in a number of items on the same basis as 
a few weeks ago. The tendency of the market is surely 





upward and dealers are confident of a good general 
demand 
Chicago. This wood is going up. Manufacturers have 


a strong hold on the market and their 
large enough to cause them any worry. 

tions promise well for the spring in the outlying dis- 
tricts of the city and suburbs. The estimated input this 
winter is expected to be curtailed on account of the mis- 
erable logging weather. Those who depend on snow roads 
to do their hauling are up against a serious proposition 
as but very little snow has fallen in many sections. 


stocks are not 
Building opera- 





New York.-Trade moves along on a slow basis. Sub- 
urban building is showing better signs of activity but the 
yards say there is no change to stimulate their anticipat- 
ing the demand. It is possible to get stocks promptly 
enough and yards feel comfortable right now so far as 
carrying low supplies is concerned. Prices are unchanged. 





Buffalo, N. Y.--The mills have been getting good or- 
ders for hemlock lately, as buyers feel that stocks are 
likely to be scarce next spring. No accumulation above 
probable needs of the market has occurred anywhere at 
the mills and there is much firmness to prices. Dealers 
say the effort to buy at lower figures than recently estab- 
lished has been unsuccessful and they expect a strong 
market next spring. The outlook for building is good, 
although little is being done at present. 





North Tonawanda, N. Y.—Retailers are ordering a little 
more freely, but there is no disposition to buy only for 
prompt consumption. The weather has been conducive ta 
some new building, but it is not of such proportions as 
would require a steady consumption, 


Boston, Mass.—Carload lots of eastern hemlock boards, 
clipped, are offered at $23, but it is almost impossible to 
get more except in cases where hemlock boards are 
wanted with a frame. In one such instance $24 was 
obtained. The usual primary quotation is $23.50, but there 
are few sales at this price. The supply is normal for 
January. 


number of the 
have taken 50 
on hemlock, 


Pittsburgh, Pa.—A 
dealers in Pittsburgh 
cessions made 


leading hemlock 
cents off the con- 
This week about the best 


price is $2 off. IMastern trade has picked up materially 
and in Pittsburgh proper the market is much better. 





Philadelphia, Pa.—Hemlock is getting more active in 





stock sizes. Prices, while not increasing, are said to be 
stiffening. 
POPLAR. 

Chicago.—The market has been rather quiet since the 
first of the year. Buyers have not reached the point 
where they are willing to increase their holdings and 
salesmen have to keep hustling to land business that 
is being offered. ‘The yards have fairly good assort- 
ments from which to draw and something is doing all 


the time, but the market lacks snap. The upper grades 


are bringing steady prices, but common is said to be 
dull. 
Baltimore, Md.—While no decided quickening in the 


movement of poplar has taken place, and the feeling is 
one of marked quiet, the situation is regarded as stronger 


than it was, with the buyers showing somewhat more 
interest in stocks and with prospects that better things 
are ahead for the trade. 

Buffalo, N. Y.—Trade has been quiet so far this year 
in most grades and prices have not been so strong as 
during the early part of last year, but the curtailment 
that has been going on at many mills is expected to 


have a good effect. Some lines of industry using poplar 


are putting on more men and preparing for good busi 
ness, though the automobile industry is slow. The low 
grades are in good demand and firm. 
, 

Ashland, Ky.—-The poplar market shows a decided im- 
provement. Considerable new business has been booked 
for future and immediate shipment. Prices are un- 
changed, 

Cincinnati, Ohio—There is no improvement noted in 


the poplar situation, although prices remain firm, as has 


been the case right along. The low grades are not 
suffering in demand, but upper grades do not advance 
as has been expected. Dealers are hopeful of a better 


market by early spring and are 
in order to stimulate the demand. 


making no concessions 





FIR, SPRUCE, CEDAR. 


Chicago.—-Although the fir market is no stronger so far 
as orders and prices are concerned, there is an undertone 
to it which leads mill representatives and wholesalers 
to believe that trade will improve shortly. Advance in 
prices has not materialized to any extent, although the 
tendency is said to be upward. Some yard stocks of fir 
and spruce are moving, but buying is not active. 





Portland, Ore.—With the lumbermen, timber owners 
and loggers getting closer together to study actual con- 
ditions with a view to building up the industry, indica- 
tions point to improvements with the approach of spring. 
Inquiries of late have been more liberal and the tend- 
ency has been to make stronger quotations. and if the 
individual manufacturers, after studying the various 
phases of the business, come to the conclusion that a 
curtailment of the output may be desirable and their 
conclusions are put into practice, then a sudden improve- 
ment in value may take place in the Pacific Northwest 
any time, for it is agreed that prices reached bedrock 
some time ago. The spirit is general for the industry to 
“find itself’ and without delay. 


Prices of fir lumber continue unchanged 
Dimension is the only item showing a 
tendency to a stiffening in price, due to a shortage in 
dry stock. Cedar siding is scarce and the price firm. 
More orders have been placed than last week for fir lum- 
ber, and inquiries are increasing, probably anticipating 
the beginning of buying for spring trade. 


Seattle, Wash. 
from last week. 


Tacoma, Wash.—Fir market conditions are fair. There 
has been no marked increase in orders, but prices are 
firmer and the tone is healthier. Some sizable inquiries 
are out, including a considerable volume of car material on 
which the mills are being asked to quote. Yard stock is 
moving fairly well. The surplus of logs is small. 

Mo. 


Kansas City, The fir 


market is showing more 
strength. Dimension is scarce at the mills, especially 
16-foot lengths. Most of the manufacturers have gone 


up 50 cents to $1 a thousand on all items of dimension, 
and some of them insist on a dollar extra where orders 
call for large amounts of 16-foot dimension. The ruling 
price appears to be about $6 off the old list. Fir drop 
siding also is firmer. Dealers are figuring on a steady 
advance in all items of fir and the volume of business at 
present is all that could be expected. Undoubtedly the 
strengthening of southern pine is affecting the fir mar- 
ket. Big railway inquiries continue to be the feature of 
the fir situation. Both the Harriman lines and the Pull- 
man Company are understood to be looking for a chance 
to place large orders and the Santa Fe and. Grand Trunk 
also are out with big inquiries. Red cedar siding is 
stronger than ever. Some of the mills are asking as high 
as a dollar off as against $5 and $6 off a month or two 
ago. Siding orders are very hard to place. 


WESTERN PINE. 


Chicago.—Good shop lumber has a ecall in this terri- 
tory. Wholesalers believe that there will be a good mar- 
ket for this class of material as soon as spring opens. 
Inquiries are more numerous. 





Kansas City, Mo.—The western pine market has shown 
a decided improvement the last ten days. Orders are 
coming in freely from the yards and prices show firm- 
ness in every direction. Several mills report their stocks 
of 1x12 No. 3 exhausted. FEight-inch, 10-inch and 12-inch 
No. 2 also are moving very freely. While there has been 
no advance in prices it is only reasonable to look for a 
stiffening, as the demand apparently is going to hold up 
for some time and the mill stocks are all low. 


Buffalo, N. Y.—Dealers in the California pines say that 
business is improving and that while sales are in small 
lots the aggregate makes a fairly satisfactory total. 
These woods have been dull for a number of weeks, but 
the outlook is regarded as better, 








OISTING rope of every descrip- 
tion for elevators, mines, coal 
hoists, ore hoists, conveyors, der- 

ricks and cranes, stump pullers, steam 
shovels, dredges, skidder rope for log- 
ging, ballast unloading. Towing haws- 
ers, mooring lines, tiller rope and ships’ 
rigging. Power transmission. Suspen- 
sion bridge cables. Rope for all haul- 


age purposes. Flattened strand rope. 
Non-spinning rope. Steel clad rope. 
Locked coil track cable for aerial 


tramways. Flat rope. 


Special rope made to order to 
suit any purpose. 


American 
Steel & Wire Company 


New York, Cleveland, Pittsburgh, 
Export Representative: U. S. Steel 


Chicago, Worcester, 


Denver. Products 


Co., New York. Pacific Coast Representative: U.S. Steel 
Products Co., San Francisco, Los Angeles, Portland, 


Seattle. 


TACOMA, WASH. 


The desire to make good 
rope plus the ability to 
make good rope—makes 
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*‘The final afternoon session 
opened with a general discussion 
on skidding operations, during 
which the fact was brought out 
that every man present who was 
skidding with steam machinery, 
with a_ single exception, used 
machinery made by the Clyde Iron 
Works of Duluth. The exception 
used was a home-made machine. ’’ 
Extract from Report of Proceed- 
ings at Fourth Annual Conven- 
tion of Southern Logging Associ- 
ation in New Orleans; Reprinted 
from Steam Macuinery for Novem- 
ber 1913. 


The above should give 
special significance to our 
invitation to you to come 
with us into the woods of 
a CLYDE logger in order 
that you may see for your- 
self the efficiency and 
economy of 


CLYDE 
LOGGING 
MACHINERY 


—Machinery which has 
thus received the united 
endorsement of these prac- 
tical and progressive men 
is certainly well worthy of 
careful investigation ! 


CLYDE IRON WORKS 
Head Office & Factory: DULUTH, U.S.A. 


BRANCH OFFICES 


414-416 Carondelet St. NEW ORLEANS 
591 Germania Bank Bldg., SAVANNAH, GA. 
343 S. Dearborn St., CHICAGO, ILL. 
188 Upshur St., PORTLAND, ORE. 
522 First Ave. S., SEATTLE, WASH. 











REDWOOD. 


Kansas City, Mo.—-The redwood market is steady. Some- 
what greater activity has been noted the last week, 
especially from the East, whence a fair volume of busi- 
ness is doing now. The buying in this section continues 
to be slow. The volume of business probably is not so 
heavy as it was two weeks ago, when the small dealers 
were stocking up, but there is enough business to keep 
the mill feeling strong and the general outlook is very 
satisfactory. 


NORTH CAROLINA PINE. 





Norfolk, Va.—Sales of North Carolina pine during the 
last week showed a decrease as compared with the week 
previous, principally in dressed stock. The rough items 
were more active, especially box lumber. No. 1, 4/4 
edge, sold for $25.75 to $26.75; No. 2, $23 to $24; No. 3, 
$17.50 to $18; 4/4 edge box, $14.75 to $15.50; 4/4 edge culls 
and red heart, $12 to $13. Six-inch box sold at from 
$15.50 to $16.25. No. 1, 1x8 rough, $30.50 to $31.50; 
No. 2, $27 to $28; No. 3, $20.75 to $22; box, $15.75 to $16; 
culls and red heart, $14 to $14.50. No. 1, 1x10 rough, 
$31.50 to $32.50; No. 2, $29 to $30; No. 3, $20.50; box, $17.50 
to $18; culls and red heart, $14.50 to $14.75. No. 1, 1x12, $35 
to $36; No. 2, $31.50 to $32.50; No. 3, $22.50; box, $18 to 
$18.25; culls and red heart, $15 to $15. No. 1, 5/4 edge, 
$28 to $29; No. 2, $26 to $26.50; box, $15.50 to $16. No. 1, 
6/4 edge, $30 to $32; box, $15.25 to $15.75. No. 1, 8/4 edge, 
$32 to $33; Nos. 1 and 2 bark strips, $19 to $19.25; box 
bark strips, $11.50 to $12. No. 1, 138/16 rift flooring, $40 
to $41.50; No. 2, $35. No. 1, 13/16-inch flooring, $27.50 
to $29; No. 2, 50 to $27.50; No. 3, $20.50 to $22.50; 
No. 4, $14.75 to $15.50. Sales of 3/8-inch ceiling are light 
with prices a little weaker than heretofore. No. 1, 
7/16-inch ceiling, $18.50 to $19; No. 2, $17.25 to $18; No. 3, 
$14 to $15; No. 4, $10.50 to $10.75. No. 1, 18/16-inch par- 
tition, $27.75 to $29; No. 2, $25.75 to $27; No. 3, $21.50 to 
$22. Nos. 1 and 2 bark strip partition, $23.50 to $24. 
Six-inch roofers, $16 to $16.75; S8-inch, $16.50 to $17.50; 
10-inch, $17 to $18; 12-inch, $18 to $18.50. 










New York.—-Demand for stocks is light and there are no 
developments which would show a decided change from 
last week. There is much feeling of confidence and 
wholesalers say they are getting a good run of inquiries 
to figure upon. When it comes to actual placing of orders, 
however, competition is still keen. Stocks at mill points 
are reported large enough and while it is apparent that 
production has been considerably curtailed there is no 
difficulty whatever in getting immediate shipment on any 
sizes desired. Yards are carrying well assorted stocks 
and feel that they do not have to worry about the future 
until there are more substantial signs of improvement 
in the building situation. 


Buffalo, N. Y.—Trade has shown improvement within 
the last two weeks and the movement is fair for the sea- 


son. Inquiry at the mills shows that they have not been. 


selling much stock ahead, so that the prospect seems to 
favor a stronger market as soon as building work be- 
comes more active. Roofer mills have been taking just 
about enough orders to run along. There has been a 
larger inquiry at the mills from wholesalers who believe 
that prices are low enough to warrant purchases. 


Baltimore, Md.—The North Carolina pine trade is in 
better shape than might be expected locally. No in- 
ordinately heavy receipts have had to be taken care of 
lately, and local requirements have kept up exceptionally 
well, considering the season. This is in large part due 
to the open winter, which has so far brought only one 
cold wave, and that being of short duration. Vessels 
are not impeded in their movements, and the relatively 
high temperatures in the field of production have en- 
abled the mills to continue operation. At the same 
time the same weather conditions have favored construc- 
tion work and other outdoor activities, with the result 
that the demand has been larger than usual. The box- 
makers also have experienced an improvement in their 
trade because of the better general business status, and 
the wants in the way of shortleaf pine have therefore 
run ahead of the corresponding periods of other years. 
This has had a good effect on quotations, which, although 
not appreciably higher, show considerable firmness, with 
an upward tendency in prospect. Wholesalers are not 
booking orders a long time ahead at the current quota- 
tions. 


Boston, Mass.—The narrow bounds of dealing in North 
Carolina pine have not materially expanded. Roofers 
have the best of it. Some dealers say it is no longer 
necessary to accept $18.50 for 6-inch and $19.50 for 8-inch, 
insisting that it is possible to get 50 cents more. Rough 
edge is not in such great demand as it might be. Most 
customers seem to think that $31 is a generous bid and 
ought to get action. The yellow pine people are making 
it difficult to obtain orders at reasonable prices for North 
Carolina partition, although No. 1, 13-16/3%, has been 
offered as low as $30.50. 


Philadelphia, Pa.—North Carolina pine items are be- 
coming more active, with an influx of inquiries, and an 
active market is looked for soon. Lath are still scarce 
and high in price. 





SOUTHERN PINE. 





Chicago.—The yellow pine situation has not many en- 
couraging features. Some lumber is selling right along 
and in large quantities, but the price tone is still weak. 
It is reported that some of the mills have advanced values 
on certain items, but there has been no general advance 
made, neither is any expected for some little time, for 
there is still too much eagerness to get orders, which 
squeezes nearly all the profit out of transactions. Yard 
trade in Chicago is fair, as there has been a steady call 
for all kinds of building material. Some railroad material 
is also being sold. 





Kansas City, Mo.—Southern pine continues’ to 
strengthen. There has been a steady and healthy growth 
of demand ever since January 1, and even those who, at 
first, were inclined to be skeptical as to the permanency 
of the improvement in conditions now are persuaded that 
things are going to keep right on getting better. Items 


that could hardly be disposed of by the mills two weeks 
ago now find a ready sale at comfortable prices. Th: 
mills also are refusing orders that would have looked gooi 
a week ago and the commission men are having to do 
some lively guessing to place their orders. Everythin; 
in the way of southern pine is responding to the stronge: 
feeling, but the most improvement is noted in dimension 
Eight-inch and 10-inch No. 2 boards are probably the 
strongest items outside of the dimension lists, but ther« 
is improvement in all items. The orders started largely 
with the retailers in this territory, but now eastern 
wholesalers look for stock and some big inquiries are out 
from them. The eastern railroads also are awakening t 
the fact that they will have to get timbers and car ma 
teriai soon. 


St. Louis, Mo.—While not much of an improvement in 
conditions has been noticeable in the yellow pine mar- 
ket during the last week or two, there is a good trade 
nevertheless, and the prospects are exceedingly bright 
Wholesalers and mill representatives are not discouraged 
over the present conditions, for they believe there will be 
a decided improvement within the next two or three 
weeks and are waiting patiently for the development to 
come. They all expect a heavy demand from the retail 
yards within the next thirty days, as most of the yards 
have allowed their stocks to run down to a point where 
buying will be a necessity, in order to meet the demands 
of the late winter and early trade that will then be made 
on them. 





New Orleans, La.—-There is gradual improvement of 
demand for yard and shed stock, with reports of book- 
ings for car material. That the railroads are doing 
heavier buying is insistently reported, but it is difficult 
to get specific news of this movement. Just now it is 
said that the west side roads have come into the market 
rather strongly. Export call remains quiet. Prices, both 
export and domestic, are rated weak, although on a few 
items of domestic stock it is said that slight advances 
have been enforced by some of the manufacturers. 


New York.—The immediate outlook is still uncertain and 
it is difficult to get any conservative opinion on prospects 
except that the general tendency is upward. The longleaf 
pine men say that stocks at mill points are not nearly 
so large as some would suppose and that all that is nec- 
essary to do to feel the pulse of the millman is to send a 
schedule for inquiry on anything out of the ordinary. 
Common stocks are easy enough to obtain at practically 
buyers’ prices but there is a decided inclination to keep 
from bidding very far ahead. Heavy contracts continue 
to come out slowly and while the yards are very cautious 
about putting out new business, the fact is that supplies 
are low and it will not be long before they can go into 
the market on an actual basis. 


Buffalo, N. Y..—Not much change has occurred in prices 
lately, although they are somewhat firmer in most grades. 
Mill representatives state that in some grades they are 
oversold. It is no secret among millmen that for some 
time prices have been disappointing, but it is felt they 
will soon be showing improvement. Dealers are of the 
opinion that quotations have seen bottom. ‘ 


Boston, Mass.-—Intense eagerness of southern manufac- 
turers for orders and stolid indifference among the re- 
tailers are the features of the yellow pine trade in Bos- 
ton. There is no change in quotations worthy of com- 
ment. Partition B and better, 4/34, is in some demand 
at $27.50, and there is talk of sales at 50 cents less. 
Demand for No. 2 common yellow pine has not been so 
good since the snow came. For 6-inch, orders are taken 
at $18.50 and $19, and 8-inch is $1 higher. Longleaf 
merchantable is unchanged. The big dealers are figuring 
on several big contracts and there are rumors that the 
competition of traveling representatives of the southern 
mills may result in some low bids. 

Baltimore, Md.--The Georgia pine men are modest in 
their estimates of present conditions. Although some im- 
provement has taken place in the inquiry, there is no 
disposition to grow over-enthusiastic, and a considerable 
measure of conservatism is still shown in the business. 
The rainy season in the South interferes more or less 
with the operation of mills in the South, while here the 
mild winter encourages and makes possible almost un- 
interrupted progress in construction work, so that the 
demand is relatively larger than the output. The strain 
upon the market has been lessened and the indications 
for an upward movement in prices are regarded as good. 


Cincinnati, Ohio.—There is as yet little improvement in 
demand, although prices are at rock-bottom and local 
consumption is seasonably excellent. Retailers’ stocks 
are below normal and spring trade is expected to be at 
least average. Wholesalers are of the opinion that by 
the first week in February there will be a decided better- 
ment as to buying and look for at least a start in the 
right direction, as southern mills show a tendency toward 
stiffer prices. It behooves the retailer to get busy and 
buy now, as prices can not go lower and will in all prob- 
ability advance a little. 

Pittsburgh, Pa.—A number of large mills in the South- 
west have advanced prices on some items during the last 
week and, while plenty of stock appears to be available, 
trade shows more hopeful signs of improvement. Yard 
trade is dull, as many retailers still carry stocks taken 
at higher prices. Low-grade stocks are in good demand. 





Philadelphia, Pa.—Longleaf flooring and roofers are re- 
ported as being stronger at mill points, and some dealers 
claim to be selling here at advanced prices. Sizes are 
about as a week ago, and timbers can not be said to 
have improved. 





CYPRESS. 


New Orleans, La.—Steady, although gradual, improve- 
ment of call is noted, with mixed orders still predomi- 
nant and lowers in somewhat better request than uppers. 
The factory trade is rated quiet, although one or two siz- 
able bookings for factory stock have been noted within 
the last few days. A lining up of the list last Saturday 
resulted in slight change of prices on a few items, the 
range either way not exceeding 50 cents, and the altera- 
tions having no material effect upon the general price 
situation. Prices all round are reported firmly held. 
Car supply is easy. 
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Chicago.—Inquiries are better and wholesalers are fig- 
iring On an increased volume of business for February. 
‘he call is principally for the lower grades and the mixed 
ear business still predominates, but the trend of trade 
ndicates a lively interest in lowers and uppers, so that 
(here seems to be some basis for the wholesalers’ op- 
‘imism. 





Kansas City, Mo.—Cypress is active in all lines. The 
factories are not in the market heavily, but the retailers 
ire taking stock freely. Prices are about where they 
were a week ago. The level shows a considerable in- 
rease Over a month ago. Mills report their stocks in 
rood shape, but low, and the present demand is taking 
care of the output. Cypress had a fairly good year in 
1918, but the followers of the market say conditions are 
much more favorable now than they were a year ago. 





St. Louis, Mo.—Cypress conditions are just about what 
the dealers in this item expected. They did not look for 
much trade up to the present time and are therefore not 
much disappointed at the prevailing situation. An en- 
couraging outlook is in sight, however, according to the 
local distributers, as stocks in the hands of retailers and 
the consumers are low and they must be replenished 
shortly. 





New York.—-Nothing of an important nature develops. 
Small trade comes along steadily at satisfactory prices 
and there is a decided lack of the numerous inquiries 
usually placed at this time of year. Demand continues 
about the same as last month. Small factories are buying 
on a hand-to-mouth basis and vards get into the market 
only when it is absolutely necessary. Prices are un- 
changed, 


Buffalo, N. Y.--Demand is fair for the season, although 
it is made up mostly of small orders. No disposition is 
shown to buy ahead, although prices ure regarded by 
dealers as down to a good level for purchases. Quota- 
tions are lower than a short time ago and may advance 
soon. 


Baltimore, Md.— ‘I'he cypress situation is relatively much 
better than might be supposed, the open weather having 
favored building to an extent that materially aids the 
demand for lumber from the contractors. It is not to be 
understood that the movement hus attained impressive 
proportions, but the requirements are greater than is 
usually the case at this season of the year, and under 
the influence of the more active calls the range of prices 
has steadied somewhat. It is to be said that the cypress 
trade has about held its own in the matter of prices and 
that no important changes are to be noted. Prospects 
are brighter than they have been, and the yards are 
placed in the position of having to make larger provision 
for the needs of the local business. 


Boston, Mass.—There is some improvement in the de- 
mand for cypress. More inquiries came in the last week 
than for the previous fortnight. Cypress ones and twos are 
offered: l-inch, $45 to $46; 1144 and 1%, $47.50 and $49; 
2-inch, $50.76 and $52.2 3-inch, $59 and $61; cypress 
No. 1 shop: 1-inch, $28.50 and $29.50; 114, and 1%, $36 
and $37; 2-inch, $38.75 and $39.75. Since orders began to 
come in more briskly wholesalers have been studying 
their stock lists and instructing their salesmen to insist 
on getting the higher quotations. 






Philadelphia, Pa.—Cypress is selling well, being steady 
in demand and price. Shingles are in notably good de- 
mand. 





. 

Columbus, Ohio.—Trade in cypress is increasing as the 
season advances. Prices are firm at the level that has 
obtained for some time. 

Cincinnati, Ohio.—Business is quiet, but prospects are 
good for a nice spring business. It will be some time 
before yard stock will be in general demand, but some 
buying by retailers is reported. Shop grades are doing a 
little better and common is selling readily. Prices remain 
unchanged. 





SHINGLES AND LATH. 


Chicago.—There has heen no noticeable improvement in 
the demand for shingles, although occasional sales are 
roted. Prices in Chicago are $3.02 for clears and $2.60 to 
$2.62 for stars. While cedar shingle manufacturers havi 
no cause for complaint, either as te volume or price. Lath 
are in fairly strong request, with prices firm. 


Minneapolis, Minn.—Some orders have come in since 
the retailers’ meeting last week and the market shows 
a tendency to stiffen in a general way. Prices have not 
advanced, and quotations seem steady at $1.65 for stars 
and $1.86 to $1.93 for clears on the Minneapolis rate. 
The supply of transit cars is still small, and storage fa- 








D0 YOU RUN A STORE> 


cilities at Minnesota Transfer have not yet been com- 
pleted. 





Tacoma, Wash.— The red cedar shingle market is steady. 
The number of mills in operation is limited. Manufac- 
turers are satisfied a slow, steady improvement is being 
maintained and look for retailers soon to begin buying 
more freely. The local shingle demand has been season- 
able, with *A*’s selling at $1.90 to the local consumer 
buying direct from the mill. 


Seattle, Wash.—Prices on red cedar shingles are rather 
firm at the same figure as last week, $1.60 for stars and 
$1.90 for clears. The mills are reluctant to accept this 
price for clears. Cedar logs are scarce and have ad- 
vanced in price $1 or more, some sales being reported at 
better than $13, which may be considered the minimum 
for average logs. 


Kansas City, Mo.—Country yards report some _ sales 
now, which is almost unheard of for January. Open 
weather has made it possible to go on with building 
work. Prices are steady and the demand is taking care 
of all the transit cars that are offered. Many of the red 
cedar shingle mills are closed down, but about the nor- 
mal number for this time of the year now are operating. 
Little logging, of course, is being done at this season. 
Conditions are normal for January so far as the general 
aspect is concerned. There is virtually no speculative 
buying, but a growing demand for immediate require- 
ments. The mills are talking stronger than they did a 
week ago. The feeling among buyers is firming up notice- 
ably. Extra stars are being quoted at from $1.60 to $1.70, 
Coast basis, and the range of prices for extra clears is 
from $1.85 for the common brands to as high as $2.15 
for the premiums. Southern pine lath show more life than 
for several months and the price is somewhat stronger 
on them. Cypress Jath are strong at the prices that 
have prevailed, with orders hard to place because of the 
low stocks at the mills. 


New Orleans, La.—Demand for cypress shingles and 
lath is reported improved over last week and is rated 
brisk. Mill stocks are somewhat below seasonal volume, 
but reasonably well assorted. Prices are unchanged. 


Buffalo, N. Y.—Not much change has occurred in red 
cedar prices, which are low for this season. Stocks here 
are in ample supply, owing to larger receipts than usual, 
while trade is fair. There is not much buying by retailers 
considering the lowness of prices, but the activity in 
building work a few weeks ago has largely ceased, owing 
to the stormy weather. Prices are not expected by deal- 
ers to go much, if any, lewer. 


North Tonawanda, N. Y.—Some of the Coast connec- 
tions have canceled all quotations, while others have 
announced slight increases on clears this week. The 
strengthening of the demand for stock at the mills and 
the more limited supplies at points of production are 
given as reasons for the action of manufacturers. Buying 
has been a little more active, but the movement of local 
supplies are not expected to reach extensive proportions 
until well toward spring. 


Cincinnati, Ohio.--Dealers are low in stock and there is 
more than average consumption for this time of year. 
Prospects are bright for a good demand just as soon as 
the building season opens up. Practically no buying is 
reported. 





COOPERAGE. 


Chicago.—While conditions financially seem to be tem- 
porarily improving, the cooperage trade, with few ex- 
ceptions, seems the reverse. Many mills that have here- 
tofore been profitably conducted are now loaded down 
with staves and heading and owners are unable to sell, 
even at cost. Barrels are selling lower and coopers 
through stagnation are compelled to refuse stock, except 
at a great sacrifice to the manufacturers. White oak oil 
staves are unsalable and $29 a thousand is the best price 
for red oak in small quantities. Whisky staves are slow 
at $54 a thousand and beer staves are slow and low in 
proportion. The eastern market is reported as being 
“flat.’”’ Circled oil and pork headings are also drooping. 
Hand-to-mouth purchases seem to be the rule in tight 
barrel stock. Slack barrel staves have shown a little more 
life. Flour staves have sold at $8 to $8.25, but no rise 
can be expected, as millers can turn to sacks. This is 
also true for sale and cement. A little unusual demand is 
noted for shaved flour hoops at $6 to $6.50 a thousand; also 
ash butter tub hoops of the best quality, 5%4-foot, are 
more active. Ash staves are quiet with no change in 
price. Square ash heading is wanted at better prices. A 
good demand exists for basswood heading, but prospects 
are poor for it, on account of poor hauling in Wisconsin 
and Michigan, say A. & H. Gates in their report on mar- 
ket conditions. 
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Give the payroll employee an 
Allison Coupon Book 


—Have him sign the note form at front, which the storekeeper 
tears out and turns in to the timekeeper to be deducted from next 
As the employee buys goods the storekeeper tears 
out coupons, which are counted same as cash, but if lost they are 
but as so much waste paper, having no value when detached. 
SIMPLICITY—SAFETY—SYSTEM. Allison Coupon 


Books are now in general use in company stores all over 


ALLISON COUPON CO., Indianapolis, Ind. 














Advertisements will be inserted in this department at 
the following rates: 
For one week, . - - 
For two weeks, - - 
For three weeks, . . . 60 cents a line. 
For four weeks, - . . - 75 cents a line. 

Nine words of ordinary length make one line 

Heading counts as two lines. 

No display except the headings can be admitted. 

Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 


25 cents a line. 
45 cents a line. 








| Too fate To Classify 


GOOD INVESTMENT 

Have 40,000 capacity band and planing mill complete 
with good organization. Have cut out and are ready to 
move onto new tract yellow pine in Alabama estimated to 
cut 50 million feet, 25 miilion more available. Have option 
$2.50 stumpage. About $25,000.00 needed for first cash 
payment. Will then move and start up. This proposition 

is right. If interested write 
E. S. OVAITTE, 


SASH AND DOOR MAN. 

Young man with practical experience and plenty of force 
seeks opening with reliable wholesale manufacturer or job- 
ber. Good general office man and salesman, thoroughly 
posted on prices. Wish to make change for good reasons, 
Am willing to travel. Address 

“G. 36." care AMERICAN, LUMBERMAN. 








30x 15, Selma, Ala. 








BAND SAW FILER 
Expert in his line, wants position; sober; can furnish 
Ai references as to ability. 
Address “G. 41,” care AMERICAN LUMBERMAN. 


FOR SALE-A LUMBER YARD IN 
Southeastern Pennsylvania, in town of 12,000 inhabitants. 
Well equipped yard and mill. Annual sales $30,000. 

Address “G. 38,” care AMERICAN LUMBERMAN. 








GET A COPY TODAY 
“Science of Organzation and Business Development,” by 
Robert J. Frank, of the Chicago Bar. The Law and Pro 
cedure of Organization, Financing and Development of Busi- 
ness Corporation in ONE BOOK. Write today and get a 
copy for your desk or library. Morocco binding, 75 


-fo, sent 
postpaid. AMERICAN LUMBERMAN, Chicago. III. 





KR 





FOR SALE-—A FEW MORE SAWMILLS 
Shingle mills, lath mills, gasoline engines, large clutches 
and four new 12” fourteen gauge saws at $1.00 per foot. 
Write at once and we will make you prices that will move 
them. J. T. SIMONSON & CO., Muskegon, Mich. 


WANT—LOAN OF THIRTY THOUSAND DOLLARS 
On thirty-five thousand dollars’ worth of lumber. Will pay 
seven percent interest and contract sale of entire cut of 
mill at one dollar per thousand feet. 

Address “WORTHY,” care AMERICAN LUMBERMAN. 








RETAIL LUMBER DEALERS. 

A copy of “Bungalowcraft” in rvtail lumber offices, to 
show prospective builders, will inev:ase sales. The best 
book on bungalow building. Shows pany views of charming 
bungalows, floor plans, interior arra gements, cozy corners, 
mantels, fireplaces, furniture, etc. Canvas binding, post- 
paid, $1.50; paper, $1. Return pri ilege. Illustrated cir- 
cular on request. 

AMERICAN LUMBERMAN, 4381 S. Dearborn St., Chicago. 





COMMISSARY ACCOUNTING 
Most commissaries have adopted Allison Coupon Books 
as a substitute for cash in dealing with customers. If you 
have not, send for catalog, prices and full particulars. 
ALLISON COUPON CO., Indianapolis, Ind. 


TOPOGRAPHICAL SURVEYS & LOGGING MAPS 

Read what was said on this subject at the Portiand Log 
ging Congress. 

We are prepared to make *Topog” 
and plans for every need. 

Plan definitely for efficiency. 
CLARK, LYFORD & STERLING, Real Estate Trust Bldg., 

Philadelphia, Pa. 





Maps, timber estimates 





HARDWOOD, WHITE & YELLOW PINE TIMBER 


Lands for sale by SAVAGE BROTHERS, Cornelia, Georgia. 


AN ADVERTISEMENT 

in the AMERICAN LUMBERMAN would be seen by the very 
people who are interested—it 

WILL 
always carry your message to more readers—bring better 
returns than any other medium and 

MAKE 
you money—send your advertisement to the “Greatest Lum- 
ber Journal on Earth” and get quick results all the time— 
it is a 





GOOD 
thing to be in good company—besides it supplies many 
wants each day and has no equal as a salesman. 
Send your advertisement to 
THE AMERICAN LUMBERMAN, 
481 So. Dearborn St., 





Chicago. 
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[_ Wanted:Cmployment ] 





WANTED—LOGGING SUPERINTENDENT 

to take charge of a 30,000,000 yellow pine operation in 
rather rough country. Must be efficient and show results 
on previous Operation. Good wages a stock bonus to the 
right party. Party to have entire charge from stump to 
mill, including railroad operation. When replying. state 
whether married or single. Give age and name of all em- 
ployers with length of time and position with each; also 
state when you could report in case of everything being 
satisfactory. Address 

“G. 40,° care AMERICAN LUMBERMAN, 


WANTED-—AT ONCE AN ESTIMATOR 
Who thoroughly understands detail work, to figure from 
plans and act as city salesman. 
Address “G. 39,” care AMERICAN LUMBERMAN. 


WANTED—EXPERIENCED STENOGRAPHER. 
Large wholesale lumber company wants first class stenog- 
rapher experienced in statement work and record keeping. 
Answer in own handwriting, stating age, experience, etc. 
Address 
“NORTHERN MICHIGAN,” care AMERICAN LUMBERMAN, 


WANTED-—EXPERIENCED BOOKKEEPER. 
Large wholesale lumber company wants first class head 
bookkeeper. Must be capable of taking charge of office. 
es ale in own handwriting, stating age, experience, etc. 











res 
“NORTHERN MICHIGAN,” care AMERICAN LUMBERMAN, 
WANTED—AN ENERGETIC YOUNG MAN 


With some experience in the lumber business as city sales- 
man in Port Arthur, Ont., in a newly organized company. 
Will have a chance to purchs use some stock if can get results. 
In writing state experience, age and salary expected. 
Address ‘G. 10.” care AMERICAN LUMBERMAN. 








WANTED—A MAN CAPABLE OF LISTING 
Quantities from plans for millwork estimates. Must be able 
to read plans of any nature readily. Have had actual ex- 
perience in sash and Nae? and interior millwork business. 

Address “G. 28,” care AMERICAN LUMBERMAN. 


WANTED—AN A-! MANAGER FOR RETAIL YARD 
In Oklahoma; one who can get his share of business against 
strong competition; must give bond and have good refer- 
ence. Address “G. 37,” care AMERICAN LUMBERMAN. 


MANAGER WANTED 
Experienced man in lumber and grain to take charge of 
country station. HOLCOMB-DUTTON LUMBER CO., 
Sycamore, I11. 


WANTED-—A GOOD YARD MAN 
To take charge of a retail lumber yard in a newly organized 
lumber company at Port Arthur, Ont. Must be in position 
to show results, one in position to buy some stock preferred. 
In writing state salary expected, age and experience. Whether 
desirous of becoming stockholder or not. 
Address “G. 12,” care AMERICAN LUMBERMAN. 


WANTED—COMMISSARY STORE MANAGER 
For healthy location, Northern Louisiana. Must be good 
buyer and stockkeeper, capable of taking full charge. Store 
doing about $40, 000 Sg pt 

Address 14,”” care AMERICAN LUMBERMAN. 


A SECOND OR ASSISTANT ESTIMATOR 
For sash and door plant. Must be competent to figure from 
plans and bill into factory. Position open February 1, 
1914. Give references, experience and salary. Good oppor- 
tunities for advancement. 

ddress “G. 6,” care AMERICAN LUMBERMAN. 


WANTED—DRAFTSMAN FOR PLANING MILL 
Competent party to detail and bill out work into factory, 
and assist foreman. We furnish a general line of mill 
work to builders and contractors; also lumber. State 
age, experience and wages wanted. Address 
ROOM 20, Hulbert Block, Cincinnati, O. 


ASK THE CURIOSITY SHOP 
It is a reference work containing hundreds of practical 
questions about the lumber business, with full and appro- 
priate answers, which, in many cases, embody cee 
$2 a copy, postpaid. ‘Index to contents on reques 
AMERICAN LUMBERMAN, 431 South Dearborn St., alesse: Tl. 


WANTED-—SUPT. AND ESTIMATOR 
For planing mill, sash and door factory. One who is posted 
on up-to-date methods in handling men and machinery. 
Wko understands construction and can take estimates from 
plans. Address “G. 1,” care AMERICAN LUMBERMAN. 





























WANTED—MANAGER FOR A WHOLESALE 
Hardwood concern located in West Virginia. State cge, 
experience and give references. Good opportunity for right 
party. Address BOX 686, Huntington, W. Va. 


WANTED—A HARDWOOD LUMBER BUYER 
And inspector for the Ohio territory. Prefer one ac- 
quainted with this field. Address with references. 

“F, 2,” care AMERICAN LUMBERMAN. 








WANTED —A RELIABLE INDUSTRIOUS YOUNG 
Man, who has had experience as an accountant in a hard- 
wood lumber office, who can operate typewriter, and who is 
thoroughly competent on daily reports, and specifications, 
tallies, etc. Chance for promotion. Must have good refer- 
ences, and satisfy us — he is wanting to make good. 


Address, stating experien 
HARTZELL, Piqua, Ohio. 


GEO. “Ww. 
WANTED—EXPERIENCED COUNTER MAN 
And city salesman for retail lumber yard. Prefer unmarried 
man between ages of 25 and 35. State salary and full 

experience first letter. 
STRATHCONA LUMBER CO., LTD., 
Edmonton, Alta., P. O. Box 4354. 


WANTED—ORDER CLERK 
Young man capable of filling position of assistant order 
clerk in office of a large sash and door factory. Must be 
one who has had some previous experience in entering 
orders in a sash and door company’s office. 
dress “D. 37,’’ care AMERICAN LUMBERMAN. 


YOU READ THESE ADS. 
So do many thousand others. Each week the eyes of the 
lumber world read this paper. Why don’t you advertise? 
Write to the Wanted and For Sale Department and we will 
be pleased to answer your letter. It costs only a penny or 
two. Write at once. 
AMERICAN LUMRBERMAN, Manhattan Bldg., 











Chicago, Il. 








WANTED--ENERGETIC YOUNG MAN 
With wholesale yellow pine travelin = experience. Per- 
manent position, good opening wi large wholesale con- 
eern. Only clean, ‘ambitious men need apply. Give full ex- 
perience, ete. Address “D 12,” care AMERICAN LUMBERMAN. 


SASH AND DOOR MAN 
Wanted to take charge of orders in large millwork factory. 
Active young man with practical experience in order depart- 
ment; must have plenty of force and a thorough knowledge 
of the line. Position open January ist. Give references 
and full particulars | in first letter of application. 
Address “B. 20,” care AMERICAN LUMBERMAN, 








WANTED-—POSITION AS 

Planing mill foreman or supt. Mr. Planing Mill Man, i! 
you are not getting best of results from your investment 
and not realizing the profits that you are entitled to, writ: 
me at once. I am open for position and can come on short 
notice. 1 have had good many years’ experience in th: 
planing mill business, mfg. all kinds of in and outside trim, 
hardwood flooring, both thick and thin, and parquet floor 
ing. Perfectly familiar with the latest machinery and 
methods of mfg. I am not an estimator and I do not claim 
to do impossible age oe but I have never failed to mak: 
good, and would be glad to prove my worth to responsible 
concern. Address “F. 28,” care AMERICAN LUMBERMAN, 





WANTED—-YOUNG MAN-—LUMBER SALES 
Experience, yellow pine preferred. Permanent position and 
excellent opportunity for bright, clean, ambitious man. State 
fully experience, age, salary expected, and when could re- 
port. Address “D. 14,” care AMERICAN LUMBERMAN, 


SKIDDER FOREMAN. 





Experienced man for two-line Clyde ground  skidder. 
Yellow pine operation in Mississippi. Good wages. Must 


get results. Address “F. 41,’ care AMERICAN LUMBERMAN. 
WANTED—FIRST CLASS MAN 
To take charge of a band mill in Pennsylvania. Good 
reference required—Apply 

COLEMAN-HARTER & McCORMICK, Williamsport, Pa. 


WANTED-—FOR FUTURE REFERENCE 
Applications from competent sawyers, setters, filers, edger- 
men, trimmermen; also for all other positions in connec- 
tion with lumber business. 

W. M. RITTER LUMBER C@., Asheville, N. C. 











| Wanted: Mill Mechanics 


WANTED-—FIRST CLASS MASTER MECHANIC 
To take charge of machine shops, operating 30 miles rail- 
road, four engines, 40 log cars. 

ddress “D. 48," care AMERICAN LUMBERMAN, 


LUMBER SHED CONSTRUCTION. 

Met L. Saley’s latest book for retail lumbermen on the 
construction of lumber sheds, offices and other buildings, 
with plans. Some very handy and useful “Shed and Yard 
Conveniences” are also illustrated and described. $1.50 


postpaid. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago. 


Wanted = - Salesmen 


TRAVELING saxaneenads a WITH YELLOW PINE 
Wholesale sales experience; 22 to 30; with practical knowl- 
edge dressed stock grades, ete. ; clean record. Excellent 
opportunity for an ambitious and energetic young man. 
Address “G. 9,” care AMERICAN LUMBERMAN,. 


WANTED—ONE OR TWO LUMBER SALESMEN 
By well established, responsible concern to travel New 
England territory on salary. Must understand both cypress 
and yellow pine. Only energetic men (single preferred) 
who have had road experience will be considered. 

Address “F. 16,” care AMERICAN LUMBERMAN. 



































WANTED—A HIGH CLASS SPECIAL 
Millwork salesman. One who can figure plans and is 
capable of going on the road and closing the largest con- 
tracts. Only an up-to-date experienced ee will be able 
to fill the place. A ee: salary to the right man. 

Address “A. 25," care AMERICAN LUMBERMAN,. 


WANTED—TWO EXPERIENCED HARDWOOD 
Lumber salesmen, one to sell hardwood in York State, the 
other in Massachusetts. 

Address oa 





care AMERICAN LUMBERMAN. 


GOOD LIVE COMMISSION MEN 
Wanted to sell yellow pine lumber. Advise experience and 
commission wanted. Address 
“R. 125,” care AMERICAN LUMBERMAN,. 





POSITION WANTED BY HIGH CLASS 
Hardwood inspector. Am all around man, familiar with 
cypress and yellow pine; 20 years’ experience; sober and 
industrious; South preferred; am employed but want t 
change; can furnish best of reference from present employ 
ers ; will expect a Rs! salary. 

ress 29,”" care AMERICAN LUMBERMAN, 


A LIVE UP TO DATE MAN 
Familiar with Chicago and eastern trade. Has had several] 
years’ experience wholesaling yellow pine and western 
woods. Expert at accounting and traffic work and genera! 
wholesale lumber office work. Now in unhealthy locality 
Wants to return to Chicago. 
Address “KF. 7,” care AMERICAN LUMBERMAN, 


A CONSULTING ENGINEER WHO USES 
85 percent of common sense and experience and 15 percent 
of technical knowledge in designing and building saw and 
planing mills of the better class; will soon be at liberty. 
High efficiency in operation follows high grade work in 
building. Salary, six A ggg dollars. 

Address “T, 120,” care AMERICAN LUMBERMAN, 


YOUNG MAN OF 23 WANTS POSITION 
With retail, wholesale lumber or mili company. Seven 
years’ experience in the building line as carpenter foreman 
Can take lumber from plans; also mill work. Can draft 
plans for small ne 

Address 19," care AMERICAN LUMBERMAN. 


WANTED-—POSITION BY FIRST CLASS 
Buyer and inspector covering La. and Miss., also portion of 
Ala.; want to make change at once. Can furnish best of 
references from wholesalers I have worked for; also furnish 
bank references. 

Address OM... 102," 














care AMERICAN LUMBERMAN, 


HARDWOOD LUMBER INSPECTOR 
With ten years experience in the hardwood lumber busi- 
ness wants position where there is chance for advance- 
ment. North preferred. 
Address “F 47,” care AMERICAN LUMBERMAN, 


500 WOODSMEN AND LABORERS. 

We are in a position to supply you with any number 
no crew too small, no crew too large. We are supplying 
the largest lumber and railroad construction concerns in 
the United States. <A trial order will convince you. 
FINN’S LABOR AGENCY, 27 Washington St., Boston, Mass. 


WANTED-—SITUATION AS SALESMAN. 

Am 30 years of age. unmarried, have had experience as 
traveling salesman for the past ten years. Can give the 
best of references. Address 

“G. 33,” care AMERICAN LUMBERMAN, 


WANTED-—SITUATION AS MANAGER 
For yellow pine business in the South; either milling or 
logging end or both by thoroughly experie need yellow pine 
lumberman. Best of reference. 
Address “G. 34,” care 














AMERICAN LUMBERMAN. 


AT LIBERTY. 

Consulting, designing and erecting engineer. Saw and 
planing mill plants; handling of materials; power plants; 
electrical installatic ns. Address 

“G. 23,” care AMERICAN LUMBERMAN,. 


WANTED-—POSITION AS MANAGER 
Or assistant in retail lumber yard by live young man with 
12 years’ practical experience. Good references. Address 
489 E. MAIN ST., Circleville, O. 











WANTED-—POSITION AS LOGGING SUPT. 
12 years’ experience. Can handle any logging proposi 
tion. I can get results. Sober; best of reference. 


25,’ 


Address “G. 25,” care AMERICAN LUMBERMAN. 








| Wanted: Employment 


WANTED-—POSITION AS MANAGER 
Of retail lumber yard; have had nine years’ experience; can 
furnish best of reference : pd position in Iowa. 
Address G. 27,” care AMERICAN LUMBERMAN. 





WANTED—TO OPEN NEGOTIATIONS 
With parties that require the services of one that is familiar 
with all the details of the retail lumber business. Have 
had 15 years’ experience, from yard laborer to owner. Have 
opened new lines and built new plants. Am good manager, 
salesman and collector. Would consider management of 
yard where volume is such to justify payment of good 
salary. Am 33 years of age, sober and a hard worker. 
Al references from present connections. 
Address “G. 15,” care AMERICAN LUMBERMAN. 


OPERATING MANAGER 
Wants position in full charge or of some important depart- 
ment. Strong executive: experienced in mill and railroad 
construction and operation; active and energetic; knows 
how to get results and keep down costs; 40 years old with 
clean and continuous good record. 
Address “G. 21,” care AMERICAN LUMBERMAN, 


POSITION AS SAWYER 
By first-class sawyer, 17 years’ experience; right or left 
Circular or Band. North - West_ preferred. 
. D. LEONARD, Lisman, Ala. 


WANTED-—POSITION AS MANAGER OR SUPT., 
By man of ability and fifteen years’ experience in yellow 
pine operation. 

Address “G. 16,” care AMERICAN LUMBERMAN,. 


WANTED-POSITION BY FIRST CLASS 
Band saw _ filer, either single or double cut; best refer- 
ences. Address “G. 5,” care AMERICAN LUMBERMAN. 

















THOUSANDS UPON THOUSANDS 
of people have obtained good positions by advertising in the 
Wanted Employment columns of the AMERICAN LUMBERMANL 
Your ad inserted in this paper would be read by nearly 
everyone interested in the lumber world and its allied in- 
dustries. Don’t wait, send your advertisement at once to the 
AMERICAN LUMBERMAN. Manhattan Bldg., Chicago. 








POSITION WANTED BY COMBINATION 
Saw filer and planing mill man; up-to-date on M. F. 
lumber ; strictly up on band resaw filing. Would take Cail 
sawmill to run by M. Address 
SAW FILER, Box 109, Caddo Gap, Ark. 





WANTED-POSITION AS MANAGER 
Of a good size retail yard; business getter; good salesman 
and collector; highest reference. 
Address “G. 30,” care AMERICAN LUMBERMAN. 
BAND SAW FILER WANTS SITUATION 
5 years with last employer. Can come at once. Best 
references. Address “G. 31,” care AMERICAN LUMBERMAN, 


RETAIL YARD MANAGER WANTS POSITION 
Age 27; married ; 5, years’ experience. Best references and 
bond. Address “G, 29,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS YARD MANAGER 
Al reference ; now managing yard doing $100,000 business. 
Good reasons for se ae change. 
Address G. 18,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS YARD MANAGER 
Wholesale or retail. Wholesale yard preferred. Age 40 
years; 20 years’ experience. Will guarantee best of results. 
Al reference. ; 

Address “G. 17,” care AMERICAN LUMBERMAN. 


WANTED-—LATH MILL CONTRACT OR DAY 
Experienced lath mill man wants opening at once or 
spring. — or Minnesota preferred. 
Addre: “EK, 21,” care AMERICAN LUMBERMAN. 




















ENERGETIC YOUNG MAN WANTS 
A job. Graduate of good forest school. Will accept any- 
thing which offers a ga re for merited advancement. 
dress .’ care AMERICAN LUMBERMAN. 








